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The American Constitution Is the 
Sheet Anchor of American Liberty 


Sixty thousand students of 291 High Schools situated in all parts of the country have 
recently participated in a National Oratorical Contest on the Constitution, sponsored by a group 
of fifty three newspapers, representing both of the major political parties. The purpose of the 
contest was ‘To increase understanding of, and respect for, the Constitution among our coming 


WOW DF WP WS SW SW SY SY I YT TY TS TS SY TF SS TS SS YD 


voters.” 


’ There is interest, and possibly special significance, in the fact that the Eastern ‘~£3 


Championship was won by a youth of foreign descent—Ralph Zabludofsky, of Brooklyn, N. Y. 
Some excerpts from his address follow: 


‘THE American people have worked out the problem of 
the ages, the problem of setting up before the world 
a complete realization of the long-sought ideal of “gov- 
ernment of the people, by the people, for the people.” 
The Mosaic law proclaimed it, Athens attempted it before 
the dawn of the Christian era; Rome declared itself a 
republic. There were flourishing republics in Italy in the 
Middle Ages. But it has remained for America to dem- 
onstrate the permanency and practicability of this great 
principle. 


\ \ J HAT have we done as a nation that distinguishes 

us from a host of other experiments in democracy? 
Precisely this: We have kept pace with a new condition 
of the world without injuring our standing as a democ- 
racy. Democracy and progress have gone hand in hand. 
Other nations about us may repudiate the doctrines o1 
equality and freedom which are the bulwarks of our Gov- 
ernment. We, however, go onward, serene in the faith of 
our fathers that “government of the people, by the people, 
for the people,” in the immortal words of Abraham Lin- 
coln, is our precious safeguard as a nation. By con- 
stitutional right, we are given the blessing of universal 
suffrage. This makes it impossible for a dictator of the 
Mussolini type ever to lord it over us. Our leaders are 
those we ourselves voluntarily raise to a high position 
among us. We follow only as they obey our behest; once 
they fail to heed us, down they go by the ballot. 


REE press, free speech—these keep our democracy 
ever alive and alert. An autocracy, a despotism, can 
exist only when free speech and free press are denied. 
Turn to Russia and see if you do not find the justification 
of this statement. With no constitutional rights of free 
speech and free press, the people of Russia live under 


constant surveillance; a veritable herd, penned together 
and watched over by the wolves of State. Has Russia 
progressed under this regime which commands subservi- 
ence and unhesitating obedience? No, emphatically no! 
It has gone from folly to madness. Ruin stares it in the 
face. Its people are unhappy. Its peasants seethe with 
revolt. In the towns, starvation reaps its victims. Eco- 
nomically, spiritually, Russia pays the supreme penalty 
which all countries must pay when no constitution exists 
and when the sovereign rights of freedom of speech and 
freedom of press are withheld from the people. 


ND what else is vitally significant in our Constitu- 
tion? What else in the Constitution has enriched 

our lives? Can any one overlook the supreme part played 
by the doctrine of equality, which breathes through every 
phrase, nay, every word, of our Constitution? Rich man 
and poor man, the wise and the stupid, the strong and the 
weak, all with the same rights and legal opportunities. 
Here, certainly, is a spectacle which no other nation can 
furnish; here, certainly, is glorious proof of the inherent 
soundness of our nationhood. Equality, not left to acci- 
dental kindness of the professional philanthropist; equality 
is given to every man for the asking. He does not have to 
fight his way against superhuman and disheartening odds. 
His virtues are given free reign; his talents are rewarded 
in accordance with their deserts. Competition is the only 
obstacle he must face, and in this battle of competition all 
his rights are jealously guarded by the Constitution. Con- 
fidently, therefore, we may- look forward to a shining des- 
tiny. So long as we have our Constitution unimpaired, so 
long will we as a nation march forward on the road lead- 
ing to perfection; and government of the people, by the 
people, and for the people will not perish from the earth. 
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A Concern 
Whose Customers 
Remain Its Friends — 


: , : | Spot That Car 
These two partners feel that if they cant 
sell a man honestly, they don’t want to sell Anywhere 


him. And because they do sell him honestly 
and deliver everything they promise buyers A few lengths of Standard Conveyor brings 
continue to have confidence in them. that freight car right alongside the lumber pile 
sd _ ~ no matter where the pile may be located. It 
Write these men and tell them you want to also makes transferring from one pile to an- 
other a matter of minutes instead of hours. 
for you on Pondosa and Idaho White Pine, Figure out the hours of labor that are entered 
Sugar and California White Pine. Usually on your cost sheets each year and remember 
they can, on account of their special mill con- that they can be cut to at least one-fifth of 
-ctions. If they can’t you’re nothing out— waet they Save bean, ond then send fer cate 
nections. haa a d : .— logue L-6. Without any urging from us, you'll 
except your 2-cent stamp. If they can you'll become a Standard Conveyor enthusiast—and 
profit. the low cost will be a pleasant surprise. 


know whether they can do anything, “extra’ 


It'll only cost you a 2-cent stamp 


to find out. Write us today. GIANDAR RD 


DUFFY-HAMACHER LUMBER CO. CONVEYOR COMPANY 


SPOKANE, WASH. NORTH ST. PAUL, MINN. 














ESTABLISHED 1817 


Still Cutting 
Pennsylvania Old Growth 


White Pine 


and Hemlock 


and also Second Growth 


High Travel Speed; from our earlier cut-over lands 
Flexible Control 


The “AMERICAN” Gasoline 3-Speed Crane can be geared Your inquiries solicited for Hardwood 


up to a maximum travelling speed of nearly nine miles an hour. 


It can maintain this speed indefinitely because there is no boiler Pili P ] aa Ti 
pressure to run down. ing, Oo es, osts, 1es8 


The “AMERICAN” Gasoline 3-Speed Crane has a regular ] SAP PINE 
automotive gear shift—three speeds forward, or reverse. No a sO 
boiler trouble; no smoke, no fire danger. These cranes made 
in capacities from 12 tons up to 30. We recommend the 20-ton 
machine for lumber yard service. 
Eastern Representatives for 
Little River Redwood Co., Crannell, Calif. 


HOIST @ DERRICK CO. © Wheeler & Dusenbury 


Saint Paul. Minn. 


ENDEAVOR, PENNSYLVANIA 
New York ,Chicago , Pittsburgh, St.Louis, New Orleans. 
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A Training Course in Patriotism 


HERE IS SOMETHING lacking in the Americanism of any 
© person who does not get a thrill out of the fact of high 
school students from ocean to ocean participating in a 
national oratorical contest, based upon the Constitution of the 
United States, such as that which has recently come to culmina- 
tion. It will be noted from a story appearing on the front page 
of this issue that no less than sixty thousand students, represent- 
ing 291 high schools, participated in that contest. 

It is especially appropriate that this significant step in educa- 
tion in citizenship should engage public attention at this time, 
on the eve of the nation’s natal day, and also just when the in- 
tegrity of the Constitution is being asserted and defended—at 
least in outward form—in the platforms of both of the great political 
parties. 

The underlying purpose of the contest was not primarily to 
promote and cultivate the art of oratory so much as “to increase 
understanding of, and respect for, the Constitution among our com- 
ing voters,” according to statement of its sponsors—a group of 53 
newspapers, about equally divided as to political complexion. As 
Adolph §S. Ochs, publisher of the New York Times, said upon the 
occasion of the awarding of the Eastern Regional prizes: 

“The National Oratorical Contest recently conducted represents 
a unique example of the dedication to public service,so predomi- 
nant in representative American newspapers. It is a valuable 
public service actuated by the highest motives.” 

The schooling in public expression thus gained by the youthful 
orators should prove a useful asset to them in later years. Not 
very long ago it was being said that oratory was becoming an 
extinct art, because of the universality of the printed page, the 
movie film and other media of simultaneously reaching large num- 
bers of people. Indeed, it was thought that the radio had driven 
the last nail in the coffin of an art that from the days of 
Demosthenes to those of Patrick Henry, Daniel Webster and its 
later exponents, had swayed the minds of men and moved them 
to action that has molded history. But, as often, the prophets 
have proved themselves wrong, as the radio has opened a vast new 
field for public speakers, perhaps not of the old, flamboyant type, 
but those who are thoroughly trained in the art of public speaking. 

Striking instances of the power of oratory over the minds of 
men have been witnessed in the recent great national political 
conventions. It is not, however, in the realm of politics alone that 
oratory, or effective public speaking finds its opportunity. In 
business, the ability to clearly state, and if need be to defend, a 
proposition is a valuable attribute. Indeed, oral salesmanship 
itself is but a sublimated form of oratory. 





Protection Provided by the Trade-Mark 


NE OF THE very early Italian printers used as a trade- 
() mark on books from his press the figure of a fish coiled 
about an anchor. The printer was proud of his work and 
jealous of his reputation for making beautiful books. Competitors 
also were jealous of him, and one of them put on his title pages 
also the figure of a fish twined about an anchor. The purpose 
was obvious; but, as imitators are apt to do, he twined the fish 
about the anchor the wrong way. The attempted deception was 
soon discovered and exposed by the first and rightful user of the 
trade-mark. That was in the days long before property rights in 
trade-marks were enforceable in the courts. From that day to 
this, as the saying is, there has been no genuine that has not had 
its counterfeits; in fact there must first be a genuine in order that 
there may be a counterfeit. 

If there was not pride in a product there would be no incentive to 
identify an article with its producer. Indeed if the product were 
not one to be proud of a trade-mark or any other means of identi- 
fication would only serve to warn likely buyers of its presumed 
inferiority. Nowadays, more perhaps than in former times, a 
trade-mark is to an article of merchandise what a name is to a 
person; it gives identity and distinction, points to its origin and 
serves to carry along a character and a reputation that have been 
won by honest effort, consistent policy and substantial guaranties. 





While by examination and experience the intrinsic value of a piece 
of merchandise as well as the character of a person may be learned, 
the trade-mark and the name certify to such value and character ijn 
advance of examination and experience. 

Most persons would rather risk paying a somewhat higher price 
with the assurance of obtaining a superior article or service than 
to pay a low price at the risk of obtaining an inferior article or 
service. It is ventured that many persons now engaged in manu- 
facture who do not trade-mark their own products nevertheless 
habitually buy merchandise that is trade-marked or otherwise di- 
rectly identified with its manufacturer. This is not the day of 
anonymity, but of identity, and, whatever the disadvantages of 
trade-marking may be, it has positive advantages for producer, 
for distributer and for user as well. It places responsibility defi- 
nitely, and there is no other known method by which good work 
can be assured than by fixing responsibility for its quality upon 
the person who does it. 

There is nothing like experience to drive home a truth, and 
this is a fact recently demonstrated by the experience of a southern 
pine manufacturer with a shipment of moldings. It was a full car- 
load, and complaint was made that resulted in the loss of a con- 
siderable sum of money to the manufacturer. The molding was 
shipped, but a visit to the structure where it was alleged to be 
used convinced assistant sales manager and mill foreman that 
it was not molding from their mill. The molding was unmarked 
and there was no means of so positively identifying the product 
as to make a substantial case for the millman. The experience 
was costly, but it convinced the manufacturer that trade-marking 
offered a certain protection against similar losses in future. Here- 
after its molding will bear its trade-mark. 





Breaking the Shackles of the Past 


ROGRESSIVENESS is one of the rarest of human qualities; 
Dp only here and there is found a person who can change his 
habits of thought, abandon his convictions in the presence 
of new facts and junk machinery and methods that are out of date. 
Most persons are the slaves of one or more antiquated and obsolete 
ideas, opinions or methods that hinder and handicap them in the 
race for success. It is the practice each year for most business 
men to take an inventory of their merchandise with a view to 
determining not alone the amount but the value of it and what 
part of it is “alive” and what part “dead.” It would be a fine thing 
if periodical inventory could be taken of merchandising ideas, 
methods and equipment. 

Inertia, according to the dictionary, is that property of matter 
that causes it if at rest to remain so and if in motion to continue 
to move in a straight line unless acted upon by an external force. 
Men as well as matter suffer from inertia, and it not infrequently 
happens that they remain at rest or continue in one direction 
unless acted upon by an external force. When that outside force 
is competition it may be so sudden and unexpected and fierce as 
to be well nigh overwhelming. 

It is an easy matter to look back over a decade or two and note 
the changes in methods of doing business that have taken place. 
It is not so easy to see changes as they are taking place and it is 
a rare ability indeed to foresee and forecast changes that in- 
evitably will take place. The astounding fact is that so many and 
such radical changes can take place without apparently disturbing 
thousands of merchants or inspiring them to get in step with the 
march of progress. It is idle to defy and attempt to stop the 
march; it is easier and more pleasant to go along with it, to im- 
bibe its spirit and enjoy its benefits. 

The person who is not achieving the success that he deems him- 
self entitled to is apt to look outside himself for the causes of 
his failure. An alibi is the first thing he seeks, like a person 
charged with a crime. Doubtless, there are situations and cir- 
cumstances in which nobody could achieve substantial and satis- 


fying success; but the fact is demonstrated every day that a study . 


of a given situation and an adaptation of methods to it is the most 
likely means of charting the road to success. 

Lately, the writer has been interested in the spread in Chicago 
of a certain type of restaurant or lunch room. A few blocks away 
one of the biggest and presumably one of the most successful of 
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chain concerns conducted a lunch room that for some reason 
could not win large patronage, and finally the stand was vacated. 
Along came another concern much like the other in appearance 
and presumably in methods. It refitted the place and now for more 
than a year it has been doing a big business which is steadily 
growing. At another place was conducted a somewhat different 
type of eating place by a third company, which gave it up for 
lack of patronage. The second has refitted the store and is just 
opening up with every assurance of another success. 

Here plainly the environment is the same; so far as is observable 
the patrons of the two types of food emporiums do not differ 
greatly from one another. Why is one concern able to succeed 
where the other has failed? Similar examples may be cited, not 
only in the larger cities but in the smaller towns and villages of 
the entire country. The chain store, for example, and now the 
mail order house, has been able to get a foothold wherever it has 
tried to do so in competition with well established independent 
mrechants in all lines of business. Nobody can tell what the next 
development will be, but it is a fair guess that there will be no 
lack of competition for merchants of all descriptions. Not only 
do the chain stores compete with the independent merchant, they 
compete with one another, and this competition itself makes the 
road harder for the independent. 

There is no merchant, be he lumberman, drygoodsman, druggist 
or what not, who can afford to disregard or ignore the changes in 
methods of merchandising that already have taken place and that 
certainly may be expected to continue in the future. All have a 
vital significance to him, for at almost any moment he may find his 
present methods of merchandising ineffective in competition with 
those of others that may choose his community for the next scene 
of conflict. It is with business methods as with inventions; a new 
method like a new invention may make an old obsolete and use- 
less. Change, progress and enterprise are the order of the day and 
the only way to meet them is to become enterprising and pro- 
gressive. 


“No History in Century Old House” 


about an Indiana house built in 1828. The present occupant 

celebrated its centennial with a reception and an account 
of the event was sent in by a retail lumberman of the locality. 
The woman who gave the reception, said: “There is no history 
connected with the house, but it has seen a ‘heap of living’,” and 
that she celebrated the anniversary “in memory of those who have 
lived and loved there and passed on.” 

So far as this old house in New Harmony, Ind., itself is concerned, 
there may be little of historic importance, but if it was built in 
1828 it saw the failure of one of the most extraordinary social ex- 
periments ever made in the United States if not in the world; for 
it was in that town that Robert Owen bought the Trappite com- 
munity’s property and established a communistic society, which 
with everything, presumably, in its favor, failed in a few short 
years. That undertaking proved, so far as a single experiment 
can be expected to prove, the impracticability of communism. 
Owen, already distinguished for his achievements in industry and 
in industrial welfare and educational work, brought together at 
New Harmony some of the finest intellects of the time. Unfor- 
tunately, however, many of an entirely different type came also. 

Perhaps Indianians will concede that the experiment at New 
Harmony gave to the people of the Hoosier State an intellectual 
stimulus to literary effort that has enabled the State to hold.a 
front place ever since. Robert Dale Owen, son of Robert, also 
served Indiana as a legislator and contributed much to the prog- 
ress and advancement of the West generally. Both the Owens 
were liberal in their political and social views and were leaders 
in advancing the cause of education and in extending the franchise 
and other liberties to women. The New Harmony community, 
therefore, though a failure as a social unit, nevertheless has left 
a permanent impress not only upon the people in the State where 
it was made, but upon the whole country. 


CF} about an ts IN this paper is an inconspicuous news article 








Finds Market for Planer Mill Ends 


MILLTowNn, Monrt., June 23.—E. A. Findell, 
manager of the Western Lumber Co. here, 
has found a market for that part of waste 
lumber known as planer mill ends. 

In cutting to length in the planing mill quite 
often pieces of lumber 16 inches or longer are 
trimmed from the ends of boards. Mr. tindell 
is taking these ends, which are clear, in 4-, 5-, 
6-, 7- and 8-inch widths, and 16 inches long, 
and running-them through a resaw and split- 
ting them into shingles. These Pondosa pine 
shingles are used for sidewall construct:on 
only, and are exposed 7 inches to the weather. 
They are stained before being used and look 
quite attractive when nailed in place. 

A number of houses have been sidewalled 
in Missoula in this manner, and have attracted 
a good deal of attention. 





Colorado Rates Unchanged 


DENVER, CoLo., June 27.—It was the under- 
standing that when the Moffat tunnel was 
completed there would be lower freight rates 
in the lumber and coal country of northwest- 
ern Colorado, from points along the Denver 
& Salt Lake Railroad. The rates have not 
been reduced and the public utilities commis- 
sion on June 25 postponed the hearing until 
Jan. 12, 1929, to give it time to study the case. 


Buying in Greater Volume 


KLAMATH Fatts, Ore., June 23.—The mar- 
ket situation in the Klamath Falls district has 
shown marked improvement during the last 
few months. The buying has been in greater 
volume this spring than for several years, ac- 
cording to P. A. Albertson, sales manager Peli- 
can Bay Lumber Co., this city. Most of the 
mills are curtailing their production. The Peli- 
can Bay mill was later than usual starting the 
season’s cut in order not to be a party to 





crowding the market, and as a result the com- 
pany is now oversold on several of the princi- 
pal items, such as bevel siding, 4/4, 5/4, 6/4, 
C select, 5/4 D select and some common items. 
Shop has advanced in price and there are no 
large stocks as has often been the case in past 
seasons. Usually at this time of year the spring 
cut of shop has been air drying and is com- 
ing on the market in volume. Now prac- 
tically all mills have dry kilns and the result 
is that they have kept shipped up during the 
winter and spring and stock that has accumu- 
ated for air drying is not to be found. This 
condition puts the shop market in a very strong 
position for the time of year. 


Tell of End-Matched Lumber 


New Orveans, La., June 26—More than 
20,000 contractors and builders received in 
June an individually addressed letter calling to 
their attention the merits of end-matched 
lumber. These names were obtained by the 
end-matched bureau of the Southern Pine As- 
sociation after several months of canvassing, 
and constitute an up-to-date mailing list of 
people who should be directly interested in the 
messages that will go to them. 

Community forests are growing in number 
in the United States. 





Week’s Bookings Exceed Output 


[Special telegram to AMERICAN LUMBERMAN] 


WasHinctTon, D. C., June 28.—Three hundred and ninety-eight softwood mills with normal pro- 
duction of 296,718,00u feet, gave actual production during week ended June 23, as 92 percent, 
shipments 99 percent and orders 94 percent of normal production. Their shipments were 106 per- 
cent and their orders 102 percent of actual production. The week's figures for normal and actual 


production, shipments and orders follow. 


No. of Normal 


SorTwoops— mills 
Southern Pine Association.........cccccces 151 
West Coast Lumbermen’s Association...... 112 
Western Pine Mfrs. Association............ 34 
Calif. White & Sugar Pine Mfrs. Assn...... 20 
California Redwood Association...........+. 16 
Northern Pine Mfrs. Association........... 8 
Northern Hemlock & Hardwood Mfrs. Assn.. 52 

Petes DEE: 5 oii cls ckdessbednsted anne 

HarRDWoops— 


Northern Hemlock & Hardwood Mfrs. Assn.. 737 
Hardwood Manufacturers’ Institute.........3497 


Toetaia, MATEWEOES ooo cc ccds ces ceeds 00004227 102,823,000 


+Units of daily capacity of 35,000 feet. 


Actual 
Output Output Shipments Orders 
83,051,000 64,134,000 75,341,000 83,395,000 
110,624,000 119,750,000 135,231,000 *113,414,000 
37,720,000 33,203,000 33,176,000 34,268,000 
30,594,000 28,346,000 22,635,000 22,680,000 
10,257,000 7,944,000 7,217,000 , 8,548,000 
12,891,000 11,190,000 9,502,000 9,058,000 
20,997,000 6,195,000 6,463,000 5,156,000 





306,134,000 270,762,000 289,565,000 276,519,000 


8,457,000 
52,682,000 


9,857,000 
56,948,000 


10,742,000 
61,392,000 


15,385,000 
87,438,000 








61,139,000 66,805,000 72,134,000 


*Of West Coast bookings, 28 percent was for domestic cargo delivery, 10 percent for ex- 
port cargo delivery, 57 percent for rail delivery, and 5 percent was local business. 


Northern Hemlock & Hardwood figures are for week ended June 16. ° 
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Cash and Carry Lumber Yards 


I thank you for your letter of recent date 
with names of concerns doing a cash lumber 


business but the list needs revising. 
to all of them and all replied. An Ohio con- 
cern replied as follows: “Our cash plan didn’t 
pan out very well, therefore we discontinued 
it. But we still think the yard which pursues 
the cash plan will at least avoid considerable 


I wrote 


lost accounts, collection expense etc.” Noth- 
ing more true than that was ever written. 
The concern in Pefinsylvania stated that it 


had been in business 35 years and has done 
about 90 percent cash trade. This concern 
buys the best lumber obtainable and sells at 
a fair margin of profit and has about all the 
business it can handle. The Texas concern 
said that it had been in business about 4 
years. It is owned by another lumber con- 
cern and was established to fill a gap in the 
city and to supply the needs of a good many 
of the country people who drive to the city, 
pay cash for what they want and haul it away. 
They said, “It is a shame that they have to 
pay for the heavy overhead of the other yard, 
or Other large yards here where 75 percent of 
their business is on credit.” The company 
goes on to say that it is doing a nice busi- 
ness, making some money and its business is 
much more satisfactory, than when a credit 
business is done, for if it makes $100, it has 
to take $1,000 worth of paper when doing a 
credit business. A Michigan concern replied 
that it had been considering the establishment 
of a cash-and-carry yard but did not start 
such a yard and has now given it up. 

You will see that this leaves just two cash 
lumber yards in the country so far as the 
present record shows. 

What ails the “boobs,” who are carrying 
on yards and giving credit to a lot of irre- 
sponsible “fly by nights” here today and gone 
tomorrow, calling themselves “builders,” but 
couldn't build a dog house with their own 
hands? I know. History is repeating itself. 
The same conditions existed after the panic 
of 1893 for quite a number of years. I was 
a sure enough “boob” then and paid dearly for 
the experience. Anyone could go to a yard 
and tell the owner he wanted so much mate- 
rial for a house and it would be piled on the 
job before he could get back. Then, as now, 
many had bought acreage, staked it out into 
lots and sold it on contract for 100 percent 
to 300 percent profit, all on paper, agreeing 
to advance a good round sum “soon as the 
roof is on.”” These contractors could get credit 
for the lumber, foundation, and labor until the 
first “draw’ was payable, then get their 
checks for $500 to $2,000, hurry to the bank, 
cash them and disappear, never to be seen 
in the locality again. The money would be a 
good return for a few days’ or weeks’ effort. 
Some are working a sharper and larger game 
now by manipulating mortgages and so freez- 
ing out the lumberman, mason contractor, 
plumber and others. 

The slogan, “Build Better Homes,” is con- 
stantly being shouted. Do we get better 
houses Not on your life. New ways of skin- 
ning are constantly being devised and worked. 
We will get better homes when men and 
women learn the difference between a shoddy 
house and an honestly built one, when they 
don’t judge a house by the color of the paint 
on the outside, or the pattern of the wall 
paper on the inside, when a prospective buyer 
climbs up and examines the roof, or has some- 
one he can rely on do it for him. This last 
proceeding would “queer” at least one deal 
out of every three. When committees from 
banks and loan companies who are sent to 
appraise a house examine it, instead of sit- 
ting in their autos and guessing what it is 
worth or how it is built, when a woman who 
wants to buy a home will give as much con- 
sideration to it as she does to the selection 
of a spring hat to wear only a few 

INquIRY No. 2,167. 


weeks. 


{This comment is made by a lumberman of 
New York State who has had many years 
of experience, some of it doubtless of a not 
altogether agreeable kind, as may be inferred 
from some of his statements. The question 
of selling for cash, restricted credit and other- 


wise handling sales in such a way as to reduce 
the expense, is frequently discussed by retail 
Jumbermen throughout the country. 
standing the dissatisfaction that arises in con- 
nection with credit business, the greater part 


of the retail lumber business 


continues to be, doubtless, done on the credit 


plan. 


It is believed that the trend of the retail 
lumber business toward selling the completed 
house instead of the materials for making it 
has brought about an improvement in methods 


of building. Unquestionably, 


ment of several of the lumber manufacturers’ 
associations to demonstrate better methods of 
another 


been 
same 


construction has 


tribution to the end. 


publicity of the lumber industry as a whole 
and better methods of merchandising generally 
are reducing the likelihood of shoddy build- 
There is no hazard in venturing the 
opinion that the people of the United States 
years will 
abotit wood, about its adaptability to various 
uses, particularly the construction of homes, 
and facts about home building generally, than 


ings. 


within the next few 


any generation has known 


Epiror: | 


Notwith- 


of the country 


Automatic Bundling Machine 


We are interested in obtaining data of some 
sort on a device that will automatically tie 
with twine or wire bundles of spruce furring 
or strapping. At present we are tying bundles 
of furring by hand with 
would like to 


lath yarn, but we 
know if there is anything on 


the market that we could obtain that would 


do this work 


also the move- 


valuable con- Deen 


Also increased 


know more 


in the past.— 


better. Any information that 


you can give us will be highly appreciated. 
—INQuUIRY No. 2,169. 

[This inquiry comes from a lumber manu- 
facturing concern in Quebec, Canada. 
sponse the names of several concerns manu- 
facturing tying or 
supplied. 
however, whether any of these concerns is able 
to supply exactly the machine that is wanted 
by this inquirer. 
had experience with such machines are invited 
to respond to this inquiry. 
inquirer will be supplied on request.—Ebiror. | 

Seatac aaaaaanaaeaaaan 

ARKANSAS today is the only southern State 
without any official forestry organization de- 
spite the fact that the State has a forest area 
of 20,500,000 acres, not including two national 


In re- 
strapping machines have 
It is not known positively 
Lumber concerns that have 


The name of the 


forests, requiring protection from fire. 
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50 YEARS AGO 
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The river between Eau 
Claire, Wis., and Beef Slough 
is lined with logs; the sand 
bars are covered with them. It 
is estimated that there are 
from 75,000,000 to 100,000,000 
feet between Eau 
the Mississippi River. 

k *k * 

The largest canal boat load 
of lumber ever sent from Wil- 
liamsport, Pa., was shipped 
last week by N. Shaw & Co. 


The cargo consisted of 109,000 


feet. 
* * * 


A report from Chippewa 
Falls, Wis., states that drives 
are all hung up on all the 
streams except the lower Chip- 
pewa, where the water will 
last a few days longer and that 
will be the end if no rain falls. 
The water has fallen very fast 
in the last 36 hours. As a ma- 
jority of the lumbermen have 
their last winter’s cut on hand 
the outlook for the next log 
season is not promising, con- 
tinued the report. 

es 

Over a thousand choppers 
were engaged along the upper 
Connecticut River last winter, 
and the largest log drift ever 
driven on that stream has just 
been got safely home. The 
drift was started early in 
April in charge of 250 trained 
drivers from Maine, New 
Hampshire and Quebec, and 
high water enabled the crews 
to complete the work in an un- 
usually short time. Of the 
forty millions constituting the 


Claire and 


drive, ten millions stopped at | 


| Metndoe’s Falls, Vt., ten mil- 
lions at southern Massachusetts, 
|}and the remainder at Hart- 
| ford. 
ee @ 
| The drive of logs which was 
|recently brought down the 
| Moira River to Belleville, Ont., 
|is said to be one of the largest 
ver obtained from that stream. 
It contained upwards of 150,- 
000 pieces of timber. 
* 2. 

The loggers on Black River, 
| Wis., are just beginning to 
build a dam across that erratic 
stream, at a point known as 
Hemlock Island, for flooding 
purposes. 

*¢ ¢ 


George D. Emery, the well 
known hardwood lumber manu- 
facturer of Indianapolis, Ind., 
is trying the experiment of 
shipping walnut logs cut on the 
Missouri River and its tribu- 
taries as far up as the Osage 
country. They are towed by 
boat to East St. Louis, and 
there shipped by rail to In- 
dianapolis. 

** + 

Orange (Tex.) shingle mills 
turn out 280,000 shingles a day. 
| * + * 

East Saginaw (Mich.) ship- 
pers pay 25 cents per 1,000 
|freight on shingles to Ohio 
| ports. 





* * * 


Freight on lumber by lake 
and canal from Saginaw, Mich.. 
| to Albany, N. Y., is $2.85 per 
| 1,000 feet. 


jup 4,875 





The principal pine land own- 


ers on the Wisconsin River are 


Francis Palms, who owns 40,- 
000 acres; David Wood, 
Thomas F. Mason and Cornell 
University, 20,000 acres; and 
twenty-five more _ individuals 
who own 5,000 acres each, mak- 
ing 200,000 acres on which the 
owners refuse to allow a stick 
to be cut. 
a | 


At Orange, Tex., the follow- 
ing mills are now running 
regularly: Moore & Swinford’s 
lower mill, Jordan’s, Bancroft 
& Son’s, R. B. Russell & Son’s, 
and Lutcher & Moore’s. 

* * & 

Kirby -Carpenter Co.'s old 
mill at Menominee, Mich., cut 
logs in the week 
ended June 15. 

es @ 2 

John McEwan, of Bay City, 
Mich., has been cutting 400,000 
feet of basswood for the Os- 


wego, N. Y., market. é 
eae 
Moore & Swinford’s upper 


mill at Orange, Tex., is being 
repaired; it will be ready for 
sawing in a short time. 

* * &* 

Van Meter’s drive, which 
will come out of Trout Creek, 
a tributary of the Sabine 
River, Tex., on the next rise, 
will consist of 9,235 logs-- 
measuring 2,443,473 feet; there 
will also come out of the same 
stream on the next rise 5,922 
ties belonging to the same 
enterprising lumberman. 
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Southern Pine Stocks Low; Sales Prospects Bright 


The May stock report of southern pine mills shows 
clearly the extent of the reduction in their holdings. On 
June 1, 111 identical mills had 5.38 percent less stock than 
on the same date in 1927, chiefly because of improving 
demand, for while their May output was only 1.53 percent 
less than that of May, 1927, their shipments were 6.46 per- 
cent larger. Recently even the larger mills have been 
seriously handicapped by rains and floods, and operating 
time of 147 mills during the week ended June 22 was 15.06 
less than 60-hour capacity. The smaller mills in many 
sections have been forced to suspend altogether. The mills 
recently have advanced their prices a little further, but 
hardly consider them on a reasonable level even now. 
There has been a large volume of inquiry, but because 
orders are hardly in proportion, some mills have felt that 
buyers were resisting recent advances. The truth seems 
to be that bad weather has held down yard demand in 
many sections, and most retailers have continued to keep 
their stocks at the minimum. They are so low, in fact, 
that there is every prospect of increased buying at higher 
prices than now prevail. 


Trade in Eastern Spruce Light; Offerings Small 


Continued bad weather in the Northeast has been hold- 
ing down the volume of trade in eastern spruce. But 
supplies are not excessive, for not many large mills are 
running, although the smaller plants ‘are now more active. 
The competition of western fir is not so severe since West 
Coast prices were advanced. Most orders for diniension 
are booked at $42 base, although small mills will supply 
an easy schedule for $40. Random dimension from the 
Maritime Provinces of Canada remains very firm, for the 
mills find home demand improved, while they have been 
quite late in starting on their season’s cuts, those in north- 
ern Ontario, for instance, being three to four weeks late. 
Boards are in the same position as dimension—demand 
and supply are both light, and prices are very firm. 


Market for California Pines Shows Increased Strength 


The California pines market has been showing increas- 
ing strength in the last few weeks, and prices on practically 
all items have been advanced slightly. Box lumber has 
been in heavy demand in the California market, and retail 
trade there is improving. There is a good movement by 
water and rail to eastern markets, which are more receptive 
than in a good while, with prices quite firm. Middlewest- 
ern shipments are reported above normal, with retailers 
now buying better than the industrial consumers. 
Australian trade has also shown a decided pick-up. The 
mills are not pushing production, which was only 89 per- 
cent of normal in the week ended June 16, against a per- 
centage of 106 for the first twenty-four weeks of this year. 
Since the first of the year, bookings have been 20 percent 
and shipments 19 percent above the production, so that 
some items are becoming a little harder to buy. 


Inland Empire Mills Effect Further Price Advances 


Business in Inland Empire pines has increased consider- 
ably of late. The holding down of production has brought 
strength to the market, and better prices are being secured 
on the present larger volume of orders. Sales were about 
ten percent above production during the four weeks ended 
June 16, this showing being in strong contrast with sales 
about twenty-five percent less than output in the corre- 
sponding period of last year. Shortages have developed in 
many items. Dry stock has been hard to find, but new 


Lumber Statistics Appear on Pages 40 and 41; 


stock is seasoning rapidly now. The mills are increasing 
their cut a little, but are proceeding very conservatively. 
The items that did not share in the advance of the first of 
the month have now been marked up. Idaho pine has 
advanced $1. Pondosa 4/4 shop is up $1; the 5/ and 6/4 
Nos. 2 and 3 are up $1, and the 8/4 of all grades has 
advanced $2. Middle West trade has been improving. 
Eastern industrials and retailers are now convinced of the 
firmness of the market and are placing business more freely. 


Coast Mills Well Booked Up and Prices Advancing 


West Coast bookings for the week ended June 23 fell 
below production for the first time in a long while. The 
mills have well filled order files, their bookings for the 
first twenty-four weeks of the year, having amounted to 
10 percent more than their actual production, while ship- 
ments were 6 percent less than the bookings, and have 
recently been putting slight price advances into effect. 
These are thought to have caused hesitation among some 
of the buyers, though the holding down of consumption 
by bad weather in many regions has really been respon- 
sible. Rail trade has become the most active section of 
the market, bookings having amounted to 57 percent of 
the total for the week. Domestic cargo orders made a 
slightly smaller percentage of the total than in recent 
weeks. On the Atlantic coast, inclement weather has pre- 
vented building, and wholesale stocks have increased, 
though there is not an uncomfortable surplus. The south- 
ern California market has become quite active, with whole- 
sale stocks low, and mill quotations very firm., Export 
is quiet, but prospects are good. Logs are scarce, and 
many camps plan an early close down for the. season of 
forest fire hazard. 


Northern Hardwood Mills Put Advances Into Effect 


Northern hardwoods are being affected by the greater 
strength shown by the hardwood market as a_ whole. 
Business volume is not large, as buying continues to be 
held down by the backwardness of the season, but stocks 
of both mills and consumers are low, while prospects are 
for any early increase in consumption. During the week 
ended June 16, bookings were 15 percent above actual 
production, which has been a good deal below capacity 
for some weeks. Price advances on a good number of 
items have just been put into effect. In hard maple, FAS 
4/4 is up $3; 5/4, $5, and 16/4, $10, while there have been 
scattered advances in other grades of 4/ to 6/4. In 5/8 
birch, FAS and selects have been reduced $2. In _ soft 
elm, Nos. 2 and 3 in 4/ to 8/4 are advanced. All items of 
No. 3 ash are up $1. In basswood, practically all grades 
of 4/ to 6/4 have been marked up. 


Floods Shut Southern Hardwood Mills; Prices Firmer 


Floods constitute the most important recent event in 
the southern hardwood market. Rains of the last few 
weeks are now causing the rivers to back up and inundate 
the lowlands, where hardwoods are logged, and rainy 
weather continues in many sections. Numerous river mills 
have had to be closed, and log shortage is threatening to 
close others. Most logging camps will be inactive for 
several weeks, and log prices are advancing. Production 
for the week ended June 23 was 40 percent below normal, 
with bookings 17 percent in excess of actual output. 
Buyers are inquiring more actively, and their orders for 
the last two weeks have reached a good total. Sellers are 
taking a much firmer stand on ‘prices, which for so long 
have been very unsatisfactory. There is less surplus stock 
on offer, and the market is becoming much stronger. 


Market Prices and Reports on Pages 66 to 72 





28 AMERICAN 


TUMBERMAN 


JUNE 30, 1928 





ee 


TX Workers Supply Merchandising Ammunition 


Great Variety of Services Available 





Hel ping Users Choose Best Materials — Retail 


Displays, Airplane Hangars, Road Signs, Roofing, Bridges Technically Studied 


WasuHincton, D. C., June 25.—“Termite 
Damage Prevention” is the title of a new pub- 
lication issued by the National Lumber Manu- 
facturers’ Association. The booklet was pre- 
pared with the assistance of Dr. T. E. Snyder, 
of the Department of Agriculture. It will be 
distributed to and by field men in the lumber 
trade extension campaign. 

This publication tells the reader how to iden- 
tify termites, how to keep them out of build- 
ings under construction, and how to eliminate 
them and keep them out if they are found in 
a completed building. The habits of termites, 
or white ants, and the kind of dafmage they 
do to buildings are explained, and anti-termite 
constructions are illustrated. 

It is pointed out that termites are not true 
ants, although they look much like them and 
live in large colonies. For a long time these 
insects had been associated with tropical coun- 
tries in the popular mind. This theory has 
long since been exploded, and it is found that 
termites are active in the southeastern, central, 
western, southwestern and Pacific coast States. 

House owners are warned that when small, 
blackish, white-winged ants, flying in~ large 
numbers, are found in a house in the spring or 
fall they must not be merely swept out and for- 
gotten. They may be termites engaged in their 
favorite pastime of attacking the framework 
of the building. 

= 
Why Indiana Suburb Uses Lumber 


A new subdivision is being built in South 
Bend, Ind., this year which includes 100 wood 
houses. Officers of the company which owns 
the subdivision, talking with a TX engineer, 
gave these reasons for using the age-old favor- 
ite material: 

1. Initial cost lower than that of any other 
well constructed houses. 

2 General attractive appearance and adap- 
tability to modification of design. 

3. Ease of fabrication. 

4. Availability of supply, quick delivery, 
fair prices. 

5. Year around construction without the 
usual cares and worries which go with other 
materials, such as the freezing of concrete, 
freezing of mortar and general let-down of 
operations where brick or stucco is used. 

Many similarly encouraging cogtacts are 
being unearthed by the technical field men now 
at work in all sections of the country. 


* * * * * 


Revised Information Pamphlet Soon Ready 

An enlarged and revised edition of “Infor- 
mation on Lumber and Where to Find It,” 
originally published by the National Lumber 
Manufacturers’ Association in 1925, will be 
ready for issue by the end of the week. The 
revised pamphlet lists publications of the na- 
tional and- regional associations and tells of 
the various services which are available to the 
public through these associations. Present 
plans call for the distribution of 50,000 copies 
of the revised edition. 

Headquarters is sending out large numbers 
of “stuffers” to be enclosed by TX subscribers 
in their letters to customers. During the last 
month some 35,000 of these stuffers were dis- 
tributed. They call attention to the services 
offered by the National Lumber Manufactur- 
ers’ Association, and list the division and dis- 
trict offices and co-operating organizations. 
That these enclosures are appreciated is shown 
by the following letter from the John Schroe- 
der Co., Milwaukee, Wis.: 

Besides using these enclosures we are going 
to issue a special multigraphed letter to be 


sent to all the local architects, contractors 
and industrial concerns, in which we will urge 
them to take advantage of the services offered 
by the N. L. M. A, 

This type of co-operation is greatly appre- 
ciated at headquarters and is proving very 
helpful in the TX campaign. 

see 2 
Lumber Displays for Retail Yards 

R. W. Smith, of the western division, reports 
that one reason substitute building materials 
receive such prominence in retail lumber offices 
and yards is that their producers are active in 
sending out attractive display panels to hang 
on walls or stand on easels. Mr. Smith on a 
recent tour of retail lumber yards in the West 
failed to find any displays of panels or wood 
patterns. 

If these were available I am sure they 
would be used, said Mr. Smith in his report. 
One’ sees many 2x4 display panels of various 
prepared or asphalt shingles, for instance, but 
never a similar panel of wood shingles. 

a + * a. 


Wood Airplane Hangars at Long Beach 


The airplane hangar bulletin published re- 
cently by the National Lumber Manufacturers’ 
Association and widely distributed, continues to 
bear fruit. Clark H. Shaw, chief engineer of 
the water department, Long Beach, Calif., has 
requested the aid of headquarters engineers in 
selecting an airplane hangar design suitable as 
a standard for Long Beach airports. Mr. 
Shaw states that eleven wood hangars have 
already been erected at the Long Beach 
Municipal Airport. 

Many inquiries have been received from all 
sections of the country following the distribu- 
tion of the hangar bulletin. Apparently it 
came off the press at the psychological moment 
and has proved exceedingly popular in all re- 
gions where airports are under consideration. 
The number of communities taking an active 
interest in the development of airports is grow- 
ing by leaps and bounds. 

* * * * * 


Superiority of Wood Roofing 

On account of its lower cost and its ability 
to retain heat, lumber is more economical than 
poured gypsum for roofing industrial build- 
ings, according to a survey of the compara- 
tive insulating values of the two materials 
recently completed by engineers of the Na- 
tional Lumber Manufacturers’ Association. 

The difference in heat losses per square foot, 
per hour, per temperature for different types 
of roofs are given in the 1928 Guide of the 
American Society of Heating & Ventilating 
Engineers. For a 3-inch flat wood roof cov- 
ered with built-up roofing and the underside 
unfinished, the loss is .256 heat-units per hour. 
For a 3-inch poured gypsum roof similarly 
covered, the heat loss is .369 heat units, or 44 
percent more. The engineers point out that 
this means a considerable difference in dollars 
and cents for a factory with 20,000 square feet 
of roof area. 

First, the cost of boiler capacity and radia- 
tion needed to offset the heat loss during ex- 
treme winter conditions through the wood roof 
is $2,731, compared with $3,936 for the gypsum 
roof. This means an initial saving of more 
than $1,200. 

Second, the cost of coal to offset the heat 
loss through the roof of the wood-roofed 
structure during a typical northern winter, 
with coal estimated at $6 a ton, is compared at 
$417. For the gypsum-roofed building the 
cost of coal under the same conditions would 
he $601, or an additional saving annually of 
$184 in favor of the wood roof. 


Another important fagtor contributing to the 
superiority of wood in this field is the cost of 
construction. One of the largest builders of 
standardized industrial buildings, whose work 
is known in most of the States, figures the 
cost of a gypsum roof at double that for a 
standard wood roof. This estimate is based 
on operations carried on by the company over 


a wide area. 
* * * & * 


Wood Signs Have Many Strong Points 

Length of life, rigidity, freedom from me- 
chanical injury and appearance are a few of 
the superior attributes of wood highway signs 
and markers, as disclosed by a recent investi- 
gation by engineers of the National Lumber 
Manufacturers’ Association covering sign ma- 
terials. The inquiry covered hundreds of sign 
users in all sections of the country and in- 
cluded observations in the field by engineers. 
Their report summarizes the strong points of 
wood signs as follows: 

(1) Wood signs are stiffer than sheet metal 
signs and not as readily bent, bulged, or 
dented. They are less brittle than cast metal 
signs and not as easily cracked or broken. 
The cellular structure and greater thickness 
of wood tends to keep it flat and straight 
and permits a more solid and rigid attach- 
ment to supports. 

(2) Wood signs are not as subject to me- 
chanical injury as metal signs. They are nox 
so injuriously affected by bullets, rocks and 
bending. 

(3) Wood signs when made of the proper 
woods are more durable than commonly used 
types of metal signs, when exposed to the 
weather. Properly fabricated and _ painted 
they will hold paint as long or longer than 
metal signs. 

(4) Wood signs, because of their stiff- 
ness and flat surface are easier to read than 
bulging sheet metal signs. Wood signs being 
thicker than metal signs are more substantial 
looking and present a more dignified and at- 
tractive appearance. 

(5) Wood signs when well made are usu- 
ally a more economical investment than metal 
signs because of their low first cost and their 
low maintenance cost. Material for wood 
signs is more readily avialable than that for 
any other type. 

* *+ + * * 


TX Aid for Oklahoma Highway Department 


The Oklahoma State highway department is 
on the eve of revising its specifications for 
bridges, guard rails, fences and_ barricades. 
The State authorities are fully advised con- 
cerning the services placed at their disposal by 
the National Lumber Manufacturers’ Associa- 
tion and have expressed an intention of calling 
upon the engineering department for sugges- 
tions and assistance in the work of revision. 
This is one line of technical service which the 
National association is prepared at all times 
to extend to public and private concerns desir- 
ing to avail themselves of it. 

* * * * * 

Reinspection of Government Lumber 

srig. Gen. H. C. Smither, chief co-ordinator, 
is seeking the advice of each department or 
independent establishment of the Government 
that purchases lumber in carload or greater 
quantities regarding a proposal made by a rep- 
resentative of the Department of Commerce to 
the Federal Purchasing Board that a clause be 
added to every Government contract to the 
effect that a bid should include necessary 
standard charges for the reinspection of lum- 
ber by licensed lumber association inspectors 
in case of any doubt in regard to quality. 

Gen. Smither desires to know whether the 
heads of departments and establishments con- 
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sider such a proposal feasible and desirable. 
He states in a recent letter that the committee 
on operations of the purchasing board “sees 
no objection to the inclusion of a clause re- 
quiring a certificate of inspection by lumber 
association inspectors in contracts for carloads 
and over of lumber when in the opinion of the 
head of the department concerned such inspec- 
tion is legal and the most efficient available 
method of protecting the interests of the Gov- 
ernment.” 
ee @ & 


New Wood Filing Case Attracts Attention 


S. V. Fullaway, of the Portland district 
office, reports that progressive manufacturers 
of wood filing cases for office use are be- 
ginning to turn out a case which combines the 
advantage of wood cases with those claimed 
for steel. By using steel for braces and in- 
terior parts, it is said that a cheaper product 
is possible, due to mass production. The com- 
bination type case will result in smaller out- 
side dimensions and to require less office space 


Staff and Field Men Confer in Chicago 


Closer contact between the various division 
and district officers, staff and field men of the 
trade extension department of the National 
Lumber Manufacturers’ Association was the 
purpose of a conference held at the Gongress 
Hotel, Chicago, June 25 and 26. Washington 
headquarters was represented by Wilson Comp- 
ton, secretary-manager of the National associ- 
ation; John M. Gibbs, trade extension man- 
ager; T. M. Knappen, director of publicity, 
and R. G. Kimbell, building code engineer. 
The central division, with headquarters at Chi- 
cago, was headed by Manager Walter I. Shaw, 
who was accompanied by H. S. Sackett, C. E. 
Close, W. E. Griffee, R. D. Waddell and Harry 
Knappen. The eastern division was _ repre- 
sented by A. T. Upson, manager, New York 
City. District managers in attendance included 
W. H. Scales, southwestern district, Dallas, 
Tex.; B. J. Westover, north central district, 
Indianapolis, Ind.; C. B. Green, Missouri Val- 
ley district, Kansas City, Mo., and E. J. Fisher, 
northwestern district, Minneapolis, Minn. 





USE THE 


and prospective. 





The slogan “Certified by Centuries—Wood—Use It, Nature Renews 
It,” a combination of the first and second prize winning slogans in the 
National Lumber Manufacturers’ Association’s nationwide contest, 
has been adopted as the official slogan of the lumber industry. All 
branches of the industry should make use of this slogan in their ad- 
vertisements, on their letterheads, circulars etc., and thus help to im- 
press upon the minds of all the public the thought that there will al- 
ways be lumber for every need. A well known retail lumber dealer in 
New York State uses calendars extensively in his publicity campaigns 
and distributes 5,000 of these every month to his customers, present 
This retailer has stated that he expects to use this 
slogan on his calendars beginning in the fall. 
of the country are utilizing this slogan in various ways, one in par- 
ticular, having painted the slogan “Certified by Centuries,” on the side 
of his lumber shed. Harry G. Uhl, assistant secretary of the National 
Lumber Manufacturers’ Association, is now working out a letterhead 
design in which the slogan will be prominently displayed. While the 
association has a copyright on the slogan, it will be glad to see the 
slogan used generally by lumbermen in every branch of the industry. 


SLOGAN 


Dealers in many parts 








—one of the principal arguments advanced on 


behalf of steel. 
* * * k * 


Wood Structures Easily Moved 


The authorities of the Pennsylvania State 
Forest Academy desired to have a large barn 
built of wood moved from one site to another. 
It was not considered practicable to move the 
structure as a whole, so the side walls and 
roof were cut into sections 10 or 12 feet wide 
and each section moved separately and reas- 
sembled on the new location. The cost of the 
job was very small and 90 percent of the 
original material in the barn was saved, ac- 
cording to J. V. Hoffman, assistant director of 


the academy. 
‘$ vee & 


Wood Data for Night School Classes 


G. E. French, of the eastern division, has 
prepared a 12-page paper giving elementary 
information on timber, lumber manufacture 
and utilization for the use of instructors in 
the East Side Continuation School. The 
paper was prepared at the request of the in- 
structors and will form the basis for lectures 
to be given the laborers who attend the night 
classes of the school. 


The discussions centered on the field work 
in each district, the idea being to bring out 
clearly the character of the work being done in 
the various sections of the country. Among 
the important subjects considered were plan 
service for farmers; cooperation with railroads 
in service and demonstration trains. 

Howard M. Phillips, field representative for 
the National Association of Wooden Box Man- 
ufacturers, Chicago, spoke of the field work 
on box promotion which is tied in with the 
National’s promotion campaign. 

It was announced that two men have been 
selected to attend the Forest Products Labo- 
ratory at Madison, Wis., for development of 
the extension service with colleges of agricul- 
ture, Smith-Hughes vocational features and 
county agents. 

Mention was made of the retailer’s and con- 
tractor’s schools, and it is expected to develop 
that idea. 

A large part of Tuesday afternoon was de- 
voted to a discussion of the Home Moderniz- 
ing Bureau and its work, and the close asso- 
ciation of that bureau and the National asso- 
ciation. George E. Piper, secretary of the bu- 
reau, addressed the meeting and told of its 
activities, organization and future plans. 


Considerable time was spent in discussing 
Hoo-Hoo’s part in the trade extension move- 
ment, and relations hetween the field men of 
the TX department and Hoo-Hoo officials 
throughout the country, Henry R. Isherwood, 
secretary-treasurer of the International Order 
of Hoo-Hoo, leading this discussion. 

I*, W. Reimers, of Hammond, La., presi- 
dent; H. C. Berckes, of New Orleans, La., 
secretary-manager; L. R. Putman, Chicago, 
merchandising counsel; L. E. Sigur, New Or- 
leans, La., advertising manager, and Reding 
Putman, Chicago, all of the Southern Pine 
Association, availed themselves of the oppor- 
tunity to meet the staff and field men of the 
National association’s TX department and dis- 


‘cuss some common problems. 


Fred S. Holmes, of the Holmes-Eureka 
Lumber Co. and the California Redwood Sales 
Co., San Francisco; R. E. L. Rainey, of the 
Red Cedar Shingle Bureau, and R. E. Dick- 
inson, of the Hickory Golf Shaft Manufactur- 
ers’ Association, called on the conference. 
Among others who dropped in were Dudley F. 
Holtman, assistant director of the National 
Committee on Wood Utilization, Washington, 
D. C.; J. D. Studley, Chicago manager for the 
Arkansas Soft Pine Bureau, and Paul Ken- 
dall, advertising manager of the Long-Bell 
Lumber Co., Kansas City, Mo. 

An interesting sidelight on the meeting was 
the discovery that some of the TX staff did 
not belong to Hoo-Hoo, so on Tuesday even- 
ing a concatenation was staged and the follow- 
ing kittens had their eyes opened to the mys- 
teries of the Order: Harry Knappen, B. J. 
Westover, C. E. Close, W. E. Griffee, R. D. 
Waddell, A. T. Upson and H. M. Phillips. 


. 
Open New Bridge to Staten Island 

New York, June 25.—Two bridges, linking 
the Borough of Richmond with New Jersey, 
have just been opened. Announcement was 
also made of the prospective construction of 
another such bridge at Bayonne. The new 
commercial links unquestionably mark a new 
era in the development of Staten Island, and 
will open vast areas there for building pur- 
poses. 

Opening of the bridges, in fact, is com- 
parable in importance to the inauguration of 
the Hudson tunnel, which already has served 
to increase the fortunes of many lumber con- 
cerns, large and small, on both ends of the 
tube. The spans opened last week are the 
Goethals Bridge at Elizabeth, and the Outer- 
bridge at Perth Amboy. 

Lumbermen and other distributers of mate- 
rial believe that the development of Staten 
Island as a business and residential section 
will be rapid, and that within a year vast 
quantities of their products will be required 
for necessary improvements. It must be re- 
membered, too, that construction of a sub- 
way tube linking Brooklyn and Staten Island 
also is in prospect. 

At this writing building permits in Staten 
Island are considerably below those in any 
other district of the Greater City, mainly be- 
cause heretofore the Borough of Richmond 
has been inaccessible for commuters. It is 
expected that the opening of bridges will im- 
mediately attract many residents of New Jer- 
sey, who would find themselves in easy reach- 
ing distance of Newark, Jersey City and 
other cities, as well as the heart of New York 
City. 

SAAB EBaEaHAaBaeE 

Extractep wood chips which are the by- 
product of the rosin industry in the South will 
give medium-grade pulps suitable for the pro- 
duction of composition boards and the cheaper 
grades of kraft or wrapping papers, but are’ 
unfit for the production of strong first-quality 
papers. This is the conclusion reached by the 
Forest Products Laboratory of the Forest 
Service, United States Department of Agricul- 
ture, as the result of a series of experiments 
on these chips. 
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News of Southern Mills and Men 


Installs Employee’s Safety Device 


BROOKHAVEN, Miss. June 25.—A safety de- 
vice that was invented by one of its employees 
has been installed in the plants of the J. J. 
Newman Lumber Co. and is considered one of 
the most advanced steps in this direction that 
has been taken anywhere. This is a device 
for installation on the back of an edger to 
prevent kick-backs of edgings and timbers. It 
was perfected by R. F. Buckley, saw filer and 
belt man in the planing mill of the company 
at Sumrall, Miss. Millwrights and others 
have been working to perfect a safeguard that 
would prevent edger kick-backs ever since one 
of the company’s edger men was killed last 
year, but a planing mill man finally figured out 
this practical, inexpensive and workable device. 
The device is described in the Newman Safety- 
gram as follows: 

As will be noted, this de¥ice is simplicity 
itself and can easily be made in any sawmill 
shop. It consists of a set of “fingers,” made 
of high grade steel, suspended from a shaft 
that is in turn fastened to the top of the 
edger frame by means of an I-beam, thus per- 
mitting the “fingers” to hang down immedi- 
ately behind the back feed-rolls. The “fingers” 
are spaced about half an inch apart with 
blocking so as to prevent binding, and the idea 
of the spring on the shaft is to adjust them 
so as to prevent the “fingers” from pecking 
smaller boards that may follow cants through 
the edger. 

In making smaller timbers on an edger 
the log is flattened on 
two sides on the car- 
riage to the thickness 
the timber is to be 
made. This piece, or 
“cant,” is then sent to 
the edger and ripped to 
the desired width. The 
danger of kick-backs 
from an edger occurs 
when the front feed- 
rolls are held up by a 
cant and an edging, 
which has a very nar- 
row bearing surface on 
the rollers, topples over 
and falls on the idle 
saw. 

Inasmuch as the top 
feed-roll is being hela 
up by the cant there is 
nothing to stop this 
edging and the saw 
hurls it out of the front of the machine 
through the opening between the feed-rolls 
with bullet-like force. The edger man is fre- 
quently directly in “the line of fire’ and many 
serious injuries and quite a number of fatali- 
ties have resulted. Numerous devices have 
been tried on the front of edgers to prevent 
such occurrnces, but all have proved imprac- 
ticable because they interfered with the edger- 
man’s view of the saws. 

This safeguard designed by Mr. Buckley, 
being located on the back of the edger, does 
not interfere with the operation of the edger 
at all and always acts as a positive “dog” to 
hold either the edgings or the timber. It will 
be noted that as the timber passes under the 
back feed-rolls it pushes the “fingers” up and 
they ride the timber until it leaves the edger 
and then drop back into position. The “fingers’’ 
next to the edgings keep them upright and 
away from the idle saws, but if, for any rea- 
son, the edgings should topple over, one or 
more “fingers” immediately drops down on it 
and holds it against the pull of the saw. 

All of the edgers in the plants of the J. J. 
Newman Lumber Co. are now equipped with 
this guard, and in the opinion of every prac- 
tical man who has seen or used the device, it 
absolutely will prevent pieces from being 
thrown back by edger saws. Mr. Buckley, who 
worked out this device, has been with the com- 
pany a number of years and takes a leading 
part in safety work at the Sumrall plant. In 
fact, so much interested is he in safety work 
that he has declined to patent this edger guard 
and expresses the hope that sawmill operators 





Edger safety 


everywhere will feel free to use it, as through 
its use much needless pain and suffering may 
be prevented, 


Stake Material for Mexico 


BEAUMONT, Tex., June 25.—While the manu- 
facture and sale of surveyors’ stakes is not a 
new thing at southern pine mills, it has re- 
mained for an energetic wholesaler of this 
city to sell what is no doubt the first carload 
of this material for shipment into Mexico. 
Ben S. Woodhead, president of ‘the Beaumont 
Lumber Co., who for years has been the source 
of supply for much of the lumber that has 
gone into Mexico, recently solicited and se- 
cured an order for a carload of surveyors’ 
stakes, the dimensions being 1x2%x14 inches, 
the pieces all pointed at one end. The order 
for this carload of stakes was placed with the 
R. W. Wier Lumber Co. and promptly shipped 
from its mill at Wiergate, Tex. The car con- 
tained 80,000 stakes. 


Brings Suit Against Park Commission 


ASHEVILLE, N. C., June 25.—A_ temporary 
order restraining the North Carolina Park 
Commission from interfering with the lumber- 
ing operations of the Suncrest Lumber Co. on 
its 26,000 acres lying within the Great Smoky 
Mountains National Park area has been signed 
by Judge E. Yates Webb as the result of a 























device designed to prevent kick-backs 


suit filed in the United States district court. 

The suit is brought by the lumber company, 
through Arthur J. Stevens, its president, 
against the North Carolina Park Commission; 
E. C. Brooks, of Raleigh; D. M. Buck, of 
3ald Mountain; John G. Dawson, of Kinston; 
Plato D. Ebbs, of Asheville; R. T. Fountain, 
of Rocky Mount; Mark Squires, of Lenoir: 
J. A. Hardison, of Wadesboro; Frank T. 
Linney, of Boone; J. Elmer Long, of Durham; 
Harry L. Nettles, of Biltmore, and E. S. Par- 
ker, Jr., of Greensboro, members of the com- 
mission, 

In its bill of complaint the plaintiff sets 
forth that the Suncrest Lumber Co. is the 
owner of 38,000 acres of land in Swain and 
Haywood counties, 29,600 acres of which it 
acquired from the Champion Fibre Co. in 
1918, and 8,407 acres of which it acquired 
from the Whitmer Parsons Lumber Co. in 
1926, and further sets forth that it has con- 
structed a large and expensive mill at Waynes- 
ville, and that it is operating logging railroads 
within its timber area. 

The plaintiff alleges that 26,000 acres of its 
property lies within the proposed national 
park area, and that as a result of a resolution 
passed by the park commission in Asheville 
on April 16, 1928, looking to the halting of all 
lumber. operations within the park area, it has 
heen damaged to date to the extent of $30,000. 
The lumber company also alleges that the 214,- 
000 acres included in the park area are on the 


North Carolina side and are worth $8,000,000, 


and that the park commission in its plans for 


the acquisition of this property has made jn- 
adequate arrangements as to funds, the $2,- 
000,000 provided through the issuance of State 
bonds by act of legislature and the money 
expected from other sources being totally in- 
sufficient. 

The plaintiff alleges that the act under which 
the North Carolina Park Commission has in- 
dicated that it will operate violates the fifth 
article and the fourteenth amendment to the 
Constitution of the United States, in that it 
will mean the confiscation of property without 
due process of law. 


New Carolina Pine Inspector 


SAVANNAH, Ga., June 25.—J. H. Mitchelson, 
of Savannah, has been appointed lumber in- 
spector at Savannah for the North Carolina 
Pine Association and has taken up his duties, 
according to an announcement made yesterday 
by C. J. Sykes, of Macon, the southern man- 
ager for the association. The appointment was 
made through authority of Gilbert L. Hume, 
of Norfolk, secretary and treasurer of the as- 
sociation. Mr. Mitchelson is an experienced 
lumber inspector, having been in the business 
for many years, and his services will be at the 
disposal of those in Savannah and southeast 
Georgia needing a licensed inspector. Mr. 
Mitchelson’s services will not be confined to 
inspections for those mills which are members 
of the association, but he will act for any lum- 
ber dealer or manufacturer needing inspection 
services at reasonable fees. 


° SHEESSESSE2a8: 


Automatic Control in Kiln Drying 


JACKSONVILLE, FLA., June 25.—That the lum- 
bermen throughout the country are more and 
more realizing the importance of automatic 
control in kiln drying lumber is indicated in a 
greatly increased volume of business in auto- 
matic controlling instruments, reported by the 
Moore Dry Kiln Co., of this city, with a branch 
at North Portland, Ore. Among recent instal- 
lations of automatic temperature and humidity 
recorder controllers reported by this company 
are: Rowland Lumber Co., New Bern, N. C.; 
Atlantic Hardwood Corporation, Jacksonville, 
Fla.; E. B. Norman & Co., St. Landry, La.; 
Flynn Furniture Co., Athens, Pa.; West Lum- 
ber & Box Co., Fayetteville, N. C.; Eureka 
Lumber Co., Washington, N. C.; Denkmann 
Lumber Co., Norfield, Miss.; Goodyear Yellow 
Pine Co., Goodyear, Miss.; Warsaw Lumber 
Co., Warsaw, Ga., and D. W. Alderman & 
Sons Co., Alcolu, S. C. 

As indicated in the discussions at the recent 
meeting of the Southern Pine Association and 
at other important gatherings of lumbermen, 
greater interest is being manifested in supply- 
ing lumber users with lumber dried to the 
proper moisture content than ever before. The 
advent of automatic controlling instruments 
has taken kiln drying out of the guessing stage 
and placed it on an accurate and scientific 
basis. Good results and uniform drying sched- 


ules are assured where automatic controlling 


instruments are installed. 


Plans Big Addition to Car Shops 


MILWAUKEE, Wis., June 26.—A million-dollar 
addition to the car shops of the Milwaukee 
road is being considered by officials of the 
company. The addition here would be used 
for the building of passenger and freight cars. 
The outcome of the proposal depends on 
whether the Milwaukee road wants to build 
and repair all rolling stock at shops here. Suc- 
cess of the road in turning out the new $60,000 
club cars for the roller bearing trains has in- 
terested the officers in enlarging the local plant. 
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Teacher’s Place in 
State Forestry 


Jackson, Miss., June 25.—In her most re- 
cent bulletin on forestry in Mississippi, D. Pris- 
cilla Edgerton, supervisor of forestry educa- 
tion, discusses the opportunity and obligation 
of the teachers to the children of Mississippi 
in giving them at least the rudiments of for- 
est knowledge. This bulletin, which is headed 
“The Mississippi Teacher’s Place in a State 
Forestry Program,” says: 

The AMERICAN LUMBERMAN of June 16 has 
as its feature article a story entitled “For- 
ests and Wood Prove Absorbing Topics in 
City Children’s Study Course.” This is the 
story of the ingenious work of a “forest- 
minded” fourth-grade teacher of an Evanston 
(11l.) public school, who is basing all the 
studies of her class for two months on wood 
and lumber. The principal of the school and 
supervisor of primary grades in Evanston are 
co-operating in this “unique ultra- 


in the woods now and that must be pro; 
tected and managed under forestry methods 
from today until ‘the time it is harvested, 
if the industries dependent upon it are to 
be perpetuated. 

The Teacher’s Obligation and Opportunity 

Tne Mississippi teacher’s opportunity and 
obligation to the children of Mississippi in 
the matter of the rudiments of forest knowl- 
edge are therefore beyond question. The op- 
portunity lies in the wealth of material at 
hand for a practical forestry problem project. 
The obligation lies in the importance of pre- 
paring the minds of Mississippi children for a 
real problem which will face them in their 
day and time, if they are unprepared. 

Business men of today are mostly concerned 
with economic conditions of today; on the. 
other hand, the teacher of today has a power- 
ful influence on economic conditions of to- 
morrow. Mississippi teachers, by personal 
study and observation and by practical for- 
estry problem projects and other instruction, 
will be powerful agents in the stabilizing of 
an industry that has, in large measure, made 
Mississippi what she is. and in developing a 


Are Three Classes 
of Lumbermen 


MARSHFIELD, WIs., June 26.—The Central 
Wisconsin Retail Lumbermen’s Club held its 
meeting here on June 21 at the St. Alban’s 
guild hall and, following luncheon, heard a 
number of speakers in the industry. Motion 
pictures of logging and lumber operations in 
British Columbia were shown through the 
courtesy of the Canadian Puget Sound Lumber 
& Timber Co., Victoria, B. C., which is owned 
and operated by the Connor interests of this 
city. 

W. D. Connor, president of the R. Connor 
Co., here, commented on business conditions in 
the lumber industry in the North and the 
Pacific coast and said that prospects are bright 
for the summer and fall. He also talked on 
the comparison of lumber and substitutes and 
told what the manufacturers of lumber are: 
doing to combat the use of sub- 





modern application of pedagogy” 





to the necessities and surround- 
ings of everyday life. “This sys- 
tem is fundamentally based on a 
method of ‘practical problem proj- 
ects,’” says the AMERICAN LuUM- 
BERMAN, “evolved a few years ago 
by the elementary school super- 
visor of Cicero, Ill. These ‘proj- 
ects’ take in the study of one 
industry after another, through 
the fourth to the ninth grades, 
about two months’ time being de- 
voted to each industry or ‘proj- 
ect.’ ” 

This project is applied not only 
to history and geography and na- 
ture study, but spelling and 
arithmetic, reading and writing 
are all based on the study of 
woods and lumber industry. If 
such a method of objective in- 
struction be practicable and suc- 
cessful in TIllinois schools, how 
much more so should it be in 
Mississippi. ‘ 


Project Work in Mississippi 


During the last two school 
years, similar “project” work has 
been going on in Mississippi in 
the hands of teachers of element- 
ary and high schools as well, if 
the number and variety of re- 
quests from Mississippi teachers 
and pupils for supplementary ma- 
terial made upon the Mississippi 
commission of forestry is any 
indication. Mississippi is the lead- 
ing producer of the leading com- 
mercial wood in the leading forest 
section of the country, producing 
13 percent of the nation’s supply 
of southern yellow pine in 1908 
and 19 percent in 1928. 

When one reads in the latest 
reports on the subject that Mis- . 
sissippi is charged with more 
woods fires than any other State 
in the Union, and when one con- 





stitutes for lumber. 








M. R. Laird, also of the Connor 
company, was on the program, and 
told the members of the conven- 
tion held by Rotary International 
at Minneapolis last week. He said 
that the lumber dealers can be 
compared with Rotarians who 
were on the train on the way to 
the convention. He said there was 
one class which included those who 
sat by themselves and would not 
have anything to do with anyone 
else. Another group played cards 
in the club car and their efforts 
were confined to getting what they 
could from each other. The third 
class consisted of those who dis- 
cussed the serious problems of life 
and of Rotary. 

There are three similar classes 
of lumber dealers in the opinion 
of Mr. Laird. They are the deal- 
ers who play a lone hand and will 
not associate with their fellow 
dealers ; the group that tries to get 
all it can without giving anything ; 
and the third class that comes to 
association and club meetings to 
discuss and solve their mutual 
problems. 

Other speakers on the program 
included W. F. Kellogg, of Kel- 
logg Bros. Lumber Co., Wisconsin 
Rapids, who spoke on “Friendly 
Competitors”; R. A. Curtis, Wis- 
consin Building Materials Co., 
Schofield, “Credits and Collec- 
tions”; Paul Krause, Marshfield 
Brick Co., “Merchandising Brick” ; 
G. V. McMillan, Wood Conversion 
Co., Minneapolis; P. W. Sherer, 
Western Lime & Cement Co., Mil- 
waukee: A. J. Butter, Connor Re- 











siders that fire is the greatest 
enemy of the forest and works 
the greatest injury to its products, 
the teacher is recognized as 
among those most responsible for 
the public opinion of the future 
citizens of the State who will 
gain or lose by their treatment 
of the State’s greatest natural re- 
sources so far developed. 

The cotton crop of 1950 will 
be taken care of in the year 1950 
from the seed in the ground to 
the harvest on the market; the 
dairy industry of 1950 will rest 


At the meeting of the East Texas Mill Managers’ Association at 
Haslam, Tex., on June 16, report of which was printed in the June 


a dance for the visitors was held was beautifully decorated wiih 
pines on the ceiling, oak leaves and roses on the sides, and illuminated Mo., has 
with red, white, green and blue lights, as shown in photo at top. 
At bottom ts a picture of some of the mill managers, ladies who 
served luncheon and members of the orchestra that furnished enter- 
tainment during the luncheon, which was served in the church in 


front of which the photograph was taken 


tail Lumber Co., Marshfield; and 
B. B. Baker, Baker-Upham Lum- 
ber Co., Hancock. 





23 issue of the AMERICAN LuMBERMAN, J. W. McKee, superintendeut mo’ 
of the Pickering Lumber Co., and other citizens, were profuse in " 
the hospitality extended to the visitors. The community hall in which Hat STONEBRAKER, a successful 


young architect of Kansas City, 
adopted the policy of 
specifying the grade of lumber to 
be used in all of his work and 
requiring that it shall be plainly 
grade-marked on the end. Like 
many other architects, Mr. Stone- 
braker has specified nearly all of 





on a few previous years of proper 
methods; the mineral contribu- 
tions to the prosperity of the State in 1950 
will be in the unharmed raw state until 
that year; the manufactures of 1950 will 
operate with the products of 1950 and imme- 
diately preceding years—except the wood-using 
industries. The lumber industry of 1950, on 
the other hand, the paper mill of 1950, the 
multiform wood-using industries of 1950, must 
operate with the crop started for them a 
score or more years before, the crop that is 


genuine State-wide forest policy for the per- 
petuation of an indispensable and unexcelled 
natural resource. 


Se aeeeaeetaeaeaaaaaaan: 


THE seEcoND draft of a proposed uniform 
mechanics’ lien law has been circulated for 
criticism and discussion by the committee of 
the Department of Commerce handling. this im- 
portant matter. 


the building material in his homes 
except the lumber, this being left to the con- 
tractor or builder, who frequently tried to save 
by using the cheapest he could buy. Kansas 
City has much poor quality lumber, and the im- 
pression has prevailed that quality lumber is not 
obtainable. Mr. Stonebraker feels that one 
answer to this question is for the architect to 
specify the lumber and to insist that it be 
grade-marked and trade-marked. 
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Advertising Should Stress Frame Construction 


Real Interest of Retailer Is Not to Promote Individual Species of 
Wood, But to Advise Expertly on Home Building 


R. M. Williamson, of Dallas, noted for his 
wide experience in the lumber world and 
for his high-grade house planning service, 
showed up at the recent Texas convention 
with his usual muster of shrewd ideas. 
Uncle Bob has a distinguished record of suc- 
cesses to his credit in many departments of 
the lumber industry; and doubtless this 
spread of experience helps to account for 
his well-known ability to see the problems of 
the industry as a whole. 

We talked about advertising, that wonder 
child of American trade promotion. Adver- 
tising in the modern meaning of the term 
is a recent lumber development. To be sure, 
if you look through old newspapers you 
may run across some ancient retail lumber 
advertisements. These are usually an- 
nouncements to the effect that John Johnson 
sells lumber, lath and plaster, posts, poles 
and cement. Prices right. 

They say that many an old timer decided 
his newspaper advertising problem in some 
such way as this: “Every town needs a 
newspaper. But the editor can’t keep his 
paper going unless he can sell his space. 
I don’t think this advertising will actually 
sell any lumber, but it probably won’t hurt 
sales. If I take some space, as a subsidy 
to the editor, it’ll help keep the paper going. 
The paper will help the town grow; and if 
the town grows my business will grow, too. 
So even if the space doesn’t make sales di- 
rectly, it may do so indirectly. Anyway 
I'll take a chance.” E 

The old timer was right about the gen- 
eral and indirect value of the paper. But 
if he’d known how he could have made his 
display space directly useful to himself in 
making sales. 

These old announcements were the pio- 
neer efforts at retail advertising. But it 
wasn’t until they got past the announcement 
stage that anything approaching advertising 
in the modern meaning of the term appeared 
upon the scene. 


Manufacturers Found That Custo- 
mers Had to Be Hunted Up 


Lumber advertising by manufacturers has 
had a somewhat different career. The manu- 
facturer discovered early in the game that 
his customers had to be hunted up in some 
way or other. They were not his neigh- 
bors. They didn’t see his mill every time 
they went to town. If he waited for custo- 
mers to come in under their own power 
he might not be able to do any serious eat- 
ing. So he began telling the story of what 
he had to sell, and the most useful medium 
for the purpose was the advertising pages 
of lumber journals. The story of whole 
sale lumber advertising parallels the history 
of these lumber journals; and accumulated 
experience indicates that this type of ad- 


vertising is steadily increasing in effective- 
ness. ' 

The old-time retailer who put his lum- 
ber-lath-cement announcement in the local 
paper seems to have pioneered in two ways. 
This little card, some three inches square, 
was the forerunner of immediate sales ad- 
vertising; and it was also the forerunner 
of the effort to create a background favor- 
able-to sales. 

The old-time dealer didn’t expect to sell 
lumber to everybody who read his announce- 
ment. But he thought that reading it might 
fix a couple of ideas in the prospect’s mind; 
first, that building is a good thing to do 
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As Important As 
The New Home’s Plans 


|‘ PLANNING your new home, give a serious thought 
to the lumber that goes into it. Years of extra serv- 
ice depend upon its quality. 
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For the supporting joist, the flooring, the trims, the 
doors—be sure to get the best. 


The added cost is soon forgotten in the longer service 
and greater satisfaction you will have. 


Let Us Figure With You 


W2 OFFER a special service to new home builders— 
consultation on plans and construction; also scores 
of architect's working plans for all types of residences, 


The Brain Lumber Co. 
The Clark County Lumber Co. 
The Irvin H. James Lumber Co. 
The McKenzie Lumber & Coal Co. 
The Spfld. Builders Supply, Lumber & Coal Co. 
The Spfld. Planing Mill & Lumber Co. 
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"Buy Your Building Sup- 
plies From Springfield's 
Approved Lumber Mer- 
chante,"* 
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This advertisement by a group of Springfield 

(Ohio) retailers stresses the importance of 

using good lumber and that each is prepared 

to give free service that will help the owner 
build a good home of wood 


when the sign is right, and, second, that 
the yard was there and ready to trade when 
the customer had made up his mind. If 
the prospect got sufficiently used to these 
two ideas in advance, the sale could be 
made with that much less friction. 


Creation of Favorable Sales Back- ° 
ground Must Be Done Generally 


Several years ago a few manufacturers 
began taking space in popular publications 
for the purpose of crying their wares directly 
to the public. This was the beginning of a 
general movement that had its remote start 
in the little announcement card. It was an 
effort to create a favorable sales background. 
These manufacturers who advertised to the 
public didn’t expect to make direct sales to 
retail customers. They did hope to prepare 
the way for larger retail sales, which in due 
time would be reflected in wholesale move- 
ments. As this publicity was tried out and 
as some other matters came to light, it be- 
came increasingly. clear that a new and im- 
portant corner of the advertising field was 
coming into cultivation. This creation of a 
favorable sales background included a num- 
ber of things that ought to be done by manu- 
facturers generally instead of individually. 
Regional associations took up the chorus, 
and now the National Lumber Manufac- 
turers’ Association is heading up a big and 
comprehensive movement to tell the public 
about lumber and its useful possibilities. 

Uncle Bob talked of these things and ap- 
proved them as good medicine. The thing 
he is anxious about, however, is that all the 
persons managing this promotional advertis- 
ing shall see the big, central idea and that 
they shall be willing to follow the policies 
needed to reach it. 


Telling the Story of Wood 
and Frame Construction 


People engaged in this promotion and in 
this background building have a good many 
individual objects they’d like to gain. Some 
are retailers whose thoughts center upon 
dealer distribution. Some are wholesalers 
who think that all would be well if the 
routine of sales from manufacturer to whole- 
saler to retailer to consumer were always 
followed. Some are manufacturers whose 
idea is to win consumer loyalty to their own 
species of wood and to the product of their 
own mills. No one can quarrel with these 
desires so long as they remain in their 
proper places. But that place is subordinate 
to the central idea upon which this gen- 
eral promotion is being built. 

This idea is lumber as the premier 
building material of America. 

The public needs to be told that there is 
an adequate supply of timber; that lumber 
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is being well manufactured and accurately 


graded; that there are many species and 
grades from which the right stuff may be 
chosen to suit any purpose; and that there 
is honest, professional advice available to 
help the uninformed customer. The impor- 
tant thing is the big story of wood and of 
frame construction. Special interests of in- 
dividual manufacturers, wholesalers and re- 
tailers must subordinate themselves to that 
story. 


Hypothetical Case of Lumber 
Promotion That Missed the Mark 


Long neglect of this general advertising 
has left lumber with some casual acquain- 
tances but with not so many well informed 
friends. The country is not sold on frame 
construction as it is sold, for instance, on 
the value of motor car ownership. A motor 
manufacturer can advertise the _ special 
merits of his car without for a moment 
raising in the reader’s mind the question 
whether all these conflicting claims about 
ears A, Y and Z may not indicate that each 











counters a broadside by, let’s say, the cot- 
tonwood manufacturers to the effect that 
cottonwood is the only stuff to build a con- 
tented house and that houses built of any 
other material are more or less illegitimate, 
if not unconstitutional. Then he gets in 
front of a double-barreled load to the effect 
that a man who does not frame and finish 
his house with buckeye, the genuine old 
Aesculus octandra, is a poor fish who ought 
to be -in the feeble-eminded ward of the 
aquarium. The effect is not so good. They 
can’t both be right; and the prospect, who 
was half sour on lumber anyway, comes to 
the conclusion that wood is fine stuff to 
burn in the fireplace. So he goes ahead 
and builds himself a sod house. The real 
idea would have been for these two adver- 
tisers to bring in their kind words about 
their own stuff as a modest part of the 
bigger story of frame construction. 

Uncle Bob told a story of an incident that 
happened some time ago when marketing 
conditions were not what they are now; a 
story that may point several morals. 

A man had to take over a sawmill to pro- 


















































make the change, but in time it was accom- 
plished. Several other sawmill men in the 
same territory picked up the trail of the 
favorable rate and followed it to its burrow; 
so before long quite a number were unload- 
ing a lot of stuff into this captured market. 
When this had been going on for a time, 
some of these shippers by accident hap- 
pened to meet on purpose and told them- 
selves that life was indeed hard when lum- 
ber brought such low prices. The market 
was there, the kind of lumber had been gen- 
erally accepted and the peculiarity of the 
rate gave this group a virtual monopoly. 
So wasn’t everything too bad! 


Result: 


Disorganization of 


Market and Loss of Trade 


How it happened is a mystery; but the 
next quotations that went to this market 
showed that prices had been jacked up about 
$10 a thousand. 

These tidings of course received no glad 
welcome. The distributers, leaving out the 
verbal embroidery, said something like this: 





t eeneatl ——— — = —_- * 
ne al A Home is Wh 
That’s Recommende GOOD at You Make 
Db} = 
yery point of view—dura LUMBER * OF 
From Or napee—a0es OF Lumber tirely yp u°CeSs Of yor | 
? ear ene ev “Y upo Ir n 
and apP endation of users FOR Material 7 the workm: anshi es depends 
the recomm Lumber that come er and a Wnie it is ipa he qu: rl en- j 
and G cor alit 
where. Here's a—first being exam GOOD Mous wij i: don building = ete d. Gordon i “a 
ou as specifie -ards, then 2 . inest quality, naterials ane um- 
you as “Peaches our yards, then Lumber Without Flaws 4 synony. 
— That’s double assurance 2° ‘ Ss! BUILDING The Gordon -y 
ps | YE Jes Will pro mebuild 
reliability benefit “en Plans and oe Service ‘| 
ati ammaaneesers have long ago discovered where to go for \ CXperie their years of you the 
e lumbers. wthin—im Care of ra aile eanizati — Struction | 
The Economy of ee FOR BEAUTY : baa te —_ : struction and fn shel designing ‘ill take ! 
7 7 4 un. e « 
BUILD WITH WOOD A Set: Only the best of Merit Wil pro: 1} 
G @) oO d Lu mber 0 Lasting And Economical - : You w ill ; = "ship 
“vice received is : in cur no o} 
hose “castles in ‘the air” that : Oro 10. 
° ° ms. ot ~ wilding oie . ‘ haga = all the f our repre; ‘ mieati ns by hay. I { 
It is real practical economy to use realized if you will but try. Ow (————*"—"_] © facts. Call sy anton a Sive you 
i Et on.98 2 . . 0. 
good Lumber. It saves construction |= 5 tos. ser service in eng you vn NY PINE es if 
costs, and the finished building 18 _ now to plan + ne for - ee ne [PANY he Gordon | i 
you, too, may enjoy the feeling of security that home 
worth more baceuse of the better ap- ownership brings. umb 
Ph Bi C 
pearance. WHOLESALE ee ill Ding Heag er 
e One 289 neta 
LUMBER CO. 2 
The Wadsworth Lumber Co. }— .. . One Piece Or A Carload ee ail 
100 East Rayen Avenue Phone 62226 ns 


~~ © ee ee es ee eee eee ee ee ee ee 


The advertisements reproduced above have been selected at random as depicting what retailers throughout the country are doing to impress upon 
the public at large the importance of using good lumber—not any particular species—to build the right kind of a home that will give enjoyment 


one of them is more or less a poor bet. If 
there are ten cars, and if each one has a 
feature that is superior to the other nine, it 
follows by simple arithmetic that each car 
is facing the buying world with one superior 
point and nine inferior ones. But this as- 
pect of the matter simply does not occur 
to the reader; for he has the solid back- 
ground belief that owning a motor car of 
any kind means owning a source of com- 
fort and pleasure. Old John Reader starts 
out with this background in his mind. He 
is going to have a car. That’s settled. He 
reads advertising of all kinds; specifications, 
lyrical outbursts about the joys of the open 
road and the rest of them; and he does it 
not to decide for or against the idea of a 
motor car but to choose the right one 
among the many offered. 

But how about it if the point at issue 
is a house instead of a motor? Probably 
Old John has read a lot of substitute prop- 
aganda, and he may have begun to wonder 
vaguely if this frame construction is so hot 
after all. Suppose at that point he en- 


as well as comfort 


tect some loans. He sent a manager to take 
charge, with orders to show profits as soon 
as possible. The timber ran to good lengths, 
and as there happened to be a market for 
long 2x4’s the manager specialized on this 
item. 


Mythical Reason for a New 
Kind of Superior Lumber 


This was before Federal freight rate reg- 
ulation; and about that time a railroad 
made a very favorable rate to a certain im- 
portant consuming market that had been 
using a different kind of lumber. Armed 
with this rate the manager made a trip to 
the city and sold a lot of his stuff, espe- 
cially his long 2x4’s. The local distributers 
had to tell their customers some story to 
account for the change in kinds of lumber 
handled. The real reason was the chance 
to make more profit; but that doesn’t sound 
inspiring to a customer, so they fixed up a 
mythical scientific reason why the new kind 
was a superior lumber. It wasn’t easy to 





We bought your stuff because it was cheap 
and not because we knew whether it was 
any good or not. Sure, we said it was 
better; but that doesn’t mean anything. We 
had a chance to make a dollar and took it. 
Now, if you’re going above the price of 
the lumber we used to handle you can ge 
jump. We’ll go back to the stuff we used 
to sell. 

And so they did. Rather, so they tried 
to do. You can make one change on the 
basis of shifting to a better kind of lumber. 
But if, later on, you change back and give 
the same reason, somebody is likely to get 
irritated. The practical result was the dis- 
organization of that market and the loss of 
a considerable volume of trade to the sub- 
stitute field. 

You, as a retailer, may say that the manu- 
facturers shouldn’t have played horse with 
prices. Doubtless they should have learned 
something or other from the experience, 
and perhaps they did add a couple of shek- 
els to their store of wisdom. * But the thing 
we’re interested in at this point is the 
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loose way in which the distributers played 
with propaganda about the relative value 
of two species of lumber. It isn’t often that 
any distributer makes the positive statement 
that X lumber is superior to Y and then 
within a few months comes back with an 
equally positive statement that Y lumber 
is indubitably better than X. 

The disastrous result may cause some 
questioning of whether rival claims of com- 
peting species are always good stuff out of 
which to frame retail advertising. The 
real interest of the retailer is not to estab- 
lish the superiority of one kind of lumber 
over another so much as it is to establish 
his right to the title of expert adviser on 
house construction. It is to his interest that 
publicity shall bear upon the value of frame 
construction; for once this important point 


is made he has a chance to cover the lesser 
points in his own service. 

But what about the manufacturer? The 
claim can hardly be made that he has no 
immediate interest in the advertising of his 
own kind of lumber. To be sure he has 
such an interest. Uncle Bob points out 
that the regional manufacturers are playing 
the game squarely and with understanding 
and skill. A manufacturer can hardly be 
blamed for desiring to win customer loyalty 
to his own kind of lumber and to the prod- 
uct of his own mill. He is entitled to de- 
sire these things and to employ legitimate 
means to win them. But it so happens that 
as things are lined up at present a too eager 
promotion of species may injure the whole 
market and cause more indirect loss than 
direct gain. We are not saying that there 


is no place for the advertising directly to 
the public of special kinds and species of 
lumber and the product of special mills. 
That kind of advertising is being done with 
some profit to the manufacturer and with. 
out injury to the industry. But a careful 
reading of the most successful of this ad- 
vertising and a weighing of its effect dis. 
closes that the emphasis is upon the value 
of lumber and of frame construction in gen- 
eral, The specific values of the brand ad- 
vertised are inserted within the larger pack. 
age. ' 

Without being dogmatic about it Uncle 
Bob presents the idea that most of the ad- 
vertising that goes to the final customer, 
whether over the signature of a manufac- 
turers’ association, an individual sawmill 

(Concluded on Page 36) 


Careful Credits—Good Lumber—Success 


CoLttincswoop, N. J., June 26—Can a man 
who has served another industry for over a 
quarter of a century become a successful retail 
lumber dealer in this day when years of ex- 
perience are presumed to be among the first 
requisites of success? The usual advice is that 
it can not be done. That is what they told 
A. J. Bartlett three years ago when he de- 
cided to foresake the art of salesmanship as 
applied to hotel supplies and embark in the 
business of retailing lumber and building ma- 
terials. 

But Mr. Bartlett refused to heed the advice 
of friends, however well intentioned. After 





Right: A.J. Bartlett, former hotel supplies 
salesman, now successful 


Left: E. T. 


lumber — retailer. 
Seaman, business associate and 


office manager 


having traveled over the United States for 
twenty-five years he opened a lumber and coal 
yard in Collingswood, a suburb of Camden. 

“At the time I opened this business,” said he, 
“I realized that much emphasis is placed on 
the year in which a firm was organized. The 
idea prevails that the buying public favors the 
old established houses. I thought there was 
always room for another to break in, and after 
three years my convictions have been verified.” 
And figures on his ledger bear out this asser- 
tion. His coal business alone, which is smaller 
than his lumber and building material depart- 
ment, amounts to over $200,000 a year. 

Instead of being a handicap, Mr. Bartlett 
feels that his experience in another line is ad- 
vantageous. “You know,” he said, “I do not 
have to live down some of the inherited meth- 
ods.” He mentioned, for instance, the matter 
of credits, which he handles in a way entirely 
foreign to the old “easy” payment plan, which 
often means that everyone else is paid first. 

“So when I started the lumber yard,” said 


he, “I resolved first of all to set a good ex- 
ample and discount my own bills. I expect all 
my customers likewise to meet their obligations. 
They do. If a prospect comes to me and can 
not prove that he is worthy of my considera- 
tion [ turn down his order.” Mr. Bartlett sub- 
mitted evidence to prove this statement. One 
case involved a big builder in town who was 
to all appearances a fine customer. Mr. Bart- 
lett politely asked him how much he was get- 
ting for a row of houses, their cost and the 
methods of financing. The builder resented this 
and asked if it was necessary to tell him all 
his business. Mr. Bartlett told him that it was, 
and unless he could prove the soundness of 
the transaction he would have to pay cash, The 
builder went elsewhere. But not long after this 
builder went on the rocks, and with him went 
many who had financed his propositions. 


Another contractor came in one day and told 
Mr. Bartlett that he was the successful bidder 
on a very fine house. He instructed Mr. Bart- 
lett to supply all the lumber, millwork and 
cement. “Just a moment,” Mr. Bartlett inter- 
jected, “where is this house going to be placed 
and who are you building it for?” 

When the contractor explained that this ex- 
pensive home was to be built for a Mr. X in 
a section of the town where only cheap bunga- 
lows were erected, he turned down the order. 
The contractor was wroth at first, but when 
he simmered down, Mr. Bartktt prophesied 
that he would never get his money. “Although 
you guarantee payment,” said Mr. Bartlett to 
the contractor, “I want to see that you are go- 
ing to get yours. I advise you not to build this 
expensive home in that section under the terms 
you have explained.” In other words, Mr. 
Bartlett realized that neither the contractor or 
himself would be able to get the money out of 
the place and the purchaser was unable to pay. 


The contractor thanked Mr. Bartlett and prom- 


ised to investigate further. As a result the 


contract was cancelled. 


3y watching his credits, Mr. Bartlett has 
lost business, but mot money. He has made 
money on a small volume because he is letting 
someone else take the risks. Mr. Bartlett says 
that volume is the least of his worries. “It is 
not how much lumber I sell, but how much I 
get paid for,” says he. 

Some of the veterans are opposed to grade 
and trade marking, and several local associa- 
tions recently went on record against this new 
movement, but” Mr. Bartlett does not agree 
with them. “Without attempting to criticize 
those who have been in the game much longer 
than myself,” said he, “I firmly believe that 
the fears which have precipitated the opposition 
to these movements are groundless.” 


Last year Mr. Bartlett often heard the wish 
expressed that the parks and vacant lots of 


Collingswood be equipped with benches. For 
some reason, the authorities never took the mat- 
ter under consideration. Mr. Bartlett talked 
the matter over with a friend who had been 
touring the South,,and who mentioned a cer- 
tain city in Florida where benches in public 
places advertised the climate, location and oth- 
er local virtues. 


Mr. Bartlett at once decided to try a similar 
scheme for advertising his own business. This 
spring he put out a few benches on the busy 
corners, where people stood waiting for busses 
and cars. The result was gratifying. From all 
sides he was thanked for his public service. 








One of the benches, bearing his ads, which Mr. 
Bartlett has placed at car and bus junction 
points 


Requests came from every part of the city, 
and it was necessary to put out fifty more 
benches to meet the needs. This has been la- 
beled as a civic enterprise by men and women 
who are logical prospects for coal, building 
material and lumber. But to Mr. Bartlett it is 
also a valuable advertising stunt. The benches 
bear different ads, some calling attention to 
the lumber, others to the cement and lime de- 
partment, and still others to coal. As shown in 
the illustration, they are made of 2x4-inch 
North Carolina pine, with 1x12-inch sheathing 
boards. The seats are painted a brilliant orange 
and lettered in black. The ads can be seen for 
a long distance and the color attracts attention. 

Mr. Bartlett is associated in business with 
E. T. Seaman, who is office manager of the 
concern. To him much of the credit is given 
by Mr. Bartlett for the lack of losses in the 
credit department and for the careful working 
out of details. 

The business includes four departments: 
Lumber and millwork, paint, coal and building 
materials. 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Saving in Unloading Costs 


Like many other lumber dealers, the R. C. 
Tweed Lumber Co. of Pensacola, Fla., says 
that the use of gravity conveyors in its yard 
makes quite a saving in unloading costs. 

R. C. Tweed, of the above concern, advises 
the AMERICAN LUMBERMAN that whereas it 
formerly cost $1 a thousand to unload lumber 
and put it in the shed, with conveyors the same 
work is done for 25 cents. One man is used 
in the car and one man in the shed, setting up 
as much conveyor as will bring the lumber to 
the proper bin. 

“Some other things that have helped us,” 
added Mr. Tweed, “are specializing in tide- 
water red cypress and long leaf yellow pine, 


selling to customer on original grading, and 
sending customer an itemized statement with 
each load of lumber. On jobs that are esti- 
mated and sold for a lump sum we invoice each 


load and furnish the customer a copy of the - 


estimate so that he is able to check our in- 
voices. We find that this saves a great deal of 
accounting work and eliminates much dissatis- 
faction on the part of customers. 

“We endeavor to buy lumber of manufac- 
turers who are proud of the quality of their 
products, and we feel sure that selling quality 
materials has helped us greatly. We believe 
that if lumber manufacturers would take at 
least as much pride in their products as do 
the manufacturers of alternate materials, it 
would be much easier to sell lumber.” 





building tile. 


This Week’s 


Handy Device for Carrying Building Tile 


Here is shown a very useful home-made device for handling 
An American Lumberman representative recently 
dropped into the yard of the Palmetier & Abell Lumber Co., 
Waukesha, Wis., and took the accompanying photographs, which 
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matter. 





show D. M. Hunter, vice president of the company, demonstrat- 
The tool consists of a handle with two prongs 
turned under, these prongs being so spaced as to slip into the open 
ends of the tile, making the handling of this material a very easy 








Century-old House Still Occupied 


An interesting item from a recent issue of 
the Poseyville (Ind.) News is sent the AMERI- 
CAN LUMPERMAN by W. B. Allen, manager 
W. M. Simpson Lumber Co., Oaktown, Ind., 
with the comment: “There is indeed a thrill to 
lumbermen in reading of such records as this.” 
The item reads: 


“In celebration of the one hundredth anni- 
versary of her home. Mrs. Phoebe Elliott, of 
New Harmony, entertained with a _ reception 
and lawn party on Sunday afternoon. The 
house was built in 1828 by Ezra Jones and 
came into the possession of Mrs. Elliott’s 
father in 1876. The original window sills and 
door frames with the bark on them are still 
to be seen. Mrs. Elliott says there is no his- 
tory connected with the house, but that it has 
seen a ‘heap o’ living,’ and she is celebrating 
its birthday in memory of those who have lived 
and loved there and passed on.” 

LAS ESSE EET EE | 
A “Tip” on Piling Sash Weights 

The Comfort Coal-Lumber Co. chain of 
yards has been experimenting as to the best 
way to pile sash weights, which all of the com- 
pany’s yards carry,:and is standardizing on 
piling the weights with the eye-hole end in 
This makes the piles present a more uni- 
form appearance than when the weights are 
piled with either end out, haphazard, or with 
all the eye-hole ends out. This is just an- 
other of the little details that add to the trim 
and well-kept appearance of merchandise stocks, 
and is therefore worth while. 


One Good Turn Deserves Another 


As a householder and head of a family, as 
well as a retail lumber merchant, you make 
purchases from a good many different local 
firms and individuals in various mercantile and 
professional lines. Every one of these people 
is at some time a buyer of lumber, building 
materials, paint, hardware or other items that 
you handle. Their purchases may be small 
or they may be large, but in any case they 
are worth having. Do you endeavor to im- 
press them with the principle of reciprocity, 
suggesting that you have taken pleasure in 
doing business with them, and in turn would 
be equally pleased to be remembered when 
they have business in your line to place? 

The psychological time to make such sug- 
gestion is when making payment for goods or 
services purchased by you. Nothing puts the 
man from whom you have bought something 
in such a receptive frame of mind as, when 
opening his morning mail, to have a check 
tumble out on his desk. Just at that moment 
he feels absolutely certain that you are one of 
the finest men in the town, and if he happens 
to be trying to get together enough cash to 
meet some obligation of his own just at that 
time, he is doubly appreciative, and mentally 
resolves that if the opportunity offers he will 
gladly do you a favor. : 

Unfortunately, however, that favorable im- 
pression quickly evaporates unless “cinched” 
by something that makes it stick in his mem- 
ory. For that reason, some firms are using 
the plan of attaching to their remittance 
checks to firms and individuals in their trade 
territory, a printed slip suggesting the prin- 
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ciple of reciprocity already referred to. For 
example, the Silverberg Lumber Co., a retail 
-concern of Houston, Tex., attaches to its 
checks issued in payment for goods or services 
a slip reading as follows: 

“This check is tangible proof of patronage. 
We feel that we have had a square deal from 
you, and are convinced that you would find 
us just as fair if you sent us some business in 
our line. ‘Let’s Talk Lumber.’” 

No one could take exception to a suggestion 
so tactfully worded, and it has been found 
by various merchants using this plan that 
these little reminders do bring in some busi- 
ness that otherwise would not be received. 


Uses Shed Driveway for Exhibit 


BEARDSTOWN, ILL., June 26—Having no dis- 
play windows, and wishing to make an attrac- 
tive exhibit during the Clean-up and Paint- 
up campaign recently fostered by the local 
chamber of commerce, the W. E. Terry Lum- 
ber Co. hit upon the plan of utilizing the front 
of its main shed driveway for this purpose. 

Accordingly L. F. Brost, local manager for 
the company, arranged with the Illinois Lum- 
ber & Material Dealers’ Association for the 
use of one unit of the exhibit booth which 
the West Coast Lumbermen’s Association 
donated to the Illinois 
association some months 
ago. With this unit as 
the main feature a very 
attractive exhibit of 
products handled by the 
local company was ar- 
ranged, including a 
striking display of trel- 
lises, ornamental fence 
etc., the products of the 
Rowe Manufacturing 
Co. of Galesburg, IIl. 
The display also fea- 
tured the complete line 
of paints handled by 
the lumber company. 

It will be observed 
that the roof of the 
booth displays various 
styles and sizes of 
shingles. The pillars 
supporting the roof at 
the corners are made 
up of 10-inch sewer 
pipe from the Terry yard, painted with ver- 
tical stripes of blue and red lacquer. 

The Terry yard being located just across 
the street from the principal theater of the 
city the exhibit has attracted a great deal of 
attention, most of the people going to and 
from the show stopping to examine it. Mr. 
3rost says that he has seen as many as 25 or 
30 persons inspecting the display at once. 

This exhibit now has been up about one 
month. The booth soon will be sent on to the 
next dealer on the waiting list, as the booth 
is routed from one place to another, the aim 
being to thus assist dealers in the association 
territory in preparing attractive exhibits in 
connection with building shows, “own your 
home” campaigns or other community affairs. 

Mr. Brost was quite enthusiastic about the 
value of this exhibit, saying that he believed 
it would be a paying proposition to make it a 
permanent affair. As the driveway of the 
Terry main shed is 32 feet wide, the display 
occupied only one half thereof, and so did not 
prevent trucks from passing through. 


“Open Air” Advertising Popular 


BIRMINGHAM, ALA., June 26.—Outside ad- 
vertising by the yards in this district has been 
receiving more attention this year than at any 
time in the past. Several yards have devised 
rather good and inviting displays along this 
line. Among them are some of the smaller 
yards. The largest yard here. uses more than 
five hundred feet of display ‘of an attractive 
type on the street side of its yard, which 
when completed will be one of the outstanding 


advertisements of the city. Slogans for use on 
trucks and wagons are noticeable, and some 
effective wording and catch phrases are used. 
One yard uses, “See Wood for Wood” and 
another has “See Barnett for Lumber.” When 
the two trucks happen to get lined up on ad- 
joining lots a contrast is drawn in slogans. 


Interpretation of “Freak” Order 


The AMERICAN LUMBERMAN reproduced on 
page 47 of the June 23 issue a photograph of 
a piece of board on which was scrawled in 
pencil an order sent by a local carpenter to the 
Home Lumber Co., Kingsville, Tex. 

In connection therewith the statement was 
printed that the solution, or correct interpreta- 
tion, of the order would be published this 
week. In the meantime retail lumbermen were 
invited to send in their interpretations; and a 
prize, consisting of a choice of two books, was 
offered to the one whose interpretation was 
the nearest correct. 

By the term “correct” necessarily was meant 
the interpretation supplied by J. L. Gregg, 
manager of the Home Lumber Co., who re- 
ceived and filled the order, and who therefore 
must be considered the final authority. This 
explanation is made because one or two of the 
words might be susceptible to various interpre- 





Exhibit of Illinois retail concern staged in main shed driveway 


tations. However, the AMERICAN LUMBERMAN 
trusts that all who have submitted interpreta- 
tions will be satisfied with Mr. Gregg’s state- 
ment, as follows: 

“The following is our interpretation of 
what was written: 

“*Mr. Gregg: Please send a bottom sash or 
have this glass put right away and send with 
the bearer, for this room is rented and finished. 
(Signed) S. Rios.’” 

“We filled this order by sending him a bot- 
tom sash of same size we had furnished for 
the house, and as we did not receive a kick, 
presume it was correct.” 

An unexpectedly large number of letters 
have been received from dealers with various 
interpretations of the order, and more are com- 
ing in every mail. As it was stated last week 
that letters postmarked up to and including 
June 28 would be eligible in this impromptu 
“contest,” analysis of the returns and award- 
ing of the prize must be deferred until suffi- 
cient time has elapsed for letters posted at dis- 
tant points to reach our office. It is hoped, 
however, to announce the name of the winner, 
or winners, in the July 14 issue of the AmMeErt- 
CAN LUMBERMAN, 


Firm Adds Full Lumber Line 


Cotumsus, On10, June 26—The Jenkins- 
Jones Co., heretofore a partnership between 
W. H. Jones and J. O. Jenkins, handling 
building materials at 67 Howard averiue, has 
been joined by Thomas A. Jones, formerly 
general manager of the Doddington Co., and 
will handle a full lumber line in addition to 





building supplies. The concern is erecting two 
sheds and a warehouse for the stock of lumber 
and is also constructing a switch from the New 
York Central tracks. T. A. Jones resigned 
from the Doddington Co. about five months 
ago. W. H. Jones is a brother who was for- 
merly manager of the building supply depart- 
ment of the West Side Lumber Co., a sub- 
sidiary of the Doddington Co., and J. O. Jen- 
kins was formerly manager of the supply de- 
partment of the Clintonville Lumber Co., an- 
other Doddington subsidiary. The lumber yard 
will open about Aug. 1. 


Honor Founder of Company 


ALBUQUERQUE, N. M., June 25.—In honor of 
the visit of Joe Baldridge, founder of the 
J. C. Baldridge Lumber Co., several members 
of the company, with members of their families 
and other friends, held a picnic Sunday at 
Ellis Ranch, beside the cascades of Placitas 
Creek in the mountains in which Mr. Baldridge 
sawed much lumber for his yard in the early 
days. Leaving his home in Hollyweod, Calif., 
five weeks ago, Mr. Baldridge stopped here en 
route to Pittsburgh and Chicago. Returning, 
he is spending two weeks with his son, Ken- 
neth, and two daughters, Mrs. Roy Stamm and 
Mrs. W. P. Harley; and last week visited the 
Carlsbad Cavern in company with Mrs. Stamm 
and Mrs. J. A. Wills, a daughter of Holly- 
wood, who is also visiting here. Although he 
celebrated his eightieth birthday a month ago, 
Mr. Baldridge seems as active physically and 
mentally as in the prime of life, and gave no 
evidence of undue fatigue from the strenuous 
walk in the several miles of climbing in the 
cavern, 


Realm of the Retailer 


(Continued from page 34) 


company or a retailer, ought to bear chiefly 
upon the value of frame construction. The 
promotion of individual species and of spe- 
cific mills ought to be aimed mostly at the 
retailer rather than at the final consumer, 
and it ought to be aimed at him in the ad- 
vertising pages of the trade press. 

There is at least one other reason for this 
sort of a distribution of advertising. The 
retailer is himself becoming a powerful fac- 
tor in the advertising of building construc- 
tion. His advertising is diffuse, but it 
comes into vital contact with the individual 
customer. Consequently this publicity is a 
force to be reckoned with. If, then, .a re- 
tailer finds his territory invaded by national 
advertising, aimed directly at his customer 
and urging a given species as the only kind 
worthy to be used in house building, and if 
the retailer happens not to carry that spe- 
cies, he may feel that he is being attacked 
by factors in his own industry which should 
be his allies. Could he be blamed if, under 
the circumstances he used his own adver- 
tising artillery to fight back? Such a de- 
velopment would be most unfortunate all 
around. No sensible retailer will start any 
such rumpus if he can avoid it. He will 
not object if a manufacturer says a kind 
word about the quality and value of his 
own product, provided he says it in a tact- 
ful way. It is the impression of conten- 
tion among species to which the retailer 
objects. But if it comes to an over-greedy 
scramble between retailer and manufacturer 
for customer loyalty, the retailer rather 
holds the advantage. No wise and prudent 
person wants to see such a scramble start; 
and for that reason such a person hopes for 
reasonable co-operation upon the basis of 
promoting lumber in general and frame 
construction in particular. 


JUNE 30, 1928 . 
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This Week’s AD-IDEA 








THE “NEWSPAPERETTE” STYLE OF AD 


The accompanying reproduction of a set of newspaper advertisements 
recently run by the Greenfield Lumber Co., McKees Rocks, Pa., shows 
how that company adopted and used an “Ad-Idea” appearing in the 
AMERICAN LUMBERMAN of June 2. 

In that issue we suggested that dealers might “liven up” their ads by 
using in each piece of copy one or more stanzas of the poem “Buiid 
Better With Wood,” which appeared on front cover of the AMERICAN 
LUMBERMAN of above date. This poem, by Mrs. Bessie Piner, Sher- 
man, Tex., was written expressly for the AMERICAN LuMBERMAN, but 
permission for its use in the manner indicated was (and is) given. 

It will be observed that each of the accompanying advertisements of 
the Greenfield Lumber Co. starts out with a stanza of the poem reterred 
to. In sending in these advertisements, J. B. Wallace, president Green- 
field Lumber Co., writes: 

“You will no doubt note with interest that we have used verses of 
Mrs. Piner’s poem in the last three issues of our local newspaper, as 
suggested in the ‘Ad-Idea’ appearing in the June 2 issue of the AMERI- 
cAN LUMBERMAN, and expect to use other verses in subsequent news- 
paper ads.” 

The accompanying advertisements also illustrate another advertising 
idea that is becoming quite popular among retail lumber concerns; 
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namely, that of running a miniature newspaper—or, more accurately— 
“a newspaper within a newspaper,” in lieu of the more conventional 
forms of newspaper advertising copy. These little “newspaperettes” 
afford a medium for building gossip, local news etc., seasoned with an 
occasional joke, forming a combination that often commands consider- 
able interest on the part of the readers of the newspaper in which it 
appears, the degree of interest of course depending upon the editorial 
ability and the originality expended in preparing the copy. 





Form Organization for Home Modernization 


SPOKANE, WAsH., June 23.—A vigorous movement to speed up the 
process of modernizing homes built in the earlier days of the city was 
launched at the Spokane Hoo-Hoo Club yesterday noon by R. L. Bayne, 
chairman of the educational committee. Mr. Bayne explained what had 
been accomplished elsewhere through the various trades and professions 
interested in the building industry. He then introduced Edward Hughes, 
of the Hughes wholesale plumbing company, S. E. Hege of the Spokane 
realty board, H. L. Jones, of Jones & Dillingham, paint and glass whole- 
salers, J. J. Dulanty, of the Fidelity Savings & Loan Co., A. Schu- 
macher, president of the Home Lumber Co., Roy Myers, wholesale lum- 
berman, John Judge, advertising man and C. D. Forsbeck, engineer, 
representing the portland cement industry, all of whom expressed their 
approval and pledged support. 

Mr. Hege said that real estate men in Spokane had come to realize 
that it was a waste of effort to try to sell a house that was not modern 
and in good repair, regardless of the fact that there might be a much 
better value in such a 
house, as priced, than 
in a more uptodate 


one. PERHAPS 


Mr. Schumacher, of : : 
’ r nis planning a Fourth 
the Home Lumber your owe SF & 
of July parade? 


Co., was introduced 
PERHAPS 


by Mr. Bayne as one 
who has done more in 

you will have a float in that 
parade? 


the way of home mo- 
dernizing in the last 
few years than any- 
one else in Spokane. PERHAPS 

you will kindly send a photo- 
graph of your float to the AMER- 
ICAN LUMBERMAN? 


Mr. Schumacher em- 
PERHAPS 


phasized the fact that 
there is a market in 
repair and remodeling 
work on old houses. 

it will win the prize of $5 which 

we are offering for best 1928 
Fourth of July parade float pho- 
tograph received? 





“This was first called 
to our attention,” said 
he, “by the AMERICAN 
LUMBERMAN, and we 
have_ consistently 
availed ourselves 
from time to time ot 
the excellent service 
given by that jour- 
nal.” 

A preliminary organization committee was formed, consisting of the 
above named men, with Lee Smith, of the Consolidated Supply Co., rep- 
resenting the Hoo-Hoo club, as chairman. 











New Retail Yard Nears Completion 


CotumMBus, Outo, June 25.—The new yard of the Linden Lumber 
Co., a branch of the Doddington Co., which was purchased following 
the almost total burning of the Linden Lumber Co. eight months ago, 
is nearing completion. 

The yard is located at 1850 Denune Avenue, in Linden, a growing sec- _ 
tion of Columbus. It consists of two large lumber sheds, each 30 by 
200 feet, a roofing and insulation shed 40 by 60 feet, a sash and door 
shed, 40 by 60 feet and a large mill building. The mill is the only 
building not constructed of wood. 

The company has been doing business for some time and has taken a 
number of large contracts. The mill equipment will be installed within 
a month or six weeks, when the entire plant will be in operation. A 
limited line of building supplies will be handled. 

David Shade, formerly assistant manager of the Linden Lumber Co., 
will be general manager under the Doddington ownership. 





Ir You HAVE a few odd patterns in millwork, or other dead items, get 
them out where customers will see them, and put a price on the stuff that 
will make them want to take it away. No one is likely to hunt out, and 
insist on buying, stuff that is stuck away in a dark corner. 
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Dealer's Office Is Picture 
Gallery of Homes 


WAUKESHA, Wis., June 26.—“A picture gai- 
lery of homes” would be an accurate descrip- 
tion of the handsome office of the R. A. Lamp 
Lumber Co., here. Homes are the great spe- 
cialty of the modern retail lumber yard, and 
R. A. Lamp, being an up-to-the-minute mer- 
chandizer, makes them the outstanding feature 
of his business, 

Walking along the quiet and pretty resi- 
dential street on which the R. A. Lamp Lumber 
Co. is located, one, is not even conscious 
of the proximity of a lumber yard until, in 
passing a spacious lawn, he suddenly faces 
two sign-boards, joined wedge-like and placed 
close to the side walk, so that from which- 
ever direction he comes he is bound to see 
and read at least one of the signs. Each sign- 
board carries a colored picture of an attractive 
home on a white background. One of them 
reads, “This Home From Our Beautiful Plan 
Book,” with the name and telephone number 
of the company, and the other, “Better Ma- 
terials for Home Builders,” also followed by 
name and telephone number. 

Having noticed these strikingly neat sign- 
boards it is only natural for the 
passer-by to look up and see 
across the lawn an inviting, white- 
painted frame building of the bun- 
galow type, nestling among trees 
and an abundance of shrubbery. 
Nobody would suspect this of be- 
ing a lumber yard office were it 
not for the large roof sign bear- 
ing the company name. Beyond 
the office building one can barely 
see the red-painted sheds through 
the foliage. Though located in a 
high-class residential section, the 
yard is so effectively hidden in 
the background that there is no 
discordant note, but what is seen 
from the street is only a pleasing 
reminder of home and a persua- 
sive suggestion that here is a well- 
spring of ideas for home building 
and home making. 

Walking up the concrete side- 
walk to the office the visitor is 
impressed with the well kept con- 
dition of the lawn, and the artistic choice and 
placing of the shrubbery. Mr. Lamp intends 
soon to put in a number of flower beds around 
the bungalow and on the lawn; because, he 
says, the retail lumber yard office and _ its 
surroundings should be an inspiration to home 
owners and home lovers, and should be 


nothing less than a practical demonstration 
of the joys and comforts of the homes which 
the lumberman is in business to create. 





Signboard on the lawn before the R. A. Lamb 
Lumber Co.'s office, featuring plan service and 
quality materials 


When after mounting the steps and pass- 
ing through the cozy enclosed porch, one 
enters the office he finds that he is in reality 
entering a picture gallery of homes. The 
first thing his eye strikes will, more likely 
than not, be the huge wall panels of postcard- 
size photographs of homes; then, on other 
walls, black-and-white sketches of homes, col- 
ored pictures of homes—artistic representa- 
tions of homes everywhere. But it is to the 
wall panels that the eye inevitably reverts. 
These consist of large sheets of cardboard, 
about six feet by three in size on each of 
which are mounted sixty photographs of 
Waukesha homes, in six horizontal rows of 
ten each. Every home in Waukesha which 
has been built or remodeled with material 
supplied by the R. A. Lamp Lumber Co. has 
been photographed and mounted on _ these 
panels, and under each photograph is pasted a 
label giving the name of the owner, the ad- 
dress, and also the name of the contractor 
who handled the job. The cumulative effect of 
this array of jobs is great. 

Mr. Lamp has found this pictorial record 


— 
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R. A. Lamp displaying one of the panels which 

present a@ pictorial record of Waukesha build- 

ing and remodeling jobs for which his company 
furnished the materials 


time to have these panels surrounding his en- 
tire office. 

This dealer makes liberal use of plan sery- 
ices, and is prepared to make any such changes 
as the customer desires and prove practicable, 
on the theory that a completely satisfactory 

home and a thoroughly satisfied 








The home-like office of the R. A. Lamp Lumber Co., Waukesha, Wis., 
nestling among luxurious shrubbery and fronted by an extensive, well 


kept lawn 


of his business an invaluable aid in many 
respects. It stimulates the interest of the 
customer. It assists the prospective home 
builder in deciding on the type of building 
desired. It visualizes suggested changes in 
plans, and especially, in the case of a remodel- 
ing job, it gives a pretty definite idea of how 
the house will appear when the job has been 
completed. It helps sell remodeling jobs, by 
proving the success of other, similar under- 
takings. It makes it possible for the prospect 
tentative to choose between types, and then 
go and inspect the originals and interview the 
owners. 

It has, furthermore, proved an _ excellent 
means of strengthening the bonds of friend- 
ship between the company and the contractors, 
who thoroughly appreciate the fact that their 
names are featured in connection with each 
job pictured. They have found by actual ex- 
perience that these photographs have brought 
them profitable business. In some instances 
they will even bring their customers to the 
lumber office, to show them examples of previ- 
ous jobs and to explain to them details and 
make such comparisons as can best be done 
with the aid of pictures. 

These are only a few of the benefits which 
these panels bring, Mr. Lamp stating that 
they are proving themselves to be a veritable 
pictorial encyclopaedia of building that comes 
in for very frequent reference. He expects in 


customer are the very best adver- 
tisement. 

“My chief method of advertising 
is the building of good homes.” 
said Mr. Lamp. “I also adver- 
tise through the newspapers, espe- 
cially in the spring and fall when 
I feature seasonable goods, re- 
modeling, reshingling old _ roofs 
and the like. Like the. signs on 
my front lawn, my motor trucks 
carry signs featuring homes, plan 
service and quality material. I 
also use a certain amount of di- 
rect mail matter; but what prob- 
ably counts for most of all is per- 
sonal contact, friendliness and 
willingness to serve, and coopera- 
tion with the contractors.” 


Change in Management 


CotumBius, Onto, June 26.—E. 

H. Ferrell, formerly - with the 

Sterling Lumber & Supply Co., of Tiffin, and 
later connected with C. W. G. Hanna of Ports- 
mouth in the lumber business, has been made 
manager of the White Hall Lumber Co. of 
Columbus, located on East Main street and the 
New York Central tracks. The yard is located 
in a growing section and is rapidly increasing 
its business. Mr. Ferrell succeeds Charles 
Webster, who resigned because of ill health. 








Another of the attractive signboards which 
convey the R. A, Lamp Lumber Co.’s home- 
building message to the public 
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Opens Branch Office in Cincinnati 


CINCINNATI, OnHIo, June 25.—The Adams- 
Banks Lumber Co., of Morton, Miss., and the” 
Adams-Newell Lumber Co., of Deemer, Miss., 
have established a branch sales office at 807 
First National Bank Building, Cincinnati, un- 
der the management of H. E. Trussell, who 
has been assistant sales manager at the gen- 
eral sales offices in Morton and Deemer for 
many years. The Ohio sales office will have 
charge of all sales in this State, both in pine 
and hardwood. This arrangement will make 
no change in the present sales representatives 
of the two concerns in Ohio, as the Cincinnati 
office will work in conjunction with the pres- 
ent Ohio connections and facilitate their efforts 
through closer codperation and keep the mills 


- jn closer touch with the trade so that they in 


turn can better serve the trade. The Ohio 
representatives, all of whom have been repre- 
senting the Adams-Banks and Adams-Newell 
interests for years, are W. C. Steele Lumber 
Co., 1219 First National Bank Building, Cin- 
cinnati; L. G. Anderson, Dayton, and the Tom- 
baugh Lumber Co., Canton, Ohio. The new 
Cincinnati office will be a great help to these 
representatives, as all Ohio sales matters will 
be quickly and definitely handled in Cincin- 
nati by Mr. Trussell personally, thus avoiding 
the usual long delays caused by having to han- 
dle correspondence with the home office. 

Mr. Trussell is an experienced and capable 
lumberman, who has been connected with the 
Adams-Banks and Adams- Newell concerns since 
their organization. He has served in the hard- 


wood department at Deemer and the pine de- - 


partment at Morton, and is familiar with every 
detail of all departments of both operations, 
their specialties in cut-to-length sanded trim 
and various items of fabricated lumber as wel! 
as their sales policies and methods. 

These two companies have been operating a 
sales office for several years in Louisville, 
Ky., under the direction of W. L. Allen, who 
has covered a portion of Kentucky, Tennessee, 
and southern Indiana. This office will be con- 
solidated with the Cincinnati office in the near 
future. 

This new arrangement will make no change 
in the sales policies and the general sales of- 
fices will be retained as before at Morton for 
the pine and Deemer for the hardwood pro- 
duction. 

The management is convinced that to keep 
pace with the times and the trend of improving 
merchandising methods, it is necessary for the 
mills to be familiar at all times with the prob- 
lems and requirements of the customers, in 
order to be of real service, and that personal 
contact is essential. 

It is generally known that the southern pine 
timber holdings of these two concerns consist 
of virgin shortleaf exclusively, located in that 
section, which produces a superior quality of 
soft shortleaf lumber well known and preferred 
by a class of trade which jong has recognized 
and appreciated real quality and that their 
hardwood is the Pearl River bottom variety 
known as “Kentawka hardwoods.” The mills 
of these companies are equipped with the best 
steam dry kilns and strictly modern planing 








PRICES 


STEEL 


FUELS 





Business in Brief 
Irregularity still continues in the general trade and industrial situation, which is marked by 
no extreme variations, as it shows no definite trends up or down. Notwithstanding the lack 
of the desired vigor in trade, there is no disposition to attribute current 
GENERAL ésitancy to politics or to political uncertainty. In some sections unfavor- 
able weather, chiefly wet and cold, has retarded purchasing of commodities 
that under more favorable conditions would be moving into consumption in much larger 
volume. Bank clearings for the latest week totaled $12,542,670,000, compared with $11,623,- 
507,000 for the week before. Dun’s reported 447 failures for the latest week, compared with 
425 for the corresponding week of 1927. Revenue freight loadings for the week ended June 16 
amounted to 1,003,292 cars, compared with 995,960 cars for the week before. 


Current values in most commodities have held rather steady for some weeks. The varia- 
tions, when they have occurred, have been only slight and have not been general or per- 
sistent. Harvard Economic Society’s wholesale price index for the week 
ended June 20 declined to 97.9 from 98 for the week immediately before. 
Dun’s for the week ended June 22 reported 21 advances to 26 declines in 
commodity prices, compared with 27 advances and 35 declines for the corresponding week of 
1927. There are some signs of resistance to low prices prevailing in the cotton goods industry, 
and in one or two cases slight advances in values have been made. 


+ 


Rather general rains throughout the agricultural sections have given a needed spurt to 

some crops and the situation generally is regarded as somewhat improved. On the Chicago 
produce market wheat made a slight gain, rising from $1.77%4 for the week 

PROVISIONS ended June 15 to $1.8054 for the week ended June 22. No. 2 yellow corn 

dropped 3% cents a bushel for the later week, while beef held its own at 

$14.50 and pork rose from $9.05 to $9.50 a hundred weight. Extra creamery butter was priced 
at 42 cents a pound for the latest week-end, compared with 44 cents the week before. : 


For the first time in many months a recession is noted in the volume of steel production at 
the Chicago center, where output has dropped to about 85 percent of capacity, whereas it has 
held at a level considerably above that; while in the Pittsburgh producing 
area the level is now from 70 to 75 percent. The impression appears to pre- 
vail that some of the larger consumers of steel are withholding orders tem- 
porarily and that there is a prospect of their releasing considerable requisitions at an early 
date. The outlook in the structural field is deemed good and there are car inquiries out that 
would require the placing of substantial orders. 
only, there being no signs of advance requisitions. 


Placements evidently are for immediate needs 


Estimates of the bureau of mines place the production ‘of bituminous coal, including lignite 
and coal coked at the mines, at 8,335,000 net tons for the week ended June 16, compared with 
an output of 8,412,000 tons for the week before and with 8,284,000 tons for the 
corresponding week of last year. The output of anthracite for May amounted 
to 8,124,000 tons, compared with 6,909,000 tons in April, the average daily rate 
for May being 312,000 tons, an increase of 8.3 percent over April. The average daily output of 
crude oil as reported by the American Petroleum Institute for the week ended June 23 was 
2,375,550 barrels, compared with 2,358,450 barrels for the week before. 








mills and they have been especially successful 
in their method of loading upper grades prop- 
erly to prevent shifting in transit and covering 
the stock in cars with canvas tarpaulin to pro- 
tect it from dust and cinders, a service that 
has been quite pleasing to the trade. 


Win Honors With American Saws 


DANDENONG, Victoria, June 1—At the Vic- 
torian Axemen’s Carnival, held here recently, 
W. Bates, of Tasmania, won first prize with 
an Atkins silver steel cross-cut saw, and W. 
Weston, of Victoria, won second honors in 





Prize winners who used Atkins silver steel 
cross-cut saws 


the finals of a single handed sawing contest 
on a log 56 inches in circumference, with an 
Atkins silver steel cross-cut saw. By winning 
first place, Bates captured a prize of approxi- 
mately $100 and the gold medal donated by an- 
other saw company. Weston also won a cash 
prize for the excellent showing he made with 
his Atkins saw. Bates and Weston both used 
Atkins “M” tooth cross-cut saw, which is 
known as the Atkins Tasmania pattern. Both 
of the contestants are husky ‘looking fellows 
and are proud to wear sweaters with the words 
Atkins Saws emblazoned thereon. This was 
the second annual Victorian Axemen’s Carni- 
val. 


CR RABE 


No Ordinance Against Shingles 


Mounp Ciry, ILi., June 25.—B. L. Hendrix, 
prominent lumberman and mayor of Mound 
City, upon his return recently from an ex- 
tended absence, was surprised to find that 
through an article published in the Pulaski 
Enterprise the impression had gained ground 
that the city authorities of Mound City were 
considering the passage of an ordinance pro- 
hibiting the use of wood shingles. During his 
absence no meetings of the city council were 
held, and Mayor Hendrix stated that no ordi- 
nance of this kind has been contemplated. In 
fact, as a lumberman, the mayor says he would 
be the last person imaginable to countenance 
any propaganda considered detrimental to the 
woodworking industry. Mound City is depend- 
ent almost entirely upon woodworking indus- 
tries, its manufacturing plants including a 
rotary veneer mill, slack barrel mill, sawmill, 
hamper works, a mill producing wood plugs, 
hoop* mill, a ship yard which builds and re- 
pairs boats and barges of wood, and a canning 
factory. 

Mr. Hendrix is serving his third term as 
mayor and is active in every movement looking 
toward the betterment of the city and com- 
munity. 





THE Town of Warner, N. H., through its 
municipal forest, has been provided with fuel 
for schools, timber for local bridges and town 
buildings, and hundreds of cords of wood for 
distillation since 1919. Open areas on the for- 
ests have been planted with pine and spruce, 
and the whole tract has been protected from 
blister rust. 
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National Production, Shipmeats and Orders 


WASHINGTON, D. C. 





, June 25.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 














Softwoods: No. Reports Production Shipments Orders 

Week ended: 1928, June 16; 1927, June 15— 1928 1927 1928 27 1928 1927 1928 1927 
Southern Pine Assoc IALTION. «0... cece eceeseees 146 104 67,446,589 50,886,367 70,752,600 58,471,088 75,969,C00 45,431,664 
West Coast Lumbermen’s Association........ 110 72 118,080,396 76,269,005 142,088,154 78,676,919 121,630,177 71,737,544 
Western Pine Manufacturers’ Association.... 34 36 33,572,000 33,297,000 32,065,000 28,065,000 41,997,000 25,933,000 
California Redwood Asso¢iation.............. 16 16 7,689,000 7,621,000 9,719,000 7,794,000 10,741,000 6,982,000 
North Carolina Pine Association.............. 62 37 9,649,000 6,811,491 9,550,000 7,555,267 8,560,000 6,134,067 
Northern Pine Manufacturers’ Association.... 8 8 10,376,900 10,523,900 11,092,400 9,812,300 8,994,000 6,744,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 51 16 7,508,000 2,620,000 8,052,000 3,400,000 5,722,000 3,078,000 

Total softwoods, one week.........+..e0. 444 289 254,321,885 188,028,763 283,319,154 193,774,574 273,613,177 166,040,275 
California White & Sugar Pine Mfrs.’ Assn... 17 A. AI ea Fal TE I 

Twenty-four weeks ended above dates— . 
Southern Pine Association..........ccccceses 2650 wis 1,613,630,488 1,621,462,219 1,701,753,518 1,603,346,937 1,722,419,319 1,618,266,926 
West Coast Lumbermen’s Association........ 2712 ia wa 2,809,197,229 1,752,832,803 2,916,017,565 1,815,095,632 3,083,238,631 1,85 2) (329, 301 
Western Pine Manufacturers’ Association.... 730 ae 608,603,000 629,007,000 703,058,000 711,990,000 748,976,000 713, 690,000 
California Redwood Association.............. 370 ae 192,810,000 168,580,000 180,330,000 202,670,000 190,361,000 221,081,000 
North Carolina Pine Association.............. 1070 | ee 184,311,000 180,284,892 190,654,000 184,037,128 182,373,000 159,486,321 
Northern Pine Manufacturers’ Association.... 207 <8 173,027,800 185,963,100 187,423,000 187,997,700 190,511,000 189,995,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 756 fee 98,809,000 77,175,000 77,319,000 87,314,000 81,291,000 83,823,000 

Total softwoods, twenty-four weeks...... 8495 as 5, 680,388,517 4,615,305,014  5,956,555,083 4,792,451,397 6,199,169,950 4,838,671,548 
California White & Sugar Pine Mfrs.’ Assn... 566 ah © ere | EO x ae §=sawwe ss aae 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 

PD. cin dddee ou tbeetesseteden eee oo 73% 16 11,574,000* 4,139,000 10,507,000 3,565,000 16,202,000 3,219,000 

TOE. WORE. os cvceteraeneictrcere 756+ wang 222,303,000 147,204,000 151,816,c00 105,837,000 155,488,000 105,105,000 
Hardwood Manufacturers’ Institute— . 

Te WEEE chcnccewweseeccsnedwocedeneoong 344+ 150% 44,872,000* 16,881,000 46,820,000 19,051,000 53,218,000 17,071,000 

SECON WOGME 4. cikesetwenteCuneeex 7027; mare 935,103,000 531,805,000 1,033,327,000 647,143,000 1,031,861,000 657,087,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous 
Units of 35,000 feet daily capacity. *Log scale converted to lumber scale. 


to indicated date and for 23 weeks. 





Norrotk, Va., June 25.—The North Caro- 


San Francisco, Catir., June 23.—The fol- , ~ gt : 
° lina Pine Association makes the following 


lowing information is summarized from the 


California Redwood | ‘North Carolina Pine 
| 


report of the California Redwood Associa- | bes of figures from fifty-nine mills for 
ticn for the week ended June 16: , week ended June 16: a. 
} Percent Percent cent 
Redwood—————_ White- | Normal Actual Ship- 
No. of Percent of wood | Production— Feet output output ments 
Mills Feet production Feet | Normal* .....12,000,000 yi 
Production 1 ite) 16 7.689.000 100 1,906 000 | Actual covose 9,635,000 81 eve 
‘hi 2 . 9'719. 97 9 4g | Shipments ..... 9,579,000 80 100 ‘ 
Shipments .... 16 9,719,000 27 2,345,000 | Aodeas * $'724'000 73 91 53 
Orders— U nfilled orders. 54,230,000 . mate 
Received ... 16 10,741,000 140 1,748,000 | *As compared with preceding week, there is 
On hand 14 39,988,000 7,554,000 a de screase in orders of 12 percent, but that 


week sixty-two mills reported. 


*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 


Detailed ‘Distribution of Redwood 
Shipments Orders 


Northern California* 





ceees 2,988,000 4,392,000 ing day. 

Southern California* -..... 2,713,000 2,720,000 

GE REE SE Sea aaey me 57,000 97,000 m 

DEE bacco cdg sd cases 1,858,000 1,723,000 W & 

ES CE ero 2,103,000 1,809,000 est oast Review 
NE 6 sod teats capi 9,719,000 10,741,000 SEATTLE, WASH., June 23.—For the week 
*North and south of line running through | ded June 16, 110 mills report as follows to 

San Luis Obispo and Bakersfield. the West Coast Lumbermen’s Association: 


tWashington, Oregon, Nevada and Arizona. | Production 118,080,396 
Shipments 142,088,154 20% above production 





tAll other States and Canada. Orders’ ....121,630,177 3% above production 
Shipments— 
Water delivery F eet Feet 
ee 52,275,814 
RNS. xsleensas ines. 19,851,217 


Hemlock and Hardwood | a 





(.. ae. gn oS eee 72,127,031 

Rail (45%) ee ee eT ee ee ee 64,356,261 

Osuxosu, Wis., June 25.—The Northern | 1004! (4%) ------+eeeeeereeeeeees 5,604,863 

Hemlock & Hardwood Manufacturers’ Asso- | Total shipments ............... 142,088,154 
ciation makes the following report for the | Wew Business— 
week ended June 16: | Water delivery: 


ID an dl ee 34,752,269 
Hardwoods Hemlock , 13 








dace B'ham’ a9 
Units of 35,000 feet daily cate lt aa a ‘ = — 

capacity eesebeeseoseces 73 99 | . ‘ - > 9 oF 50.7 
produce capacity’ /.7"'15,886,008 20,007,000 | pTptal, Water 42%). < oe reroen gong aga 
Actual production ...... 8,457,000 6,195,000 | BMGRE (EGP cere veces vecscescesns 5,604,862 

Percentage of capacity 55 29 | : ck Ba ee 
EEE Oe 9,857,000 6,463,000 | Total new business............. 121,630,177 
Percentage of actual cut. 109 101 | Unfilled Orders— 

. io Pr | Water delivery: 
Orders received ......... 10,742,000 5,156,000 Domestic cargo 192,350,157 

Percentage actual cut. 115 95 | Export Daina me «7 : ; : ; ‘ 137,530,801 
Orders on hand end week.57,970,000 21,851,000 - —-—_— 

Lumber fabricated at mill and used in con- | ‘Total WALEP one eeeeeerecervcene 329,880,958 
srection work is included in total orders and | Rail ..-..-+.-eeseeeeeeeeeeceeees 173,280,713 
shipments. 

’ | Total unfilled orders........... 503,161,671 





Southern Pine Barometer 


New Orveans, La., June 25.—For the week ended June 22, Friday, 151 mills of total capacity 
of 197 units (a unit representing monthly output of 1,500,000 to 2,000,000 feet between Nov. 1 
1924, and Oct. 31, 1927), report as follows to the Southern Pine Association: 


, 


hc? ey coreans *Orders were 110.69 percent of shipments. 

3-Year ctue : 

Production— Carst Feet Av. onl Guten tOrders on hand showed an increase of 3.09 
Average 3 yrs. ... 83,051,648 .... percent, or 8,053,875 feet during the week. 
Actual fv et: tneaks GE ee Aes *Basis of car loadings is May average, 

Shipments* .... 3,508 75,341,316 90.72 117.47 21.477 feet. 

Orders . 

Received* 3,883 83,395,191 100.41 130.03 One hundred and forty-seven mills reported 
On hand end ’ net undertime of 1,328 hours, which is 15.06 
weekt .....12,528 269,063,856 re ove percent less than full 60-hour week basis. 


National Analysis 


WasuHincton, D. C., June 25.—The Na- 
tionai Lumber Manufacturers’ Association is- 
sued the following analysis for the period 
ended June 16—orders and shipments being 
shown as percentages of production: 

One Week 24 Weeks 


No.of Ship- Or- Ship- Or- 


Association— mills ments ders ments ders 
Southern Pine....146 105 113 105 107 
West Coast ..... 110 120 103 104 110 
Western Pine..... 34 96 125 116 123 
California Pines*. 17 88 94 119 120 
California Redwd. 16 127 140 94 99 
N. Carolina Pine.. 62. 99 89 103 99 
Northern Pine ... 8 107 87 108 110 
N. Hem. & Hdw.. 51 107 76 78 82 





All softwoods. .444 109 106 106 110 
N. Hem. & Hdw.. 797 91 140 68 70 
Hdw. Mfrs. Inst..344¢ 104 119 107 116 


All hardwoods. .423¢ 102 123 100 103 
All woods ..... ae 108 109 105 109 
*Fifty-two percent of cut in region. 


Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 


1928 1927* 
ao, 
No. 1 24t No. 1 24f 


Mills Wk. Wks. Mills Wk. Wks. 
Sorrwoops— 
South, Pine...A 146 83 95 104 75 89 
West Coast...A 110 107 109 72 120 109 
Western Pine.A 34 88 91 36 98 73 
Calif. Pines...A 17 89 106 


Calif. Redwd..A 16 75 96 16 80 83 
N. Car. Pine...c 62 79 75 37 68 72 


North. Pine...A s 82 89 
N. Hem.&Hdw.A 51 


All softwoods. 444 94 98 265 94§ 





HARDWoOODsS— 
N. Hem.&Hdw.C 79 70 
Hdw. Mfrs. 
ere C 334¢ 63 65 1507 68 
All hardwoods 413+ 64 68 
A WeGGS 4... «% 86 92 


-1 
te 





*Normal production had been established by 
only six associations for 1927. §Five groups. 


A—Normal based on actual output for pe- 
ricds of two to five years. 

C—Normal] based on estimated mill capacity. 

*Units of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Assuciation percentages are for only 
25 weeks, 
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Lumber Cut 1926-1927 


Wasuineton, D. C., June 25.—The Depart- 
ment of Commerce announces that, accord- 
ing to data collected at the annual census 
of forest products, taken in codperation with 
the Forest Service, the lumber cut of 666 
identical mills—each mill sawing 5,000,000 
feet, board measure, or more in either 1927 
or 1926—decreased from 18,779,549,000 feet 
in 1926 to 18,410,023,000 feet in 1927, or 
about 2 percent. 

The following statement presents statis- 
tics for the specified number of large mills 
by important timber regions. These mills 
contributed 50.8 percent of the total cut 
of all mills reporting for 1926. 

[Every one of the 666 mills covered by 
this table was active during all or a part 
of 1927, but a few were idle during the 
entire year 1926.] 

Number of 


mills Quantity (M ft. bm.) increase or 
7 


Western Pine Summary 


PORTLAND, ORE., June 25.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 16, from 
34 member mills: 


Per- 

cent 

Percent Ship- 

Production— Carst Feet of cut ments 
Normal* ..... 35,825,000 bas 
Actual ....... --- 88,572,000 Se a 
Shipments (car).1,202 31,252,000 cae 
Local deliveries 813,000 ok 
5.52 


Total shipments 32,065,000 9! . 


Orders— 
Cancelled .... 12 312,000 
Booked (car)..1,584 41,184,000 
eS fara 813,000 


Total orders.. 
On hand end 
week ......5,089 132,314,000 


41,997,000 125.09 129.97 


Bookings for the week by thirty-four identi- 
cal mills were 118.24 percent of those for the 
previous week, showing an increase of 7,661,- 
000 feet. 


tCars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 95 percent 
of normal; shipments, 90 percent of normal, 
and orders 117 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 107 percent; ship- 
ments, 87 percent, and orders, 86 percent of 
normal, 


Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two 
peak summer months the production increased 
to 114 percent of normal. 





Percent of 1/ 





Connecticut, Delaware, Maine, Maryland, Massachusetts, New 
Hampshire, New Jersey, New York, Pennsylvania, Rhode Island and 
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2/ Illinois, Indiana, Kentucky, Missouri, Ohio, Tennessee and 


xyeorgia, Louisiana, Mississippi, 
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—_ S$ 8/ Idaho and Montana. 
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Southern Pine Monthly Stock Report 


New Orteans, La., June 25.—The statistical statement of the Southern Pine Association for 
May is on the unit of production basis, such unit representing a monthly output averaging 
1,500,000 to 2,000,000 feet between Nov 1, 1924, and Oct. 31, 1927: 


May Report, 121 Mills (172 Units) 


Percent 
3-year 
Average Percent 
or Pro- 
Feet Relativet duction 
Stocks May 1..825,772,007 102.80 
may COE cscecs 316,009,787 99.33 
1,141,781,794 eae vor 
May shpmts....351,040,324 110.35 111.09 
Stocks June 1..790,741,470 98.74 ache 
Orders* ........301,557,461 94.79 95.43 


*Prorated from reports of 113 mills. Orders 
computed on basis of average carload shipped 
in May, 21,477 feet. 


tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5173 times 
the 3-year average monthly production, and 
the Een so obtained is known as relative 
stocks, 


Stocks on hand decreased 4.24 percent, or 
35,030,537 feet, during April. 

Of the above 121 mills, 7 did not report on 
running time. Standard running time of the 
remaining 114 mills (165% units) was 30,780 
hours, and standard output, 298,082,103 feet, 
or a monthly average of about one and two- 
thirds million feet a unit. Actual running 
time of these 114 mills was 30,481 hours, 
and actual output 307,399,503 feet. Of the 114 
mills, none were shut down, but some reported 
lost time, total lost time being 2,868 hours, 
which represents a capacity of 27,557,700 feet. 
But to offset this loss, there was overtime 
operation by 18 mills, of which 10 worked 
double shifts, gain by this means being 2,569 
hours, representing a capacity of 36,875,100 
feet. Although there was a net loss of 299 
hours, or 0.97 percent of standard 60-hour 
time, there was a net gain in output of 9,317,- 
400 feet, or 3.13 percent of standard 60-hour 
capacity. The gain in production more than 
offset the loss in time because of the heavy 
hourly production rate of the mills reporting 
overtime. 


Percentages of Kinds of Exports 


Percentages of kinds making up the export 
totals were as follows: 


May, April, Jan. 1 to 
1928 1928 Mar. 31, 1928 
Southern pine— 
Lumber , 60.3 62.0 59.7 
Timbers .. 13.2 17.1 14.9 
Other woods 26.5 20.9 — 25.4 


Reports of Same 111 Mills (16234 Units) 

A statement of 111 identical mills, whose 3- 
year average production was 301,646,673 feet, 
and whose 3-year relative stocks amounted to 
759,335,170 feet, compares operations in April, 
1928, with those in April, 1927: 


1928 as 
percent- 
age 
1928 1927 of 1927 
Stocks May 1 778,251,417 795,770,111 97.80 
May cut .... 297,926,283 302,551,096 98.47 





1,076,177,700 1,098,321,207 


May shpmts.. 332,338,628 312,186,546 106.46 





Stks. June 1. 743,839,072 786,134,661 94.62 


Three-Year Reports of 109 Same Mills 
(162 Units), Five Months 


Comparative figures for production and ship- 
ments reported by 109 identical mills, whose 3- 
year average production was 300,344,527 feet, 
and whose relative stocks amoynted to 756,- 
057,278 feet, during the first four months of 
1928, 1927 and 1926, are as follows: 


1928 1927 1926 
Cut... .1,476,221,249 1,470,762,954 1,504,634,343 
Shpmt. .1,539,897,884 1,448,770,131 1,521,648,451 

Shipments as percentage of production— 
104.31 98.50 101.13 

Stocks 

May 1 791,627,744 820,729,469 724,343,353 
June 1 759,859,453 793,646,008 716,073,785 


Stocks on hand June 1 were 4.26 percent less 
than those of June 1, 1927, though 6.11 per- 
cent larger than those of June 1, 1926. The 
June 1 stocks were 7.73 percent lower than 
those of Jan. 1 this year. 


May Exports Through Southern Ports 


Exports through southern ports for the first 
quarter of 1928, and for April and May, 1928, 
are as follows: 





Jan. 1 to 
May, April, Mar. 31, 
: 1928 1928 1928 

Southern pine— 

Lumber ..50,095,448 53,806,279 135,488,954 

Timbers .10,942,415 14,849,016 33,739,298 

Other 
woods . 22,050,284 18,098,016 57,510,552 
83,088,147 86,753,311 226,738,804 


Higher Lumber Prices in Effect 


MontTREAL, QueE., June 25.—The advance in 
retail lumber prices in Montreal is attributed 
by the trade to the decreased production of 
softwood lumber in eastern Canada, the up- 
ward demand for the material for the active 
building trade and for spruce for the pulp and 
paper industry, according to a report to the 
Department of Commerce from Trade Com- 
missioner Walter J: Donnelly, Montreal. Hard- 
wood quotations have increased on account of 
the heavy buying. Most of the retail dealers 
have adopted a minimum scale of prices, which 
if adhered to will, it is believed, enable them 
to operate at a reasonable profit. 

Several weeks ago the wholesalers increased 
prices on account of the higher quotations 
established by the mills. Subsequeritly the re- 
tailers were forced to make an upward revi- 
sion and after a canvass decided to employ a 
minimum scale. It went into effect on May 1. 
Of the fifty-two retail firms in Montreal, 
forty-six have subscribed to the new system. 

The present local shortage is being met to a 
large extent by British Columbia lumber which 
is brought to Quebec by rail and water. As 
a rule, the interior trim is transported by rail 
and the heavy material by water. Douglas fir 
from British Columbia is being sold here in 
larger quantities and is displacing southern 
pine, always popular in this district. In 1927 
the British Columbia producers shipped 50,- 
000,000 board feet of lumber and timber by 
water via the Panama Canal to the St. Law- 
rence Valley. The outlook for this year is 
much better; in fact, the five months, January 
to May, with Victoria May returns not yet in, 
show 24,000,000 feet. Hardwoods from the 
United States are still in favor and the trade 
expects continuation of the construction boom 
in Montreal. 

It is believed in Montreal that exports of 
lumber to the United States will remain steady 
despite the situation here. The producers of 
white pine in this district are endeavoring to 
increase their business in the United States 
and may ship more this year, due to local dis- 
placement by West Coast softwood not over- 
come by reduced production. 





A LApDDER of unusual length can be given 
additional strength and stability by nailing it 
to pieces projecting from the staging, or by 
means of strips nailed to the ladder and win- 
dow frames or the like. 
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Is Increasing Speculation Followed by 
Increasing Money Rates? 


In a monthly discussion of business trends, entitled 
“Looking Ahead,” Alvan T. Simonds, president Simonds 
Saw & Steel Co., Fitchburg, Mass., has presented in a strik- 
ing way his views on the influence of various factors on 


[Nore: Jn the charts the light solid line is 
speculation; the dash and dot line, brokers’ 
loans; the dotted line, money rates; and the 
heavy solid line, factory payrolls.] 

In the three previous issues of “Looking 
Ahead,” I have stressed the striking relation- 
ship between the cost of credit and the volume 
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CHART 1 


of business in the United States. In this issue 
1 want to call attention to an influence that 
precedes credit supply. This influence is con- 
nected with what the farmers call Wall Street, 
which they are reported to have hated for 
generations. Possibly if this issue comes into 
the hands of factory workers, it may cause 
them to feel somewhat as the farmers do. 
However, we are not seeking to find justifi- 
cation for anyone’s likes or dislikes, but simply 
to show certain facts that are available to 
everyone because of the excellent statistical 
data gathered and published today. The fig- 
ures used in this issue may all be readily veri- 
fied in the New York Times Annalist and in 
various other publications. As usual, in 
“Looking Ahead,” I am using straight lines 
connecting low points and high points for 
major movements and neglecting minor move- 
ments. 

I seek to discover if possible from the facts 
whether the volume of speculation, as recorded 
in increasing stock prices and increasing brok- 
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CHART 2 


ers’ loans, affects the cost of credit which 
we have seen in the May isgue influences the 
course of business. So many persons object 
to the term business or general business as 
being too indefinite, that in the May issue of 
“Looking Ahead” I used the sales of the 
Simonds Saw & Steel Co. instead. In this 
issue I am taking factory payrolls in the 
United States and trying to discover the in- 


[By Alvan T. Simonds] 
business. 


fluence on them of bull markets and_ bear 
markets “when, if and as” they are so in- 
fluenced. 


Speculation and Decreasing Payrolls 


Is increasing speculation followed by in- 
creasing money rates and are these two in- 
creases followed by decreasing factory pay- 
rolls? Examine the accompanying five charts 
shown in this issue and make your own de- 
cision. On Chart 5 brokers’ loans are shown by 
the dot and dash line from the spring of 
1926 to the middte of 1928. I should have 
used brokers’ loans instead of increased stock 
prices in the other charts, had figures been 
available. Their trend is similar to that of 
stock prices. In every case where brokers’ 
loans have moved upward in a major move- 
ment, this has been followed by a major 
movement upward in money tates, and the 
movement of these two has been followed by 
a movement downward in factory payrolls, 
and vice versa. The five charts show that fac- 
tory payrolls increase following decreasing 
speculation and lowering money rates; that 
factory payrolls decrease following increasing 
speculation and increasing money rates. 

Charts showing the movements of specula- 
tion and of business since the war up to the 
middle of 1926 show the two lines running 
along very closely together. On first exami- 
nation this very naturally gives the impres- 
sion that speculation and business move up 
together and move down together, with spec- 
ulation leading the way by a few months. 
If this can be shown always to be true, it 
will, of course, make little or no difference 
whether or not the upward movement in spec- 
ulation causes the upward movement in busi- 
ness. Many business executives have the idea 
that it is true,-and that before the war bull 
markets regularly preceded im- 


This month he endeavors to determine if increas- 
ing speculation is followed by increasing money rates and 
if these are followed by decreasing factory payrolls. What 
do you think about it ?—Editor. 


of time, and has finally reached as low a 
point as it did in the fall of 1924, specula- 
tion is already on the upward move and busi- 
ness soon follows it. Both of these upward 
movements have been caused by the down- 
ward turn in money rates, which began sev- 
eral months previous. Both keep on the 
upward trend for about the same length of 
time as money rates kept on the downward 
trend, and vice versa. This is shown on the 
charts in the May issue of “Looking Ahead.” 
In the fall of 1924 money rates turned upward 
and continued to increase until the fall of 
1926. This increase in the cost of credit, 
although it was not great, was followed hy 
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CHART 3 


business turning down at the beginning of 
1926 and continuing downward in a major 
trend to the end of 1927. There was, of course, 
a seasonal rise in the spring of 1927, but 
meney rates had gone so low in the fall of 
1924 and the optimistic psychology of the 
crowd had developed to such an extraordinary 
degree, that speculation halted only for a 
brief period in the spring of 1926 and then 
shot upward like a sky rocket to June, 1928. 
Throughout most of this last movement, busi- 
ness was going down while speculation was 
going up sharply. 





proving business by about six 
months, and bear markets regu- 
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I925 | 1926 | 1927 | 1928 





larly preceded declining business 
by about six months. The facts 
show no such thing, either before 
or since the war. Since the war, 
up to May, 1926, as we have 
stated above, the curve of specu- 
lation turns up a few months be- 
fore the curve of business, and 
turns down a few months before 
the down turn of business. Their 
major movements have been going 
up and down, more or less to- 
gether, but since the middle of 
1926 the curve of speculation has 
shot up like a sky rocket, while 
the curve of business has turned 
down, and thus spoils the “man 
on the street” theory as to the 
relation between the major move- 
ments in speculation and in busi- 
ness. The fact is that they both 
move some months later with the 
trend of increasing or decreasing 
money rates (continued for six 
months or longer) but in the op- 
posite direction. 


Movement of Business and 
Money ' 
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When money has been growing 
cheaper for a considerable length 


CHART 5 
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3usiness is influenced by money rates; but 
the influence, though it is at work, does not 
show itself immediately. A decline in money 
rates shows itself in improved business, be- 
ginning some months later. Right here is 
where it seems to me that most writers on 
business conditions make a mistake. They 
assume immediate perceptible effects on busi- 
ness whenever money rates change. This 
assumption would be much truer in the case 
of speculation; but even here, when a buil 
market crowd psychology develops, not only 
among brokers and business men, but also 
with the general public, it may override for 
a time such obstacles as increased money rates. 
However, just as in the Florida boom, the 
time will come when it must burst, if it 
becomes over-inflated. 


- Effect on Factory Payrolls 


What is going to be the effect upon fac- 
tory payrolls, upon the amount of manufac- 
turing done in the United States during 1928 
and 1929, and possibly 1930 and 1931, of this 
four years’ upward spurt in speculation? We 
make no prediction. We do not even claim 
that bull markets will always be followed by 
decreasing factory payrolls, and that bear mar- 
kets will always be followed by increas- 

















ing factory payrolls. We simply __pre- 
sent the facts on the charts, showing that in- 
creased speculation increases money rates, and 
that increased money rates are followed by in- 
creased industrial production, with decreased 
factory payrolls. The charts also show that 
decreased speculation is followed by decreased 
money rates, and this is followed by increased 
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CHART 4 


industrial production, with increased factory 
payrolls. If this is always the case, it makes 
little or no difference whether the one that 
comes first is the cause of the other or not. 
We have our own conviction in the matter. 
We are very sure that stock market specula- 
tion is now over-inflated. Whatever may be 
the result upon industrial production of the 





present stock market inflation, the charts seem 
to prove that, after the boom has burst and 
speculation begins to decrease in a major 
movement, this decrease will be followed some- 
what later by an increase in business—in the 
volume of manufacture and in factory pay- 
rolls. The reader, however, may study the 
charts and form a belief for himself. 

We have dealt only with stock market spec- 
ulation. This is only a part. The specula- 
tion in wheat and cotton is a very important 
factor, and the speculation in commodities 
in general, like that of 1919 and 1920, when 
it occurs, still further hastens and strengthens 
the resulting or following movements. At this 
writing, June 15, speculation has already 
turned down in what seems likely to be a 
major movement. 





ane@m@: 


OBSERVATIONS on a number of farms in the 
Great Plains region by the Forest Service have 
led to estimates that a shelter belt of trees will 
add from $500 to $1,000 to the sale value of a 
farm at the end of ten years. Figured at 6 
percent, this gives the shelter belt a present 
value of from $200 to $550. The cost of ma- 
terial for planting a shelter belt ranges from 
$25 to $250; the total cost of material, labor, 
etc., averaging about $150. 


Using Veneer Rollers for Building 


LouisviLLE, Ky., June 25.—The possibility of 
using veneer log cores or rollers for cheap 
building construction is indicated by the suc- 
cessful use of such material in the building of 
a 5-room bungalow in this city, which has now 
stood for several years and has weathered 
well, considering the great difficulty surround- 
ing the use of these rollers. 

Most veneer men find it a difficult problem 
to dispose of the log rollers, which vary from 
6 to 10 inches in diameter. Various methods 
have been tried, but it has so far been impos- 


subdivided by the Government and sold at low 
prices. Many poor people flocked in and, with 
cheap materials, sometimes secured through 
wrecking of Government buildings, erected all 
kinds of homes. One enterprising chap went 
to the Wood Mosaic Co, plant in Highland 
Park, a couple of miles away, and for $50 pur- 
chased seventy-five black walnut rollers, pick- 
ing the straightest he could find, all of them 
running around 9 to 10 feet in length. The 
company then ran the rollers through a saw, 
cutting them half round, whereafter they were 





[ 








over with a sort of gummy varnish oil. 

About six miles out of Louisville, there is 
now being built a small country store of this 
same material, it being inspired by the bunga- 
low. The builder of the store states that he 
plans merely to rub the exterior down with 
raw linseed oil. 

At the time of the construction of the bunga- 
low, the half round rollers were set on a strip 
of rooting felt and laid along the sill, to pre- 
vent water from getting to the bottom end of 
the walnut and thereby increasing the danger of 























Views of Louisville (Ky.) bungalow of five rooms, built of half round walnut veneer rollers, under construction and completed. 


sible to sell enough of them for any one pur- 
pose to keep the yards clear. 

The usual method of disposing of walnut, 
oak, gum and mahogany rollers is to cut them 
up, securing one or two fair boards out of 
each, and some crating material, or if there is 
a market available, they may be cut into di- 
mension stock. A small dimension mill making 
walnut specialties could probably work them 
up to advantage; but the millman does not ap- 
pear to consider them valuable enough to worry 
with, even though the full sized veneer logs of 
18 inches and up cost from $200 to $800 or 
more. The roller, representing a substantial 
part of that same log, sells for no more than 
90 cents to a couple of dollars apiece. 

The bungalow referred to was constructed 
of half round solid walnut veneer cores, set on 
end, giving the exterior a fluted appearance. It 
was erected in a section known as Camp Zach- 
ary Taylor during the war but subsequently 


cut down to an even 8 feet in length. In build- 
ing his bungalow, the purchaser spiked the bot- 
toms of these half rounds to sills and the tops 
to the 2x4s which supported the roof. On the 
inside, which was a fairly smooth sawn sur- 
face, roofing felt was applied, and over the 
felt, wallboard. He used two full rollers as 
posts for his porch. 

In discussing this experiment, one veneer 
man remarked he did not believe cores prac- 
tical for building purposes, as they are green 
and wet from soaking and steaming and would 
check when air dried. In the cores used in 
this bungalow there are a few cracks, but not 
many or serious ones, as in cutting them halt 
round the air got to the interior and dried the 
wood out more uniformly. Probably by spe- 
cial process treatment, checking could be held 
to a minimum. The bungalow was allowed to 
stand several seasons with no treatment what- 
ever given the exterior; recently it was daubed 





checking. The eaves are well overhung, pre- 


venting rain and drip from reaching the siding. 

Should it be possible to encourage the use of 
rollers for cheap construction of this kind, it 
would mean a great deal to the veneer manu- 
facturing industry. Some manufacturers sell 
their poplar rollers to paper mills and their 
walnut rollers are cut into lumber %4 and ¥% 
inch thin for parquetry flooring. Sometimes 
some rollers are cut into core stock for ply- 
wood. Others say their needs for crating ma- 
terial are so extensive that they can cut up 
practically all their rollers for that purpose. 
Then there are a few rollers used by house 
movers, wreckers, etc. Highway commissions 
sometimes buy them as protection posts on dan- 
gerous curves, others are used for fencing, and 
some are sawed up into dimension squares or 
table logs, etc. Nevertheless there are enough 
left at the average operation to make the prob- 
lem of disposal a very real one. 
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- Hardwood Market Situation Improving 


Demand Better, Prices Stronger 


MempPuis, TENN., June 25.—A much better 
feeling is evident among hardwood operators. 
Demand is better and prices are beginning to 
show some strength, and a few items, includ- 
ing flooring oak, have advanced $1 to $2. De- 
mand for flooring oak is rather unusual. When 
flooring plants began to look around for oak 
they found a scarcity. Mills were not cut- 
ting flooring oak, but when buyers for flocr- 
ing plants began to look further they found 
many new flooring plants that had been erected 
by sawmill operators, these operators using 
their own flooring oak. There is now a short- 
age of flooring oak, and the result is advanc- 
ing prices, with no manufacturer ready to take 
orders unless they are higher than previous 
sales. Other items demanded by the building 
trades are also showing some advance in 
price. The building trade demand is a big 
factor at present. The automobile buyers are 
still taking hardwoods, but not as readily as 
a few weeks ago. Demand from the furni- 
ture trade is still very slow. The box and 
crate manufacturers continue to buy low 


grades. Export demand is slow; there are not 
many inquiries. The market as a whole looks 
better than for weeks. 


Floods in Arkansas are closing many mills 
and backwater is fast flooding timber in the 
lowlands. The Mississippi River is at flood 
stage and back water is rapidly filling the low- 
lands. It will be several weeks before any 
logs will be taken from the forests. Price on 
logs is advancing but there are not many 
available. Hardwood output during the next 
few weeks will be low. 


Higher Prices Foreseen 


CINCINNATI, OntI0, June 25. — Continuous 
rains and cloudy weather are interfering with 
hardwood business, especially in building lines 
For all the paucity of orders, there has not 
been any marked price weakness. Wholesalers 
and mills are holding firmly for asked prices. 
It is true that sharpshooters are still abroad 
looking for distress cars or cases where mills 
are forced to make concessions, but commis- 
sion men say that mills are turning down more 
low offers than in months. This attitude on 
the part of mills and wholesalers is creating 
more confidence in the market. The optimists 
base their price ideas on the fact that Ap- 
palachian mills are codperating splendidly Py 
the conservation program, and that practically 
every mill of any size in West Virginia, Vir- 
ginia, Kentucky, Tennessee and North Caro- 
lina will be closed throughout July. In the 
Memphis territory, hardwood mills are closing, 
largely because of high water, so that general 
curtailment in production will result. News 
of this curtailment is causing some activity on 
the part of furniture buyers in placing orders 
for oak, walnut, poplar and gum, but commit- 
ments are generally for small lots. Orders 
from factories and body builders are also small 
but fairly regular and for the general list, be- 
ing mostly for mixed cars. Some inquiry is 
being made of wholesalers for flooring, mostly 
white oak, but no orders of any size are re- 
ported placed. Business in this line will come 
about thirty to forty-five days after the build- 
ing season gets better under way. Export trade 
is dull. 

There is considerable inquiry however for 
southern pine flooring, millwork and building 
lumber, but spot sales were slower this week, 
due to bad weather. Retail yards are not 
building up stocks. Prices are unchanged but 
rather firm. Mill shipments are coming along 
in better shape. Cypress is more active, but 


is hought mostly in small {ots. 
but unchanged. 

The Shoe-Boehm Walnut Co. has completed 
transfer of its offices to the new Citizens’ Bank 
Building in St. Bernard. The offices are hand- 
somely fitted with walnut wainscoting, and 
have attracted much favorable comment in the 
trade. The office furniture is of fancy walnut 
stock. 


Demand Showed Healthy Spurt 


3ROOKHAVEN, Miss., June 25.—The_ hard- 
wood market is showing some signs of activity, 
as inquiry has been very heavy and sales have 
been about 60 percent in excess of production 
in this section. The mills are quoting low 
prices but are making no effort to force sales 
by concessions. Production is less than 40 per- 
cent of normal, with shipments in excess of 
production, and unsold dry stocks very much 
lower, so a firm market is in prospect. Usual- 
ly the summer production of hardwoods is 
heavy, but this year it is light. Lower grades 
continue to hold very firm, but uppers are still 
pretty soft. Ash, magnolia, tupelo and syca- 
more had a good week of it, while oak, gum 
and poplar showed less activity. 


News of Buffalo Trade 


BurraLto, N. Y., June 26.—The feature of 
the lumber market here lately has been the 
unusual strength and scarcity of shingles. Few 
transit cars are now available. 

A. J. Elias, president G. Elias & Bro., spoke 
at the meeting of the Buffalo Lumber Ex- 
change, June 22, on the subject of aviation. 
He said that his company had perfected and 
given a satisfactory tryout to a new type of 
small plane, weighing about 800 pounds, which 
promises to earn a good deal of popularity 
because of its size, economy and speed. The 
Elias firm has won a number of prizes for 
its planes, one being $10,000. 

A model house is on exhibition at Salamanca, 
N. Y., this week, under the auspices of the 
Salamanca Construction Co., which furnished 
the material, including tidewater red cypress 
and Long-Bell oak flooring. 

More than 150 members of the Greater Buf- 
falo Advertising Club held an outing to the 
Muskoka Lakes, €anada, last week. Lumber- 
men in attendance were Orson E. Yeager, 
William L. Henrich and C. Ashton McNeil. 


Prices are firm 


Buying Heavier in Georgia 

Macon, Ga., June 26.—While all hardwood 
lumber has been in good demand this week, in- 
terest of the trade appeared to be focused 
again on sap gum, which showed an advance 
of $2, with indications that there will be a con- 
siderable advance in No. 1 common within a 
few days. Sap gum is getting scarce, the 
manufacturers report. Buyers were paying 
$48 for 1-inch FAS sap gum; $30 for No. 1 
and $16 for No. 2. For weeks, hardwood de- 
mand has been climbing steadily upward, and 
prices have continued to strengthen, though 
demand has increased more than price to date. 
Mills in this territory reported that last week 
orders were about 21 percent above produc- 
tion, the best showing that has been made since 
the pick-up began. All woods are moving, 
not only in the domestic trade, but for export, 
overseas demand being especially good for this 
season. 

Logging crews are still handicapped by the 
flooded condition of some of the camps. Just 
as the crews were about to get into the low- 
lands again, last Thursday a hard rain came, 
followed by other heavy showers. Floods in 
the Mississippi delta, the trade believes, have 
helped the local market considerably. 


Some Woods Moving Well 


PittspurcH, Pa., June 26.—Hardwoods in 
general appear a little more active, although 
chestnut is not moving as well as it did a 
short time ago. The demand for West Vir- 
ginia poplar is still very good, and maple, 
especially the hard, together with basswood, 
is in very good demand by the furniture in- 
dustry. The oaks are not moving freely. In- 
dustrial plants are placing only small orders, 
usually for single cars, and are buying for 
their immediate needs, which are very light. 

It is expected that the lumber requirements 
of coal companies operating in the Pittsburgh 
district in western Pennsylvania and eastern 
Ohio will be much heavier since the Pittsburgh 
area won the lake freight rate case against the 
Interstate Commerce Commission. Mines in 
the Pittsburgh area will now be able to make 
shipments to the lake region in competition 
with other coal fields. 


Rains Threaten to Close Mills 


Jackson, Miss., June 25.—The hardwood 
industry seems to be on a more even keel, 
with orders slightly larger than during the 
previous week. The mills are having trouble 
in securing saw logs, because the woods are 
wet and soft. Unless the weather clears within 
the next week or ten days, some mills will 
be forced to close down on account of log 
shortage. 


More Inquiries Coming In 

LAuREL, Miss., June 25.—Hardwood demand 
has been showing some improvement. Last 
week numerous inquiries have been noted, 
which, however, have not developed into much 
actual business. It is believed that these in- 
quiries are more in the nature of feelers, 
which are usually forerunners of active buy- 
ing. Prices are remaining just about the same 
as a week ago. The rains of last week caused 
a considerable curtailment in output. 


Some Mills Advance Flooring 


Boston, Mass., June 26.—There has been 
no increase in orders for hardwood flooring. 
Buyers are taking only wuat they actually need 
for early requirements. One producer has 
marked first plain white oak to $88, but local 
retailers refuse to go above $83. They are of- 
fered this grade even this week at $80; other 
sellers quote from 50 cents to $3 more. The 
range for second grade is now $69.50 up to 
$73. Some maple flooring manufacturers are 
asking $83.50 for first grade. Demand here 
is still quiet. First grade birch is $72.50@75. 


Rains Curtailing Production 


LoutsvitLe, Ky., June 25.—There is a fair 
demand for hardwoods, with prices appear- 
ing just a trifle firmer, though unchanged from 
last week. Sellers claim that there is less 
margin now between offers and asking prices. 
Reports from the automotive industry are to 
the effect that more wood is to be used in 
construction, as steel bodies have not proved 
very satisfactory in use. Soft maple has been 
a little scarce and hard to find in quantities. 
Flooring oak inquiry is a trifle better. Export 
business in oak, poplar and some other woods 
has been very fair. Plywood business con- 


tinues good, and there is a very fair demand - 


for veneers. Prices of veneers and plywood 
are just about holding their own. The trade as 
a whole appears to feel that the general sitta- 
tion is just a little more promising, and that 
the latter part of the year should prove mare 


lor Current Market Prices on Hardwoods See Pages 67, 68, 69 and 70 
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active and develop better prices than the first 
half : 

Movement of hardwoods from small mills to 
market has been held back by rains, washed 
out roads, bridges Coe, and log output has also 
been below normal in Kentucky, southern 
Indiana and Tennessee, where much bottom- 
land has been flooded. Jobbers’ representatives 
and buyers who take the output ot small saw- 
mills have reported much trouble in traveling 
over their territory.: 

The Haggard Lumber Co. and Drake Lum- 
ber Co., both of Irvine, Ky., lost roofs from 
their buildings in a storm which struck the 
city on June 21 and did considerable damage. 


Demand Is Improving 


ATLANTA, GA., June 25.—A steady increase 
in hardwood demand is reported by Georgia 
mills and wholesalers, bookings being only a 
little below normal output but exceeding pres- 
ent output by 15 to 20 percent, as mills are 
producing bardly more than 65 percent of nor- 
mal. Manufacturers of commercial bodies are 
buying for third quarter needs, but other 
branches of the automotive industries buy for 
near future wants only. Prices of ash are 
stronger, advances of $2 to $5 being noted last 
week. Quite a few orders for red and sap 
gum are also being placed by southeastern fur- 
niture plants, but there is hardly any business 
with eastern and middlewestern factories 
though inquiries for July and August needs 
are reported heavy. Both furniture and auto- 
mobile industries shop around a good deal. 
The box and crate industries are active in the 
market for low grade gum and tupelo. Mill- 
work demand from larger cities continues 
brisk, but there is little call from smaller 
communities. Oak flooring is generally quiet, 


at unchanged 
shown a steady advance in the face of a brisk 
industrial demand, and prices have advanced $3 


to $5. 


prices. Maple flooring has 


Michigan Town Has Airport 


MENOMINEE, Micu., June 25. 





Air transpor- 


tation has long since passed the novelty and 
experimental stage. 
in the business of transporting important mail, 
perishable goods and passengers over millions 
of miles annually, saving hours of valuable 
time and offering safe and comfortable trans- 
portation. 
Menominee County Board appropriated $15,800 
for the purchase and improvement of an air- 
port near the city of Menominee. The author- 
ity for this purchase was given counties and 
cities of Michigan by the State legislature in 


It is serving a real need 


Realizing this to be true, the 


1927. In adopting a resolution for the pur- 


chase of the port, it was further resolved that 
the purchase, construction and maintenance be 
placed in the hands of the county road organi- 
zation for the reason that this organization is 
equipped with personnel trained in handling 
transportation matters and that it had available 


suitable equipment economically to handle mat- 


ters of this sort. 


The county road commission made a careful 
survey of every available site within a five-mile 
radius of the city and through a process of 
elimination selected the present port, 100 acres 
in size, three miles north of the city of Me- 
nominee and on the shore of Green Bay for 
the following reasons: That it offers almost 
unlimited possibilities for expansion; that it 
has the possibility of a combined airport and 
seaplane harbor; that it is located on one of 
the finest concrete surfaced drives in northern 


seeded. 
from the field. 
vided where necessary and the port has been 
properly marked. A 
introduced in airport and air travel marking 
with the adoption of a marker on the concrete 
paved 
directly on the pavement, using traffic paint of 
an orange color. 


Michigan; that it is only five minutes distant 
from the city; that there is no immédiate pos- 
sibility of development that will in any way 
restrict the full use of the field, and that the 
topography is such that it will not be difficult 
to secure a level field. 
purchase was made work was begun on prepar- 
ing the field. This year two runways will be 
prepared, the east and west runway being 2,600 
feet long and the north and south runway 
having a total length of 2,100 feet. The land 
for 350 feet on each side of these runways 


Immediately after the 


(or surfaced strips) is being leveled and 
Several old buildings were removed 


Tile drainage has been pro- 


unique idea has beer 


highway bounding the port, painted 


The Menominee County airport will be dedi- 


cated on June 29 at a home coming of Menom- 


inee people which will be attended by .Gov. 
Green of Michigan and Gov. Zimmerman of 
Wisconsin. It is expected that before the pres- 
ent season is over the North American Air- 
ways Co. of Appleton, Wis., will be operating 
passenger and express ships on fixed schedules 
between this port and Chicago. 


Onto State University, one of the largest 
educational institutions in the United States, 
will give students an opportunity to specialize 
in forestry for the first time, starting with the 
school year next fall. The curriculum, ap- 
proved by the council on instruction and the 
board of trustees, will comprise two years of 
a standard 4-year course in forestry. 





umber Mailed to Hoover 


WasuHincton, D. C., June 25.— The first 
shipment of packaged lumber by mail in what 
is believed to be the largest first class mail 
package ever posted in the United States 
recently was sent from St. Paul, Minn., to 
Washington. It was addressed by F. K. 
Weyerhaeuser, representing the Weyerhaeuser 
affiliated companies, to Herbert Hoover, secre- 
tary of commerce and now the Republican 
standard bearer in the coming presidential cam- 
paign. This package was sent to Secretary 





The mail collector needed assistance when this first class package of 
10-foot white pine, 4-Square boards was posted to be sent to Herbert 
Hoover. 


shoulder the big package 


Fred K. Weyerhaeuser is shown helping the mailman to 


Hoover as a tribute to his initiative in estab- 
lishing the American Lumber Standards. 

The shipment contained three-white pine 
boards 1x12—10 feet long, with the ends of each 
piece absolutely smooth and 4-Square and with 
both ends of the package enclosed in the heavy 
fiber caps that mark the 4-Square line of pack- 
aged lumber now being so vigorously promoted 
by the Weyerhaeuser companies. In his letter 
to Secretary Hoover, that accompanied the 
shipment of package lumber, Mr. Weyer- 
haeuser said: 

Appreciating as we 
do your interest in the 
broad subject of stand- 
ardization, we find it 
difficult to embark 
upon the new and 
somewhat revolution- 
ary merchandising pro- 
gram we have laid out 
for ourselves without 
some thought of the 
progress you have al- 
ready made in develop- 
ing standardization in 
the lumber industry. 


We are taking the 
liberty, therefore, of 


sending you by mail a 
“nackage” of the new 
4-Square lumber, rep- 
resenting, as we  be- 
lieve it does, another 
step in the direction 
of refined manufacture 
and improved merchan- 
dising. : 

Our hope is that it 
will result in stimulat- 
ing interest among all 
lumbermen in carrying 
on to its fullest de- 
velopment the splendid 
standardization pro- 
gram you so success- 
fully initiated. 











Frederick K, 
haeuser affiliated companics, posting three white 
pine boards, 1x12—10 feet long, the ends of 
which are trimmed smooth and 4-Square. The 
postage on this package amounted to $70 


Weyerhaeuser, of the Weyer- 


Having been sent by first class mail, $70 
worth of stamps were required to carry the 
package. With its $70 of stamps canceled, the 
huge package delivered to Secretary Hoover 
in the Department of Commerce Building was 
placed intact in the room devoted to the work 
of the committee on elimination of waste, the 
committee that has co-operated with the lum- 
ber industry in working out the standardization 
program undertaken by Mr. Hoover in 1921. 
This package will be kept in this department 
permanently to serve as a milestone in the im- 
provement of manufacturing practices in the 
lumber industry. 
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Railroad Car Builders Discuss Use of Wood 


Many Exhibits at Big Atlantic City Convention Feature Forest Products— 
Lumber Purchasing Methods Considered by Committee 


AtLtantic City, N. J., June 27-~Several 
hundred men interested in the lumber indus- 
try attended the car builders’ convention, 
which was held here the last seven days in two 
large buildings on the beach and on the tracks 
of the Reading Railroad. Lumber manufac- 
tirers, designers of woodworking machinery, 
the largest locomotive works and others iden- 
tified with the transportation and production 
of lumber were conspicuous among the ex- 
hibitors. 

The three divisions of the mammoth con- 
vention were: Railway Supply Manufactur- 
ers’ Association, American Railway Associa- 
tion and the American Railway Association 
of Purchases and Stores. 

Ten thousand delegates from every country 
on the face of the earth attended this conven- 
tion, the largest on record. During the last 
week 50,000 more inspected the exhibits, which 
are in fact an annual review of the accomplish- 
ments of the railroad and transportation in- 
dustries, and a display of the new things that 
are to be projected. 

In the newest model cars and busses, wood 
is being used extensively, in many cases re- 
placing other forms of trim. In the cars ex- 
hibited by the St. Louis Car Co., the specifica- 
tions for interior trim call for mahogany, wal- 
nut and other hardwoods. For use in south- 
ern service, a coach was exhibited, all 
models of which are to be finished in 
genuine mahogany. Maple will be used 
in the mail and baggage cars. Sev- 
eral cars were brought from the factory to 
demonstrate the economy and other advan- 
tages of maple over more cumbersome interi- 
ors. Fir siding will be more largely used in 
freight cars in future although a number built 
for certain sections will have yellow pine 
doors, and yellow pine siding will continue 
to be used in quantities. Indications are that 
the buying of birch and walnut will continue 
during the next few years, especially for in- 
terior trim. The newest refrigerator cars were 
lined with insulating materials now being 
manufactured as a by-product by lumber pro- 
ducers. 


Showed Insulating Material 


The Weyerhaeuser interests presented a 
very impressive demonstration of the prac- 
ticability of using Balsam-Wool refrigerator 
car insulation, Nu-Wood insulating board and 
wood for passenger car insulation. They had 
in motion at the booth on Million Dollar Pier, 
a vibrating machine upon which insulating 
materials were mounted, reproducing the mo- 
tion of a moving car. This contrivance at- 
tracted the attention of everyone who attended 
the convention. The Weyerhaeuser Forest 
Products exhibit was in charge of D. H. Cor- 
lette, A. H. Purdom, W. A. Wadsworth, F. C. 
Vandervort, jr.. and A. L. Van Horn, of the 
Wood Conversion Co. unit, of Cloquet, Minn. 

A miniature lumber mill was in operation 
by the Dewalt Products Co., of Leola, Pa., 
and visiting retailers and car builders were 
shown the new line of Dewalt machinery. 
The demonstrator stressed the methods of re- 
ducing stock inventory by carrying quick mov- 
ing sizes and ripping to slow moving sizes as 
required; how to rework old lumber by cut- 
ting to readily sold sizes; how to reclaim 
waste lumber by cutting off bad ends and by 
making odds and ends into surveyors’ stakes, 
wedges and bridging for floor joists. The 
educational program also showed how to make 
small orders pay; the maintenance of a special 
service for cutting lumber to builders’ speci- 
fications in the yard; and also made numerous 
demonstrations for the woodworking plant. 


The Chicago Railway Equipment Co., of 
Chicago, demonstrated a wood ball-bearing 
car door, showing how it reduces friction in 
all-steel or wooden box, automobile or stock 
car doors. The Celotex Co. exhibited its in- 
sulating material and gave demonstrations of 
its use under wood siding, shingles, and other 
materials. The Insulite Co., of Minneapolis, 
illustrated how its product was made from 
wood fibers, waterproofed and felted into 
rigid board form sheets for use in refrigerator 
cars, 

Several locomotive manufacturers were rep- 
resented. The locomotive track exhibits at 
the Reading Terminal were the largest and 
most interesting in the history of the car 
builders’ convention. The five new type “mon- 
sters of the rails” on the Reading tracks in- 
cluded the Baltimore & Ohio Pacific type loco- 
motive, the New York Central Hudson type 
by the American Locomotive Co., Baldwin lo- 
comotive No. 60,000, a 3-cylinder 4-12-2 Union 
Pacific type, and a Texas & Pacific locomotive 
of the 2-10-4 type. Another feature of this 
exhibit was a commonwealth combined loco- 
motive bed and cylinder casting, internal com- 
bustion locomotive and a number of new type 
passenger and freight cars. 


Report of Forest Products Committee 


At the opening meeting of the American 
Railway Association convention Wednesday, 
the report of the committee on forest products 
was accepted after considerable discussion. 
Chairman John Foley, of the Pennsylvania 
Railroad, gave an illuminating talk on lumber 
standardization, which he termed the “Battle 
of the Thirty-second of an Inch.” He said in 
part: 

Other phases of the subject have been 
obscured. A great many things have been 
established and fixed in the lumber industry 
that have very little to do with ,, of an inch. 
A great many sizes have been reduced. There 
has been a reduction in the number of grades 
which is a vast credit to those in the lumber 
industry who have worked on the problem. 

The adoption of American Lumber Stand- 
ards has made it important for you to take 
the action which has been recommended, that 
is, to make use of them. That, unfortunately, 
has not been done to the extent desirable. 
Confusion has existed in the minds of many 
because the thickness of 1l-inch lumber used 
in car construction has been argued back and 
forth, as to whether it should be 22/32-inch 
or 26/32-inch. That matter has been settled 
by the mechanical division through its adop- 
tion of 26/32-inch. Its construction commit- 
tee reported as follows: “Your committee 
feels that before any action is taken in con- 
nection with the purchase of lumber, under 
American Lumber Standards, the new sec- 
tions which are illustrated in this report be 
issued as permissible alternates to the present 
American Railway Association standard lum- 
ber sections for a period of one year, during 
which time railroads should obtain prices on 
the proposed lumber sections, as well as for 
the present standard sections, so that at the 
end of the year they will know whether or-not 
enough money is saved by using the proposed 
sections to justify the change from existing 
standards. During the year the proposed 


standards should be permissible for mainte-. 


nance and new cars. In all cases the moisture 
content specification should be followed. 

It is very important that the members of 
Division VI proceed to get comparative prices 
on ,.the former Master Car Builders’ standard 
section and on the permissible alternate sec- 
tions of 1928. It is absolutely essential that 
you stipulate the moisture content that the 
mechanical division adopted for car lumber in 
1926. They are 10 percent, 12 percent, and 
20 percent. It will not do to get prices on 
the new lumber standards and compare them 


with the old because there was no moisture 
restrictions in the old Master Car Builders’ 
patterns. 

The new sections of the mechanical division 
are based on the best practice in lumber 
manufacture. They provide for the patterns 
which are to be used for yard lumber. The 
tongues are slightly different in form. The 
provisions for fitting the tongues in grooves 
are in accordance with those of the lumber 
industry, so there should be a saving since 
car lumber is no longer a special pattern. 
But comparisons will not be of any value 
unless you provide for the same moisture con- 
tent in both the old and the new patterns. 


Should Purchase on Amercian Standards 

The fact that railroad buyers of forest 
products find some sellers of wood unfamiliar 
or unsympathetic with American Lumber 
Standards is no reason why the actions of 
Divisions 1V, V and VI should not be made 
effective through the purchasing of American 
Lumber Standard grades and sizes as far as 
possible. The benefits of standardization will 
not be- obtained until these standards are in- 
sisted upon wherever the lumber can be used. 
It will save money if we can confine our pur- 
chases to standard material. 

There is a section which provides that 5 per- 
cent of a shipment may be under grade. That 
has been construed by some shippers to permit 
the shipment of a percentage much larger than 
5 percent in certain‘items of a shipment, pro- 
vided the percent of the whole shipment did 
not exceed 5. .In order to prevent any such 
abuse, the section has been amended by sub- 
stituting for the words “a shipment” the 
words “each item in a carload or a cargo.” 


Discussion on Penalty Clause 


“Has the committee any suggestion or in- 
formation as to a penalty clause for failure to 
make delivery at the time specified on the pur- 
chase order,” asked E. W. Peterson, of the 
Bangor & Aroostook Railroad. “We had a 
case come up and were considerably embar- 
rassed on account of non-delivery of material.” 

“Sometimes,” replied A. W. Munster, of the 
Boston & Maine Railroad, “that situation may 
arise where the purchasing agent wants to buy 
too cheaply. If you know your markets and 
the dealers that situation does not arise.” 

Mr. Munster’s remarks were supplemented 
by O. Nelson, of the Union Pacific, who 
stated: “It is not feasible for this division to 
consider a subject of that kind. If we did, 
there would be a boost in the lumber price.” 

Mr. Foley asked Mr. Peterson if that prin- 
ciple is applied to any other material besides 
forest products. 

“No,” replied Mr. Peterson. “Other material 
is more easily obtainable than forest prod- 
ucts.” 

“In that case,” argued Mr. Foley, “since you 
do not apply it in other material, why should 
it be applied to forest products?” 

“When a purchase order is placed with a 
lumber dealer who agrees to accept the date, 
and he fails to meet that date,” Mr. Peterson 
explained, “considerable inconvenience is 
caused the storekeeper on account of plans 
previously made.” 

Mr. Satchell, of the New York, Ontario & 
Western, declared that “We made a contract 
with a lumber firm that failed to deliver. We 
went to the open market, bought the lumber 
at a higher price and collected the difference 
from the dealer with whom we had the con- 
tract.” 

D. C. Curtis, of the Chicago, Milwaukee, St. 
Paul & Pacific, inquired'if the committee con- 
sidered the registering hammers of the differ- 
ent railroads for marking ties, to which Mr. 
Foley replied, “The committee did not. Divi- 
sion IV has this year assigned to its tie com- 
mittee the subject, ‘How should forest prod- 
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ucts be branded, and what types of hammers 
should be used?’ Out of that work there un- 
doubtedly will be compiled a collection of the 
various hammers now in existence, with rec- 
ommendations.” 

Mr. Curtis replied with the statement, 
“There is confusion between the railroads and 
producers. It is causing wrong distribution 
of ties. The hammers should be registered.” 

A. L. Sorensen, of the Erie, asked if the 
weights on lumber f. o. b. mill versus f. o. b. 
destination are those indicated in tariffs, and 
Mr. Foley informed him that they are the 


lumber association weights and not those in 


the tariffs. 

“Are they agreed to by the railroads?” asked 
Mr. Sorenson, and Mr. Foley replied that in 
most instances they were. 

Mr. Sorenson asked another question. “Will 
the recommendation on moisture content take 
care of part of the variation between the 
weight f. o. b. mill and f. o. b. destination?” 

“It will have a decided effect on reducing 
the wide variation,” answered Mr. Foley. 

Mr. Sorenson asked if the railroads had any 
say in determining the weights included in the 
association reports, to which Mr. Foley re- 
plied, “No.” 

J. G. Stuart, of the Chicago, Burlington & 
Quincy, said: 

Lumber is getting scarcer, and we have been 
told several times that we should conserve 
in every way possible. The committee’s rec- 


Making a 


Many interesting incidents are told of the 
pinery days of Michigan when the Muskegon 
River was the greatest log carrying stream in 
the world. One of these has to do with Charles 
T. Hills, who, as a member of the well known 
lumber firm, Ryerson, Hills & Co., of Mus- 
kegon, became wealthy. At the 
time of this story, however,. the 
firm was young and Mr. Hills was 
acting as bookkeeper. 

One winter the company was 
operating a logging camp about 
twelve miles up the river from 
Muskegon and near an Indian 
trading post on Maple Island, kept 
by Joseph Troutier (Trucky), a 
half breed Frenchman. The lum- 
her company contracted with 


ommendation on using short lumber is good. 
On our road we have had a custom of sending 
out lumber for the use of bridge and building 
gangs in making things. In the last two years 
we have been going into the manufacture of 
lumber. In several of our lumber yards we 
have machine shops operated by the store 
department and we are gradually making a 
great many items so that we can ship them 
out ready for use, such as stock-yard concrete 
forms for various jobs that are to be put in. 
We can do the work a great deal cheaper be- 
cause we have machinery. 

We also find that instead of sending out 
lumber in long lengths, which is also fairly 
common, we can use up all the short pieces. 
We are using lots of pieces 2 feet long. We 
have very little waste in our lumber yard 
now compared to what we had on the line. 
Recently we sent out concrete forms for a 
large track scale. To a very great extent we 
made them with 35-cent labor and practically 
every bit of the sawing was done on machines. 
A great deal of fitting was done on machines. 


E. H. Polk concluded the discussion by say- 
ing that “on the Southern Pacific the stores 
department has had charge of lumber, doing 
all the work Mr. Stuart describes and even 
frame building and bridge lumber. The short 
ends are used, and this includes the use of 
second-hand lumber. Hundreds of thousands 
of board feet of old lumber has been so used.” 


More Attention to Lumber Shed Design 


Chairman J. L. Sullivan, of the committee 
on buildings and facilities for handling ma- 


Mr. Hills scratched his head and pondered 
and finally said, “Well, Troutier, I’ve caught 
you in a mistake this time. We didn’t buy a 
cheese but we did buy an article that you 
don’t seem to have in the bill.” 

“Vhy, wot was zat,” anxiously asked Trou- 
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Troutier to supply its camp with 
provisions during the winter. 

Troutier was shrewd, but ho:- 
est. He was handicapped, how- 
ever, in that he could not read 
or write. He knew the value of 
money and could make excellent 
figures, but there his knowledge 
stopped. He was compelled to re- 
sort to a picture system of keep- 
ing his charge accounts, each ar- 
ticle in his store having a differ- 
ent picture to represent it. He 
made some very ingenious pic- 
tures. For instance, a cheese was 
represented by a plain circle, but 
when this circle had a square in 
the center of it, it became a grind- 
stone. 

When Mr. Hills went to Troutier’s place 
in the spring to settle up for the winter’s 
supplies, he had to check the various symbols 
used by Troutier with the account kept at 
the camp of goods received. Troutier inter- 
preted the symbols and the accounts tallied 
for a long time. Finally they came to a cir- 
cle. Hills said to Troutier, “What is that?” 


“Zat? zat? Vhy zat mus’ be vun sheese,” 
replied Troutier. 

“Oh, no, Troutier, you are mistaken. We 
never feed our men in the woods cheese,” re- 
turned Hills. 

“Why, Meestaire Hills, zat mus’ be vun 
sheese. I nevaire make a meestake an’ zat is 
my mark for sheese.” 








terial, recommended that more attention be 
paid to the design of lumber sheds. After 
showing a one-floor lumber shed recently built 
by the Union Pacific, he stated that the best 
results can be obtained if the sheds are built 
to take care of the lumber in multiples of the 
most popular sizes; for example, 22, 32, or 
42 feet wide over all. “They should be no 
higher than will permit the stacking of lum- 
ber to the highest point reached safely from 
the floor of a car, and the unloading should 
be protected by a roof extending over the edge 
of the car. Concrete should be used for all 
foundations, with a 2-inch wooden floor placed 
at least 10 inches above the ground, and laid 
with a 1-inch space between the boards to 
permit ventilation. Sand and gravel bins re- 
quire heavy timbers. The committee recom- 
mends a type which is made by setting steel 
rail on end in concrete, with boards chamfered 
on the edges to slide between the base and the 
ball of the rail. The rails should be placed 
4 feet apart web to web.” 

In addition to the Million Dollar Pier, 
which was the official headquarters of the 
convention, a special building was erected on 
the beach of wood, known as Marine Hall. 
This building, 116x500 feet, was put up espe- 
cially for the car builders’ convention, at an 
estimated cost of $100,000. At the close of the 
7-day exhibit, the lumber will be used for re- 
pairing the boardwalk and for other munici- 
pal purposes. 


Cheese Into a Grindstone 


Mr. Hatch does not know what all the 
characters mean, but can point out a few. 
In the second line, the marks stand for “a 
can of oil and a candle wick.” In the next 
line, the same thing appears with the addition 
of 1-16 pound nutmegs. In the last line, the 
can of oil and candle wick appear 
again with the addition of a lamp 
wick. If this particular account 
is a good average one, coal oil 
must have been a very staple ar- 
ticle. - It must have been extei- 
sively used for oil candles and 
the presence of only one lamp 
wick would suggest that the oil 
lamp was just coming into use. 
Troutier’s method of marking the 
bill “Paid” is shown by the lines 
drawn across the account. 


Asks Reforestation Area 











I torgot to put 


“Oh, zat’s eet, zat’s eet. 
zee hole in zee middle.” 

Mr. Hills got a lot of kick out of this 
experience with Troutier’s pictorial bookkeep- 
ing system and was fond of telling the story, 
which became well known in the Muskegon 
territory, and which has been handed down 


for fifty years. The author heard it many 
times and was always curious to see some of 
the bookkeeping work of Troutier. A few 
weeks ago he discovered a specimen account 
from Troutier’s old ledger, and probably now 
the only specimen extant, in the possession of 
M. F. Hatch, a banker at Newaygo, Mich., 
which is shown here. 





Jackson, Miss., June 25.—A pe- 
tition from the Pearl River Val- 
ley Lumber Co., with headquarters 
at Canton, to include 50,000 acres 
9f timber lands in Madison County 
owned by the company in a re- 
forestation tract was presented to 
the State forestry commission 
which met in this city last week, 
by Homer H. Casteel, attorney for 
the lumber company. Special em- 
phasis is laid by Mr. Casteel in 
asking .a tract in that particular location in 
view of the fact that it would be an excellent 
opportunity for demonstration of reforestation 
work. 

Madison County is in the exact geographical 
center of Mississippi, and to place a reforesta- 
tion area within it would be an unusual oppor- 
tunity for widespread demonstration of its 
work, as the tract which would be reforested 
is located on the highway between Canton and 
Carthage. At the present all reforestation 
work of the commission is located in the ex- 
treme southern part of the State, where it is 
less available for educational purposes than it 
would be if located more nearly in the geo- 
graphical center of the State. 
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Epochal Decisions Affecting Southern Pine 


New Or.eans, La., June 25.—What will go 
down in the record as one of the most epochal 
meetings of the Southern Pine Association in 
the way of action taking the lumber industry 
as a whole forward to the establishment of 
standards for the buying public was held here 
June 19-21, the principal events of which were 
reported in the June 23 issue of the AMERICAN 
LUMBERMAN. The endorsement by the associa- 
tion of the American Lumber Standards defi- 
nitions on moisture content, as an outstanding 
accomplishment of the meeting, marked the 
session as all-important not only for the south- 
ern pine manufacturers but for all producers 
of lumber. 


Equally important was the adoption of offi- 
cial grading rules for the guidance of associa- 
tion inspectors as well as buyers of lumber in 
differentiating between longleaf and shortleaf 
dense southern pine timbers and dimension. 
This rule as finally adopted was printed in the 
report of the meeting carried in the June 23 
issue of the AMERICAN LUMBERMAN. It clears 
up a question that has heretofore given seri- 
ous concern to both producers and users of 
construction timbers and dimension where 
strength requirements were necessary. 

Another outstanding accomplishment of this 
meeting was the adoption of official grading 
rules for end-matched lumber, these rules cov- 
ering grades, sizes and bundling of end-matched 
flooring, ceiling, drop siding, concrete form 
lumber, sheathing, sub-flooring and shiplap. 


Other Actions Taken 


Not only did the subscribers to the associa- 
tion endorse the American Lumber Standards 
definitions on moisture content but they indi- 
cated by the authorization of a committee to 
study maximum moisture content for each 
piece of stock that these manufacturers are 
willing, and seemingly prepared, to go still fur- 
ther beyond the present set-up on this moot 
question, 

The endorsement of the moisture definition 
took an orderly course, being passed upon first 
by the grading rules committee in its meeting 
June 19. At this meeting P. A. Bloomer, mois- 
ture committee chairman, expressed surprise 
and pleasure at the feeling indicated when 
some subscribers evidenced a desire to go be- 
yond the actual definitions cited by accepting 
the greatest average in each class as maximum 
instead of “average.” The adoption of the 
recommendation was made on a motion by Col. 
W. H. Sullivan, of the Great Southern Lum- 
ber Co. It was subsequently approved by the 
directors of the organization and submitted to 
the closing session of the membership by W. T. 
Murray, Rochelle, La., as chairman of the 
grading rules committee, who also gave it his 
strong personal endorsement. Mr. Murray has 
been an outstanding figure in Southern Pine 
Association work and his advocacy ‘of the 
project carried much weight. 

3efore putting the matter to a vote, repre- 
sentatives of the Forest Products Laboratory, 
Madison, Wis., gave brief technical explana- 
tions of the import of the specifications which 
also aided in clearing any possible doubts. 
Subsequent to their remarks, the resolution of 
endorsement was adopted without a dissenting 
vote. 

L. J. Markwardt, the first of these experts, 
directed his remarks to the recommendation 
for writing into the grading rules of a defini- 
tion of “longleaf” pine which was also under 
consideration. He stated that in the past the 
lumber industry had taken wood for granted 


but now other manufacturers of other products 
to take the place of lumber conduct “salesmen’s 
schools” to post their men on what to say 
about their products and answer all arguments. 
The sending of 100 lumber salesmen to the 
laboratory recently for a course on timber was 
lauded as a step in the right direction. 

In the establishment of density requirements 
for southern pine, the speaker said, the indus- 
try will be able to determine just what is 
wanted in the way of lumber when projects 
come up, the buyer can be told what is needed 
and the proper kind. supplied. He cited the 
action of leading authorities such as highway 
engineers, railroad engineers and the architects 
committee of the Department of Commerce, 
in getting into specifications lumber to fit the 
actual needs. There is some_ overlapping of 
qualities of both shortleaf and longleaf pine, 
he pointed out, and there is some difficulty in 
identifying the species after the lumber has 
been manufactured. In order to meet this sit- 
uation, the density rule was developed under 
which the qualifications could be determined. 
The setting up of requirements for sap wood as 
well as for heart wood by the testing engineers’ 
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Vice President Secretary-Manager 
society in England was cited. The adoption of 
the longleaf definition, said Mr. Markwardt, 
will not fill the order books automatically but 
after a time an increased demand will be noted 
for the higher quality product. 


Book Compares Strength of Species 


R. P. A. Johnson, also of the laboratory, 
referred to his book recently completed in 
which he translated the technical language of 
the laboratory to every day commercial: lan- 
guage. The book, he stated, compares the vari- 
ous species of timber in their range of strength 
as well as in their average strength in chart 
form, comparatively, so that the layman, or 
contractor, or engineer, may see just where 
the various types fit in and what is needed for 
each purpose. 

The sap growth in southern pine, said Mr. 
Johnson, has been at a disadvantage in mill 
comhparison, but this same disadvantage is and 
will be turned to advantage because of the 
growing demand for timber that can fake 100 
percent preservative treatment. Sap pine can 
take 100 percent preservative treatment, he 
stated, and at some time in the future the 
industry will see preserved timbers kept in 


Standards of Moisture Content, Grading of End-Matched Products, Rules for Density 
Inspection Provided for—Basis Laid for Intelligent Merchandising 


stock by retail lumber dealers to sell to the 
buying public when material is wanted to place 
next to the ground. The wide range of strength 
in southern pine, in the past, has also brought 
disadvantages because the strong was placed in 
the same structure with the weak and conse- 
quent failure of the latter brought discredit to 
pine as a whole. The present very proper 
move to segregate the types will correct this 
disadvantage, he pointed out. 


The ease in determining the qualities of 
southern pine by looking at “nature’s grade- 
mark” at the end of the piece, which he said 
even a layman could ordinarily do, was de- 
clared by Mr. Johnson to give its manufac- 
turers a distinct advantage over other species, 


Testing Device Being Perfected 


L. V. Teesdale, of the laboratory staff, in 
commenting on the moisture content specifica- 
tion, said this would be a great forward stride 
and that the Southern Pine Association would 
be the first organization to adopt the standard. 
The averages set in the standards are well 
over present shipments from pine mills, he 
said. There are always some wild pieces, said 
Mr. Johnson, so the “average” term is well 
applied. On questioning he stated that after 
these pieces are in stock for a short time 
they are naturally reduced to the average. 
Specific moisture content, 8, 9 or 10 percent, 
may be safely specified in future through the 
use of devices to determine the content, said 
Mr. Johnson. One of these, an electrical de- 
vice, was said -to be in process of testing on 
the West Coast and may be available in com- 
mercial quantities at a near future date. The 
expert spoke of other devices, stating that the 
time will come when the lumber manufacturer 
can safely accept an order specifying 5 per- 
cent moisture content, which will be easily 
determined by these devices. 


When asked about the absorbing of mois- 
ture while lumber is in transit, Mr. Teesdale 
stated that the amount taken up, as determined 
by tests, is negligible. This was on lumber 
shipped in closed cars. 

Leo Kraemer, technologist for the Chicago 
Retail Lumber Dealers’ Association, asserted 
that in the past the lumber trade did not know 
enough about its product and consequently 
had nothing to say when criticism was heard. 
At present, he said, any failure in a struc- 
ture is blamed on lumber if this is possible. 
Times are changing, he declared, and the lum- 
ber dealers and manufacturers are learning 
that they have a real product and can stand 
up and fight for it. A strong defense often 
makes a good impression, rather than an un- 
favorabl one, said Mr. Kraemer. 

The closing session was concluded with a 
brief endorsement of the steps taken to im- 
prove the grading rules by M. L. Fleishel, 
vice president, who was presiding. Secretary- 
Manager H. C. Berckes advised the members 
that instead of employing a drying expert to 
carry on the work planned for the future, 
arrangements had been made for the Forest 
Products Laboratory to supply the necessary 
technical information. L. R. Putman, mer- 
chandising counsel, advised the members that 
plans were being prepared for an overseas ad- 
vertising campaign to increase exports of 
pitch pine. 

Details of the association work were laid 
before the southern pine subscribers in the 
Wednesday meeting by Reding Putman, J. W. 
Paddock, W. H. O’Brien, J. F. Carter, L. R. 
Putman, J. S. Farish, and H. C. Berckes. 

After the close of the meeting H. C. Berckes, 
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the popular and capable secretary-manager, 
was the recipient of many congratulations and - 
expressions of approval, not only on the suc- 
cess of this midsummer convention, but upon 
the splendidly constructive work being done in 
behalf of the southern pine industry, and the 
jumber industry as a whole by the association 
under his direction. Leading in every con- 
structive movement for the betterment of the 
industry the Southern Pine Association is 
making an enviable record. 


Pigs to Travel in Style 


PorTLAND, OrE., June 23.—Pigs headed for 
the various county fairs in Oregon are to 
travel in style and comfort this coming fall 
it was announced at the Oregon State College, 
Corvallis, today. This is why: 

Through the co-operation of the Eastman 
Lumber Co., of Gresham, Ore., the West Coast 
Lumber Bureau, the Hill-Hubbell Paint Co., 
of Portland, and the agricultural engineering 
department of the college, a group of Mult- 


nomah County pig club members made a sup- 
ply of fir lumber crates in one day under ex- 
pert supervision and without cost for mate- 
rials. W. H. Baillie, county club agent, had 
charge of the work laid out by plans drawn 
by W. J. Gilmore, professor of agricultural 
engineering. 

The crates will mean the beginning of a new 
era for pigs, for they are an-improvement and 
will add much to the attractiveness of displays 
as well as furnish that comfort which even 
pigs must long for. 


Golf and Baseball Feature Lumbermen’s Outings 


To Stage Log Rolling Contest 


DuLutH, Minn., June 25.—A log rolling 
contest in which a number of old-time birlers 
will compete will be put on by the Cloquet 
(Minn.) American Legion post on July 4. 
William Girard will defend his world’s cham- 
pion title against “Bill” Delyea who won it in 
1915 and held it until defeated by Girard at 
Cloquet in 1926. C. V. Barron is chairman of 
the log-rolling committee. Other exhibitions on 
the logs have been arranged for. So evenly 
are the men matched that the birling bout be- 
tween Girard and Delyea is expected to last 
two or three hours. 


Empire State Salesmen’s Outing 


Burrao, N. Y., June 26.—The annual sum- 
mer outing of the Empire State Association of 
Wholesale Lumber & Sash & Door Salesmen 
was held at Newport, on Lake Ontario, on 
June 21, with fifty-two members and dealers 
present. The expected baseball game was not 
played, owing to rain having left the grounds 
in bad condition. Paul S. Collier, secretary of 
the Northeastern Retail Lumbermen’s Associ- 
ation, was on hand to umpire, but the time 
had to be put in otherwise. A quoit contest 
was won by George S. Meyls, of the Brooks- 
Scanlon Lumber Co., New York, with George 
Hofheins, of the Iroquois Door Co., Buffalo, 
a close runner-up. 


New Yorkers in Greatest Outing 

New York, June 25—The weather man 
played an unusually mean trick with a dark, 
gloomy day, when the Long Island, Westches- 
ter and New York associations staged their 
three-cornered outing at Briarcliff Lodge, 
Westchester County, last Wednesday. The 
two hundred or more who attended voted the 
outing one of the greatest ever held. 

The golf tournament was finished in plenty 
of time for the two ball games, track events 
and other events scheduled for the afternoon. 
Thirty-three flights prizes were awarded for 
the golf foursomes and these other winners 
were announced: 

Low gross, R. P. Ellis; low gross (dealers 
only), Lester H. Linabury; second low gross, 
Ellis Seaman; low net, Gus Schoenfeld; second 
low net, J. H. Shakeshaft; low net (dealers 
only), Louis Adams; proximity, first hole, 
Larry Beckerly; second, F. Willard; driving 
contest, Reed Fuller; proximity seventeenth 
hole, Leo Kaufman; kickers’ handicap, E. N. 
Leete. 


Long Island took the honors over the West- 
chester team, 4 to 3, in the first of the baseball 
games and the wholesalers trounced the retail- 
ers, 7 to 4, in the last contest. 

In the trap-shooting events E. J. Seaman 
won high over all, with E. L. Dean, second, 
and T. Templeton, third. W. H. Vantuyle, 
J. S. Hicks and William L. Lefferts finished 
in the order named in the first event. M. S. 
Moriarty captured the second event, with A. J. 
Heasley and O. Keppler trailing him. Amos 
Hunter won the consolation trophy. 

G. P. Trace got high score in quoits, with 
Robert Hartwell in second place. Winners of 
track events follow: 

Balloon race, William Houston and Gus 
Suess; Robeson mystery, E J. Malkmus and 


Gus Suess; sawdust race, winning team—Ed 
Schmidt, G. Romerill, J. Downing, C. Cham- 
plain, Art Kailers and William Houston; 
wheelbarrow race, winning team—John Wiess- 
ing and Arthur Cunningham; swimming, fifty 
yard dash, John Wiessing; canoe tilting, team 
—Harry Babcock and Douglas Pyle. 

Dinner -was served to more than 300 at the 
new Casino, while the band from the Capitol 
Theater furnished music. 


Pay Tribute to Two Old Timers 


Jackson, Micu., June 25.—The second an- 
nual lumbermen’s frolic, fostered by the retail 
lumber dealers of Jackson, was held last Fri- 
day at the Meadow Heights Country Club, the 
Jackson dealers having as their guests the deal- 
ers in the ninth district of the Michigan Retail 
Lumber Dealers’ Association and the salesmen 
who cover Jackson territory. Other visitors 
were present from Detroit, Toledo, Kalamazoo, 
Lansing and Monroe. 

The afternoon was devoted to golf and other 
games, and during the dinner entertainment 
of various sorts was provided. The special fea- 
ture of the oocasion, however, was a tribute 
paid to two old-time dealers who have just 
retired from the retail lumber business, Henry 
J. Adams, of Jackson, and William H. Barney, 
of Albion. After having been in the retail 
lumber business in Jackson for 42 years, Mr. 
Adams, on June 1, sold his interests in the 
Henry J. Adams Lumber & Coal Co. to John 
Mott, president of the Brewer Coal Co. Mr. 
Barney, who has been engaged in the lumber 


business in Albion nearly 25 years, recently ° 


disposed of his interests in the Albion Lumber 
Co. to his partner. Mr. Barney has been espe- 
cially active in association work, having been 
for many years a director and later, for two 
years, president of the Michigan Retail Lum- 
ber Dealers’ Association. In testimony of their 
high regard for their untiring competitor, the 
Jackson dealers presented to Mr. Adams a 
handsome Gladstone bag and a Dunhill pipe. 
John Mott, successor to Mr. Adams, will con- 
tinue the business under the name of the 
Brewer Coal & Lumber Co. It is interesting 
to note that Mr. Mott is the champion golfer 
of Jackson County, having won the annual 
competition of all clubs last fall. 


Walnut Men in Tournament 


Thirty or more members of the walnut in- 
dustry took part in the tenth annual golf tour- 
nament of the American Walnut Manufactur- 
ers’ Association, which was held in Chicago on 
June 12 and 13, at Olympia Fields. As a result 
of the tournament, the club champion for the 
year is Charles Seiber, of the Wood-Mosaic 
Co., Louisville, Ky., and the runner-up is Sec- 
retary George Lamb, of the association. 

The annual banquet was held on the night of 
June 12, while a business session was held on 
June 13 and was confined to routine business 
and reports. The most interesting development 
at the business meeting was the report that 
both walnut lumber and veneers during the 
last month had shown a very gratifying in- 
crease in demand. New business received was 
greatly in excess of shipments and production, 
although the mills are on a normal production 
basis with an adequate supply of logs. 





Philadelphia Exchange Outing 


PHILADELPHIA, Pa., June 25.—The annual 
outing of the Lumbermen’s Exchange was held 
last Wednesday at the Evergreen Farms, when 
over a hundred members, their wives and 
friends, enjoyed the afternoon and evening 
program. A feature was a baseball game be- 
tween the Retailers and the Wholesalers. The 
game was punctuated with thrilling plays and 
fearless umpiring on the part of Charles 
Kreamer. “In the last inning George Lippincott 
won the game for the Wholesalers by hitting 
a double with the bases full. The final score 
was 8 to 7. A bridge tournament for the ladies 
and a quoit contest for the men were held on 
the spacious lawn surrounding the club house. 
Following dinner, a brief business session was 
held, at which time the Putnam Lumber Co. 
was elected to memberhip. 


Play Eleven Innings 


St. Louis, Mo., June 25.—Perhaps the most 
exciting baseball game played in St. Louis 
since the World Series here in 1926, was that 
played in Forest Park yesterday between teams 
representing the Julius Seidel Lumber Co. and 
the Hill-Behan Lumber Co. The game went 
eleven innings, before the Seidels slammed out 
a victory by the score of 9 to 8. Now either 
team would like to meet any other lumber 
team in St. Louis. The games create a lot of 
interest, bring together in a friendly way men 
engaged in the lumber business and result in 
a great deal of enjoyment. 


J 
Requirements for Forestry Degrees 

New Haven, Conn., June 26.—The Yale 
School of Forestry has announced certain 
changes in policy that will broaden the oppor- 
tunity for work of an advanced character. The 
changes involve, first, a modification of the 
requirements for the degree of master of for- 
estry; second, the recognition of forestry by 
the graduate school of Yale University as an 
appropriate field of study for the degree of 
doctor of philosophy, and, third, the enlarge- 
ment and enrichment of the courses offered in, 
a number of subjects. 

Under the new plan the requirements for the 
degree of master of forestry include two 
years’ work in technical forestry, one year of 
which must be in residence at Yale; a thesis 
representing work of an individual character, 
and an examination covering the general field 
of forestry. The new plan abolishes the for- 
mer requirements regarding the election of 
courses. While each student will be permitted 
to elect any course he may be qualified to pur- 
sue, there are certain subjects that must be 
included if the student has not already covered 
them. The changes, however, will not affect 
the time required to obtain the degree. 

The degree of doctor of philosophy is con- 
ferred by the graduate school of the univer- 
sity. The work of the student is under the 
direction of the faculty of forestry of the 
graduate school. Under the rules applicable 
generally the degree is conferred upon students 
who have received the bachelor’s degree for a 
4-year undergraduate course. It is also neces- 
sary for those working in the field of forestry 
to hold a degree in forestry. 
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Associations Plans and Activities 


July 12-16—Pennsylvania Lumbermen’s Associa- 
tion, Thirty-seventh annual summer trip to 
the Thousand Islands and White Mountains. 


July 18-20—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 


July 19-20—vVirginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 


July 24—Appalachian Hardwood Club, Hotel Sinton. 
Cincinnati, Ohio, 


Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 


Aug. 10—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Ashland, Ky. Mid-summer outing 
meeting. 


Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville. N. C. Summer meeting. 

Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Southern Millworkers’ Plans 


ATLAnta, GA., June 25.—In announcing the 
next general convention of the Southern Sash, 
Door & Millwork Manufacturers’ Association, 
to be held on July 18, 19 and 20 at the Battery 
Park Hotel, Asheville, N. C., Secretary C. B. 
Harman, of this city, advises that business ses- 
sions will be held in the morning only, the aft- 
ernoons to be given over to golf, sightseeing 
etc. The morning of July 19 will be an execu- 
tive session for active members only, while in 
the afternoon the annual tournament for the 
Southern Cypress Manufacturers’ Association 
silver golf cup will be played. 

The leading topics to be discussed at the 
business session include the new millwork cata- 
log, millwork publicity bureau, and cost and 
uniform accounting for southern territory. 
Other subjects to be discussed include the Na- 
tional Millwork Institute, regulation of the in- 
dustry by the Federal Trade Commission, list- 
ing bureau, standardization of sizes and grades 
by the Department of Commerce etc. 

\ banquet will be held on Thursday evening, 
July 19, to which the ladies and guests are 
invited. 


Summer Meeting of Plywood Men 


The import tariff on plywood and the pro- 
motion of plywood through a campaign of 
publicity were among the important topics dis- 
cussed at the summer meeting of the Plywood 
Manufacturers’ Association held at the Edge- 
water Beach Hotel, Chicago, June 26 and 27. 
President E. R. Morrison, of Jamestown, 
N. Y., welcomed the delegates on Tuesday 
morning, and briefly outlined the work before 
the association and the needs of the business. 
Commissioner M. Wulpi, of Chicago, spoke of 
the activities of his office since the previous 
meeting. 

F. L. Zaug, of New London, Wis., chairman 
of the tariff committee, pointed out the need 
for additional duty on imported plywood, and 
commented on the results of the meeting of the 
committee with the tariff advisory committee 
of the Tariff Commission in Washington, D. C. 
He touched upon the importance of plywood 
in furniture manufacturing, airplane construc- 
tion and for other industrial purposes. It was 
hrought out that Soviet Russia is the largest 
importer of plywood. which is inferior to the 
American product. Mr. Zaug stated that it is 
up to the industry as a whole to protect the 
interests of American plywood manufacturers 
by using their influence to get a higher duty 
imposed on imported plywood. 

A. .O. Binford, of New Albany, Ind., as 
chairman of the publicity promotion committee, 
submitted a comprehensive report in which he 
commented on the keen competition experi- 
enced in the plywood industry, due to over- 
production. As a possible means of correcting 
market conditions it was suggested that the 
Plywood association consider an advertising 
campaign. He then outlined the advertising 


activities of other trade associations in the field 
of lumber and wood products. 

Other subjects considered during the conven- 
tion included ledger credit exchange; monthly 
standard form; taking business at or below 
cost; charted report on the cost of %-inch, 
3-ply 24x72 birch panel. A discussion on pres- 
ent business conditions brought out the infor- 
mation that demand for plywood had been 
rather slow for the last few weeks, due in part 
to the fact that the furniture business has been 
somewhat sluggish, but prospects were more 
encouraging than for some time. 

At the association dinner he!d on Tuesday 
evening the principal speaker was W. L. 
Churchill, a prominent accountant of New 
York City. 


Secretary Mason Material Dealers 


Newark, N. J., June 25.—Following the re- 
cent approval by the entire membership of the 
reorganization plans for the New Jersey Mason 
Material Dealers’ Association, the committee on 
reorganization secured Willis M. Staubus as 
secretary and has estab- 
lished offices at 17 Wil- 
liam Street, in this city. 
Mr. Staubus has had 
extensive experience in 
association and organi- 
zation work at Eliza- 





W. M. STAUBUS 
Newark, N: J., 
Secretary New Jersey 
Mason Material Deal- 
ers’ Association 





beth, N. J., Port Ches- 
ter, N. Y., and Hart- 
ford, Conn. He has 
already started active 
duties, having represent- 
ed the Mason material 
association at several 
group meetings of deal- 
ers and has been instrumental in securing some 
new members. 

James M. Reilly, former secretary, is still 
serving the association in the capacity of direc- 
tor, and is assisting Mr. Staubus in carrying 
out the organization’s “more expansive policy.” 


West Penn Groups Organize 


PitrspurGH, Pa., June 26.—Mercer County 
retail lumber dealers, with a few across the 
boundary in Butler and Crawford counties, 
formed the Mercer County Retail Lumber 
Dealers’ Association at a meeting last Friday 
night in the Penn-Grove Hotel, Grove City, as 
a subsidiary of the Retail Lumber Dealers’ As- 
sociation’ of Western Pennsylvania. C. H. 
Wilson, of the King Co., Grove City, was 
elected president. Field Secretary M. W. 
Dickey and Auditor F. R. Dague, of the State 
association, were at the meeting and assisted 
in the organization. The new organization 
starts with some twenty members. Dealers 
present at the meeting expressed hopeful views 
of business conditions. The next meeting will 
be held at Greenville the second Friday in Au- 
gust. 

The Clearfield-Jefferson County Retail Lum- 
ber Dealers’ Association, also a newly-organ- 
ized subsidiary of the State association, and 
one of the liveliest yet instituted, met Tuesday 
night, June 12, in the Gleckler Hotel, Punx- 
sutawney, with about thirty present. Among 


those in attendance were G. F. Hogue of Can- 
onsburg, president of the State association; 
A. M. Haines, of Connellsville, and Hart 

Daugherty, of Indiana, Pa., directors; R. F. 





McCrea, secretary; M. W. Dickey, field secre- 
tary, and F. R. Dague, auditor. Dealers in at- 
tendance reported business fair. The next 
meeting will be held in Clearfield some time 
in July. 


Shows to Promote Lumber Usage 


CotuMBus, Ou10, June 25.—Much interest is 
being shown over Ohio in the series of build- 
ing shows which are to be held during the 
summer and fall months, sponsored by the 
Ohio Association of Retail Lumber Dealers 
and aided and supported by five associations 
of lumber manufacturers and also by the Mari- 
etta Paint & Color Co. Dates for the shows 
are being spoken for rapidly and the first two 
will be assigned to Marion and Akron. These 
will be held some time in the summer and 
other dates will be assigned later. It is planned 
to give at least thirty shows, the program of 
which will be similar and will be worked out 
with the object of giving the public informa- 
tion on wood construction and the various uses 
to which wood can be placed. 


Talk About Trade Extension 


Denver, CoLo., June 25.—A meeting of about 
eighty wholesale and retail lumbermen was 
held in the Argonaut Hotel, this city, last 
Thursday night. Otto R. Hartwig, paint ad- 
vising specialist of the West Coast Lumber 
Bureau, was one of the speakers of the even- 
ing. “Normally, wood contains about 15 per- 
cent moisture,” Mr. Hartwig explained. 
“When, moisture is forced from the interior 
of the house to the exterior or when water 
gets into the wood by way of leaks, the paint 
suffers. Twenty-five percent moisture in wood 
is the danger line, then trouble starts with the 
paint.” 

Mr. Hartwig declared that lumber dealers 
were getting the blame for inferior lumber 
when paint blistered or scaled off, whereas the 
trouble was usually caused by inferior paint, 
improper mixing methods and excess moisture 
which had been permitted to permeate the 
house. 

Don Critchfield, in charge of the retail de- 
partment of the extension bureau, outlined by 
a series of charts the comparative economy of 
wooden walls for structures as against walls of 
other material. 

An illustration of the various breaks and 
cracks in the framework of houses, where 
moisture is likely to seep through, causing 
damage to the paint, was made by O. P. War- 
ner, construction specialist of the bureau. 

The three men have been giving a series of 
lectures to lumbermen in different cities in this 
section. While at Amarillo, Tex., recently, they 
observed the effect of a severe hailstorm on 
roofs and declared at the meeting that shingle 
roofs weathered the hail better than any other. 





Reports Excellent Volume of Business 


Benp, Ore., June 23.—Among eastern lum- 
bermen who visited Bend this week were J. W. 
Lucas, president Hayes-Lucas Lumber Co., 
Winona, Minn., and L. M. Noll, Noll-Welty 
Lumber Co., Kansas City, Mo. Mr. Lucas was 
accompanied by Ed Fox, of Seattle, who rep- 
resents the Hayes-Lucas Lumber Co. on the 
Pacific coast. 

According to C. L. Isted, manager of the 
Shevlin-Hixon Co., the plants of both the big 
companies operating here, viz., the Brooks- 
Scanlon Lumber Co. and the Shevlin-Hixon 
Co., are operating on a curtailed production 
basis. The Shevlin-Hixon Co. has reduced its 
stock about 15,000,000 feet since the first of this 
year. Mr. Isted says ‘the volume of business 1s 
excellent. 
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LUMBER CLUBS 


Hear Talk on Termite Contro!} 


SHREVEPORT, LA., June 26.—Owing to the 
absence of President Hudson Bolinger, Vice 
President G. L. Cline presided at the regular 
meeting of the Shreveport Lumbermen’s Club 
today and introduced the speaker, Cyril R. 
Cunningham, representative of the Barber 
Laboratories (Inc.), of ‘New Orleans, who 
gave an interesting and helpful address on the 
subject of “Termite Control.” Mr. Cunning- 
ham gave a technical description of termites, 
describing how this insect pest attacks and de- 
stroys the interior structure of wood. He said 
that heart pine is a deterrent to this insect 
pest, as the ants have difficulty in getting 
through the hard wood layer. Cypress, cedar 
and California redwood also are not as sus- 
ceptible to these insect attacks as are some 
other species. The speaker told how the ter- 
mites attack books as well as wood and how 
they build tunnels of earth through which their 
operations are carried on. They have been 
known to go through hollow tile and will build 
a mud trail over creosoted wood through which 
they can not pass in order to reach their ob- 
jective. 

A distilled oil of dichloricide is recommended 
for effective use in destroying these insect 
pests. He also told of an investigation being 
made by Harvey Firestone as to the possibility 











of destroying the termites, which, he said, 


would attack and completely destroy rubber 
He thought the problem of vaporization 
of the soil around the plant so as not to in- 
jure the tree itself could be worked out, the 
chemical probably most effective in that case 
being carbon disulphide emulsion. 

Before adjournment the club informally de- 
cided to hold its next regular session on the 
first Tuesday in July, at which time the mat- 
ter of a summer vacation will be decided. 


Discuss Value of Co-operation 


WAUKESHA, Wis., June 26.—Golfers of the 
Southeastern Wisconsin Lumbermen’s Club 
had a rainy day for their informal tourna- 
ment on June 19 which preceded the dinner 
and business session in the evening here, but 
a few of them were brave enough to with- 
stand the weather and played around the 
course. 

The dinner was served in the new Hotel 
Avalon here at 6:30 o’clock and the winners 
in the golf tournament were announced. They 
were John M. Rodger, Fox Lake, who took 
low gross, and Arthur T. Jacobson, Dardis 
Lumber & Fuel Co., Menominee Falls, second 
low gross. 

President Ralph A. Lamp, of the R. A. 

Lamp Lumber Co., Waukesha, presided and 
called on a number of the members. Fred C. 
Holstein, Fort Atkinson, who is known as the 
“lumberman-golfer-mayor,” extended  greet- 
ings of his city and appreciation for the recent 
golf tournament held there. 
_ The story of a community project in financ- 
ing and building the Hotel Avalon was told 
by F. D. Abell, Palmetier & Abell Lumber 
Co.. Waukesha. Mr. Abell was one of the 
husiness men responsible for the promotion of 
the hotel and he described the manner in 
which the idea was sold to the people of this 
city. and that the hotel was entirely financed 
by local capital. 

Mr. Rodger was introduced and remarked 
that he was a member of three district clubs 
that cover the territory in different directions 
from Fox Lake and that he always attended 
every club meeting. Timothy P. Buckley, 
Wilbur Lumber Co.. president of the South- 
eastern Wisconsin Salesmen’s Association, in 
a short talk, emphasized the desire of the 
salesmen to have harmonious relations between 
the dealers and their competitors, for it mu- 
tually benefits the dealers and the salesmen. 

Hawley W. Wilbur, of the Wilbur Lumber 


Co., West Allis, and past president of the 
Wisconsin Retail Lumbermen’s Association, 
talked on friendly competition among the 
dealers and urged them to meet each other 
in competition in a friendly spirit. He de- 
clared that such a spirit can only be engen- 
dered by attending club meetings and getting 
to know the man who is in your own line of 
business. 


“We can not over-organize the activities of 
our own business,” Ben F. Springer, presi- 
dent of the State association, declared in his 
talk on “The Changing Business Conditions,” 
“because in view of the new business condi- 
tions we must meet and unite and change our 
ideas. We must talk ‘we’ instead of ‘I’ and 
we must give as well as take.” 


Dealers should eliminate the talking of price 
in selling to customers, according to Mr. 
Springer, and this can be done by the dealer 
knowing more about lumber and its uses and 
being able to service the customer. He coun- 
seled the dealers to be the building advisors 
in their communities and then to practice se- 
lective selling, which he described as selling 
only jobs in which there is a profit. He 
said that the competitor who is overly-hungry 
for business can then have what is left. 

There was a discussion on dividing. the club 
because of the wide territory it now. covers, 
which is considered as somewhat unwieldy 
and larger than the usual district. Mr. Lamp 
appointed a committee to study this and report 
at the next meeting. 

The club was invited to hold its next meeting 
at Jefferson on July 24, with an informal golf 
tournament in the afternoon and the business 
meeting in the evening. 





Odd Home-Use for Lumber 


The Chicago suburban building district is 
developing considerable call for an item of 


lumber of important use in the back yards of 


home builders. Housewives seem to be get- 
ting more particular about the kind of clothes- 
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Cedar posts hold this unique sun bath in place 


line posts they are setting up on their premises. 
They want them strong and tall. 

The oddest use for such a supply of sound 
cedar has been found by an Edison Park 
family. They have established a sun-bath in 


the back yard and it is securely held in place . 


by four of the clothes-line supports. It is not 
a temporary arrangement, but a permanent one. 
A thick canvas sheet six feet wide is wrapped 
around four cedar posts forming a_ hollow 
square. Clothes pins hold the canvas to a 
taut wire above. The floor is the grassy lawn. 
Inside is a coverless cot and on this the bather 
reclines and suffers Old Sol to shed his rays 
in abundant volume. The lady of the house 
says that the invention is an entire success; 
members make use of it every sunshiny day of 
the week. Each of the posts is surmounted 
with a bird house. 


- the afternoon. 





HOO-HOO DOINGS 


To Concatenate in New Mexico City 


ALBUQUERQUE, N. M,, June 25.—During the 
meeting of the Eastern New Mexico Lumber- 
men’s Association to tbe held at Carlsbad, 
N. M., in August, a concatenation will be held 
for the initiation of new members residing in 
southwestern New Mexico. Delegations from 
the Amarillo, Albuquerque and El Paso clubs 
plan to attend, and Gaines D. Whitsitt, Arcano- 
per of the Supreme Nine, hopes to have both 
Henry R. Isherwood and Parson Simpkin pres- 
ent at the concatenation, which will be held in 
the King’s Palace, “a mile deep and six miles 
back” in the Carlsbad Cavern, which with elec- 
tric lighting effects will perhaps be the most 
sublime setting—certainly the most unique— 
for a concatenation that has ever been known. 
Vicegerent Snark W. L. Blake,, of Amarillo, 
will be on hand with his team to put on the 
initiations, and Mr. Whitsitt looks forward to 
the biggest gathering of lumbermen ever to- 
gether at any one time in New Mexico, and to 
a concatenation of national fame. 











Confers on Plans for Annual 


St. Louts, Mo., June 25.—Henry R. Isher- 
wood, secretary-treasurer of the Concatenated 
Order of Hoo-Hoo, returned to headquarters 
after having visited Boston last week and dis- 
cussed with local officers plans for the thirty- 
seventh Hoo-Hoo annual which will be held 
there Sept. 26, 27 and 28. Mr. Isherwood re- 
ported that. the Boston officers have worked 
out a plan for a strong publicity campaign to 
attract a large attendance. 

From Boston, Mr. Isherwood went to New- 
ark, N. J., and thence to Washington, D. C., 
where he conferred with John M. Gibbs, man- 
ager of the trade extension department of the 
National Lumber Manufacturers Association 
and members of his staff regarding the codp- 
eration of Hoo-Hoo in the trade extension 
campaign. He met the heads of all depart- 
ments and discussed with them ways in which 
Hoo-Hoo can help the trade extension move- 
ment. 


@aneaanaaaaane 


One Thousand at Concatenation 


St. Louis, Mo., June 25.—Word was re- 
ceived at Hoo-Hoo International headquarters 
here from Parson Peter A. Simpkin, chaplain 
of the order, that he had attended a great out- 
door concatenation at Fall River Mills, Calif., 
last Saturday, at which 1,000 persons were 
present and 69 kittens were initiated. The 
meeting was sponsored by the Hoo-Hoo clubs 
of Westwood, Susanville, McCloud and other 
cities in northern California, and also was at- 
tended by lumbermen from Oregon and other 
States. 

A concatenation was held at Bend, Ore., 
June 24, following an all-day meeting at which 
Hoo-Hoo from Oregon, Washington, Califor- 
nia and Idaho attended. Nineteen kittens were 
initiated and five delinquent members rein- 
stated. James P. Austin, of Seattle, western 
representative of the AMERICAN LUMBERMAN, 
Charles Weiss, of Spokane, and R. D. Miles, 
of Bend, won the prizes in the golf games in 
Mr. Miles was general chair- 
man of the meeting. James M. Brown, Snark 
of the Universe of Hoo-Hoo, was the prin- 
cipal speaker at the banquet. 

John F. Simms was the principal speaker at 
a meeting of the Albuquerque (N. M.) Hoo- 
Hoo Club, June 16, when he discussed the 
State’s lien law. 

THe SoutHern Forestry Experiment Sta- 
tion, in a study of fire damage to a mature 
loblolly pine stand, found that a good second- 
growth stand of saw-log size would lose in 
growth about 200 board feet per acre during 
the three years following a severe fire. 
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LUMBER TRANSPORTATION 


Million Car Mark Again Exceeded 


WASHINGTON, D. C., June 27.—Loading of 
revenue freight during the week ended June 
16, exceeded the million car mark for the 
fourth week so far this year, the car service 
division of the American Railway Association 
announced today. Total loadings for that 
week amounted to 1,003,292 cars. 











Compared with the preceding week, this was 
an increase of 7,332 cars, due principally to 
the heavier loading of miscellaneous freight, 
although there were also increases reported in 
the number of cars loaded with coke, forest 
products and merchandise less than carload 
lot freight. The total for the week of June 
16 was a decrease, 


however, of 13,187 cars 
below the same week in 1927 as well as a 


decrease of 33,351 cars compared with the 
corresponding week two years ago. 

Miscellaneous freight loading for the week 
totaled 398,472 cars, an increase of 5,976 cars 
above the corresponding week last year and 
16,215 cars above the same week in 1926. 

Coal loading totaled 143,943 cars, a de- 
crease of 11,855 cars below the same week in 
1927 and 30,900 cars below the same period 
two years ago. 

Grain and grain products loading amounted 
to 33,990 cars, a decrease of 4,677 cars under 
the same week last year and 4,136 cars below 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products load- 
ing totaled 22,543 cars, a decrease of 2,069 
cars below the same week in 1927. 

Live stock loading amounted to 24,673 cars, 
a decrease of 1,164 cars below the same week 
last year and 2,513 cars below the same week 
in 1926. In the western districts alone, live 
stock loading totaled 18,821 cars, a decrease 
of 605 cars compared with the same week in 
1927, 

Loading of merchandise less 
lot freight totaled 259,233 cars, an increase 
of 769 cars above the same week in 1927 but 
317 cars below the corresponding week two 
years ago. 

Forest products loading amounted to 66,662 
cars, 2,759 cars below the same week last 
year and 8,475 cars under the same week in 
1926. 

Ore loading totaled 66,611 cars, 
over the same 
below the same 


than carload 


1,183 cars 
week in 1927 but 1,563 cars 
week two years ago. 

Coke loading amounted to 9,708 cars, 660 
cars below the same week in 1927 and 1,662 
ears below the corresponding week in 1926. 


To Hold Hearing on Hardwood Rates 


Houston, Tex., June 25.—A hearing will be 
held by the Texas railroad commission at Aus- 
tin on July 10, on the matter of a recent ruling 
by the commission that hardwood rates are 
not available to those who do not reship their 
manufactured articles in carload lots from the 
manufacturing point. In the meantime a steer- 
ing committee is at work under the leadership 
of G. H. Zimmerman, attorney and traffic man- 
ager for William Cameron & Co. With him 
are working R. G. Hyett, traffic manager of 
the Lumbermen’s Association of Texas; W. T. 
Hancock, Kirby Lumber Co.; Ernest L. Kurth, 
Angelina County Lumber Co.; E. A. Frost, 
Frost Lumber Industries (Inc.); L. D. Gil- 
bert, Southern Pine Lumber Co.; L. C. Wiggins, 
San Antonio Packing Box Co.; J. K. Dirmeyer, 
Rodgers-Wade Furniture Co.; W. S. Myers, 
Myers-Spalti Furniture Co.; T. E. Duggan; 
Cc. B. McKiernan and O. J. Scrivner. 

The railroads held a public hearing before 
the Texas Tariff Bureau at Dallas on June 5. 


Wins Case Before Commerce Body 

Boston, Mass., June 26.— Announcement 
was made here last week by the Blanchard 
Lumber Co. that it has won its case before the 


Interstate Commerce Commission for lower 
rates on lumber to points in Connecticut, 
shipped from Boston terminals. Particularly 


affected are carload shipments of West Coast 
lumber to southern New England from the 
Boston terminal where the material is re- 
ceived in cargo lots. 

Complaint against the New York, New 
Haven & Hartford Railroad Co. was made by 
the Blanchard Lumber Co. some months ago, 


and the case was heard before the Interstate 
Commerce Commission last April. The order 
of the commission directed the railroad com- 
pany to return to the Blanchard Lumber Co. 
$153.74 with interest at 6 percent from Jan. 1, 
1926, on account of unreasonable rates charged 
for the transportation of nine carloads of lum- 
ber from Boston to Putnam and New Haven, 
Conn. 

The railroad company was directed to estab- 
lish new rates on carload shipments of lumber 
from Boston to Putnam, Conn., not exceeding 
10 cents a hundred pounds, and to destina- 
tions on the New York, New Haven & Hart- 
ford Railroad between Kingston, R. L, to 
New Hayen, Conn., both inclusive, and Wil- 
limantic, Conn., to New Haven, Conn., both 
inclusive, and Avon, Conn., to New Haven, 
Conn., inclusive, not exceeding 14% cents a 
hundred pounds. 


TRADE-MARK DEPARTMENT 


conducted by 


National Trade-Mark Company 


635 F Street, N. W., Washington, D. C. 


We have arranged with the National Trade- 
mark Co., 635 F Street, N. W., Washington, 
D. C., to conduct this department for our read- 
ers.. The trade-marks have recently been 
passed for publication by the United States 
Patent Office and are in line for early regis- 
tration unless opposition is filed. For-further 
information address National Trade-mark Co. 

As an additional feature to its readers, this 
journal gladly offers to them an advance 
search free of charge on any mark they may 
contemplate adopting or registering. You may 
communicate with the editor of this depart- 
ment, or send your inquiry direct to the Na- 
tional Trade-mark Co., stating that you are a 
reader of this journal. 


“Tue CINDERELLA OF THE Woops,” No. 262,- 
497—Wisconsin Land & Lumber Co., Her- 
mansville, Mich. For hardwood flooring, inte- 
ior trim, and finishing lumber. 

“Lam-Art,” No. 263,454—Brooke W. Cad- 
wallader, Los Angeles, Calif. For flooring, 
panels, doors, and glue-up or cemented wood- 
work, 

“SUNKIST,”’ No. 
Supply Co., Los 


Growers 
For lumber. 


262,301—Fruit 
Angeles, Calif. 


“THe Horn SeEtroip,” No. 263,320—Paul 
Horn, Fort Dodge, Iowa. For folding doors 


and partitions for rooms. 


“Insa Boarp,” No. 264,126—Stewart Inso 
Board Co., South St. Joseph, Mo. For insu- 
lating building board. 


Patents Recently Issued 


The following patents of interest to lumbermen 
re¢ently were issued from the United States Pat- 
ent Office. Copies may be obtained from R. E. 
Burnham, patent and trade-mark attorney, Con- 
tinental* Trust Building, Washington, D. C., at 
20 cents each. State number of patent and name 
of inventor when ordering: 


1,673,084. Shake-sawing machine. Gilbert Lo- 
ken, Seattle, Wash. 

1,673,121. Woodworker's bench. Albert Peter- 
son, tichmond, Va. 

1,673,139. Attachment for work benches. George 
E. W. Brown, Rushville, Ind. 

1,673,324. Knockdown box or crate. William E., 


Gardner, Greencastle, Pa. 

1,673,565. Soft-wood corner re-enforcement. Earl 
Heath, Marinette, Wis. 

1,674,243. Feed-finger-actuating device for saw- 
sharpening machines. Emil C. Filstrup, Benton 
Harbor, Mich., assignor to Covel Manufacturing 
Co., same place. 


1,674,288. Joint for veneered panels. Joseph 
Levine, Chicago, assignor to Met-L-Wood Corpora- 
tion, same place. 

1,674,319. Method and machine for delivering 
boards. Albert E. Cranston, Spokane, Wash. 


A SHELTER belt of trees around a farm, says 
the Forest Service, will not only increase the 
value of the farm in a few years’ time, but in 
addition to affording crop protection will fur- 
nish fuel wood and fence posts for the farm. 


JUNE 30, 1928 


NOTES FROM WASHINGTON | 


To Acquire Land for National Park 


Following a conference with Gov. McLean 
of North Carolina and Gov. Horton of Ten- 
nessee and other officials of the two States, the 
Department of the Interior announced that 
funds needed for the acquisition of land for 
the proposed Great Smoky Mountain Na- 
tional Park aggregating approximately $10,- 
000,000 are now in sight. The two States have 
issued certain bonds and short time notes later 
to be converted into long-term bonds in order 
that the amounts they had agreed to raise 
might be immediately available. Of the total 
required, one-half is to come from the Laura 
Spelman Rockefeller Memorial, which has set 
aside $5,000,000 to be matched by North Caro- 
lina and Tennessee. 

It is believed the $10,000,000 will be suffi- 
cient to carry out the program laid down by 
the Federal Government and the two States. 
At the outset the Federal Government desig- 
nated the area it would be willing to receive 
from the States and administer as a national 
park. It covers 427,000 acres. The area has 
been blocked off and the States have started 
the work of acquisition. For example, one 
single tract of 76,000 acres has been acquired. 
On the other hand some 130 parcels were 
recently purchased which had an_ aggregate 
acreage of only 14,000 acres. 

While some of the land desired can be ob- 
tained only by condemnation, the two gover- 
nors are confident that the laws of North 
Carolina and Tennessee now are such that no 
serious delay need be expected in this con- 
nection. The present policy is to hasten the 
work of acquisition as much as_ possible, 
thereby, among other things, saving certain 
timber now being removed by the owners and 
keep it in the national park. 


National Forests of Colorado 


Miscellaneous Publication No. 18-M—‘“Na- 
tional Forests of Colorado”—just published by 
the Department of Agriculture, gives a detailed 
description of the resources, principal activities 
and recreational facilities of each of the Gov- 
ernment-owned forests of that State. The 
booklet likewise contains a discussion of some 
of the principal phases of forestry applicable 
to the region as a whole. Copies may be ob- 
tained for the asking from the District For- 
ester, Forest Service, Denver, Colo. 

Among other things, the booklet shows that 
Colorado’s national forests, with their present 
stand, are capable of growing every year more 
timber than is used annually by the people of 
the State. Thus Colorado’s forest problem is 
not the discouraging one of building up new 
forests, but “the happier one of husbanding 
and managing existing timber resources.” 


Industrial Schools in Alaska 


The bureau of education, Department of the 
Interior, announces the adoption of the policy 
of establishing industrial schools in Alaska. 
Formerly young Alaskans were sent to the 
States for vocational training. That plan did 
not work out satisfactorily for the reason that 
after a stay here the boys and girls found it 
difficult to adapt themselves to their home en- 
vironment. It was also deemed unwise and 
uneconomic because the change of climate fre- 
quently was deleterious to their health. 

Included in the curriculum of the vocational 
schools established in Alaska are such indus- 
tries as house building, carpentry, boat build- 
ing, furniture making, sied construction, opera- 
tion and repair of gas engines, marine engi- 
neering, navigation, tanning, ivory carving and 
basket weaving. Centuries of experience in 











the use of tools of their own contrivance have 
developed in the native races mechanical skill 
of a high order. 
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Evil 
It’s not for me to criticize 
Creation, no. 
To make the snow, 
Invent the rain, and paint the skies, 
That was some job. 
Yet some folks sob, 
And even heaven would advise. 


And yet I can not help but say 
That I can’t see 
Why some things be 

The way they are the present day, 
Can’t figure out 
What God’s about 

In lots of things and many a way. 


That is, I couldn’t, not at first— 
Not understand 
Why any land 
In this great world with war was cursed, 
Disease and sin 
And crime and gin, 
And yet they make life look its worst. 


I said, “What was creation at?” 
Then all at once, 
The gosh-darned dunce, 
The truth just hit me, knocked me flat. 
God made the good, 
Of course He would— 
But all the rest, man thought of that. 


We See b’ the Papers 


Well, if we ever get them all home we hope 
they will quit this North Pole foolishness. 

But for sublime faith we know nothing to 
equal Joe McCarthy in the matter of Kiki 
Cuyler. 

Spalding’s advertises a tennis bat as “the 
best woman’s racket.” We always supposed 
crying was. 

The wet element in a political party seems 
to make everybody as comfortable as a wet 
dog in a boat. 


Now that they have named a game for 
Whitehead, they ought to change the name of 
bridge to Work. 

Lady Lindy is learning that men persist in 
treating women as their superiors in spite of all 
her efforts to the contrary. 


It is marvelous, the improvements that are 
being made in radio. Several more stations 
have been ordered off the air. 


Now we shall have to listen to the man 
who says it doesn’t make any difference the 
way you vote. And the way that fellow votes 
doesn’t make any difference. 


A typical American, asked what-he thought 
of the action of the two national conventions, 
said that he was glad they were over, that they 
interfered with the baseball returns. 

We know a fellow in this town who has 
the largest turnover of any business man of 
our acquaintance, and yet he isn’t making any 
real money. He flips griddle cakes in a restau- 
rant window. 


Now the burlap men are organizing an ex- 
change. The business ain’t what it used to be 
‘way back when people plastered it on their 
dining room walls and women wore it for 
skirts, remember ? 


Phonograph records that can be rolled up, 
stamped on, scratched or bent without injury 
have been invented in London. At last a 
phonograph for use at summer resorts seems 
to have been perfected. 

There are a lot of speculators who find 
themselves much in the position of our old 
friend Chris Haggerty, “the Cheefoo liar,” 
who reported the fall of Port Arthur 22 times, 
and then, when it really happened, missed it. 


Mary Pickford gets her hair bobbed and 
gets two pictures in the paper. Some little 
girl somewhere is doing some fine acting in a 
minor role in a play, and nothing but lack of 
space keeps the newspapers from mentioning 
her name. 


Between Trains 


MuscaTINE, IawA—Time was when Musca- 
tine was a great lumber city. Now it is a 
great sash and door town. At the Rotary 
Club tonight we found C. R. Musser and John 
Roach, and no doubt there were other sash 
and door men present. Then there was “Col.” 
Fred Beach, so that the retail yards would not 
be unrepresented. 

Yes, they still make buttons in Muscatine, 
but now the pearl is shipped in from other 
rivers, the Mississippi having a closed season 
on clams. We have always been a great ad- 
mirer of the clam. Every time some fellow 
button-holes us we wish he would emulate the 
animal the button is made of. 


MAnsFIELD, La.—When Secretary Arthur 
Van Pelt (they call him Fan Belt around here) 
heard we were going to be as close as Shreve- 
port, he wired us to come on south another 
thirty or forty miles and pay this good town 
a visit, too, as the guest of the Chamber of 
Commerce. So we did, and we had a big meet- 
ing in the high school auditorium, and all that 
sort of thing. 

But here was the funny part: while we were 
riding up from the station we kept saying: 
“Van Pelt? Van Pelt?” like that, and he kept 
saying our name (which is more or less of a 
secret), the same way, and then we discovered 
that we knew all the folks each other knew 
back in the good old sawmill town of Muske- 
gon, Mich., ’way back when. 

While here we were the house guest of the 
Nat Jenkinses, Nat being one of the younger 
generation of planters and merchants, but with 
all his youth and modern progress, a gentle- 
man of the old school. 


Complaining 
We're old enough to think old days 
Were better than our modern ways. 
We do considerable grieving 
Because the good old days are leaving 
For new ideas, new machines, 
For shorter ways, and faster means. 
The world’s a race, and life a riot, 
Without the good old-fashion quiet. 


Well, maybe that’s the modern curse, 
We've maybe gone from bad to worse. 
But I remember Farmer Proctor, 

Who died because it took the doctor 
Three hours to come, it was so far. 

He might have made it in a car, 

And maybe brought some new prescription 
To cure the poor old man’s conniption. 


They say we’re living shorter now; 
We're living longer anyhow. 

A farmer got up pretty early, 

Before the sky was pink and pearly, 
In those old days, ran up and down— 
That day he had to go to town 

To get some liquor, the old sinner. 
But now he drives in after dinner, 
Or else he gives a friend a call 

And doesn’t have to go at all. 


Oh, yes, a fellow could go on 

And talk about the time that’s gone, 
Because complaining is a pleasure, 

And now at last we have the leisure. 

A job was once so hard and long 

We hadn't time to think things wrong 
And didn’t kick—but now we’re through it 
So soon we have the time to do it. 





These Tiger 
Bunks Stand 
Punishment 











Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 
Built for hard usage of heavy steel with 


. triangular braces at every joint. Even the 


link fabric will hold the weight of half a 
dozen men. 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kepr 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 
ble wooden bunks. 

Comfortable and 
roomy, too. Your 
men willlikethem. 
Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 
the world over. 
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Also made for wall attachment 
Write for specifications 





Number Style Size Weight 


1485 Double (Extra Heavy)-.-| 4-6 x 6-5 146 
1485 Double (Extra Heavy)..| 3-0x6-5 107 
1485 Double (Extra Heavy)..| 2-6x 6-5 100 




















1585 Double (Heavy) ...-.--- 4-6 x 6-5 142 
1585 Double (Heavy) .-...--- 3-0 x 6-5 93 
1585 Double (Heavy) -....... 2-6 x 6-5 85 
1586 EE Scchcckhntidehnetee 4-6 x 6-5 75 
1586 PE chtihncirduatbannna 3-0 x 6-5 49 
1586 eS 2-6 x 6-5 45 





If your me a house doesn’t carry Tiger Bunks in 
stock —with the crouching tiger stamped on each 
bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co. 
1107 West 37th Street 
CHICAGO 
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ARE LUMBER DEALERS 
NECESSARY? 


This question is answered in a new book, of 
vital interest to every building material mer- 
chant, that we have just issued. Write for fur- 
ther information, to Curtis Companies Service 
Bureau, 865 Curtis Building, Clinton, Iowa. 








An Introduction 


to prospective customers is worth much. 
Cards of Wood provide it at little cost. 


A dignified business card plus a sample of 
the wood you sell. 


Write for samples. 


CARDS OF WOOD, Lowville, N.Y. 











C.B. Richard & Co. | =n" 
29 Broadway, NEW YORK Customs Brokers. We 


° cargo, collect invoices 
—— a reight fliicout dar 
rokers 








for exports & imports 
Special department handling export lumber shipments } 





WARREN AXE & TOOL CO. 


WARREN, PA. 


‘Panama Pacre GRAND PRIZE 


ational Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS cairaneitysaeeAxes& Teols 














A New Book by the 
“Lumberman Poet”’ 





The Hea 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 


You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 


self. 
$1.25 Postpaid 
Address 
The American Lumberman 
PUBLISHER 


431 South Dearborn St., Chicago. 
































LAWRENCE P. RYAN, vice president of 
the Gregertsen Bros. Co., Chicago, died Sat- 
urday noon, June 23, from pneumonia con- 
tracted early in the week. He was 52 years 
old, and was born at 
Lockport, Ill, where 
his father was active 
in the retail lumber 
business, the yard 
being still in exist- 
ence. Mr. Ryan was 
connected with the 
Gregertsen Bros. Co. 
for 12 years. He se- 
cured his early train- 
ing in the lumber busi- 
ness in his father’s re- 





THE LATE 
LAWRENCE P. RYAN 





tail yard, and later be- 
came connected with 
the Lyon Cypress Lum- 
ber Co., now the Lyon 
Lumber Co., of Gary- 
ville, La., the Kirby 
Lumber Co., of Hous- 
ton, Tex., and the Great 
Southern Lumber Co., 
of Bogalusa, La., rep- 
resenting in Illinois 
territory these firms, 
with whom he was 
closely identified for about 25 years. Early in 
his business career Mr. Ryan was engaged in 
the lumber trade on the West Coast. He was 
married to Miss Nora Lennon, of Joliet, IL, 
who survives, together with two children, 
Lawrence P. and Catharine H. Ryan. Funeral 
services were held at St. Ignatius Church, 
Chicago, on June 25, with interment at Mount 
Olivet Cemetery, Joliet. 

Mr. Ryan was known as “Larry” to his 
hosts of friends in the trade who deeply 
regret the passing of a real pal. He was a 
member of the Central Association and the 
Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, being one of 
the most popular and hard workers in both 
organizations. 





WILLIAM G. FROST, president of the 
Frost & Davis Lumber Co., and a national 
figure in the industry, died June 24 after a 
brief illness with pneumonia, at his residence 
in Montclair, N. J. Mr. Frost was more than 


seventy years old, and was actively engaged. 


in the management of the firm’s headquarters 
in the Woolworth Building until a few days 
before he was stricken. The firm, of which 
Frank A. Davis was the other leading mem- 
ber, also maintained an office in Montgomery, 
Ala., of which Mr. Davis was in charge. Mr. 
Frost made frequent trips to the South in the 
interest of his business. Mr. Frost had long 
been a leading lumberman of New York State 
and City, having been associated with the 
White interests in Buffalo and the Tona- 
wandas before he came to New York City 
more than twenty-five years ago. The firm 
operates chiefly in white and southern pines, 
in the distribution of which products it was 
a recognized leader. Mr. Frost was one of 
the organizers of the National Wholesale 
Lumber Dealers’ Association, now the Na- 
tional-American Wholesale Lumber Associa- 
tion, and took an active and prominent part 
in the organization's affairs. He was also a 
member of the New York Lumber Trade As- 
sociation. Mr. Frost is survived by his wife 
and one son, Luther H. Frost, who is now 
associated with the lumber firm. 

Mr. Frost returned recently with Mrs. Frost 
from a visit of eleven weeks in California, 
during which they visited relatives. Mr. 
Frost’s funeral was held from the residence 
in Montclair on Friday, June 29. 


W. T. GARRETT, aged 57, former member 
of the Brodhead Garrett Lumber Co., and later 
with the Leatherwood Lumber Co., Cornetts- 
ville, Ky., died at his home in Winchester, 
Ky., June 22. Mr, Garrett was stricken while 
looking over a boundary of timber. He was 
one of the best known and best loved lumber- 
men in Kentucky. His company had just 
sold its Cornettsville operation to the Burns- 
Ritter Lumber Co., Huntington, W. Va. 


WILLIAM BRADFORD DUBOIS, prominent 
lumberman of New York City and noted ad- 
vocate of single tax, died at his residence in 
Bayonne, N. J., on June 17. The funeral took 
place in Bayonne on June 20. Mr. Dubois 
was seventy-four years old. He was for- 
merly in the wholesale lumber business for 
himself, and later was associated with Simp- 
son, Clapp & .Co., distributers of eastern 
spruce. Until a short time before his death 
he was a lumber salesman for John N. Berry, 
New York wholesaler. Mr. Dubois was far 





better known as a single tax exponent than 
as a lumberman, being a member of the Na. 
tional Single Tax Association and the Man. 
hattan Single Tax Club. He had been a 
resident of Bayonne for forty years, and wag 
active in civic affairs. Mr. Dubois was recog. 
nized as an authority on the single tax, hav- 
ing written many books, pamphlets anq 
newspaper articles on the subject. He was 
founder of the first public library erected in 
Bayonne. Mr. Dubois is survived by his 
wife, Mrs. Amalia B. Dubois; a_ daughter, 
Sarah Dubois, and a sister, May Dubois. 


JOHN WORTHINGTON SMITH, of Pem- 
broke, Ont., who recently resigned as manag- 
ing director of the Hawkesbury Lumber Co,, 
died June 23 at the home of his mother-in- 
law, in Ottawa, Ont. At the time of his death 
the late Mr. Smith was also president of the 
General Supply Co., Ottawa, the Pembroke 
Transportation Co., and of Smith & Walsh, 
insurance brokers, Toronto. The late Mr. 
Smith was 63 years of age and was widely 
known in lumber circles in eastern Canada. 
He organized the Colonial Lumber Co., Pem- 
broke, Ont., and occupied the position of 
vice-president. When the Colonial Lumber 
Co. sold its interests to the Edwards Lum- 
ber & Pulp Co., he went’ with the new con- 
cern as vice president, continuing there until 
1926, when he became managing director of 
the Hawkesbury Lumber Co. Previous to 
entering the lumber business, Mr. Smith was, 
for a number of years, an Official of the 
Canada-Atlantic Railway, until this company 
was acquired by the Grand Trunk Railway. 
He is survived by his wife, one son and one 
daughter. 


FRANCIS E. DIONNE, of Houston, Tex., 
died at his home there June 18, aged 70. He 
was born at Three Rivers, Canada. At 14 he 
entered woods work at Manistee,” Mich., be- 
came notable for his work in cruising, and was 
promoted to a foremanship before he left for 
the South, in 1893. At one time he was super- 
intendent of lands and logging for the Trinity 
Lumber Co. He was the father of Jack 
Dionne, secretary of the Lumbermen’s Asso- 
ciation of Texas, and of Earl Dionne, New 
Orleans, who has been identified with the lum- 
ber business for many years. 


JOHN W. LONG, of Knox, Ind., head of 
the Long-Thompson Lumber Co., of that place, 
died June 19 at Beroit Lake, Wis., where he 
was spending a vacation. He was prominent 
in Knox business circles, being a director of 
the Farmers’ State Bank, and the owner of 
1,200 acres of farm lands in Starke and Ful- 
ton counties. Mrs. Long died ten years ago. 
Funeral services were held in Knox, with 
burial in Kewanna. 


MATTIE E. McCRACKEN, wife of G. A 
McCracken, pioneer lumberman of the lower 
Ohio and Mississippi and upper Cumberland 
rivers, died at her home in New Albany, Ind., 
June 18, at the age of 85. Interment was at 
Brazil, Ind. Besides her ‘husband, who is 
now in his 89th year, she is survived by three 
sons: Ralph, of Lexington, Ky., and Archie 
and Frank, of New Albany, Ind. 


GEORGE BLANKENSHIP, aged about 60, 
retired lumberman, died at his home Wednes- 
day, June 20, after a long illness of a compli- 
eation of diseases He installed sawmills in 
Pike County and operated them until about 
two years ago, when he was succeeded by a 
son, Julius Blankenship. His wife survives 
him. 


ISAAC D. PRICE, retail lumber dealer, of 
Aylmer, Ont., passed away on June 23 at his 
home. The late Mr. Price for many years 
conducted a retail lumber business at Aylmer. 
The funeral took place from his late resi- 
dence on June 25 to Aylmer Cemetery. 


CHARLES E. FRANKENFIELD, manager 
of the Falconer (N. Y.) Lumber & Coal Co., 
died suddenly on June 23 of heart disease. 
He was 57 years old and prominent in the 
village. He is survived by four sons and two 
daughters. 


HENRY ROWLEY, a foreman of the Deal- 
ers’ Lumber Co., North Tonawanda, was 
fatally injured on June 18 when his automo- 
bile was struck by a skidding car during a 
rainstorm. 


EARL S. GOLD, president Gold Lumber Co., 
Sedalia, Mo., was found dead in his bed in a 
hotel at Kansas City, Mo., June 21. The burial 
was in Sedalia. 


NORBERT BRANDTNER, son of Alex 
Brandtner, manager Midland Lumber Co., Ells- 
worth, Wis., was drowned at Ely, Minn., on 
June 22 while on a vacation trip 
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Use of “Caterpillar” by Forest Service 


“Caterpillar” tractors have an important 
part in the work of the United States Forest 
Service in conserving the nation’s timber and 
insuring wood a permanent place in the coun- 
try’s construction work in the future. Accord- 











| 


Forest Service men unloading a “Caterpillar” 
Sixty for work in:national forests of Pacific 
coast division 





ways—construction of breaks through dense 
fields of chaparral wide enough to be used for 
trucks and automobiles to bring in men and 
supplies for fire fighting. The motor-ways are 
also used as fire breaks for back-firing, as they 
divide brush fields into compartments designed 
to aid in checking and confining fires to small 
areas. The cost per mile for such construc- 
tion, using grader and “Caterpillar,” is $100, 
compared with $500 for hand labor under 
similar conditions. It was in 1922 that “Cater- 
pillars” were first used by lumber companies 
in logging operations. They have now almost 
replaced donkey engines in the pine forests 
of the eastern Sierra region, and are gradually 
being introduced on the western slope of the 
Sierras in the big timber of the sugar pine 
stands where the topography is rough. Trac- 
tors were formerly used on easy ground with 
slopes not over 25 or 30 percent; now they are 
utilized on slopes up to 45 percent, and one 
operator has logged a 57 percent slope. with 
a “Caterpillar” equipped with a winch. 

Mr. Hutchinson states that the Forest Serv- 
ice is committed to the job of maintaining a 
continuous growth of timber’ on Government 
lands suitable for forest purposes. To accom- 
plish this it must protect the growing stock, 
consisting of trees of all ages, from seedlings 
to veterans, from fire and other damage. Fire 





ing to a recent state- /[ 
ment by W. I. Hutchin- 
son, assistant district 
forester of the Cali- 
fornia district, Forest 
Service, there are now 
in use 22 “Caterpillars” 
—14 Thirties, 4 Sixties,” 
three 2-ton and one 5- 
ton Holts—fifteen ‘ na- 
tional forests having 
one each, the others 
being assigned to the 
district office. 

This equipment is 
employed mainly for 
road construction and 
maintenance, also for 
other purposes such as: 
Bridge building—haul- 
ing construction mate- 
rials. Servicing guard 
stations — hauling sup- 
plies to Forest Service 
fire protection stations 
located in such rough 
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country that supplies 


would otherwise have Motor-way built by California district of the United States Forest 


to be packed in. Motor- 

















“Caterpillar” Sixty pulling Russell grader in 
blazing a path through heavy brush in a 
California forest 





Service to bring in men and supplies for fire fighting 


is an ever present source of destruction both 
from lightning and man. Damage comes 
mostly when the mature timber is removed 
during the process of selling the fully grown 
trees to lumber companies. 

There are two reasons why “Caterpillars” 
are favored by the Forest Service: (1) Less 
hazard from fire as compared to steam log- 
ging; (2) less damage to the remaining trees 
of all ages and sizes by “Caterpillar” logging 
than any other mechanical type of logging, 
and in some cases even less than the old style 
horse wheel logging. 


Studies made on different logging operations 
by the Forest Service show that in tractor 
skiddng 62 percent of the young growth under 
4 inches in diameter, 82 percent of the poles 
between 4 and 12 inches in diameter, and 95 
percent of the seed trees over 12 inches sur- 
vived logging. Practically all of the losses 
in trees over 12 inches. and most of the losses 
between 4 and 12 inches, are due to timber 
felling. Tractor logging with big wheels 
shows a greater damage especially to the 
Smaller trees, due to bunching logs and the 
swamping of roads for the big wheels, but 
these results are better than any form of me- 
chanical logging. 


The work completed by the Forest Service 
up to last spring includes the following 
Motor-ways—100 miles on the Shasta, Stanis- 
laus and Sierra national forests; minimum cost 
$80 a mile; work just started last July. Fire 
lines 60 miles in the Sierra, Stanislaus, Santa 
Barbara and Angeles national forests; mini- 
mum cost on the Angeles forest $45 a mile, 
as against $450 a mile for hand work in the 
same country. This work is to be extended. 





because best 
Guaranteed 90% or more 


red face heartwood and 100% 
oil content. Accurately ton- 
gue and. grooved sides and 
ends. Sealedat mill in double 
face fibre board cartons. Now 
sold from coast to coast. 
Write for samples, circulars 
and prices. 


ROW 
Seer ] © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 





WEEDS— 
mean FIRES !!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 


piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 


Freight allowed on 5 gallons or 
over, east of the Mississippi River 


Booklet mailed on request. 
Nits 
Department R 


SPRINGFIELD, NEW JERSEY 

















FRANK PAYNE: 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 


Try 


S “Sure Fit” MAPLE AND 
BIRCH FLOORING ~ 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELEN. ~~ Lumber Co. 



















A Brand to 


Tie to= 


Peerless) ° 


ROCK MAPLE, BEECH , 
AND BIRCH eee Flooring 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Rotary Cut Northern Veneers and Plywood. 


The Northwestern Cooperag 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 





Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 





























New Mills and Equipment 


FLORIDA, Jacksonville—The Overhead Door 
Co, of Florida & Georgia has been organized to 
manufacture a type of door that has been mar- 
keted in the North for five years, for use in in- 
dustrial plants. 

MISSISSIPPI. Columbus—Hall Granger Lum- 
ber Co. has bought a site on which to erect a 
planing mill. 

Water Valley—The Water Valley Cooperage Co. 
is unloading machinery with which to equip a 
new stave mill. 

Swen. Cherryville—J, H. 
m ° e 

Kinzau—Kinzau Pine Mills Co. is making rapid 
progress on its new plant. The mill, 44x174, will 
be electric, with 35 to 40 motors driven from waste 
used as fuel, and planer will also be electric. 
Sheds will have capacity of 5,000,000 feet, and 
electric crane _ will. be installed. Eight 12x120 
kilns, capacity 30,000 feet, are being built, and 
six will be added later. A 2%-acre log pond is 
ready, and a 2-mile railroad spur is being built. 

Sandy—W. S. Lippold, boxes and veneers. 

WISCONSIN. Beloit—E. F. Wegner is to erect 
$10,000 woodworking shop, 


Business Changes 


ALABAMA. 
Greenville, Fla, 

Montgomery—Anderson Lumber Co. Ine. has 
been purchased by Marvin E. Compton and Law- 
rence Bear, jr., and will hereafter be operated as 
a partnership. 

ARKANSAS. Fort Smith—The Mansfield Lum- 
ber Co. has moved to newly constructed offices at 
622 Wheeler Ave. 

Hartman—F. B. Redus Lumber Co. succeeded 
by Peoples Lumber & Supply Co. (Clarksville.) 

Malvern—Malvern Lumber Co. has moved gen- 
eral office to Peoria; will operate retail yard at 
Malvern. 

Paragould—Brown Lumber Co. has been sold to 
Eugene C. Barton, Ince., of Jonesboro, and will 
hereafter be known as the Paragould Lumber Co. 


CALIFORNIA. Los Gatos—B. B. Bailey Lumber 
Co. succeeded by W. L. Conover. 

Los Angeles—I. K. Campbell Lumber Co. moved 
to Kansas City, Mo. 

COLORADO. Steamboat Springs—The Dickin- 
son-Owings Lumber Co. will operate its yards here 
and at Milner under name of Steamboat Lumber 
Co. 

IDAHO. Troy—The Troy Lumber Co.’s planing 
mill and sawmill have been sold to the Inland 
Forest Products Co, 

ILLINOIS. Clay City—Clay City Lumber & 
Hardware Co. succeeded by Earl Keith. 

INDIANA. Hammond—tiilinois Interior Finish 
Co. succeeded by North Side Lumber & Supply Co. 

IOWA. Quimby—Haywood Lumber Co. succeeded 
by Weart & Lysaght. 

KANSAS. Herkimer — Albert Stenglemeier has 
sold to Herkimer Lumber Co. 

Pierceville—Smith Mercantile Cd. out of business. 

KENTUCKY. Wallins Creek—Wallins Creek 
Lumber Co. now Wallins Lumber Co. 

MICHIGAN. Alpena—Gebhardt Morrow & Co. 
changed name to Gebhardt-Morrow Lumber & 
Supply Co, 

MINNESOTA. Hadley—B. H. Larson & Son be- 
come Larson Lumber Co. 

MISSISSIPPI. Meridian — Hart-Moore-Marshall 
Co. closing out. 

MISSOURI. Clifton Hill—Jefferson Blair has 
bought his yard site. 

Kansas City—J. M, Byrne Lumber Co.’s yard has 
been sold to W. 8. Guffey, manager, who has in- 
corporated the W. 8S. Guffey Lumber & Coal Co. 

Mound City—Cousins Lumber Co. succeeded by 
Willis-Lucas Lumber Co. (St. Joseph.) 


NEBRASKA. Northport—Carr & Neff Lumber 
Co.'s branch here has been discontinued, and will 
be absorbed by the Bridgeport brafich. 

Syracuse. + H. Wrightsman has sold his in- 
terest in the Anderson-Wrightsman Lumber & Coal 
Co. to. R. H. Frantz, of Union. 

NEW JERSEY. Camden—J. S. Reid Co. now 
owned by W. W. Faust. 

NEW YORK. Buffalo—The Marine Lumber Co. 
will soon move to a new location on East Delavan 
Ave., where a new shed and office are being built. 

New York City—The Duquesne Lumber Co. has 
moved to the Evening Post Building, 75 West St. 
at Carlisle, 

West Winfield—Wm. 
& Co. 

NORTH CAROLINA. Statesville—Lanier Furni- 
ture Co. has purchased plant of Iredell Uphol- 
stered Furniture Co. and will install new ma- 
chinery and equipment. 

Wilmington—J. N. Bryant Lumber Co. hag pur- 
chased Northeast Lumber Corp., and will operate 
it in conjunction with its other plants. 

OHIO. Cleveland—R. & E. Woodshops, Inc., 
changed name to Dorwal Co., Inc. 

OKLAHOMA. Baker—The Big Jo Lumber Co. 
has decided to reopen its yard here. 

OREGON. Sandy—Lippold Bros., shingle mill, 
have dissolved. W. S. Lippold will operate box and 
veneer plant, and J. H. Lippold will take the 
shingle mill to Cherryville. 

Woodburn—J. H, Livesay and O. L. Withers 


Lippold, shingle 


Marion—F, L. Bailey has moved to 








Rich now Wm. L, Rich 


have opened a lumber yard under name of Livesay- 
Withers Lumber Yards. 

Woodburn—Novelty Wood Works is name under 
which O. A. Nendel is engaging in the wood prod- 
ucts business. 

PENNSYLVANIA. Wilkes-Barre—Chapin Lum- 
ber Co. has bought a building for use as office and 
display room. 

TEXAS. Brownwood—Rockwell Bros. 
succeeded by City Lumber Co. 

WASHINGTON. Centralia—John Taylor, saw- 
mill, sold to Charles Taylor. 


& Co, 


Incorporations 


ARIZONA. Phoenix—Hepburn-Kirsch Mill Co, 

ARKANSAS. Pine Bluff—Arkansas Seating Co. 

CALIFORNIA. Kelsey City—Warner H. Callen 
(Inc.); $10,000; retail. 

San Francisco—Rolando Lumber Co., $200,000. 

San Pedro—Southern Door & Mill Works. 

CONNECTICUT. New Haven—Horace E, Clark 
&+ Son, Inc.; building materials, $50,000 with $16,- 
000 paid in, succeeds Horace E. Clark. 

DELAWARE. Wilmington—Alexander Yawkey 
Timber Co., with authorized capital of 20,000 com- 
mon shares, has taken out Delaware charter, to 
deal in lumber and timber. 

Wilmington—Builders Exhibit Co., $100,000 in 
2,500 shares of common; furniture and builders’ 
equipment. 

ILLINOIS. , Chicago—Central Picture Frame & 
Moulding Co.; $5,000; 233 N. Ashland. 

Chicago—Kalk Lumber Yard Inc. reported dis- 
solved, 

Chicago—Reliance Picture Frame Co.; increased 
capital from $5,000 to $100,000. 

Chicago—Walifill Co., building material, 50¢ 
shares, no par. 

Glen Ellyn—Hussey, Bergland, Stephens, Inc., old 
concern, $30,000. 

Kankakee—Peacock Parlor Furniture Co.; $200,- 

0. 


Streator—Streator Cold Storage Door Co. in- 
creased capital $50,000 to to $100,000. 

INDIANA, Elkhart—Monger Lumber & Coal Co. 
has filed preliminary notice of dissolution. 

Huntington—Home Lumber & Milling Co., old, 
$70,000. 

La Grange—Kozy-Kitch Cabinet Co. 

Troy—tTroy Chair Co., old, incorporated. 

FLORIDA. Crawford—Keen Lumber & Repair 
Co.; $5,000. 

Hahn-Spink Lumber Co. 

GEORGIA. Brooklet—W. R. Altman Lumber Co, 

KENTUCKY. Louisville—The Kister Co.; $15,- 
000; lumber and building materials. 

Louisville—J. P. Will Co., hardware and lumber, 
old, $100,000. 

LOUISIANA. Blanks—A. N. Smith Lumber Co.; 
$50,000. 

New Orleans—Peter Judlin, Inc., hardware and 
building materials, changing capital to $100,000. 

New Orleans—Woodwork, Inc., chartered. 


MASSACHUSETTS. Boston—Cambridge Novelty 
Wooden Box Co.; $50,000. — 

MICHIGAN. Detroit—E. E, Anderson Lumber 
Co.; $5,000. 

Owosso—Coal and _ building materials; old; 
$25,000. 

MISSISSIPPI. Carpenter—A. Tindall (Inc.), 


lumber manufacturer. 


MISSOURI. Kansas City—The Universal Vacuum 
Dry Kiln Co., incorporated. 


NEW YORK. Hamlin—Hamlin Lumber Co, re- 
ported to have filed dissolution petition. : 

Unadilla—J. W. Van Cott & Son Inc., old, in- 
creasing from 500 to 1,500 shares. 


NORTH CAROLINA. Murphy—G. H. Cope Lum- 
ber & Dimension Co.; $10,000. 

Statesville—Lanier Furniture Co., furniture man- 
ufacture, incorporated; capital $150,000. 


OHIO. New Philadelphia—Boyce Lumber Co. 
reported to have filed dissolution petition. 


OREGON. Milwaukee—The Western Spool & 
Bobbin Co., Inc., woodworking, incorporated; cap- 
ital $15,000. 

Portland—Wolf Creek Logging Co., logging, in- 
corporated; capital $5,000. 

PENNSYLVANIA, Bentleyville — Bentleyville 
Lumber Co. succeeded by W. A. Marshall Lumber 
Co., Inc., capital $50,000. ba 

Palmyra—Palmyra Lumber & Supply Co.; $75,- 
00. 


TEXAS. 
$25,000, 

Sherman—Sherman Builders Supply Co., incorpo- 
rated; capital $30,000. 

Vernon—Bennett Lumber & Building Co.; old; 
$50,000, 

WASHINGTON. Centralia—Walville Lumber Co., 
sawmill, decreased capital to $590,000. 

Everett—Sound Shingle Co., Inc., shingle manu- 
facturing, incorporated; capital $10,000. 

Seattle—Leavitt-Naugle Co.; $50,000. 

Seattle—Stewart Lumber Co. has reduced cap- 
ital from $250,000 to $65,000. 

Tacoma—Pacific Paper Products Co., paper prod- 
ucts, increased capital to $250,000. 


WEST VIRGINIA. Wheeling—West 


Port Arthur—Powell Lumbers (Inc.); 


Virginia 


Match Co., 3600 McCulloch St., will increase. its 
preferred stock from 3000 to 4000 shares, and com- 
mon no par stock from 7000 to 80000 shares, 
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New Ventures 


ARKANSAS. Stamps—Charles & Robert Pool 
have secured patent on folding shipping crate, 
made of gum, for fruit and vegetables, and will 
organize a company for its manufacture. 

CALIFORNIA. Florence—The Geib Lumber Co. 
is erecting a 22x70 shed. 

Laguna—Canyon Lumber Co. has just opened an 
artistic new yard; will keep much of stock under 
cover. John L. Brickals is president. 

Los Gatos—B. B. Bailey Lumber Co. has been 
purchased by W. Lioyd Conover, of Saratoga, who 
is enlarging the plant. 

Los Angeles—Joseph A. Johnston has engaged 
in business at 928 S. Hill Street as Johnston Hard- 
wood Floor Co. 

Los Angeles—J. J. Kosevich has engaged in 
business at 6562 S, Raymond Ave., as Phillips 
Hardwood Floor Co. 

Los Angeles—Union Floor Co., 1025 N. Man- 
chester Ave., recently began. 

San Dimas—Lumber Co. has erected a 38x50 
storage shed to keep all stock under cover, and 
completed a beautifully finished new office. | 


GEORGIA. Cedartown—J. N. 
manufacturer cedar lumber. 





Kallam began; 


ILLINOIS. Clarendon Hills—Brownson Lum- 
ber Co., retail, began. 

INDIANA. Connersville—Connersville Cabinet 
Co. began. 

LOUISIANA. Blanks—A, N. Smith Lumber Co., 
sawmill, began. 

MICHIGAN. Kalamazoo—Perchment Lumber 
Co., retail, began. 

MISSISSIPPI. Meridian—The Acme Building & 


Supply Co. is putting $15,000 into improvements. 
West—c. L. Gray Lumber Co. (Meridian) in- 
stalled retail yard and planing mill. 
MISSOURI. Kansas City—W. S. 
Co. will open soon, 
North Kansas City 
window screens, began. 
NEW JERSEY. Keyport—Jamesburg 
Co. (Jamesburg), began retail yard. 
NEW YORK. Buffalo—Austin Mill & Lumber 
Corp., manufacturers and wholesalers, began. 
NORTH CAROLINA. Wilmington—J. N. Bry- 
ant Lumber Co., retail, began. 


Guffey Lumber 





ood Products Co., 


Lumber 





sumber Co. began, 
Columbus—T. A. Jones, 57 Howard, will open 
soon, 
Massillon—Ohio Builders & Milling Co., of Can- 
ton, will open a branch here. 


OREGON. Klamath Falls—Charles W. Driscoll 
has engaged in business as the Klamath Timber 
Products Co. 

Rainier—The West Shore Lumber Co., lumber 
products, has added a built-in furniture depart- 
ment. 

: Salem—Gus and Frank Krauger have engaged 
in business here under the name of Capitol Hop 
Basket Factory. : 

Silverton—W. M. Hubbs has engagéd in busi- 

ness under name of Hubbs Planing Mill. 


PENNSYLVANIA. Vandergrift—Wm. J. Houston . 


has opened a yard; he is making a bid for new 
work and remodeling. 

SOUTH CAROLINA. Spartanburg—The Stan- 
dard Looms, Inc., has acquired the Fernwood 
Farms, East Spartanburg, and will build a 10- 
acre plant for manufacture of looms and similar 
machinery. ° 

TEXAS. 
Co. 

Beaumont—Reaux Lumber Co. has just moved 
into a new plant. 

Harlingen—Valley Builders Supply Co., planing 
mill, began. 

Sweetwater—The Burton-Lingo Co. is remodel- 
ing and enlarging its lumber plant, building 1- 
story and basement warehouse, 50x112 ft., a plan- 
ing mill, and double shed 40x300 ft., in which 
office and display rooms will be located. 

Truscott—Citizens Lumber Co. 


WASHINGTON. Friday Harbor—H. H. Davis 
succeeded by Talbot & Davis, retail. 

Hillyard—Hillyard Fuel & Lumber Co., retail, 
began. 

Seattle—Williams Fir Finish Co., 600 Myrtle 
Street, is to erect 1l-story 60x128 ft. addition. 

Spokane—East Sprague Ave. Lumber & Builders 
Supply Co., retail and planing mill, began. 


BRITISH NORTH AMERICA 


ONTARIO, Strathroy—J. R. Bogue, who for 
many years has operated a sawmill here, is open- 
ing a retail yard. 


Casualties 


ARIZONA. Lakeside—M,. L. Fish Lumber Co. 
lost its sawmill by fire, damage being estimated 
at $32,000 

COLORADO. Fort Collins—O. S. Rayner Lum- 
ber Mfg. Co. had a $10,000 fire loss, mostly cov- 
ered. 

FLORIDA. Pensacola—Little Bayou Lumber 
Co. had fire loss estimated at $50,000. Will re- 
build, 

OREGON. Hood River—Gilmer Mill Co., saw 
mill, suffered fire loss estimated at $10,000. Par- 
tially insured. May rebuild, 

SOUTH DAKOTA. Belle Fourche—C. R. Shann 
planing mill hds been burned, loss being $10,000. 

TEXAS. Houston—E. E, Stone Lumber Co. had 
fire loss of $7,500. 

WASHINGTON, Ellisforde—The Swanson Saw 
Mill has been damaged by fire to extent of $10,- 
000, with no insurance. 


Aransas Pass—Cage-Sparks Lumber 


Hymeneal 


ANDERSON-PANGBORN. The marriage of 
Claude J. Anderson and Miss Ruth Frances 
Pangborn, of Tacoma, Wash., was celebrated 
June 15 at the residence of the bride’s parents, 
Mr. and Mrs. Redmond H. Pangborn. The 
ceremony was performed by Mons. W. J. 
Noonan, pastor of St. Patrick’s Church, and 
attended by a large party of guests, including 
Mr. and Mrs. W. P. Anderson, parents of the 
bridegroom, who came all the way from their 
home in Oklahoma to attend the wedding. 
Mr. and Mrs. Anderson left immediately after 
the ceremony for a wedding trip to Alaska, 
and on their return will make their home in 
Tacoma, where Mr. Anderson is associated 
with the Tacoma Veneer Co. R. H. Pangborn, 
father of the bride, is vice president of the 
Shaffer Box Company, of Tacoma. 


BAKER-RICH. James Byron Baker and 
Miss Helen Dorothy Rich were united in mar- 


riage on June 26 ateBattle Creek, Mich. The_ 


bride is the daughter of Mr. and Mrs. Georg 
Robert Rich, prominent citizens of Battle 
Creek. Mr. Baker formerly represented the 
Peavy-Wilson Lumber Co. in the northern 
territory, making his headquarters in Chicago, 
and is now actively engaged with his father 
in the business of the Battle Creek Lumber 
Co., well known retailer of Battle Creek. The 
happy couple will reside at 99 Elizabeth Street, 
Battle Creek, where they will be at home to 
their friends early in September. 


KEMPER-WILLIAMS. At Bosco, Ky., June 
23, Miss Mary B. Williams, a teacher of Floyd 
County, was married to John L. Kemper, aged 
33, prominent young lumberman. TFTollowing 
the ceremony, the happy pair left for a honey- 
moon visit to New York, Philadelphia and 
Washington. They will reside at Bosco. 


Current American Shipbuilding 


On June 1, 1928, American shipyards were 
building or under contract to build for private 
shipowners 85 wood vessels of 36,068 gross 


tons compared with 77 wood vessels of 30,896 | 


gross tons on May 1, 1928, according to the 
bureau of navigation, Department of Commerce. 

Following is a summary of reports of ship- 
yards to the bureau showing the number and 
gross tonnage of wood vessels of 100 gross 
tons and over, under construction or contract 
for private shipowners on June 1, 1928: 


No. Gross 
American Car & Foundry Co., Wil- 


maimmtom, Dek. .occe wececiccetecce 16 12,000 
Anderson & Christofani’s Yard, 

Hunters Pt., San Francisco, Cal.. 1 200 
Atlantic Works, East Boston, Mass. 3 1,575 


Bushey, Ira S., & Sons, Brooklyn, 


Ty ie CeebMee ene tehP cob eued beens 9 3,298 
Dravo Contracting Co., Pittsburgh 
csv ieee akan ces cube neees eae s } 1,120 
Ellicott Machine Corp., Baltimore, 
Dy  h ceviee oh 350 0d deck eC woa wees 1 200 
General Engineering & D. D. Co., 
pe ee eee 3 2,250 
Jakobsen & Petersen, Brooklyn, 
We a eas wal wit ws bee oe $ 2,500 
James, John F., & Son, Essex, 
PL. . 2 a .canibinwag & Rete + ale kee ooh 1 120 
Johnson, J. C., Port Blakely, Wash. 3 946 


Lenahan, R., Co., Kingston, N. Y.. 19 7,543 
Marietta Mfg. Co., Point Pleasant, 





| be wa ha ted Cia wae a Sores 2 1,120 
Mathis Co., John H., Camden, N. J. 3 280 
Moore Dry Dock Co., Oakland, Cal. 2 674 
Muller, William, Wilmington, Cal.. 1 330 
Rohde & Sons, Chas. L., Baltimore, 

i ata cin. 6 te ale hake abi lena ace aes 5 798 
Staten Island S. B. Co., Staten Is- 

Se = Oe. Ba. we Hee 40 ees ewe eee ss 2 484 
Storey, Arthur D., Essex, Mass..... 2 530 
Winslow Marine R. R. & S. B. Co., 

TE. GUNES. das v's oe Hea ROe Ra 1 100 

ba 8k ales yaaa + ele 6 ot Re ote 85 36,068 


The American Car & Foundry Co., Wilming- 
ton, Del., in June entered into a contract for 
private account 10 hulls of 750 gross tons each, 





Why Is Arizona White 
Pine Called the 
“Pick of Pondosas”? 


There are several very 
good reasons such as 
the very large size of 
the trees, the unusual- 
ly light weight and 
soft texture of the 
wood, the straight 
grain and large per- 
centage of good widths and lengths. 





Our Arizona White Pine timber grows at an 
altitude of 10,000 feet where there is an abun- 
dance of moisture- and sunshine the year 
’round.: You know that high aititude timber 
always produces lumber that is easy to saw, 
plane, nail and paint. 


These superior qualities appeal to the retail 
lumber dealer seeking fine quality yard 
stock; also to operators of woodworking fac- 
tories because this lumber is a big cost 
reducer. 


We know that once you have a car of our 
lumber in stock, you'll agree with other lum- 
ber buyers that our Arizona White Pine is 
truly the “Pick of Pondosas.” 


kK *K K * 


Here’s Some Good News from Illinois 


Chicago, Illinois. 

Please refer to our order 3980, your 166-F, 
which has just been placed with Cady. 

We have just unloaded B. & O. Car 291598 
and we are glad to report that this car is 
entirely satisfactory. 

If we can get this kind of lumber we will 
be glad to have Cady fill the balance of our 
order. 

Thank you. 

R. T. FELTUS LUMBER CO. 
%. T. Feltus, Pres. 
kk KK * 


Users of box and crating lumber should in- 
vestigate our complete box factories with 
equipment to turn out anything they require. 
Send us a memo on your needs and let us 
quote you prices. 

ek KK 


Write for Latest Stock List 


Also tell us to put your name on our mail- 
ing list to receive future market data, prices, 
etc. This will do much toward simplifying 
your lumber buying. 


southwest Lumber 


sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


Arthur A.Hood. Pres. J.ARobison, 
WG. Ramshaw, VP_ RF. Lilley, Treas. 
Nary, Ariz. 9 ) N.Mex. aa 
Flogetatt Aris - Stan . 
ofanual Capacity 300 Million feet 
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Caddo River 


Lumber Company 


R. A. Long Bidg., KANSAS CITY, MO. 


‘ MANUFACTURER 
Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


We Solicit 
Your Patronage 





Glenwood, Ark. 
Mauldin, Ark. 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 


‘Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


O TIMBER ESTIMATORS O 















































JAMES W. SEWALL 


Consulting Forester 
Maine 
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THE ACTUARY DOES A MAN’S WORK 

And does it accurately. A book to use for figuri 

, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determinin; 
the list of new mouldings, a table of prices on door a 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price id; bound 
im leather, $8.50. AMERICAN MBE , 431 8B. 
Dearborn St., Chicago, Ill. 


News Notes from Ame 


Spokane, Wash. 


June 23.—The firmer condition of the lum- 
ber market is evidenced by advances of $1 
to $2 this week, mainly in those items which 
did not share in the general advance the 
first of the month, at which time prices 
stepped up very generally, except on Pondosa 
shop and No. 2 common Idaho white pine. 
Now there has been an increase of $1 on 
Idaho white pine, $2 on one inch common 
shop, $1 on 5/ and 6/4 Nos. 2 and 3 shop, and 
$2 on all grades of 8/4 shop. There have 
also been advances this week on No. 4 com- 
mon white fir and cedar. Low grade boards 
in all woods are scarce, and 12-inch and wider 
in all grades are likewise becoming harder to 
secure, although new stock is coming in 
rapidly now. 

Purchase of a 75-ton geared Heisler log- 
ging locomotive for use on the logging rail- 
way in Ferry County, Washington, was an- 
nounced by D. C. Hedlund, of the Hedlund 
Mill Co., Spokane. The locomotive, which has 
three trucks, will haul a ten-car train of logs 
up a, 6 percent grade, it is reported. . 

T. J. Humbird, president Weyerhaeuser 
Sales Co., left last night for a short eastern 
business trip. 


Tacoma, Wash. 


June 23.—More than 185,000 acres in the 
Rainier national forest will be closed to all 
visitors for the summer months. The pro- 
hibition is made in an effort to reduce the 
fire hazard, which is now very high. The 
areas affected include the logging works of 
the Silver Falls Logging Co. In spite of the 
dry weather, fires have been few so far this 
Season. The time of greatest danger is ap- 
proaching and Federal and State officials, 
logging operators and timber owners are all 
co-operating in an effort to prevent any seri- 
ous fires and control such as may start. 

Cargo shipments of lumber over the 
Tacoma docks last week: From the Shaffer 
and McCormick docks and Portacoma piers 
4,300,000 feet; St. Paul & Tacoma Lumber 
Co., 2,375,000 feet; Puget Sound Lumber Co., 
550,000 feet; Defiance Lumber Co., 1,000,000 
feet; Dickman Lumber Co., 1,150,000 feet, and 
Tidewater Mill Co., 300,000 feet—a total of 
9,675,000 feet. Destinations: Atlantic coast, 
3,325,000 feet; California, 3,050,000 feet; Japan 
and China, 2,350,000, feet; Europe, 300,000 
feet; South America, west coast, 650,000 feet. 
Other than lumber: The Atlantic coast took 
200 tons box shook and 500 tons wood pulp. 
Europe took 6,000 doors and 20 tons plywood. 
South America, west coast, took 1,000 tons 
box shook. The Dutch East Indies took 250 
tons box shook. 

Upholding the strength of Douglas fir 
timbers against those of any other softwood 
of equal grade, employees of the Ernest 
Dolge (Inc.), mill here have posted a purse 
of $100 challenging certain advertisements 
recently published by operators in other parts 
of the country, in which longleaf dense South- 
ern pine was alleged to be 16 percent stronger 
than Douglas fir. The challenge was made 
by the mill workers themselves. Mr. Dolge, 
when informed of the matter, added $400 to 
the purse, which will go to any pine operator 
who can prove to a fair committee that the 
statements made in the advertisements are 
correct. The Tacoma Lumbermen’s Club has 
adopted resolutions supporting the acion of 
the Dolge mill, and condemning as detrimental 
to the industry as a whole advertising which 
seeks to detract from the value of a com- 
petitive wood. 

House warmings are commonplace, but a 
“millwarming” is a new function which will 
take place next Wednesday at the new hem- 
lock mill of the St. Paul & Tacoma Lumber 
Co. Announcement of the plans was made 
yesterday at the regular meeting of the 
Tacoma Lumbermen’s Club by A. H. Land- 
ram, sales manager for the company. On 
behalf of the mill, Mr. Landram invited the 
lumbermen to attend the “millwarming” and 
the invitation was enthusiastically accepted, 
The plant started operations last Monday. A 
luncheon will be served in the main build- 


—. 


ing of the plant, after which the guests will 
be taken over the mill, which is one of the 
most modern on the Pacific coast. 

The cinder nuisance question, which has 
aroused the residents of the north end against 
some local mills, is now before the courts. 
Trial of the suit brought by Dr. W. W. Matson 
against the Defiance Lumber Co. was started 
here yesterday ‘in the superior court. The 
plaintiff claims $10,000 damages for alleged 
damage to his property by cinders from the 
mill refuse burner. 

BEB. T. Allen, secretary Western Forestry 
& Conservation Association, and Norman G. 
Jacobson, the association’s forester in charge 
of research work, arrived in Tacoma yester- 
day to aid the St. Paul & Tacoma Lumber 
Co. lay out its reforestation program. Mr. 
Allen and Mr. Jacobson are going into the 
field with the St. Paul mill officials to perfect 
the details of the plan already laid out. A 
feature of the trip will be the taking of 
moving pictures to show other lumber oper- 
ators how constructive work can develop a 
record crop of timber from lands already cut 
over. 


San Francisco, Calif. 


June 23.—Charters for June indicate an in- 
crease in volume of overseas business, accord- 
ing to lumbermen. 

Leon Walker, of the Red River Lumber Co., 
will return this week from a trip to Europe, 
and through the lumber consuming centers on 
the Atlantic coast. 


Vancouver, B. C. 


June 23.—The market has been exception- 
ally strong. Japanese buyers have placed 
considerable business for July loading, and 
the mills are fully booked up with all the 
Japanese squares they can supply for July. 
Australia is inquiring for the last half of 
1928. However, Australians’ idea of prices 
is lower than that of the mills, and little 
business has been placed. The demand for 
clears for the United Kingdom and Continent 
is very strong, but the mills are refusing 
business at the prices offered and are asking 
$6 to $8 over the price quoted thirty days 
ago. South Africa is again becoming active. 
A steamer is due to load early in August, and 
another steamer is now in the market for 
loading late August-September. The order 
files of the mills have not been in such a 
healthy condition for a long time as they are 
at present, most mills being fully booked up 
with all the cutting they can handle for the 
next forty-five days. 

It looks as if the rush of California buying 
has slowed up quite a lot. The southern 
yards are not keen to pay the higher prices. 
They report that their depleted stocks have 
now been brought up nearer normal, and that 
business has slackened off somewhat. They 
expect lower prices in the near future. The 
eastern Canadian market is quite steady. 

The most important development last week 
in the log market has been the further 
strengthening of cedar logs. An advance in 
price, effective July 1, is announced by the 
British Columbia Loggers’ Association, bring- 
ing the list up to $8.50, $17 and $23 on camp- 
run booms, and $18 and $24 on lumber cedar. 
Stocks of cedar logs in the water are fifty 
percent less than at this time last year. The 
hemlock log market continues about the same, 
and price is firm at $11. Inventories have 
been taken of logs at all storage points dur- 
ing the last ten days. These show that there 
is approximately the same quantity of fir logs 
in the water as at this time last year. Prices 
have pretty well levelled to $10, $15 and $20 
on this species, and it is not likely that there 
will be any change before July 1. Weather 
conditions have changed for the worse, from 
a fire hazard standpoint, and it is now quite 
likely that there will be a 30 percent cur- 
tailment among fir operators during July. 
With the strengthening of the lumber market 
and decrease in log supply, it is quite on the 
ecards that log prices will advance early in 
July. 
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The shingle mills are cutting to capacity, 
and are oversold. On June 20 the following 
advance in prices became effective on all No. 
1 Edgegrain shingles: XXX advanced 25 cents; 
xxXxXxXX, 15 cents; eurekas, 20 cents; perfec- 
tions, 20 cents, and royals, 50 cents a thou- 


sand. 
Denver, Colo. 


June 25.—Demand for lumber showed an 
increase last week. Summer weather has 
arrived, and building is under way. It rained 
in this section during all the first half of the 
month. Present indications are that June 
will be a record building month in Denver. 
A number of large buildings were started, 


among them Montgomery Ward’s $500,000 
branch. Reports from other sections of 
Colorado are to the effect that so far this 


year sales of lumber are greater than last 
year. 


Albuquerque, N. M. 


June 25.—The New Mexico Lumber Co., of 
southwest Colorado, has made arrangements 
with a Wisconsin paper company for a joint 
logging operation in the spruce areas on the 
Dolores River watershed, and the newly or- 
ganized Colorado Spruce Co. will do the log- 
ging for both lumber and paper companies. 
Logs 12 inches and over at the tops will be 
used by the lumber company for lumber, while 
those smaller will be barked at a barking 
plant to be erected at Timber Spur, near Rico, 
and shipped to the pulp mill. It is estimated 
that half of the 30,000,000 feet of Engelmann 
spruce timber to be cut annually will thus 
be used by the New Mexico Lumber Co. as 
saw logs, and the other half of the material 
shipped to the pulp mill, which has already 
used twenty carloads and found that this 
spruce makes excellent paper. According to 
estimates there is sufficient timber in the area 
involved to furnish 30,000 cords of pulpwood 
annually, and 15,000,000 feet of Engelmann 
spruce logs for the sawmill at McPhee, Colo., 
perpetually, in addition to the 30,000,000 feet 
of Pondosa pine which is cut annually. John 
Zalaha is president and general manager; 
Will P. McPhee, vice president, and J. Elmer 
McPhee, secretary and sales manager of the 
New Mexico Lumber Co. 

The dry windy weather has caused numer- 
ous fires in Arizona and New Mexico. The 
White Pine Co. had a fire that required 
seventy-five men to extinguish, and the Breece 
Lumber Co. reports small fires, in the fighting 
of which its tank car with 1,500 feet of hose 
proved effective, and saved considerable logs 
that otherwise would probably have been de- 
stroyed. 

J. Robert Martin, manager Southwestern 
Sash & Door Co., visited El Paso last Satur- 
day and Sunday, and Gallup during the week. 
Lumbermen, he reports, are busy at both of 
these places. Building activity is very satis- 
factory at Gallup,. and trade is brisk in El 
Paso, due, in part, to the large amount of 
building in the Rio Grande Valley towns of 
southern New Mexico, particularly at Las 
Cruces. 

W. B. Dodson, vice president Lone Star 
Lumber Co., has gone to California, accom- 
panied by Mrs. Dodson, to witness the gradu- 
ation of their son from a medical college. 


Minneapolis, Minn. 


June 25.—June 30 is the last day on which 
claims may be filed against receivers of the 
Chicago, Milwaukee and St. Paul Railroad, 
according to a notice issued to members of 
the Northern Pine Manufacturers’ Association 
by W. A. Ellinger, secretary. 

T. B. Walker, noted lumberman of Minne- 
apolis, took his first airplane trip last Thurs- 
day. Mr. Walker is 88 years old. The flight 
was made in a giant tri-motored plane of the 
Rapid Air Lines at Wold-Chamberlain field. 
After 15 minutes in the air, Mr. Walker 
stated that this was the first time he had 
ever really seen Minneapolis, although he has 
lived here for 65 years. In addition to being 
one of the leading figures in the lumber 
world, Mr. Walker is famous as an art patron. 


ricas Lumber Centers 


The American Wood Products Co. has pur- 
chased a 2-acre tract in southeast Minneapolis 
and will begin the construction of a model 
2-story plant to cost $100,000. This company 
is one of the country’s largest manufacturers 
of walnut furniture novelties and playground 
equipment. 

E. L. Carpenter, of the Shevlin, Carpenter 
& Clarke Co., last Thursday returned from a 
two month journey in Europe. 


Milwaukee, Wis. 


June 25.—Business among the Milwaukee 
lumber firms was dull during the last several 
days, because of extremely wet weather. De- 
liveries had to be practically suspended. The 
wholesale market was not overly active. The 
wholesalers reported that prices continue firm 
and they do not look for any lower prices on 
West Coast lumber. Retailers here realize 
that it is harder to get some items from the 
West Coast, and they have been freer with 
their orders. Automobile body plants are the 
best takers of hardwoods, but they are buying 
from hand to mouth. Hemlock is strong in 
the North and was moving out in good lots 
until the wet weather set in. Some items 
are scarce, and the list is firm. 

The Yawkey-Bissell Co. will have a hearing 
July 24 at Antigo, Wis., on its application to 
enter as forest lands several tracts in Lang- 
lade County. 


Duluth, Minn. 


June 25.—Improving crop prospects as a re- 
sult of recent rain are already causing better 
inquiry from line yards and country grain ele- 
vator companies. Managements of lumber 
companies operating over northern Minnesota 
are generally of the opinion that the building 
trade situation up this way is showing im- 
provement. Quotations on all classes of north- 
ern pine are being firmly held. Operations of 
sawmill plants at Cloquet, Virginia and Inter- 
national Falls are fully normal for the season. 
and with dry lower and medium grades fairly 
well moved out, operators consider that the 
outlook is satisfactory. 


Kansas City, Mo. 


June 26.—Floods and muddy roads in mid- 
dlewestern States cut down the volume of 
lumber business in this market last week, 
though demand from other sections remained 
good. The country yards continue to be the 
reliance of sales managers, city demand be- 
ing slow and likely to continue that way. 
Local yards are buying very slowly. In- 
dustrial demand is good, however, and that 
from other than millwork and box factories is 
about normal. 


Philadelphia, Pa. 


June 25.—The Pennsylvania Lumbermen’s 
Association played an active part in the boost- 
ing of the use of wood in homes, by means of 
a series of meetings in thirteen cities of this 
district during the exhibition of the mammoth 
Douglas fir log which is touring the United 
States. The log started its tour of the eastern 
territory in Baltimore, where President John 
H. Derr, of the Pennsylvania Lumbermen’s 
Association, spoke of the value of the associa- 
tion work and its relation to the large city 


dealer. Other cities visited were Wilming- 
ton, Del., Camden, N. J., Doylestown, Lancaster, 
Scranton, Wilkes-Barre, Perkasie, Newtown, 


Lanhorne, Bristol, Boyertown, Norristown and 
Allentown, Pa. 

The week-end trip sponsored by the Philadeél- 
phia Lumbermen’s Association, which is to be 
made to the Thousand Islands and the White 
Mountains of Canada, July 12-16, will un- 
doubtedly be the most popular ever arranged. 
Many reservations are already being received. 

The Elwood Allen Lumber Co. was recently 
awarded first prize for having a 3-pony team 
twenty-six years old, that has served it for 
nineteen years. Another prize winner of this 
concern is its single-horse rig, which was 
driven in a recent parade of “work horses” in 








Hardwoods 


O Plain and Quartered 
Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 
































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 




















Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kmare’” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 


New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 te Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., M629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust —_ 
Sea‘tle, Wash., 1439 White Bid 
Cincinnati, Ohio, 324 First Mitt Bank Bldg. 








North Carolina Pine and 
West Virginia Hardwood 














<a CASING, 
= laa ee BASE AND 
,000 feet MOULDINGS 
ha Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA, 
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Build Sales With 
This Flooring 


Hundreds of dealers are finding 
it an ideal flooring to sell. It has 
the good manufacture, the glass- 
smooth surface, the big value that 
appeals to dealers who like to sell 
a product of merit. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn. and Vicksburg, Miss. 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


Touch 
Wood! 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!”’ 


This entertaining story of the 
| products of the forest should 
} sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


431 So. Dearborn St., CHICAGO 




















Philadelphia by a man who has been driving 
it for fifty-two years. 

Mr. and Mrs. E. Kirkpatrick, of the Colling- 
dale Millwork Co., left on June 22 for a 3- 
months’ trip to Europe, accompanied by 
Howard Kirkpatrick, jr., son of W. H. Kirk- 
patrick, of the same firm. 

Paul Brosz, millwork contractor, left for 
abroad June 9 for a trip of three months. 

President John Derr and Field Secretary 
J. L. Buckley, of the Pennsylvania Lumber- 
men’s Association, returned recently from a 
visit to the coal regions. 


Boston, Mass. 


June 26.—Eastern spruce frames are quiet 
at $40@42. Canadian random lengths are 
firm. The present strength of Douglas fir 
and the high prices prevailing in Canada tend 
to make Canadian manufacturers very confi- 
dent. Northern and eastern boards, lath And 
shingles are selling at last week’s prices. Red 
cedar shingles are higher and firm. British 
Columbia XXXXX last week were marked up 
to $5.61 for rail delivery. Southern pine floor- 
ing is slow and sometimes offered at conces- 
sions. Wholesalers of Douglas fir schedules 
are now insisting on prices built on a firm 
Coast base quotation of $24, and trade here 
is very fair. There is a fair number of orders 
for Idaho white and Pondosa pine, but prices 
are somewhat irregular. 

Local lumber business was interfered with 
last ,week ‘by a local holiday and very in- 
clement weather. June has been a poor month 
for building. Threatened strikes in the local 
building industry have again been staved off 
by conferences. Some wage advances have 
been granted. 


Pittsburgh, Pa. 


June 26.—Wholesalers have noted a further 
improvement in business in the last week, 
dealers being more eager for shipment of 
orders already placed with the mills. The 
retailers are enjoying a satisfactory volume 
of business, but at unsatisfactory prices. 
Home building continues in larger volume 
than had been expected, although not up to 
the record of a year ago. Advances in prices 
by Pacific coast and Inland Empire mills are 
being well maintained. Continued strength is 
reported in the southern line and firm mar- 
kets, with no material price changes in the 
last week. Mills are advancing prices of 
No. 2 common Idaho white pine. In connec- 
tion with home building, the retail yards re- 
port lath pretty well stabilized at prices 
around $7.25 a thousand. 


Norfolk, Va. 


June 25.—Inquiry for North Carolina pine 
has been rather large, but has centered largely 
in items of low grades which the mills are 
not eager to sell because they are now Over- 
sold as far as they care to go in the face of 
an advancing market. While larger mills 
seem to have been able to increase their pro- 
duction somewhat the last two weeks, daily 
thunder showers have kept roads, woods and 
lumber in such condition as to hold up ship- 
ments from small framing and board mills. 
Large mills have been able, as a consequence, 
to get better prices on low grades. Sales 
would be much heavier if certain stock were 
available. 

There has been a slightly better demand 
for 4/4 No. 2 and better edge. Buyers are in- 
terested in good circular sawn edge and stock 
widths mixed, largely because the price is 
the same as band sawn edge or less. No. 2 
and better 4/4 stock width have not been 
moving very freely, either band or circular 
sawn. Circular mills have some stock but are 
sitting tight for higher prices. Dressed stock 
widths in mixed cars are moving better. Edge 
1/4 No. 3, also No. 3 stock widths, have been 
very quiet, although 6-inch No. 3 has shown 
more activity, this being wanted worked into 
partition. There is a better demand for small 
lots of 5/4 and thicker No. 2 and better in 
mixed cars, but mills are not always able to 
quote on the wide assortments wanted. No. 2 
and better bark strips and miscuts, 4/4, con- 
tinue very quiet. 

Box men do not seem much interested in 
rough 4/4 edge No. 1 box, kiln dried. Good air 
dried can be sold without difficulty, although 
consumers are not eager for quick shipment. 
The price is a little weak. There is a good 
demand for edge box, dressed and resawn. 





Edge 4/4 No. 2 box has been moving fairly 
well dressed, but rough is hard to sell. A 
good deal is being bought resawn rough and 
dressed. No. 1 4/4 stock box continues 
very active in all widths, air or kiln dried, 
rough and dressed. The box mills are not 
taking much rough stock, but retail yards are, 
and the price is stronger. Inquiries for 
dressed box and roofers are very numerous, 
and much new business is turned away be- 
cause the mills are still oversold for thirty 
days or more. No. 2 4/4 stock box in all 
widths has also been active, because buyers 
have not been able to get No. 1 grade. The 
price is stronger. Stock box, 5/ and 6/4, 
dressed and resawn, is in good demand, with 
5/4 rather’ scarce. Box bark strips, 4/4 
dressed, are moving well, but rough strips 
are not so active. The mills do not have 
many rough strips to offer, but are being 
held up on shipments. The price on strips 
is not as strong as it was thirty days ago. 
There has been a better demand for No. 2 
and better flooring in solid cars of one width, 
but competition is keen and prices have suf- 
fered, although most mills are firmly adhering 
to lists. Mixed cars of flooring etc. have not 
been very active, for inquiries have been too 
diversified. Kiln dried roofers have been very 
active, with sale limited by scarcity of stock; 
Prices are growing stronger. Air dried are 
also in brisk demand and far from plenti- 
ful. Prices have not changed. Shipments are 
much better, but mills have a lot of ship- 


ping to do before they catch up with old or- . 


ders. Dressed framing is also very active in 
certain lengths, and prices show a strong up- 
ward tendency. 


Macon, Ga. 


June 26.—Inquiries for roofers are plenti- 
ful, according to reports from manufacturers. 
General conditions appear to be very en- 
couraging. Mills are not pushing production, 
notwithstanding the improvement in demand. 
There is a steady movement to the various 
marketing centers of the country, at about 
the same prices that have prevailed for the 
last two weeks. Secretary Leon Clancy, of 
the Roofer Manyfacturers’ Club, from reports 
of members on actual sales last week, showed 
that the following average prices prevailed 
for air dried roofers, Georgia main line rate: 
1Ix4-inch, $16.83; 1x6-inch, $19.88; 1x8-inch, 
$20.89; 1x10-inch, $20.95; 1x12-inch, $20.77. 

Longleaf pine continues in good demand. 
Some mills which have been forced to close 
down ‘because of bad weather have resumed 
operations. 


Brookhaven, Miss. 


June 23.—Orders last week fell off just a 
little and were about 15 percent below pro- 
duction. The rains were very much lighter 
this week, and shipments increased, but they 
are much behind last month’s shipments and 


2 little behind the production, having been 


seriously curtailed by rains. Prices are in- 
clined to held very firm, with the tendency 
slightly upward on a few items, and very 
slightly dewnward on a few more items. Buy- 
ers are undoubtedly very reluctant to pay the 
higher prices now being demanded. The ad- 
vances were unquestionably needed and have 
enabled a lot of shortleaf mills to show just 
a little profit. Dry stocks of yard stocks are 
extremely low, and assortments of dimension 


items continue very badly broken, but lumber - 


is now drying quicker. Most southern farm- 
ers are pretty cheerful over their cotton crop 
prospects. 

Pine flooring, 3-inch, has continued rather 
active and upper grades of flat grain have 
sold quite well. Business in rift flooring has 
been held down by oversales. The 4-inch has 
been selling well, but production just about 
keeps up with sales. Stocks of B&better and 
No. 2 continue rather unwieldy, and prices of 
these grades are very low. Orders for B&bet- 
ter drop siding have been plentiful and much 
in excess of production. Prices on B&better 
siding have shown a decided stiffening. No. ! 
siding is also strengthening as stocks are get- 
ting rather low. No. 2 stocks continue fairly 
heavy, but are being reduced. Pacific Coast 
items of this kind are being advanced, and 
sales of pine have gained. Ceiling has been 
selling in larger volume, but stocks are well 
assorted, except that 5%x4-inch No. 3 is badly 
oversold. No. 1 and lower partition is badly 
oversold, but there is a surplus of B&better. 
Bevel siding is in better demand, while square 
edge has been inactive. Pine moldings con- 
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tinue to sell rather freely in mixed cars, and 
considerable inquiry is out for straight cars, 
put mills want to continue in position to take 
care of mixed car business. Pine finish is not 
selling in very heavy volume and stocks are 
fairly well assorted, except that 5/4 and 6/4x 
12-inch Bé&better are sold well ahead. All 
widths of No. 1 and C inch stock are ex- 
tremely scarce in both longleaf and shortleaf. 

Advances on No. 2 fencing, 4-inch, have dis- 
couraged business to some extent, but stocks 
are not very heavy. The 6-inch No. 2 fencing 
and flooring, longleaf and shortleaf, has had 
an extra good week and practically all of sur- 
plus has been sold. Demand for No. 2 long- 
leaf, 8-, 10- and 12-inch, is becoming stronger, 
as export trade is increasing. Sales of 12-inch 
No. 2 shortleaf for the last couple of weeks 
have been treble the production; the 10-inch 
has been very strong, with stocks low, and 
88-inch has been selling well, but a good 
amount has just come dry and stocks are 
heavier than usual. Sales of 5/ and 6/4 No. 2 
are holding up well, and stocks are very low. 
In No. 8 fencing, 4-inch is badly oversold and 
extremely firm. The 6-inch No. 3 fencing and 
flooring are oversold, with the price advanced. 
In No. 3, 8-, 10- and 12-inch have continued 
to sell in very heavy volume, and stocks are 
being reduced rapidly. The box shook trade 
has been holding up quite well, but as the 
truck movement is pretty well over the mills 
will have to turn to industrials for business. 

Pine dimension continues extremely strong, 


ceeds E. S. Davison as representative of the 
Newman-Homochitto interests, for Mr. Davi- 
son is retiring from the road because of ill 


health. 
Shreveport, La. 


June 25.—Southern pine orders are less 
numerous, and prices are sagging somewhat. 
A few items, like shiplap, 6- and 8-inch No, 2 
boards, also 6-inch No. 2 center matched are 
still in fairly good demand. Finish is still in 
considerable surplus at most mills. Its price 
is so low that mills refuse to quote any lower. 
Many pine mills are operating on a thin mar- 
gin, and overhead expense is so high now that 
operations have to be speeded up in order to 
show any operating profit. 
are bad. The woods everywhere are very 
boggy on account of continuous rains, which 
are shutting off much production from smaller 
units. 


Birmingham, Ala. 


June 25.—Retail volume is good and pros- 
pects are for better. The yards are not add- 
ing to stocks, as prices change too rapidly, and 
they do not wish to run the risk of heavy 
damage during hot weather. Most mills are 


able to ship promptly, though deliveries from ° 


small mills have been delayed by rains. Mill 
stocks in this territory are slowly increasing. 
Few mills have overstocks of dry dimension, 
and many are short of low grade shed stock. 

Practically all Ala- 








bama mills are over- 
sold on No. 2 and 
lower grades. They 
have good assortments 
of No. 1 and C and 
B&better flooring, ex- 
cept B rift 1x3-inch. 
The 1x4-inch No, 2 rift 
flooring is moving 
freely, and there is in- 
creased demand for 
1x3-inch. Sales of low 
grade 2x6- and 2x8- 
inch dimension are in- 
creasing, but price is 
poor. Call for 2x4- 
and 6-inch No. 1 is in- 
creasing, but sales of 
No. 2 and better are 
small. No. 3 shiplap is 
slow; there is a good 
demand for 8-inch and 
a fair demand for 10- 
inch No. 2. Demand 
for 12-inch boards has 
picked up. There is a 
fair movement of drop 
siding, with sales of 
uppers increasing. 
Prices of standard 
dressed dimension 
were about as follows: 
2x4-inch, 8- to 10-foot, 
$21.50; 10- to 16-foot, 
$23.50; straight 16-foot, 


The accompanying photograph illustrates the grade-marking of south- $25; 18- and 20-foot, $1 


ern pine, in accordance with American Lumber Standards as advocated ™0°e- 
by the United States Department of Commerce and carried on as part to 16-foot, 


The 2x6-inch, 6- 
to 10-foot, was $20; 10- 
$20.50; 18- 


of the activities of the National Committee on Wood Utilization in the amd 20-foot, $23. The 


promotion of general grade-marking of lumber 


2x8 - inch, random, 
$22.50; 18-foot, $25; 20- 
foot, $26@27. A small 





both longleaf and shortleaf selling exception- 
ally well. Stocks are badly broken, and dry 
stocks are low. No. 3 longleaf and shortleaf 
are sold right up to the green. 

It has been years since mills have had as 
much trouble trying to keep up with the wire 
requests for prices on lath for immediate 
shipment, but they are oversold until about 
Aug. 1. The present level seems to be $3.50 
f. o. b. mills for No. 1 kiln dried and $2.50 
for No. 2. Less lath are being manufactured, 
because the price got too low, mills now slab- 
bing their logs much closer. Pine shingles are 
inactive. 

T. G. Crawford, of Lynchburg, Va., who has 
been representing Eastman, Gardiner & Co. in 
Virginia, Maryland, District of Columbia, and 
North Carolina, recently visited the mills of 
J. J. Newman Lumber Co., at Hattiesburg and 
Sumrall, Miss., and the two mills of the Ho- 
mochitto Lumber Co., at Bude, Miss., one pine 
and one hardwood. Mr. Crawford is going to 
represent the Eastman, Gardiner and Newman 
interests in these States after July 1 on ex- 
clusive commission basis. Mr. Crawford suc- 


amount of random 2x 
10-inch sold for $23.50; 18- and 20-foot, $26; 22- 
to 24-foot, $31. There was no call for 2x12- 
inch, except 18- and 20-foot at $28, and 22-24- 
foot at $32. The 2x14-inch, 20-foot and under, 
was $35; 22-24-foot, $45. Small timbers, 8x8- 
inch under 20-foot, sold at $26; 10x10- and 
12x12-inch, $30, and 3x12-inch, $27. Joists, 2- 
or 3- by 14- or 16-inch, 26-foot, sold at: Long- 
leaf, $50; Rosemary and shortleaf, $45. Most 
calls were for rough or SIE. For joists, 
some 6- or 8 by 12-inch, 24-26-foot, are being 
used. Contractors are asked for prices on 
western woods 22-foot and up, and 12-inch 
and wider. Oak flooring remains firm: Third 
white has advanced $1.50, and first and second 
red, $1. In 2-inch face select or seconds red, 
some specials are being put out. There is a 
fair demand for quartered other than second 
grade, which has been replaced in many or- 
ders by first plain at about the same price. 
The R. E. Jones Lumber Co., of Troy, Ala., 
has transferred its buying office to Philadel- 
phia, Pa. 
The W. O. Lassiter Lumber Co. has closed 
its planer at Cullman, Ala. More attention 
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TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 
S. B.Marvin, 518 Peoples Gas Bide.. Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D, 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - ~- ~ Lincoln, Nebraska 

















Want a Competent 
Lumber Buyer? 


When you require yard stock, indus- 
trial lumber, railroad and car material 
from the Pacific Coast, we can buy to 
advantage for you. 


We buy for several big firms through- 
out the East and Middle West, and 
they are well pleased with our service. 
We would like to buy for you and show 
you how to obtain better values. 


Write us now regarding your require- 
ments in Pacific Coast woods. 


Elmer C. Wertz Lumber Co. 
1026 Liggett Bidg., Seattle, Wash. 











Finance now— 


rates and terms are favorable 


Exchange the anxieties and high cost 
of short term financing for the peace 
of mind and low rates of long term 
bond issues that can be adjusted to 
production. 


We underwrite and buy outright en- 
tire issues of $100,000 to $1,000,000 or 
more. 


Confer with our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
S07 STARK ©CROCKER-FIRST NAT. BK.G0G. GARTLETT BLOG. 








LOZZiNGZ roipn & Bryant 


Have you 2 problem to solve in logging, log 











will be given to the Birmingham retail yard. 

W. H. Rouse, Warrior, Ala., has purchased 
a 2-year cut of pine timber near Warrior. 

The receiver for the Gibbs Lumber & Coal 
Co. has sold its stock to the Murray Lumber 
Co., of Tarrant City, Ala. It is understood 
that another yard will be opened at its old site 
here. 

The Hedona Lumber Co, has added a trim 
plant to its retail yard at the top of Red 


Mountain, 
Bogalusa, La. 


June 25.—As a result of continued heavy 
rains, the hardwood plant of the Lamar 
Lumber Co. at this place has been closed 
down for more than three weeks, its more 
than 200 employees being thrown out of work 
during that time. It is planned to resume 
operations July 2. 

A recent visitor to Bogalusa was Col. C. W. 
Gaylord, of St. Louis, who will operate the 
big paper box factory now under construction 
here. This plant is being erected just op- 
posite that of the Bogalusa Paper Co. and 
when completed will give employment to over 
400 people. Col. Gaylord was accompanied on 
his visit here by Col. A. C. Goodyear, presi- 
dent of the Great Southern Lumber Co. Col. 
Gaylord is head of the Gaylord Co., of St. 
Louis. When the Bogalusa plant of the Gay- 
lord Co. is completed, this company will be 
the largest manufacturer of paper boxes in 
the’ United States. 

The Great Southern Lumber Co., of 
Bogalusa, was represented at the midsummer 
meeting of the Southern Pine Association in 
New Orleans last week by Col, A, C. Good- 
year, president; W.,H. Sullivan, vice president 
and general manager, and A. C. Long, sales 
manager. Upon his return, Mr. Long spent 
only a day or two at home and then left 
for St. Louis and Kansas City to confer with 
the company’s sales representatives in those 
cities. . 

Col. Sullivan, who had expected to attend 
the Democratic national convention in Hous- 
ton, decided to forego attendance on that in- 
teresting event in order to accompany his 
family on a vacation trip to Thunder Bay, 
Ont, 

A Bogalusa enterprise that will be repre- 
sented at the Furniture Mart in Chicago is 
the Bogalusa Furniture Manufacturing Co., 
which will have on display at the mart a 
number of articles manufactured here. H. 
C. White, president of the company, has gone 
to Chicago to attend the furniture show. A 
feature of its display will be a dinette suite 
which is something new in dining room fur- 
niture. Other articles in the display will be 
tea wagons, tables and smoking sets, all of 
which are made from native timber in the 
factory at Bogalusa. 


Jackson, Miss. 


June 25.—Southern pine operators report 
bookings about 25 percent above shipments 
for the week. Most plants are just resuming 
shipments after the serious flood of the week 
previous. Some mills are not yet running. 

Items of common lumber have shown de- 
cided strength. Eight and 10-inch No. 3 ship- 
lap have moved in excellent volume. The 
No. 2 is also quite strong, and most shippers 
report a shortage. 

Practically all grades of flooring have 
moved readily, the No. 2 moving best in 4-inch. 
Bé&better is showing strength and a _ nice 
volume was sold last week. Some mills that 
reported a surplus of No. 1 flooring say it 
has been absorbed, and there is talk of an 
advance. 

Lath have moved fairly well and No. 1 
kiln dried are firm at about $3.50. 

Ceiling has been quite active. No. 2 has 
moved exceptionally well. No. 1 and B&better 
have moved well, and there is no surplus. 

Six-inch in Nos. 2 and 3 is strong. The 
No. 3, worked four sides, is bringing a slightly 
better price than center matched. Center 
matched No. 2 is about 50 cents more than 
the No. 2 worked four sides. The prices of 
shortleaf and longleaf in this item are ident- 
ical. 

The timber business booked was mostly 
from the interior. Some nice special sched- 
ules were placed. There was also quite active 
buying in the smaller sizes of 8x8-inch and 
under. Dense timbers have also shown some 
strength. The export demand has been weak. 

Sales managers of large mills are optimistic. 
Stocks are extremely short and broken. A 





number of orders are being held up because 
of shortages. Small mills have found it go 
difficult to operate that some of the largest 
concentration plants are closing down their 
machines, due to the lack of dry stock for 
prompt shipment. Concentration yards are 
having trouble in securing green lumber. North 
Mississippi and Alabama 2x4-inch is strong, 
demand exceeding slightly the available 
supply. 

The Trenton Lumber Co. plant at Crysta) 
Springs, Miss., suffered a loss during the re- 
cent flood, 300, 000 feet of dry lumber having 
been washed away. 


Houston, Tex. 


June 27.—Southern pine manufacturers are 
looking forward with a degree of interest to 
the making of new contracts July 1 on ex- 
port business, and wondering if the same or 
better contracts will be possible. Good crop 
prospects in practically every section of 
Texas virtually assures a good demand for 
all items of yard stocks through the late 
summer and fall season. The hardwood 
situation is looking better, there being a 
feeling of confidence on the part of hardwood 
producers of eastern Texas. Recent inquiries 
for hardwoods indicate an improved demand, 

E. E. Hall, general sales manager R. W. 
Wier Lumber Co., back from a tour of south- 
west Texas, says conditions are most favor- 
able and the outlook for lumber sales 


splendid. 
Seattle, Wash. 


June 23.—The spirit of optimism still pre- 
vails among the lumbermen of the North- 
west, as orders continue to flow into this 
territory. While some of the markets are 
not buying in large quantities, other terri- 
tories take up the slack. Cutting orders are 
not plentiful, but demand is good for prac- 
tically every other item, 

California is still buying in good quantity, 
and there is assurance of continued pur- 
chases for some months. There is no accu- 
mulation at any California point. 

The yard trade of the middle West is now 
one of the strongest factors in the Northwest 
market. The orders are badly mixed, but 
buyers are paying the new prices in nearly 
every case, without making effort to get 
quotations lowered. Stocks at mills catering 
to rail trade are pretty badly broken, but 
orders are being taken care of, although in 
some cases considerable search among the 
mills is required to get the stocks needed. 

Export demand has not been active, but 
lumbermen in this trade expect a good de- 
mand from that market within the next few 
months, Japan is about ready to buy. Aus- 
tralia has reduced its stocks, and while there 
is still some resistance there to the asked 
prices, lumbermen feel confident that market 
will soon become active. Some Chinese busi- 
ness is expected, and South America is also 
due to take an increased quantity. The 
United Kingdom will continue buying at 
about the same rate. Increased demand is 
looked for from the Hawaiian Islands, Cuba 
and the Bahamas. 

Atlantic coast specifications are bringing 
higher prices at the mills. This is due in 
large measure to the fact that many shippers 
had space contracted for, and the curtail- 
ment program at the mills has caused buyers 
to bid against each other for lumber with 
which to fill their space. It is currently re- 
ported that Atlantic coast consumers are not 
scampering to place orders at the new prices, 
with the consequence that considerable lum- 
ber is going into that market in transit. The 
present steamship rate of $14 will un- 
doubtedly hold, and there is no likelihood 
that the mills will reduce their quotations 
on Atlantic coast specifications. Hence July 
is expected to be a light shipping month, un- 
less Atlantic coast buyers begin to pay the 
new quotations more freely. 

Practically all the commercial logging 
camps of the Northwest at the end of June 
will close for sixty days because of fire 
hazard. While there is a stock of logs in 
the hands of the mills to take care of pres- 
ent curtailed production for thirty to forty- 
five days, only a few mills have an assured 
supply to carry them over until the date the 
loggers expect to resume operations. In 
some instances, camps may open a little 
earlier, assuming some fire risk in order to 
take care of regular customers. 
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Cedar logs are very scarce today, and with- 
out question there will be a serious shortage 
of cedar during the summer. This has al- 
ready caused price advances on cedar, with 
the mills bidding against each other for their 
share of this timber. Prices of red cedar 
shingles have likewise advanced in sympathy 
with the upward movement of cedar logs. 

Many mills will stay down for a period 
longer than usual when they close for the 
Fourth of July holiday. Several producers 
have said that they do not expect to operate 
during the first week of July; others will 
close June 30 for fifteen to sixty days. 

Figures just received from Grays Harbor 
show that production for the week ended 
June 16 was 33.6 percent less than in the 
corresponding week of last year. Less lum- 
ber was produced there during that week 
than in years. Other districts have reduced 
their output considerably, but in none has 
the reduction amounted to so large a per- 
centage. 

Ben S. Deatherage, a Kansas City lumber- 
man, is now in Seattle on a tour of the mills 
of this section. 

George M. Stevens, of the Stevens-Eaton 
Lumber Co., New York City, has reached 
Seattle on a trip which took him through 
Texas, California and Oregon. 

George C. Adams, manager Philadelphia 
office Duquesne Lumber Co., (whose head- 
quarters are in Pittsburgh, Pa.), will arrive 
early next week for a visit with R. E. Seeley. 
They will call upon the mills that ship lum- 
ber to the Duquesne company. 


Laurel, Miss. 


June 25.—Excessive rains last week have 
materially affected pine production. Prac- 
tically all the smaller mills throughout this 
section are closed down. Almost all the pine 
mills are operating only five or five and a 
half days a week. Stocks apparently are 
decreasing, while order files are on the in- 
crease. Pine prices are stronger than they 
were a week ago. The lower grades show 
an advance of at least $2 over the low mark. 
Both Nos. 1 and 2 dimension are in extra- 
ordinarily good demand and stocks are low. 
Finish has shown some activity. Lath are 
searce and prices are advancing. The timber 
demand continues good. 


Toronto, Ont. 


June 25.—Lumber market conditions are 
fairly good in nearly all parts of Ontario. 
Visits paid recently by the news representa- 
tive of the AMERICAN LUMBERMAN to eastern 
Ontario, and points along the Lake Erie shore 
and inland in western Ontario found the 
dealers all reporting fair trade. Cut-throat 
competition is rapidly disappearing under 
the influence of a somewhat better demand, 
increased wholesale cost, and aggressive as- 
sociation efforts. Fir lumber has advanced 
$1 for commons. All items of fir upper 


grades have been advanced $2 with the 
exception of edge grain flooring, which 
is up $3. The fir mills seem to be well 


booked up with business and stocks are re- 
ported broken, with shipments hard to secure. 
There is a strong demand for spruce and jack 
Pine in good sizes, 2x4-, 1x6- and 4x4-inch. 
In 2x4-inch, 16-foot is scarce. Culls in al- 
most all sizes and thicknesses are hard to 
find. White pine seems to be moving better 
than for some time. White pine culls are 
scarce and prices are firm. There is a pretty 
fair demand for Nos. 1 and 2. Spruce lath 
are in fair demand. Jack pine lath are mov- 
ing reasonably well. Shingles have recently 
been advanced also. For XXX the increase 
is from 25 to 30 cents, making the price 
range $5.08 to $5.18. No. 2 XXX are now 
$3.48 to $3.63. XKXXXX have been advanced 
from 13 to 25 cents, making the range $5.53 
to $5.63. No. 2 XXXXX are $3.58 to $3.73. 
No. 1 perfections have been advanced 20 to 
30 cents to $6.78 to $6.88. The shingle mills 
apparently are loaded up with orders. None 
of them will promise shipments inside of 
thirty days. 

A meeting of retail lumber dealers will be 
held at Kitchener, Ont., on July 10, at 3 p. m., 
in the Windsor Hotel. J. B. Mackenzie, past 
president Ontario Retail Lumber Dealers’ 
Association, and H. Boultbee, secretary- 


manager, paid a visit last week to Guelph, 
Kitchener and Waterloo, for the purpose of 
arranging for this meeting. Dealers who can 


conveniently motor to Kitchener and back 
on the same day will be invited to the meet- 
ing. The Lake Erie district of the Ontario 
Retail Lumber Dealers’ Association will hold 
a meeting at the Battersby Hotel, Simcoe, 
on Friday, July 6. The lumber and coal 
dealers of Haldimand County, many of whom 
are also retail lumber dealers, held an in- 
formal meeting at Hagersville, on June 23. 

A. J. Murphy, sawmill manufacturer, of 
Latchford, Ont., was in Toronto last week 
on business. He reports that all the mills 
in northern Ontario are from three to four 
weeks behind in starting operations this 
seson, due to the cold, backward spring and 
flood conditions. 


Portland, Ore. 


June 23.—Operation of camps on the lower 
Columbia River during the first part of July 
will depend upon weather conditions. While 
all camps will shut down for the usual 
Fourth of July holiday, which means three 
or four days, some four or five will probably 
remain idle for a week or two if the weather 
is such as to emphasize the forest fire hazard. 
Warm weather has just set in after two 
weeks of spasmodic and quite bountiful rains, 
and for the present there is no particular 
danger from fire. 

There has been some talk here of the saw- 
mills in this district shutting down for a 
week or more, but nothing definite on this 
subject was obtainable. The rumored shut- 
down would occur about the end of June. 

California cargo business continues the life 
of the fir market for the present, with At- 
lantic coast business fair, rail business fairly 
active, and export a bit slow. 

The J. Neils Lumber Co. has completed its 
new sawmill at Klickitat, Wash., in the pine 
belt on the upper Columbia River, and is 
ready to carry on extensive logging opera- 
tions in western Klickitat County. The mill 
has a daily capacity of 180,000 feet. <A 
planing mill is now nearing completion. 
Logs are conveyed to Klickitat over a 12- 
mile logging railroad. The company has ap- 
proximately 10,000 acres of timber. 


New York, N. Y. 


June 25.—A week of extremely adverse 
weather caused a temporary setback in trade 
in the metropolitan district. However, whole- 
salers and retailers alike today were making 
up for lost time. Prices were unaffected by 
the rainy spell. Most items are unusually 
firm, Idaho pine leading the list in strength. 

A. H. Ashoe, supervising inspector for the 
Pacific Lumber Inspection Bureau, has been 
in New York for the purpose of considering 
the request of the Intercoastal Shippers’ Asso- 
ciation for a permanent inspector in the New 
York territory. 

The partnership of Hansen & LaFountain, 
has been dissolved, and the business will be 
continued individually by Herman Hansen. 

John J. Lapsley, of the Gordon J. McDonald 
Co., has been visiting mills on the West Coast. 

Thomas C. Fields, eastern manager Pacific 
Northwest Red Cedar Agency, will leave 
shortly to visit headquarters on the Coast. 

Eben B. Smith, of the Eben B. Smith Lum- 
ber Co., is on an automobile tour with his 
family that will take them to the Pacific 
coast and back. . 


Timber Land Sales 


CORNETTSVILLE, KY., June 25.—M. J. 
Cornett and W. T. Ison have bought a tract of 
about 1,000 acres of choice hardwood timber 
on Leatherwood Creek, above the properties 
of the Burns-Ritter Lumber Co. It is said 
it contains some of the best yellow poplar and 
oak in this section. Active development of 
the timber will be started this summer. 

Mitchell Bros., local lumbermen, of Big 
Creek, has bought several hundred acres of 
timber land lying along Big Creek in Perry 
County. Two mills are to be installed at 
once. 





JACKSONVILLE, FLA., June 22.—J. R. Bar- 
field & Son, lumber manufacturers, Vienna, 
Ga., have purchased '21,000 acres of pine 
timber land in Polk County north of Auburn- 
dale, between Polk City and Haines City. 
The purchase price was given as $400,000, a 
fourth of which was paid in cash. Mr. Bar- 
field is negotiating for an additional 20,000 
acres in the same section, it was said, and 
plans to build a sawmill. 
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ea White Pine 
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and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. . 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 








Crocker Building, - : San Francisco 

Lane Mortgage Bldg., - - Los Angeles 

Grand Central Terminal, - New York 
London Guarantee Building, = ; 

306 North Michigan Avenue t Chisago 
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, Trust Bldg., - : Indianapolis 
















We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 
clears to the 
yard trade. 


BOX, 
SHOP 


and 


CLEARS 


Clover Valley 
Lumber Co..O°aino™ 








Did You Meet Me 
at the Convention? 


I’m the 
Douglas Fir 
Houn’!!! 


“You, no doubt, saw the people pushing 
around the booth to get me. Everybody 
wanted to take me home. 

“I’m a wonderful business booster and my 
master has a trade building plan that'll interest 
every lumber dealer. I'll protect your interests 
at a very small cost.” 


Write now for our plan and prices. 


TILLICUM TOYS, inc. 
Tacoma, Washington 
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Specials West Coast Woods 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


From Our Own Mill at Portland, Oregon. 


Gram- Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 








Redwood Products 
ws 


SEQUOIA 


Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 

















Builders’ Commercial Agency 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 














SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft's wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraift. 


Investigate today. 
The Sisalkrait Co. 
228 N. LaSalle St. Chicago, Ill. 
AL 6-30-Gray 

















Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


606 So. Dearborn &St., CHICAGO 
Eastern Headquarters: 35 S. Wiiliam St., NEW YORK CITY 








title? 


“COME ON HOME” 


Have you a copy of this book with this appealing 
It is by Douglas Malloch, “the lumberman 
poet,”’ and receives, and deserves, first place in the 
homes and hearts of the lumbermen of America. 
you haven't sent for your copy yet, let us send it to 
you at once. $2, postpaid. American Lumberman, 
431 S. Dearborn St., Chicago, III. 





A. E. Boatright, of the A. E. Boatright Lum- 
ber Co., left June 26 on a vacation with his 
family at Three Lakes, Wis. 


H. W. Maffett, of the Maislein-Dawson 
Lumber Co., Sheboygan, Wis., was in Chicago 
this week calling on the local distributers of 
northern hardwoods. 


L. H. Levisee, of the Levisee Lumber Co., 
Oshkosh, Wis., spent several days in Chicago 
this week, after which he visited some of the 
important eastern consuming centers. 


W. C. Cockrill, of the Farris Hardwood 
Lumber Co., Nashville, Tenn., when in Chi- 
cago this week reported that thé oak flooring 
demand was rather quiet, although the out- 
look was encouraging. 


A. L. Strauss, president of the Malvern 
Lumber Co., Perla, Ark., made a business trip 
to Chicago this week and stated that southern 
pine volume was good, the mill being booked 
thirty days ahead of production since the first 
of the year. 


C: M. Pennock, vice president and general 
manager of the Crows Nest Pass Lumber Co. 
(Ltd.), of Wardner, B. C., passed through 
Chicago on Monday of this week en route to 
Manistee, Mich., to attend a directors’ meeting 
of the company. ‘ 


A. W. Lammers, of the A. W. Lammers Co., 
accompanied by his family, left June 22 on a 
European trip. The party will spend five days 
in New York City and sail July 3 on the liner 
Gripsolm for Stockholm, Sweden, returning 
home about:the middle of August. 


H. J. Ford, vice president and sales manager 
of the Cadwallader-Gibson Co., Los Angeles, 
Calif., spent several days in Chicago last week, 
conferring with the O’Neil-Carney Lumber Co., 
local representative. Mr. Ford reported an 
improved demand for Philippine mahogany in 
California within the last few months. 


H. W. Stearns, manager of the American 
Beauty Trim Co., with headquarters at Cleve- 
land, Ohio, was in Chicago this week calling 
on some of the local trade and also conferring 
with the Hilgard Lumber Co., exclusive rep- 
resentative in this territory. Mr. Stearns re- 
ported that the demand for American Beauty 
“Sealed-Packed” trim is growing. 


Charles L. Baxter and Charles G. Dunn, of 
the Charles L. Baxter Lumber Co., plan to 
leave the latter part of the week to spend ten 
days at Kilkare Lodge, near Spooner, Wis. It 
is understood that the fishing is good in those 
parts, and both Charley Baxter and Charley 
Dunn expect to hook more fish than Fred Ko- 
zak did on his recent angling trip in the same 
waters. 


L. C. Paulson, of the Cedar River Lumber 
Co., Minneapolis, Minn., was in Chicago last 
Friday and Saturday, making the round trip 
by airplane. On Friday he called on some 
of his friends in the local trade and, being a 
golf enthusiast, spent Saturday witnessing the 
play in the National Open golf championship 
tournament at Olympia Fields, returning to 
Minneapolis on Sunday night via the air route. 


A. E. Hart, sales manager, and W. C. Stone, 
general auditor of the Dierks Lumber & Coal 
Co., Kansas City, Mo., were in Chicago last 
week conferring with L. O. O’Daniel, who on 
June 18 assumed charge of the local office of 
Dierks Lumber Sales Co. Mr. Hart stated that 
the company was enjoying a satisfactory vol- 
ume of business, and that the fall prospects 
were good, as crops in the Southwest are com- 
ing along in fine shape. 


R. B. Weller, president Weller Bros., Omaha, 
Neb., accompanied by Mrs. Weller and their 
daughter, Mrs. Henry Hodges, of Creighton, 


Neb., spent several days in Chicago this week. 
Mrs. Hodges is the wife of the manager of 
the Weller Bros. yard at Creighton. The party 
motored from Omaha and after leaving Chi- 
cago continued their tour, which will take 
them through parts of Wisconsin, Michigan, 
Ohio, Ontario and New York. Mr. Weller re: 
ported business good, and crop outlook never 
better. 

M. A. Mummert, president of the Mummert 
Lumber & Tie Co., returned this week from a 
trip through some of the producing sections 
of Mississippi. He reported a better feeling on 
the part of the lumbermen, and the lumber 
situation much more encouraging than for 
months. Mr. Mummert stated that continued 
heavy rains have forced curtailment, seriously 
retarding production of the larger mills, and 
putting many of the small mills out of com- 
mission entirely. The roads are in such shape 
in many parts of Mississippi as to make it im- 
possible to get out any logs. Shipments from 
the South are greatly hampered by the wet 
weather, and while the reduced supply avail- 
able has not yet been felt to any great extent, 
when it does its will result in a much stronger 
tone to the market. 


Takes Charge of Local Sales Office 


The Dierks Lumber Sales Co. has appointed 
L. O. O’Daniel as manager of the Chicago of- 
fice, to succeed A. Steele Forgy, who recently 
purchased the business of the John A. Spencer 
Lumber Co., as announcd on page 71 of the 
May 26 issue of the AMERICAN LUMBERMAN, 
Mr. O’Daniel took charge of the Dierks office 
in Suite 900, Blum Building, 624 South Michi- 
gan Boulevard, on June 18. Previous to becom- 
ing connected with the Dierks company Mr. 
O’Daniel was in the commission lumber busi- 
ness in partnership with C. K. Gould in Kansas 
City, and prior to that was with the Exchange 
Sawmills Sales Co. 


(@a@aaaaaaaan: 


Mazda Lamps Again Reduced 


ScuenectaApy, N. Y., June 26.—Announce- 
ment has been made by Gerard Swope, presi- 
dent of the General Electric Co., that effective 
July 1 prices of Mazda incandescent lamps 
have again been reduced, the reductions aver- 
aging 14 percent and applying to types which 
represent about 82 percent of the total con- 
sumption of large Mazda lamps. This is the 
eleventh time that Mazda lamp prices have 
been reduced since 1920, bringing prices to 
about 45 percent, of the 1914 average. 

SaUSeeaeaeaaaa:s 


To Resign from Forest Service 


Mapison, WIs., June 25.—Aldo Leopold, as- 
sociate director of the Forest Products Lab- 
oratory here since 1924, has announced that 
he will leave the Federal Forest Service on 
July 1 to engage in private practice as a con- 
sulting forestry specialist in game manage- 
ment. He has been in the service for 19 
years. He will make this city his headquarters. 
The first assignment which has come to his 
private business is the making of a survey of 
American game resources, to gather informa- 
tion as to the best methods of inducing con- 
tinued production of game. 


Takes Over Locomotive Works 


Hamitton, Onto, June 25.—The Midwest 
Locomotive Works, of Cincinnati, has been 
taken over by the owners of the Columbia Ma- 
chine Tool Co. and the Ceramic Machinery 
Co., and has been moved to Hamilton, where 
locomotives from three tons to fifteen tons 
capacity will be manufactured from designs 
heretofore built in Cincinnati, and it is an- 
nounced that larger sizes will be added to the 
line at an early date. Repairs for the Burton 
friction drive locomotives, formerly built by 
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The Burton Co., predecessor of the old Mid- 


west Locomotive Works, will be furnished as 
A large number of Burton and 
Midwest locomotives are now in operation and 


giving splendid satisfaction. Midwest gasoline 
gear drive industrial locomotives enjoy an en- 


viable reputation for simplicity in design, rug- 


ged construction and efficient operation, includ- 


ing minimum upkeep. 

The locomotive business will be operated as 
a division of the Columbia Machine Tool Co. 
and the Ceramic Machinery Co. Necessary 
equipment and space are available for present 
needs for economically building locomotives. 


Appointed Flooring Representative 


Newark, N. J., June 25.—Announcement has 
been made that effective July 1 the Orda Borda 
Corporation will become exclusive representa- 
tive of the Memphis Hardwood Flooring Co., 
of Memphis, these exclusive sales rights cov- 
ering New York City, Brooklyn, Long Island, 
Staten Island, Westchester County, eastern 
Pennsylvania and the entire States of New 
Jersey and Connecticut. Robert E. Crotty is 
president and R. J. Finnan, vice president, of 
the Orda Borda Corporation, which is the 
originator of Walnut-Borda, the harmonizing 
inlay for hardwood floors, packed in cartons. 


Lumberman Heads Bank 


LEBANON, INp., June 26.—At a recent meet- 
ing of stockholders of the two institutions, 
merger of the First National Bank and the 
Farmers State Bank of this city, agreed upon 


point is 1,744 miles. 
this one! 


perience mentioned in your issue referred to 
above is in all probability only a couple of 
hundred miles. 


We shipped from Deweyville, Tex., to B. C. 


Currie Lumber Co., on March 19, 1928, a cer- 
tain car of lumber. 
few days ago, we shipped the self same car, 
same number and initials, containing the same 
kind of material, from the same mill, to the 
same customer, at the same destination. 


On June 15, namely a 


From Deweyville, Tex., to this destination 
See if anyone can beat 





General Grant’s Home Still Used 


Sr. Louis, Mo., June 26.—The absence of 
an old West Point friend from his home at 


the time U. S. Grant sought to pay him a social 


call is a simple incident in itself, but one which 


is very likely responsible for the famous gen- 


eral’s ownership and occupation of the friend’s 
home in later years. 

Riding out one afternoon from his station 
at Jefferson Barracks, several miles south of 
the city limits of St. Louis, Grant decided to 
visit Frederick Dent, a very close school friend 
who lived about five miles away on what is 
now Grant Road. 

Dent was not at home, but his sister Julia 
substituted for him and entertained the future 
President. The substitution must have been 
satisfactory to Grant for in a very short time 
Julia became Mrs. Grant and the Dent home 
the general’s home. 


“White Haven,” the early name of the home- 
stead, was associated with the pioneer begin- 
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“White Haven,” near St. Louis, Mo., built in 1808, occupied by Gen. U. S. Grant for years, 
and still in use 


early in May, was ratified and June 25 fixed 
as the date when the actual merger was to be- 
come effective. The financial institution result- 
ing from the merger will be known as the 
First Nationa] Bank of Lebanon, and the di- 
rectors have elected as president Julius W. 
Pinnell, of the Pinnell-Coombs Co., well known 
lumber dealer of this city. Among the direc- 
tors of the bank is B. F. Coombs. This bank 
has a_total of 137 stockholders, capital stock 
$160,000, surplus $50,000, and total resources 
of $1,500,000, 


Can You Beat This Coincidence? 


PHILADELPHIA, Pa., June 25.—Reference is 
made on page 64 of the June 16 issue of the 
AMERICAN LUMBERMAN to the fact that a mem- 
ber of the Lumbermen’s Exchange shipped a 
car of Appalachian hardwoods to a customer 
and within two weeks the same car had been 
returned and was again sent out with the same 
kind of material to the same customer. 

This story attracted the attention of J. A. 
Gillespie, manager of the eastern office of the 
Peavy-Wilson Lumber Co., of Shreveport, La. 
He believes he can beat the above mentioned 
“coincidence” with this example: 

We think that we can more than beat the 
coincidence mentioned on account of the fact 
that the following experience is over a dis- 
tance of more than 1,000 miles, while the ex- 


nings of the district even before Grant’s con- 
nection added to its present historical lore. 
The old home had been built in 1808 by Wil- 
liam Lindsay Long, a settler who made it the 
headquarters for some 800 acres of agricul- 
tural land. 

For many years Grant lived at “White 
Haven” and all of the Grant children were 
born there. Upon the death of his father-in- 
law Grant inherited the home and its surround- 
ing farm lands. He retained the place until 
the latter part of his administration as Presi- 
dent, when his banking partner involved him 
in a number of ill-considered business ventures 
which took his entire assets including the home- 
stead. 

“White Haven” was built entirely of lumber 
cut in the immediate vicinity and stands in 
almost perfect condition today. The frame of 
the home was constructed in the traditional 
mortise and wooden peg way with oak an 
walnut predominating. The house is a tribute 
to the workmanship of its builders and the 
durability of the materials they used especially 
in view of the fact that the stone slave quarters 
and spring-house have long since crumbled into 
ruin although built at a later date than the 
house. ; 

During Grant’s ownership of the property 
he built a large barn, more than 100 feet in 
length, which is still in every-day use and in 
excellent shape. 
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Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





INLAND EMPIRE 
LUMBER Co. 


— SPECIALISTS— 
INLAND EMPIRE PRODUCTS 


Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


111 W. Washington St., CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 

“Soo Brand’”’ Maple, Beech and Birch Flooring. 





anciin Dried | ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
elmann Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 
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purpose 


WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 
CHICAGO-4i47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST 
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This Week’s 


Lumber Prices 








SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended June 22: 

















_Plooring Finish, All 10-20 Jambs Dimension, 81S1E | Shortleaf papanaten Casing and Base 
1x3” E.G.— “ye B&better Rough: B&better: Short- Long- vas 8 B&better: gal 
B&Btr, 10-20 -- 62.93 | axe" ......... 38.70 1%, 1% & 2x4 leaf leaf No. - ; 4 and 6”..... 54.77 
No. 1, 6-20’.... 43.21 1x8” pagritehaat’ 42.27 & 6” 9 | No. 1— 4 2x 4”, 10’ ..... 22.76 8” ...... sous SEE 
= veees 37.00 1x5 and a” .. 45.95 sFeneing, "$18, 10-20 ax 4. 10’ 26.79 37.68 13 enews 33.49 5 and 10”.... 59.14 

G— RP 47. 0 Pssiss one a ‘87 <—e |" 

B&Btr, 10-20’... 38.74 5/4x4, 6&8”... 51.50 Ree 32.24 16’ 1... 27.88 29.18 | | 18&20° .. 26.08 | Shiginn 
we i. 49-39 et 6/4 & 8/4x4, iat otek ed 35.06 18&20’ . 28.72 31.05 | 2x 6”, td renee et No. 1 (all 10-20’): 
ae 8 . A rvet 55.38 | No. 2— 2x 6”, 10° 24.40 25.42 costs aes ee 32.25 
x a. " B&better Surfaced SU ad vn etigds 18.78 12°"... 23:59 24.50 ast tt 20. ere 40.00 
weet. 10-39"... 63.8%  eererere 45.38 Tl As nawicnn 20.88 16’ .:. 26.49 36.71 |5. g- 18620... 31.68 No. 2, (10-20'): 
No. 3’ 6-20’. 28.00 1x6” rag? 7° 2 +9 45.02 No. a 18&20’. 26.40 28.63 i ’ 12’ ath 21.01 sabe aipinet, 20 
, . rR ee a 46.76 De” swéeonaeow 15.58 9 ” ’ i heer . i ev rer TT 01 
1x4” F.G.— ix5 and i0”.. 51:68 1x6” 15.06 | 2X. 8”, 10° 24.13 26.72 Pan akon 21.37 | No. “ f (all 6- bi’): 
B&Btr, 10-20’... 38.47 ixi2” :* Rae’ ‘deen sie ce 12’ .... 24.75 25.32 8&20’... 23.44 ai . 17.91 
No. 1, 10-20’ 33.75 5/4x4, 6&8"... 61.14 | Boards, S18 oo Oe 16’ .... 25.64 28.62 | 2x10", 10” ..... 20.75 1x10"... 21 21: 17.94 
me See S08 | Meek sbaait. Thos | Me btn iene), || eee ee ee Feet 25:50 | Tongleaf ‘Timbers 
TU TB wc ccecces 4. 2x10”, } me: .., dears 
%x4", 10x20’ at * Asean 1x10” ate 38:08 | yer.” ore 28.88 1820’... 22°79 | No. 1 Sq. B&S, S4s, 
B&Btr ........ $2.08 6/4, & 8 /4&5, No.2, oe yeues 20): .32 16’ .... 28.44 31.90 | 2x12”, 10" ..... 22.06 20’ and under: - 
as ede ose ae ss 08 12” _ 75.90 oO (a 0 to ty Se , 18820". 30.00 $3.79 by A F er Bs balsas ee oie aoe 
Besse eeseses & ic o eine: gttereceee 2x w , 4 02 ans rt ay) OO a Oe 
seg? een BE sos eakes SEM 1x10” pene ches 22.15 12’ .... 38.17 36.83 |... » 18820 23.79 12” ec eeeeees 38.06 
— ” 3 BE oS Oe “eee . , 35 . ewan 
re 40.69 | 1x5 and id*!, 46:00 | Nog (ail 6-20: | Teas: SESE atieo | Bx#y oe 13.51 oe meee 
any Drop Siding 1x12” . 55.08 a aR ara pe Me” kcda tae 14.00 {Au 1x4 & 6 ): 
B&Btr ......... 37.87 Car Sills | -Gxase *7222°"" 1e86 . ee See Plaster Lath ae 
ty. epee: 34.36 | S4S sq. E&S— | No. 4, all widths 4 and 6’...... 14.00 | No. 1, %”, 4’... 2.81 | RE 38.00 
OS Bee 25.92 Up to 10”, 40-41’ 43.25 and lengths.. 6.50! 8 and 10’...... 14.93 'No. 2, 3%”, 4’... 1.84 No. 2 random.. 21.14 
ENGELMANN SPRUCE | WISCONSIN HEMLOCK RED CEDAR SHINGLES 
Prices f. 0. b. Chic kiln dried Engel- | 
ne FR By AF, DaM. shin om The following are f. o. b. mill prices: Seattle, Wash., June 23.—Eastern prices 
drop siding and ceiling, 6- to 16-foot, contain- 


ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 10” 12” 
et ks .$47.00 .... $52.00 $52.00 $72.00 $87.00 
btr.*. 45.00 50.00 50.00 67.00 82.00 
No. 1.. 44.00 47.00 48.00 59.00 67.50 
No. 2.. 39.75 $39.25 37.75 38.75 38.75 47.00 
No. 3.. 33.25 33.75 33.75 34.75 34.75 36.50 
No. 4.. 31.00 .... 33.00 Py 33.50 33.50 
5 /&6 /4— 4”"&wdr. 4,6&8” 10” 12” 
os ABT $67.00 $69.00 $72.00 $82.00 
No. ees ee ccccccces 62.00 64.00 67.00 77.00 
PPD cnccccresceccs 55.00 57.00 60.00 70.00 


For 5/&6/4 in No. 2, 4-, 
$8; 6-inch, $9; 

No. 4, $4. 
*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 


8- or 12-inch, add 
in No. 3, ‘all widths, add $6; 


10-foot : 
D&bdtr., 4 4-inch. $28.00 £E, 4- cack setae $18.00 
.6-inch 31.00 6-inch....... 21.00 
Lath, 4-foot: No. 1, $7.75; No. 2, $6.45. 





WEST COAST SPRUCE 


[Special telegram to American LuMBERMAN] 


Portland, Ore., June 26.—The following are 
prices for mixed carlots prevailing here today: 


Finish— ree stock— 
we ee $65.00 ee eee 
1x4—10” 64.00 1%" oeteeeeve 27.00 

Bevel siding— eo: Beep 29.00 
rr 23.00 a ee ee 
TMS” wccceee 26.00 Green box Imbr. 16. 00 





WEST COAST LOGS 


[Special telegram to Amertcan LumBERMAN] 
Portland, Ore., June 26.—Log market quota- 
tions: 
ny yellow: No. 1, $22.50; No. 2,. $17; No. 
1 


Fir, red: Ungraded, $15@16. 

Cedar: $15@16. . 

Hemlock: Ungraded, $10.50 and $11. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, woe June 23.—Log 3 

Fir: No. $24: No. 2, $18; No. 

Detar: Rafts of shingle logs only, ais: lum- 
ber 1 $32. 

Hem ook: ae $13@14; No. ™ $11.01 

Spruce: No. at No. 2, $18; , $12. 


Vancouver, B. C., June 23.—Latest log mar- 
ket quotations are as ene 


Fir: No. 1, $20; No. 2, $15 


Cedar: No. 1, $23; No. 2, sits Sion ‘3° "6. 50. 
Hemlock: $11. 


No. 1 Hemlock Boards, 81S— 


8 12 14’ 16’ 
ee acegunen $28.00 $29.00 $29.00 $30.00 
SF err 30.50 31.50 31.50 33.00 
8 irre 32.50 33.50 33.50 35.00 
| Ss 34.00 35.00 35.00 36.50 
BREE Anvwdees 35.00 36.00 36,00 37.50 


For merchantable S1S wy $2 from price 
of No. 1; for No. 2, deduct 


For shiplap or - flooring, yon 50 cents to 
prices on No. 1 boards. 


Crating stock, Sl or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $2 


No. 1 Hemlock, $151E— 





8 10’ 14’ 16’ 

8 2 eres oe $32.00 $32.00 $31.00 $32.00 
8 rere er 29.00 30.00 30.00 32.00 
2 eee 31.00 32.00 31.00 32.00 
aS ee 31.00 33.00 33.00 34.00 
BEBE ove rears 31.00 34.00 34.00 35.00 





NORTHERN PINE 


Duluth, Minn., 25.—Following are 
prices on northern white pine f. o. b. Duluth: 


CoMMON RouGH BoaRDs AND FENCING— 





| 
| 10&12 ft. 14 ft. 16 ft 
E Sa" 2 $42.00 $42.00 $48.00 
| 8 _aptepebee 45.00 45.00 47.00 
SM, c cane ns 49.00 48.00 47.00 
OO" oetes: 57.00 54.00 52.00 
_abepietotes 74.00 72.00 70.00 
zk FS & Grechere 34.00 34.00 40.00 
ER or: 36.00 36.00 39.00 
SD gageadtr 40.00 39.00 38.00 
ee 42.00 40.00 38.00 
ne cama 48.00 46.00 45.00 
£2) oS ee 27.50 27.50 28.50 
eee oo wteae 30.50 30.50 31.50 
. < Seeetto 32.00 32.00 $2.00 
SY evens 33.00 32.00 32.00 
SRO cose dade 34.00 33.00 33.00 


For all white Rive, Nos. 1 and 2, add $1; 
for $18 or 82S a For resawing. add $1. 
S48, D&M, drop siding ete., add $1.59. 


No. 4, 4-inch and wider, 6- to 20-foot, $26; 
No. 6, $19. 


No. 2 piece stuff, e less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 


SIpING 4- AND tae 4- TO 20-FrooT— 


Norway 
Pat 50° $36 50 $27-00 $1700 Si200 

MS TT 
6” ...... 46.00 41.00 381.00 20.00 34.00 





No. 1 Prece StTurr, mat ] 
10’ 12’ 4’ 16’ 18&20’ 
2x 4” $38 50 $31.50 $30. So $31.50 $33.50 
2x 6” . 31.60 31.50 30.50 30.60 32.60 
2x 8” ... 33.50 33.50 31.50 31.50 8.50 
2x10” ... 35.50 36.50 36.50 35.00 5.50 
2x12” . 36.50 87.50 387.50 386.50 87.50 


per thousand, four or five bunches, f. o. b. mill, 
are: 


Pirst Grades, Standard Stock 





Re es $2.30 $2.35 
Extra clears, straight cars........% 2.75 2.80 
are. clears, mixed cars.........% 2.80 2.85 
Paes Secteur sadivecapwecesen Ge 3.60 
XEXRX, mixed with lumber or 
ae ei SARE ia a aE Ape. .60 3.65 
ai oat gta ks (og suas 6a ud Biss acoaee 3.40 a 
ES LEE OG OS 4,55 4.60 
Perfections, mixed with lumber or 
Pn os.eet cgews makicnscmo'wa den .50 4.60 
EET. ain a se aia ele Sean a’ ce.so awe 10.50 10.75 
Pirst Grades, Rite-Grade Inspected Stock 
es MO GID. odo coe re hckee ses g 2.35 2.40 
CNR ss bcenecccvetnect “2.96 3.00 
ARE PE Sa SUR i aa ee 3.60 ie. 
I RE a i wats ek ns oe 3.70 
ae a eer aa 4.60 
Second Grades, Standard Stock 
Commanam Oh, GP Boiccckcccicccvccs 1.05 1.10 
eee. 1.25 1.30 
Common ark ce whelene bau 1.90 2.00 
British Columbia Stock, Seattle Market 
I Maks o aE 0 haw wie noo WES Oaee Sees 3.60 
IIL? Shco-lor hy chs au care inci aati Biakdioe leanne 3.75 
EE ak Gi Gale wk cnneos Poe cebnes Kew ke 4.40 
EE EL CIS 4.60 
EY SE Rs aca ee saleid demas & walea’ 10.50 
Royals (10% No. 2s @ $4.00 less)...... 10.20 
" 
RED CEDAR SIDING 


Seattle, Wash., June 23.—Prices for red cedar 
siding = mixed cars, new bundling, 8- to 18- 
foot, f. o. b. mill: 


Bevel Siding, 14-inch 


Clear “ae — 
re ee $24.00 $22.00 $18.00 
SU kawecceeeean 27.00 24.00 21.00 
Eee 31.00 27.00 22.00 

Clear Bungalow Siding 


OO eee eter eee $45.00 $37.00 
DD wis de eat chores Seeakes 54.00 42.00 
SI: is acai & Gel hoes al onal aie tea 65.00 ac 

Clear Pinish, 8- to 16’ 
$2 or 4S ough 
DE (26 bdebede sdvdeisaees 75.00 $ 71.00 
BE ‘dn aitshickabuuaaes Cabhes 80.00 76.00 
1x14- to is” sate oS thaws 90.00 86.00 
ES I bocce stis dds ae a0 105.00 101.00 
Clear Ceiling or Plooring, One Side V or B 
tu8 and Ging, 16 06 16... co nsccecciace . . $45.00 
Discount on Moldings 
Made from 1x4” and under......... cesses 55% 
Made from other sizes..........-.sesee0e 45% 


Lots of 50,000 feet or more, additional.... 5% 
Clear Lattice, 848, 4- to 16’ 
100 lin. ft. 


BME?  icowrccccccseecetevscveveee eecce’ nO 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

P ‘ Ore., June 26.—F.0.b. mill prices 
on actual sales of fir, June 22, 23 and 25, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 
lows: - - 


Vertical Se Ei wal 


&btr Cc D 
Ce . caer ences $35. - 336. 00 ons 25 narhis 
ree 6.00 
See” ci eebanes bee 38. 25 
‘Pilat one ae 
Se kc tween was 19.75 
TE” ces eneacambih cena 31° 50 27.00 
Mixed Guete eae 
St” asicdeswecenes $15.50 
‘Ceiling 
eer wens 23.75 19.50 
SR” ‘Sax ewe ane nce vaihe 25.25 19.25 
Drop Siding, 1x6” 

B06 ovrcnosercess Rules 30.00 25.75 aks 

Se ieawdure eens once 30.50 26.50 one 

a. oe eee 17.25 
Pinish. Kiln ‘Dried and ‘surfaced 

—' 2. Ia 

B&better bvenntveuwseenee $4r, 50 $43.50 $51.00 
Common Boards, and Shiplap 

inS?° ESI") Os «xis3*. 

ee errr ree sii. 50 $16.50 $17.25 $21.25 

Me 2 vanaieps eae -75 12.50 12.25 14.75 

Pe O icsine eos we et 8.00 8.00 rane 

é Dimension 


No. 1, 2” thick— 
12’ a4°- 16’ 18’ 20° 22&24' 26&32’ 

4” $16.25 $16.25 $18.00 $19.00 $18.50 . 
6”. 15.75 15250. 17.00 17.50 17.50 $20. 76 $22. 00 
8”. 16.25 16:25 17.25 17.75 17.75 20.25 23.00 
10”. 17.25 17.25 18.00 18.00 18.00 21.00 25.50 
12”. 17.50 17.50 18.75 18.75 19.00 20.50 23.00 
2x4”, 8’, $16.26; 10’, $16.25; 2x6”, 10’, $14.75 
Random— 2x4”.. 2x6” 2x8” 


No. 2 . $10.50 $ oo = 50 ane - _ ” 
No. 3... 7.00 
No, 1 P.M Timbers 
8x3 to 4523" to 30’, SUPENCOE. 0... csccces $19.50 
SuB to BERIS” tO GP’, TOM cc cc cccsccces 17.25 
5x5 to 12x12” to 40’, surfaced........... 19.25 
Fir Lath 
ee ae A} oe eae ee ee $2.50 
B&better. Flat Grain Car Siding, 9 or 18’ 

ROT oa dare 6 ab 6s baw Os BEd Robes srk ces $32.00 
DP <a. wkd bac n ales wee abt eae Caen Ronee 36.75 





INLAND EMPIRE PINES 


Portland, Ore., June 23.—The Western Pine 
Manufacturétrs’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, June 20. 
Reports of prices shown as S28 include sales 
of stock worked other than S2S on which the 
prices have been reduced to an 82S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified: length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL méans random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
Feet Average 
Sold = Price 


8,000 1x8” No. 1 common 828 AL... 
330,000 1x8” No. 2 common 82S AL.... 23.18 


1,441,500 1x8” No. 5 common 82S AL. 19.19 
166,500 4/4 No. 4 oomepee = RW RL 14.85 
50,500 1x6 D select = Cs wa eee 6 42.25 
9,500 5&6/4x4"&wdr D Ly S28 AL.. 53.43 
59,500 1x6 C select S2S RL.......... 54.86 
20,500 5&6/4x4”"&wdr C sel S2S RL.. 62.84 
71,000 6” C bevel siding SM......... 31.82 
1,517,000 5&6/4 No. 3&btr shop S2S— 
“hk es cedilldlin: nbchcaiiias wai 35.92 
; sd bate ante deen bteek ih 2h 24.34 
Riad Gs = 0shes wbiedesuinas Sava 18.36 


Idaho White Pine 


12,500 1x8” ‘No. 1 common 82S RL... 38.60 
169,500 1x8” ‘No. 2 common 82S RL... 28.50 
107,500 1x8” No. 3 common 82S AL... 22.68 
45,000 4/4 Ne. 4 common 82S RW RL gt 


36,000 1x6 Dyselect S2S RL.......... 7.53 
4,500 5&6/4x4”"&wdr D eet | S2S RL... 63.86 
11,500 1x6 C select S2S RL...... 64.17 
11,000 5&6/4x4”&wdr C a 538 RL. 76.54 
31,000 6” C “bevel siding SM..... pees 40.48 
Larch and Pir 
28,000 2x4” 16’ No. 1 dimension...... 18.74 
8,000 1x8” No. 3 common S28 RL.... 19.84 
10,000 4” C&btr vert. gr. fig RL...... 36.29 


11,000 6” C&btr -D/S or raatic RL.... 30.89 





CALIFORNIA PINES 


San FPrancisco, Calif., June 25.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1l-inch stock only, were re- 
ported by the California White & Sugar Pine 
Manufacturers’ Association for the period 
ended June 23: 

California White Pine 
All widths— 


No. 1&2 clr. Csel. Dsel. No. 3 clr. 
SP $67.90 $63.50 $52.50 2.30 
RE ark Sack 68.95 64.30 10 53.65 
rae 69.00 57.95 44.70 59.50 
Sarre se 78.45 70.35 56.40 67.95 

ome e 

4/4 $93.35 $90.7 $66.15 $54.60 
| ae 20 84.75 58.00 62.35 
RE 83.75 72.25 51.00 65.25 
OF a 97,75 83.00 67.00 85.00 

White Pine Shop °C Mixed Pines 
eee + $32.55 —s 
No, 1, 5/4xa.w., 89.95 No 1 .....-. $43.60 
No. 2, 6/4xa.w.. 26.35 0, 2 ssseees 82.50 
Panel, %"xa.w.. 76.50 — 8 oveeeeee ag 
: Sugar Pine =r Timbers ....... 29.05 
—. cee cece $41.80 Siding, B&btr, 
No. 1, 5/4xa.w.. 46.25 ~ eng 
No. 2, 6/4xa.w.. 30.55 Path— ie : 

_~ Pir Eee 4.35 

C&btr, all sizes. . 20 Lt. gisweeee 3.90 
mk S CORR. wcnce 3.00 St ih a9 5 ue are 1.10 
No. 1 dimen, 14% No. - dim, ly 

8 a ie » Se =— SR ka cveecs 18.45 

Australian ge ouglas Fir 

S/ENB.G. seccces $51.50 Cé&better ...... $52.75 
SS See 51.50 te eee 26.25 
eee 47.50 Tiesand ree 26.70 
er 58.50 Dimension ..... 17.90 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 16: 





Flooring 

1x3” 1x4” 
Edge grain — emo ter bb bietere $60.75 $59.50 
“6 6 RG a ep 25.50 
Flat ia ae ve a erie eiehie km 42.25 89.25 
A ae ‘ 34.25 
No Se ae = 23.75 

Partition and Siding 
Boston partition Babetter, ME een seks $36.25 
Drop siding, B&better 1x6”............. 38.75 

Finish and Moldings 
Finish, 1x5&10” B&better............... $64.25 
6/4x6@10" Bibbetter. .....cceccee 72.00 
COGS OE DOME, URGE” cos ccccccccescess 68.75 
Discount on moldings, 1%” and under.. 37% 
1%” and over... 33% 
OC FO eae 80% 

Boards and Shiplap 
Board and shiplap, 1x 8”, No. 1........ $34.50 
ae > Ee Be erscess 26.00 
"S | | eater rt 22.75 
SS re ae 18.25 

Dimension 
BG. 4, 36 OB , 2he GRE Bee ccccccccccvess $23.25 
2 ey 6g 66 eer 26.25 
i.e MP ca a bd <-6.0:s'0'40 se ace See 
ae ne ¢ eR U8 OR 22.50 
gt. aS eae 24.75 
Lath 

No. 1, %” x 4’ ae ig aierae Meas hele «eeu $3.30 


Norfolk, Va., June 25.—Following are typi- 
cal average f. o. b. Norfolk prices, made during 
the week ended June 25, as reported by the 
North Carolina Pine Association: 


Rough: 
Edge, 4/4— 





Re EN ea RIE Gp RGR Py $42.42 
tal OT ee et ae 31.00 
iin ried ey NG as 0h elt a aig de Io 23.65 

y | ey rere pe ser 20.17 
Bé&better No. 1 Box 

RS: up ce ckawvveeors $42.54 ape oail 

eae ee ee ee 45. re otis 
ae ee Sarr 46.12 $31.88 $24.81 

ge RE RE OAL 48.2 ‘Kan owt 
8 ee ee ere 49.41 34.03 25.00 
DE ‘Girtepnin vases 53.64 36.26 25.90 
gS Re, eee ee 62 42.10 28.66 
Edge, B&better........... PORGOs sawinces $64.60 
O/EREEs 00.0600 

Bé&better bark stripS.....iccccccccsvens 30.51 
DE sc n'c0e See Cobbs tess Fes Ode heehee > 4.72 
Dressed: 2%” 3” & 
Flooring: Width Wider 
Bé&better ....... eee Tae ee $41.81 $38.77 
WHO, 2 COMMON. onc ccscccccce 35.59 34.0 
B&better, #§x2%".........cccccccsoes $42.24 

Se” Bh. WOR cxk Kewcouve ets 
Bark strip partition, B&better.......... $33.62 
Box bark strips, dressed or resawn...... 17.11 
, PR . a P= 

Roofers: resse rie 
BE Oe A Sictinved dctbdgrede+ cans 28.60 $20.77 
PR i nhertenéseskadneeteens 28.63 21.76 
eS oe et eee ea aware «ee 29.02 21.95 
BEET de o'ctotn mee lod Ae eis eéis 30.14 22.13 


*F. o. b. Georgia-Alabama mill points, 





HARDWOODS AT CHICAGO 


Following are sales prices f. 0. b. Chicago 
basis, as made by southern hardwood mills 
during the week ended June 19: 


FIGURED GuM— 


4/4 5/4 6/4 8/4 
ie 8 ee re oe aos One o onl 
Pin, FAS.....$120.50 é ae 

ReD GumM— 
Qtd. ws sen oe a 4 ‘oe nel 
No. & sel, 51.25 57.7 59.75 $60.75 
Pin, FAS. -»» 96.00 100. ig 103.25 102.00 
No. 1 & sel. 651.75 57.75 63.25 64.50 
es Ms cin oes OREO ht Hie a om 


Qtd. FAS..... 62.25 63.00 66.00 63.25 
No. 1 & sel. 45.50 47.50 49.25 51.00 
FAS .essse. 55.50 60-00 61.50 63.75 
No. } & sel. 40.75 47.00 45.00 657.75 


De ok ei 6% 27.50 25.00 38.25 
TUPELO— 
Gee. JAG... 51.75 56.50 see 
No. 1 & sel. 38.00 gee: er — 
Pin. FAS..... 43.50 caw 47.25 51.00 
No. 1 & sel, 34.75 a 38.75 39.00 
) SS ee 25.50 ewes 7 See ose 
WHITE OAK— 
Qtd. FAS.. 127.25 125.75 139.75 147.00 
No. 1 & sel. 70.50 81.75 81.75 Roe 
Pin. FAS..... 85.00 95.50 129.75 137.25 
No. 1 & sel. 54.25 81.25 70.00 77.76 
te eer 41.75 se 47.50 AP 
No. 3 fig 29.25 31.75 Raat 
Rep Oak— 
Qtd. FAS 105.75 


Pin. FAS..... 70.25 90.75 92.75 97.75 


Mixep OAK— 
Sound wormy. 35.75 


POoPLAR— 
Pin: FAS..... 89.00 93.75 98.75 89.50 
Saps & sel. 64.25 67.75 ee 73.50 
Se ae 51.00 48.75 49.75 ™ md 
No. 2-A ... 40.50 ecatuis 35.75 
No. 2-B . 29.00 Soke kw te 
AsH— 
ra or sites 91.00 93.00 
No. 1 & sel... 50.25 57.00 scald 
; meewdesee 32.00 41.25 
Sorr MAPLE— 
No. 1 & sel... anes Scale eekenmed 78.50 
BEECH— 
are 68.50 
No. 1 & sel 47.50 
Sorr ELmM— 
ey ailid iia’ 0*e'e ‘ions ae pala 67.50 
No. 1 & sel... Tere i455 ee 53.50 
ke a ere 26.75 Paes 39.50 30.50 
CoTTON WOOoD— 


FAS ROLE 
No. 1 & sel... 39.25 41.50 
, SS 35.00 cick 
Basswoop— 
Peery 68.00 
No. 1 & sel. 49.75 
SYCAMORE— 
Pin. FAS..... 59.00 kis 
No. 1 & sel. 35.75 49.00 
ee reer 27.75 30.75 
WILLOW— 
errr 81.50 
MAGNOLIA— 
ee 72.25 Sotaea 69.50 78.00 
No. 1 & sel... 49.25 cai 52.50 67.25 
So Aaa vee 34.75 31.00 35.25 
BircH— 
PRS sce vves 101.25 





POPLAR BEVEL SIDING 


Louisville, Ky., June 25.—The poplar sid- 
ing market has been a trifle quiet the last 
week or ten days, due probably to consider- 


able rain. Louisville prices remain steady. 
No.1 No. 2 

FAS Select com. com, 

BORER bc cccciiccoacecis $50 $40 et $24 
SO NE ee ren 50 38 22 
SePBON 2 cc ccccccccces 50 _ -« 3 20 





BLACK WALNUT 


Cincinnati, Ohio, June 25.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 

FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 


Selects, 4/4, $160; 6/4, $165; 6/4, $170; 8/4, 
UNG, 1 1, 4/4, $92.50@95; 6/4, $105; 6/4, $116; 
/ ito’ a 2, 4/4, $45; 5&6/4, $50; 8/4, $65. 
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Increase Your Sales 
With This Lumber 


The natural lightness, softness and 
whiteness of Craig Mountain Quality 
Pondosa Pine are important factors in 
helping dealers to win sales. 





Because Craig Mountain Pine is light 
to handle and easy to saw and nail, 
carpenters like it. Once they use it, 
invariably they swing all the trade they 
can to the yard that sells it. You will 
like to sell Craig Mountain Pine. 





Why not try a mixed car? 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 
E. H. VAN OSTRAND, Pres. W. C. GEDDES, Vice Pres. & Gen. Mgr. 











SHOP AND 
FACTORY 
LUMBER. 


MOULDINGS 
‘FINISH 
CASING 
BASE 
CEILING 
SIDING 
FLOORING 
DIMENSION 
BOARDS 


SALES 
REPRESENTATIVES : 


G. 8S. PATTERSON, 
P. O, Box 96, 
Oconomowoc, Wis, 


W.J. SCHILLER, 
4347 Benton Blvd., 
Kansas City, Mo. 


ALEX W.STEWART, 
931 Lumber Exchange 
Bidg., Minneapolis, 
Minn. 


D. CLINTON 
VAN Nc hy te 
. O. Box 99, 
Omaha, Nebr. 


W.H. LEWIS, 
406 Chamber of Com- 
merce Bidg., Denver, 
Colo. 


" , 











Sledge Ave. and Southern Ry. 





MEMPHIS, TENN. 





“KILMOTH” Quality OAK FLOORING 


Closet Lining lives up to its name in every way—the finest quality 
Manufacturea from Southern Oak, uniform in milling and grading. It’s the 
my pw A Whee kind of flooring builders want and therefore sells quickly 
2% my f 3%. inc for dealers. Try some and see for yourself. 

widths. Order in carlots or L. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 











NORTHERN HARDWOODS 


vollowins are rices of northern hard 
& b. Wausau, Wis: aac. 
p Doan 

FAS Sel. No.1 No.2 No. 3 
4/4 ...$ 80.00 $ aye $ 55.00 $ gs $ 21.00 


5/4... 95.00 65. 00 00 21.00 
6/4 ... 110.00 of 00 5.00 40,00 21.00 
8/4 ... 115.00 100.00 73,00 45.00. 22°00 
Basswoop— 

4/4... 75.00 65.00 48.00 32.00 23.00 
5/4... 77.00 67.00 50.00 34.00 24.00 
6/4... 80.00 70.00 53.00 35.00 24.00 


8/4 ... 82.00 72.00 63.00 36.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 
12/4 ... 100.00 90.00 75.00 65.00 


Key stock, v4, 75; 6/4, $80 or on 
FAS, $90; No. ‘ie . grade, 


1x4-inch hy 1 face clr. & btr., $65; 1x5- 
inch, $7». 


Brrcno— 
4/4 86.00 66.00 44.00 28.00 20.00 
6/4 91.00 71.00 62.00 34.00 20.00 
6/4 0 76.00 68.00 36.00 20.00 
8/4 101.00 81.0 70.00 44.00 21.00 
10/4 110.00 100.00 90.00 60.00 ° 
12/4 115.00 105.00 95.00 60.00 ° 
3/4 ... nh 650 40.00 25.00 
5/8 ... 75.00 60.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wadr., 
aga $15; for 65-inch & wdr., 8- foot & lgr., add 


Price of Fy & 6-foot lengths, $28. For sel. 
red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $6 5; 1x6-inch, two face 
coer 32°: one and two face clear, $70; run of 
pile, q 


Sorr Etm— 
4/4 eee 65.00 55.00 45.00 26.00 22.00 
5/4 .-- 70.00 60.00 48.00 28.00 23.00 
6/4 ... 80.00 70.00 58.00 28.00 23.00 
8/4 ... 85.00 75.00 63.00 35.00 23.00 
10/4 ... 95.00 85.00 70.00 40.00 
12/4 ... 100.00 90.00 765.00 45.00 
Rock EtmM— 
4/4... 70.00 ee 45.00 265.00 19.00 
5/4 ... 75.00 caine 50.00 28.00 20.00 
6/4 ... 175.00 avee 60.00 28.00 20.00 
8/4 ... 80.00 men 60.00 35.00 °%25.00 


10/4 ... 95.00 Maite ' -00 gene 

12/4 ... 105.00 eon 85.00 65.00 30.00 
*Bridge plank. 

Sorr MaPLE— 


4/4 ... 62.00 52.00 42.00 25.00 19.00 
6/4 ... 70.00 60.00 60.00 33.00 20.00 
6/4 ... 80.00 70.00 68.00 30.00 320.00 
8/4 ... 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 


4/4... 100.00 80.00 65.00 40.00 17.00 
et --- 106.00 865.00 70.00 42.00 19.00 


$/4 ... 116.00 95.00 80.00 60.00 21.00 
Harp Mapie RovuGH F.oorine Stockx— 


No.1 No.2 No. 8A 

com. com. com. 
Oe iseeness unuéevdo wen oes. 00 $30. 00 $20.00 
7 RRR REESE ee Ral aE 3.00 3.00 23.00 


oe . 1&S8el. 


AS 6"’& 6"&wdr. No.2 No.8 

4/4 $6 B00 $ G5.00 $ 42008 31.00 $ 17.00 

5/4... 80.00 65.00 50.00 00 =19.00 

6/4 ... 88.00 68.00 55.00 34.00 19.00 

8/4 ... 95.00 75.00 63.00 34.00 21.00 

10/4 ... 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 60.00 30.00 
14/4 135.00 1 00 110.00 60.00 35.09 


16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 ns and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 6/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


FAS Sel. No.1&Sel. No.2 No.3 
6/8 No. 2 com. & better. ... 38.00 $16.00 
4/4. 55.00 $40.00 $35.00 265.00 00 
5/4 ... 60.0 0.0 40.00 30.00 322.00 
6/4 . 70.00 60.00 60.00 385.00 323.00 
8/4 80.00 ee 60.0 40.00 265.00 
Enp Daigo WHITe MaPLte— 


s.1& 
O/4 wcccccccncccccccsers $110.00 $ 85.00 
B/4 ncccccccccccccccccee 216,00 90.00 
6/4 eeeeeeeeeeeeeeeeeeee 120.00 96.00 
6/4 ee DeeeeOteeeeeeeeee 130.06 108.00 
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APPALACHIAN HARDWOODS 


Cincinnati, Ohio, June 25.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAK— 











ONO... 0. OD. ONO NOT NOT NOT NOT NOT NOT NOT NO NOI NOONAN ANON NG NOE 











4/4 th 8/4 
PAS .ccccscce $135 @145 ae 165 % - 165 
Selects ...... 105@110 110@115 120 


No. 1 com,... 80@ 85 85 90 0 95 
No. 2 com.... 45@ 50 54 59 55 60 
Sound wormy. 43@ 45 52 57 55 60 








QUARTERED RED OAK— 
| errr 9 eee ee ee 
No. 1 com.. 60 sek, wes os ees 
No. 2 com... CCE Sé6. evs “Seen ene 

PLAIN WHITE AND Rep OaAk— : 
PAS cocker’ beet "T8@ 80 $120@135 
Selects ..... - 7@ 75 85 90 
No. 1 com.... 58@ 63 73 73 78 
No. 2 com.. 43@ 48 4 55 59@ 65 
No. 3 com.... 22 24 23 25 24 27 
Sound wormy 46 48 60@ 62 60 65 

Bass woop— 
Pee estsccces $ 70@ 72 $ 70 75 $ 80 85 
No. 1 com.... 53@ 55 58 61 65 70 
No. 2 com.... 28@ 31 33 38 38 43 


FAS ...-++-+-$ 90@ 95 "e0g a "ee i 
ee 60 60@ 65 65@ 70 
No. 3 com. 20@ 21 21@ 22 21@ 22 


Sd. wormy and 

No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BircH— 

EE bs oie scuba $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 65@ 70 70 75 70 75 
No. 2 com.... 33@ 35 38 40 40 42 











Sci 8 Bs RS Lights and Shadow 
+] com... 
No. 2 com.... 25@ 28 28 30 30 33 t 
PoPLaR— g S ) 
Panel & No. 1, 
13” & wider “e oie et » ‘ 
Saps aser*? ‘80 96 110 There’s a sheen, a bright, golden cleanness about 
oe Bacal $38@ 41 44@ 46 46@ 48 southern pine flooring that brings out the lights and 
Pe. B- Bs acece 26 28 28@ 30 30 ye pan 
MaPia— shadows of a room and affords that harmonious airi- 
as nteebones $ 70@ 75 $ 75@ 80 $ 83@ 88 d ‘ d i - h 
0. common 
nO a es ae: eae ness so desired in modern homes. 
No. 2com.... 34@ 36 40 38@ 40 


For the rooms where little wear demands economy 
NATALBANY flat grain flooring, beautiful in figure 
and low in cost, will give complete satisfaction. For 
the living rooms, the halls, wherever hard knocks are 
constant, the edge grain flooring offers attractiveness, 





HARDWOODS — CLEVELAND 


Prices obtained for southern hardwoods dur- 
ing the week ended June 19, reduced to an 
f. o. b. Cleveland basis, were as follows: 


NOTING JING NG ING ING ING ING NG INANCING NCIC NOT NGI NOD NONLIN NY OD NODS). VOD). DO) OO VOVELLOVOQ ODO OOO 





W/V" BN BN'7 BV"7 BNI BN'7 B17 BV BV'7 BY" BV" YZ BY7 BN V7 BY BNI BZ BZ BVI BV'7 BVI/BN V7 BY BN 1/BV7 YBNI V7 BN'7 BVI BNIB BNW AVION BY BN DNI/BVIZ BVI BNI DYIZBVI/ BY'Z BNI BN'7 BYIZ BNIB I/.BV'7BY'/ BV'7 BN" BY BV'70) 


4 ° > 
ieee. a ee ae easy maintenance, and long life. 
Pin. FAS...., 108.50... 129.75 187.25 
0. sel. 75 25 ° $ 
eae. ee” ace ees Gee The dealer can always recommend NATALBANY 
Red OAK— ® ° ° 
Pin, | FAS... 105.00 113.00 114.75 flooring, as the car he will get tomorrow will be the 
oO. sel. o. cece cece *, @ 
Sd. wormy... 49.75 58.50 same as the car he got last year—it is always the same 
MIXED OAKk— ° : ° 
Sd. wormy ... 51.00 .... 64.50 —always uniform—always safe as buying sterling. 
POPLAR— 
Qtd. FAS....- 117.00... 
oO. sel. ° cece ‘ 
Pin. FAs. ae, 113.08 121. i 124.00 ~ Mill numbers 71-72-73 
2 Aah. Ue agen > ees 4 All served by the speedy Illinois Central Mainline 
No. 2-A..... 45.25 48.00 = 
i ee osc SE ook 4 
AsH— = 
No. 1 & sel... 59.00 .... 69.75 < 
Sorr MAPLE— —g 
poe a 93.50 |S 
No. 1 & sel. 56.75 no's Reece ae S 
__ 6 ipeimenpatie 39.00 4450 .... 33.50 |S 
Harp MAPLE— ~ 
UD cn canara 78.00 .... 90.00 84.00 | 
No. 1 & sel... ea tate ieee ones 59 =! 
REESE es “8 LUMBER COMPANY, LTD 
- ““s 0 = TL NLA EE Pann ES, BE | 
De Brsewesese 35.0 Ld 
( gg: . 7 SALE Ss OF F ICE 
n. oO. — t 
“eer patina 56.75 .... 60.00 64.00 |i 
a a EE 6 HAMMOND, LOUISIANA 
Sd wormy., 3850 4435 4350 45.80 lea 
b dipped: ° 743 0 > ty 
1. No. 2....... 42.50 .... 41.25 > A “Complete Supply” of Hardwoods from the 
ASSWooD— = ° : 
| >a errr 76.50 . Pearl River Valley Lumber Company, Canton, Miss. 
No. 1 & sel... 58.00 = 
NO; 3. .0.-0- 33.25 eS, 
BircH— = -_ :, ES a 
a Lee. Oe. Ee ANd Wan Wan Wd Woe Wd Wo Yue Wor Ya Wud Yd Woe Vue Woe Wea Wud Ve Wud Yd Vid Ye Wie We Wud Woe Wa We Yd Vv 








70 


AMERICAN LUMBERMAN 





JUNE 30, 1928 











wooo 


onary © manne? 
- warrere waren” 


wey 17 1928 


war 
t. Cc Re seer © 
meerices 1 mise 





pole, 
pear “r- 

ny Lest trip to ri 
ped ne pleasare of stope, stevens: 


noted ° 

fett Siscus writs reotet none he ach 
inte pecaus pout 

Pimow you ere iis bot iy ans ant ienine® 





out 
toulers Spuviisned | stories 






the es confor’ as com 






feeling he oe pave is 4 
ieee rk this noted v i. e . oar 
coer the epurtesy eon greek a 
ice ts The 
ne te, sea 









mh o- 
a 1p and seo @ 
this sume? 


Michigan Boulevard, 
7th to 8th Streets 


4 mp end ture pomy 
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“Wood Finish— Wood Furnishings 
Make The 


Stevens Homey”— 


H. P. Kennedy, Western Mgr. 
The Lutcher & Moore Lumber Company, 
Seattle, Wash. 


















Outside Rooms 


3000 
Private Baths 


Even aside from being the world’s biggest 
and greatest hotel, the Stevens offers nu- 
merous superlative features in service and 
appointments that make it logically Lum- 
bermen’s Headquarters. 


THE STEVENS 


CHICAGO 


THE STEVENS IS THE LARGEST HOTEL IN THE WORLD 


Ernest J. Stevens 
Vice President & Manager 





WEST VIRGINIA WOODS 


Philadelphia, Pa., June 25.—Prices of West 
Virginia hardwoods, secured from authorita- 


tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ pad 6/4, $116@ 
120; 8/4, $125; 10/ and 12/4, $13 140. Com- 
mon, 4/4, $62: 5/ and 6/4, $75; Hy, , $85. 


Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4,. 
$65@68. Sound wormy, 4/4, $38 @40. No. 2, 
4/4, $28@30. 
Poplar: FAS, 4/4, $115@120; 6/ and 6/4, 
$130. Clear saps, 4-inch and up: 4/4, $85, 6/ 
and 6/4, $95@100; 8/4, $100@110. Common, 
4/4. $62@65; 5/ and 6/4, $70@75; 8/4, $78 

©. 2—A common, 4/4, $45; 5/ and 6/4, 
ahi. $51@54. No. 2—B common, 4/4, ; 
5/ and 6/4, $32@33; 8/4, $34@36. 


Reg Oak: FAS, 4/4, $105@110; 5/ and 6/4, 





$115@120; 8/4, $120@125. Common and s 

us 60@62. =: s B/ and 6/4, nce 50; 8 /4, ‘Es 
16. No. 2 mmon, £¢* $4 5@ 47.50; / an 

6/4, $47@50; 3/4, $50@55 


White Oak: FAS, 4/4, $115 @120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and se sect, 
fe $70@75: 5/ and 6/4, $75@80; 8/4, $80 

2 common, fis. $50@53; 5/ and 6/4, $ pe 
Be 8/4, $60 @63 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 


June 23: 
MFMA MFMA MFMA 
Maple— First Second Third 
SI whic eeees reves $74.45 $62.97 $46.08 


PHILADELPHIA PRICES 


Philadelphia, Pa., June 25.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


er 
Southern Northern 

Florida Florida amma 

SES aan tie 64a $40.00 $44.50 $55.00 
NS saiiavaenh aa 39.00 42.50 51.00 
SSS 40.00 44.50 51.00 
ll FRIESE 50.00 52.50 56.00 
BEE” cecesccce Se 49.50 54.00 
REET. Soccwnekes 60.00 64.00 64.00 
i 56.00 61.00 62.00 
ME” Wie ewe tine ven 67.50 71.00 
st ae 64.50 69.00 
SE bio. 5b sea ahs 83.00 
CN ave ceeves 77.00 


Lenghts 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price, 
Each 1 foot over 32 feet, add $1. 
Longleaf Pine peng 25/32x2%,-inch Face 
Rail Delivery) 
B&btr, ht. rift.. ive 00 No. 1 sap flat.. 
B&btr, sap rift. 69.00 No. 2 sap flat.. 
Bé&btr. flat .... 49.00 No. 3 sap flat.. 


Air Dried No. 2 Common Roofers 
1x6” %x5% ...$28.00 1x10” %x +: Ae oy + 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 


Shortleaf. Dimension, 84S, eam Scant, 


10- to 16-foo 

eee $29.00 ox10" cee rane $30.50 

ee eee ES” cccccetes 31.50 

oe senes ° 29.00 

North Carolina Pine Flooring 

o.2&btr. No. 4 No. 4 

de eee °$67.00 $62.00 eeee 

GU SG. céoweeas 46.00 40.00 $28.00 


Kiln pputes North Carolina Roofers 


1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
#- -inch thick, $1 more. 


Bed Cedar Bevel Siding 


%x 6”, clear 


oe ae Pet A ae ae $40.00 
%x 8”, EE cat ard bcs od aces ee oa ee Geka wana 56.00 
SO ee ene 65.00 


x2% Vipx2 

MFMA First grade .......... $82.75 88.25 
MF'MA Second grade ......... 70.75 74.25 
MPFMA Third grade .......... 50.75 54.25 

Pondosa Pine Dressed 

D No. 2 No. 3 

aor $ 67.50 $57.50 $44.25 $38.25 
-] Aer 77.50 62.50 42.25 38.25 
8 ere ae 72.50 62.50 42.25 38.25 
reer 82.50 72.50 42.25 38.25 
Eh nits plas deta ocd 97.50 87.50 46.25. 39.25 
le ONG UD...» 102.50 92.50 51.25 43.25 

Lath, 4-foot N 

ea pee $6.50 Lt $6, 75 delivered 
ree 4.90 c.i.f.— 5.50 delivered 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended June 16, as reported by the 
Oak Flooring Manufacturers’ Association: 

1x24" 1x1 %” %x2" %x1%" 
lst qtd. wht....$100. eens aot 


Ist qtd. red..... 78:32 $55.00 
lst sap qtd.... eke oven cee asm 
2nd qtd. w&r... 69.14 ace hams 45.00 
lst pln. wht.... 70.97 $64.20 $59.13 55.07 
Ist pln. red.... 67.15 61.26 51.60 46.05 
2nd pin. wht... 59.20 55.28 37.04 35.04 
2nd pln. red.... 59.53 52.46 39.14 39.43 
| eee” 35.36 29.56 30.82 
| A ee 15.34 16.05 > 10.36 
1%x2” Axle aus: fs x1%” 
ist qtd. wht.... ea Se, shapes . barnes 
ist qtd. red..... cane 
tet sap @td..... ma > 
2nd qtd. wr... ania 65.50 
int pee. Wat....-. $62.52 68.75 $67.71 
ist pln. red..... 59.63 etek 62.50 $52. 50 
2nd pln. wht... 53.26 |) eres 
2nd pln. red.... 53.09 ne 45.55 
fee 39.14 35.22 34.66 
re RP iPS bea sores 





SOUTHERN PINE TIES 


Wew York, June 25.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All 8’ 6”—- Ss Heart 
ty c.vdh sdGamne cman aKa $1.36 $1.66 
 cttesseedbosceeeebaca ee 1.25 1.65 
Dt .2isnce died sseenekeakee 1.15 1.26 
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For Editorial Review of Current Market 
Conditions See Page 27 


NORTHERN PINE 


BUFFALO, N. Y., June 26.—Northern pine 
demand is keeping up steadily, though not in 
big volume. Mill stocks are not extensive 
and the low grades are scarce and strong. 
The firmness in western pines is of benefit to 
Canadian white pine, and the mills are not 
disposed to make any sacrifice of stocks, as 
they find a favorable home market. 


EASTERN SPRUCE 


BOSTON, MASS., June 26.—Demand for 
spruce frames is not very active, but orders 
keep busy the few large mills now running. 
Wet weather has tended to slow down trade 
in Provincial random, but prices remain very 
firm. Demand for boards is dull, offerings are 
light and prices are firmly held. Quotations: 
Dimension, rail shipments, 8- to 20-foot, 8- 
inch and under, $40@42; 9-inch, $41@43; 10- 
inch, $42@44; 12-inch, $44@46. Provincial 
random, 2x3 to 7, $34@35; 2x8, $37@38; 2x10, 
$39@40. Covering boards, D1S, merchantable, 
5-inch and up, 8-foot and up, $35@36; matched, 
random widths, clipped, 8- to 16-foot, $37@38; 
1x7, $39@40; 1x8, $40@42. 


HARDWOODS 


CHICAGO, June 27.—Large orders for elm 
have been placed within the last few days by 
the automobile body interests, and there is 
also a free movement to this consuming source 
of 6/4 and thicker No. 1 and better maple and 
birch. The interior finish plants are buying 
select and better birch in fair volume. Furni- 
ture factories are taking Nos. 1 and 2 com- 
mon and birch in a conservative way. Prices 
of all northern hardwoods remain firm. In 
southern hardwoods the most active items 
are sap and red gum, prices on which are 
somewhat stronger. 


ST. LOUIS, MO., June 25.—Trade in south- 
ern hardwoods showed a slight improvement 
last week. There was increased buying in 
flooring oak, low grade box factory stock and 
automobile body woods such as thick elm, 
maple, magnolia and quartered sap gum. The 
last also was in fair demand by radio cabinet 
makers. Demand continued weak for furni- 
ture stock and interior finish. Southern mills 
are holding down production and the market 
has neither strengthened nor weakened. De- 
mands for cut prices continue general, how- 
ever. 


CINCINNATI, OHIO, June  25.—Market 
sentiment is more optimistic, but actual or- 
ders are small and spotty. Mills and whole- 
salers are firmer in their price ideas. June 
business shows falling off as compared with 
May, because of bad weather here. Export 
trade is dull. Prices both for domestic and 
export business are about steady and un- 
changed. 


BUFFALO, N. Y., June 26.—Hardwood de- 
mand is called light for this time of year. 
Industrial concerns are not desirous of add- 
ing much to their stocks, though most of them 
have little on hand. A strong tendency in 
walnut has developed, this wood having been 
out of line for some time. Inch common wal- 
nut has been advanced $5 by some mills. 


HOUSTON, TEX.,« June 27.—All items of 
Sap gum are in good demand, inch FAS in 
particular. There is an excellent demand 
for elm and magnolia. Cypress is dull. De- 
mand for red-gum is improving. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 27.—The fir market is hold- 
ing up, but there has been no particular spurt 
in the local yard demand during the last week. 
Country retailers are placing some orders, 
however. The Coast mills are booking a lot 
of rail business, and the cargo market is very 
firm. Engelmann spruce is moving fairly well 
in this territory, and prices of Nos. 2, 3 and 4 
are very firm. 


BALTIMORE, MD., June 25.—With the in- 
crease in the requirements in’ the way of 
rough lumber in this district, the distribution 
of fir is probably expanding. Wholesalers for 
the most part show conservatism when it 
comes to placing orders. Sellers are maneuv- 


victim. 


of Fire. 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 
The Lumber Mutual Fire Insurance Co., 
of Boston, Mass. 


The Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio 





Staying the Hand of FIRE/ | 


Fire- knows no law. By nature it is like the wild beast that, with- 
out restraint, delights to destroy and devour its unsuspecting prey, 
or like the hardened criminal who, without a bat of the eye or a 
twinge of remorse, plunges a dagger into the heart of a helpless 
Just as we have learned to guard against wild beast and 
murderer, so must we, by fire prevention, stay the destroying hand 


It is the business of the Associated Lumber Mutuals to help their 
policy holders; first, in fire prevention, and second, in prompt pay- 
ment for losses. We give the cooperation of experts to reduce risks 
and prevent fires. When fires do come, our resources and reputation 
guarantee fair adjustments and prompt settlements. 
dividends which represent a saving of about 40%, the best insurance 
a lumberman can buy is actually furnished at lowest cost. 


Any of our companies will be glad to tell 
you about our fire prevention service, the 
full coverage of our policies, and the sav- 
ing in cost effected by our dividends. 


Associated Lumber Mutuals 





Through our 


Northwestern Mutual Fire Association, 
of Seattle, Wash. 


Pennsylvania Lumbermens Mutual Fire Insurance 
Co., of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 








ering to mark up prices somewhat, but seem 
to have concluded that they must feel their 
way carefully. 


KANSAS CITY, MO., June 26.—The fir 
market is quite satisfactory to sales man- 
agers, volume of orders from country yards 
tending to increase. Some items are getting 


a little scarcer and prices on them are firmer. 


NEW YORK, June 25.—Movement of fir 
into suburban yards was retarded by a week 
of miserable weather, but today all the 
wholesalers were busy filling orders. Large 
cargoes continue to arrive, but only a small 
percentage of the lumber is shipped unsold, 
and harbor conditions are satisfactory. There 
has been no change in prices since last week. 


CYPRESS 


ST. LOUIS, MO., June 25.—Demand for 
yellow cypress is slow to fair. Users are 
buying only fill-in requirements. Nos. 1 and 
2 common cypress are moving to yards, and 


shop and selects are going to planing mills. 
There also is scattered buying from coffin and 
glass interests. Prices rule firm. Most of 
the business in red cypress comes from rural 


yards. 
HEMLOCK 


CHICAGO, June 27.—Northern hemlock is in 
very good demand, with assortments of dry 
stocks badly broken. Most mills are now 
shipping stock that is only partly dry. On 
account of insistent demand, prices have ad- 
vanced an average of 50 cents, quotations now 
being $3 off the Broughton list No. 107. 





BOSTON, -_MASS., June 26.—Offerings of 
eastern and northern hemlock are quite lim- 
ited and prices are well held despite quiet 
buying. Eastern clipped boards are very 
searce and command $33. Northern are some- 
times offered at $32 but there are buyers will- 
ing to pay $33. There are a few random 
boards to be had at $30@31. Quite a little 
western hemlock has been arriving by water 
and prices look rather firmer throughout. 
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WESTERN PINES 


CHICAGO, June 27.—California pine shop 
lumber is moving fairly well. There has been 
a slight recession in price of pitchy selects, 
but no change in other items. Pondosa and 
Idaho pines are in fair demand in the local 
market, and prices remain on a steady basis. 


SAN FRANCISCO, CALIF., June 23.—The 
demand for pines, both the upper and lower 
grades, was sustained during the week, with 
prices showing a slight but general increase. 
Stocks are low, with production near capacity. 
Box lumber was especially in demand, with a 
shortage evident. Rail business was above 
normal, and intercoastal shipments were on 
the upward trend. Export business was 
slightly better than normal. 


NEW YORK, June 25.—Idaho pine items 
continue to hold very firm in price. Whole- 
galers are short on some items of common, 
and mills are showing no disposition to 
hurry in filling up the gaps in their stocks. 
Pondosa prices have not been affected by the 
added strength in Idaho. 


BUFFALO, N. Y., June 26.—The market is 
firm in the different western pines. Both 
Idaho and Pondosa show a firmer tone than 
some of the wholesalers had expected at this 
season, and there is a good deal of strength 
displayed by California white and sugar pines. 
Demand has been on a more satisfactory basis 
lately. There is a scarcity of some items. 


KANSAS CITY, MO., June 
mand for California pine is good and there 
is a fair volume of other pine selling. The 
demand from industrial consumers is not so 


26.—Retail de- 


good. Prices here are firm. 
SAN FRANCISCO, CALIF., June 23.—Red- 


wood reached a new high record for the year, 
when the orders rose above the 10,000,000- 
foot mark. Export trade was reported espe- 
cially good, with eastern rail shipments above 


average. Northern California demand showed 
marked increase. Retalers here report that 
business is 20 percent better than it was 


thirty days ago. 


NEW YORK, June 25.—The hemlock situa- 
tion has shown no change for several weeks, 
prices being firm and supplies sufficient. 
Western hemlock is selling much better than 


eastern. 
SOUTHERN PINE 


CHICAGO, June 27.—Local retailers are buy- 
ing general yard items for replenishment pur- 
poses. Inquiries for southern pine are more 
numerous, and several of the large railroads 
are in the market for maintenance lumber and 
repair material. Shipments from the South 
are delayed on account of wet weather. Prices 
remain on a firm basis. 





KANSAS CITY, MO., June 
pine demand is holding fairly steady. Re- 
tailers who have let stocks run down are 
inquiring for fill-in orders, and country re- 
tailers are preparing against a heavier fall 
demand. There is a good industrial demand, 
and export business is considered good also. 


26.—Southern 


ST. LOUIS, MO., June 25.—The 
southern pine was substantially 
the week preceding. The continuation of 
adverse weather served to hold up orders 
from consuming territory, and to retard mill 
operations. Rural yards are more active 
buyers, being interested in general items of 
yard. stock. Industrial trade is on a fair 
basis. Prices are unchanged, but local ob- 
servers foresee the possibility of an advance 


volume in 
the same as 





owing to southern floods. 
CINCINNATI, OHIO, June 25.—No change 
is noted in southern pine and prices. _ In- 


quiry is more active, but actual sales are 
hesitant, due largely to bad weather for build- 
ing operations. Mill shipment orders are be- 
ing filled more promptly. Yards are holding 
off orders and not building up stocks. Prices 
are generally firm. 


BOSTON, MASS., June 26.—Continued wet 
weather has interfered considerably with re- 
tail trade. Some wholesalers are making at- 


_reports received here, 


tractive prices on certain items, otherwise 
quotations are unchanged. Bé&better rift, 1x4 
flooring, is offered at $65@69 for shortleaf, 
and $72@81 for longleaf. Bé&better partition, 
4, is $45.25@49, most business being at about 
$46.25. 


BALTIMORE, MD., June 25.—According to 
mills in the shortleaf 
pine belt, especially those in Virginia, have 
been much interfered with in their operations 
by frequent heavy rains, and their output has 
been held down. Stocks on the wharves here 
are low. Roofers and framing especially are 
in restricted supply, with prices having a 
tendency to move higher. 


HOUSTON, TEX., June 27.—A heavy run of 
orders for general yard stocks is in prospect 
for the fall. The market continues to 
strengthen. No. 3 dimension, and 2x10- and 
12-inch No. 2 are in strong demand. Export 
business is good. . 


SHINGLES AND LATH 


NEW YORK, June 25.—The eastern spruce 


lath market has shown no improvement, 
stocks being ample to meet a fairly good 
demand, and prices holding very firm. 


Canadian cargoes continue to arrive almost 
solely on consignment, and some distributers 
report difficulty in getting lath from the 
mijls. The shingle market is in better shape 
than it was a month ago. Supplies of West 
Coast shingles are plentiful, but there is not 
enough surplus to cause any degree of alarm. 


KANSAS- CITY, MO., June 26.—Shingle 
prices have continued their steady rise ang 
clears are now selling here for $2.75, the high- 
est price for many months, and stars are held 
at $2.35. -British Columbia stock, which has 
been heavily advertised in this section, appears 
to be sold out and mills are taking only 30-day 
delivery orders. Demand for shingles has 
increased as prices have gone up. The de. 
mand for siding also has improved as prices 
have strengthened. Lath demand is only 
enough to keep prices firm. 


HOUSTON, TEX., June 27.—Demand for 
lath is improving and prices have advanced 
slightly. No. 1 are quoted at $3 and No. 2 


at $2, mill basis. Demand for shingles jg 
poor. 
BOSTON, MASS., June 26.—The boxboard 


market is in a fairly healthy condition. Con- 
sumption is about up to normal, stocks of dry 
box lumber in first hands are moderate, and 
prices keep about steady. Round edge white 
pine boxboards, inch, are $28@30. 


CLAPBOARDS 


BOSTON, MASS., June 26.—New England 
retail yards have been moving very few clap- 
boards this month on account of the per- 
sistently wet weather. Native white pine and 
eastern spruce continue very scarce and firm. 


Red cedar, redwood and other Coast clap- 
boards are supplying the bulk of require- 
ments. Quotations on Coast clapboards are, 
firm. 


Importance of Proper Materials 


AMARILLO, Tex., June 25.—Stressing the im- 
portance of selecting the proper materials for 
constructing homes, O. P. Warner, construc- 
tion specialist of the West Coast Lumber Bu- 
reau, in an address here before a meeting of 
local lumbermen, contractors and other citi- 
zens, aroused much interest in the subject. 
Otto R. Hartwig, paint specialist of the bureau, 
had some interesting things to say along the 
same general lines. He said: 


The recent hailstorm which did so 
damage to some of the homes in 
seems to have left a very graphic lesson in 
its wake. May we be pardoned if we say 
that- a message is being shouted from the 
housetops that wood shingles came through 
the experience best of all; even old shingled 
roofs, in some cases, suffered less than new 
ones of some other materials, which were far 
more costly. 

The far sighted builder and home owner 
will accept the effect of the acid test, which 
indeed it was, on roofing materials, and the 
lumbermen of this city should expect a heavy 
demand for a good grade of wood shingles to 
replace the inadequate roof coverings used in 
this locality. 


Without going into details with respect to 
the puncturing, breaking and denting of the 
other kinds of roof coverings, the advantages 
of good wood shingles will be explained. It 
has been found that the flat grained shingle, 
which was manufactured to compete with 
other low grade roof coverings, did not and 
will not stand the consecutive shock which 
it was subjected to, as well as the edge grain 
wood shingle did. The flat grained shingle has 
the hard or summer grain, which splits much 
easier than the spring growth, exposed to 
the weather, and being of a hard texture, 
splits easier than the spring or softer wood 
growth. Therefore, when an edge grain 
shingle is used you have exposed to the ele- 
ments a resilient surface, which is brought 
about by the many annual rings of summer 
and spring wood. It may be stated that wood 
of this type is harder to split because of the 
intermittent soft and hard growths. If wood 
shingles are to be used on an old house, it 


much 
this city 


is recommended that the old shingles be left’ 


on, due td the extra insulation value which 
they afford, which is brought about by the 
added thickness as well as the air pockets 
which are created by the new shingles span- 
ning across the tip of the butts of the under 


shingles. In this country you insulate against 
heat, and others against cold. 


A Few Don’ts, and Reasons Therefor 

Don’t build your house on piers, for it 
means a concentrated load on a small foot- 
ing. The exterior footings are subject to the 
elements, and the interior ones are not, there- 
fore any settling of the outside leaves a hump 
in your floor, hence the building of the wall 
to distribute the load. 

Don’t poke the refuse from plastering down 
through a hole in the floor; it may touch the 


floor construction and convey fungi to the 
plates, sills or joists. This fungus growth 


has been known to work up as high as three 
stories in a building. It is commonly termed 
dry rot and wet rot, and some people see it 
in its first stages and call it mildew. It can 
not live unless it has the necessary amount 
of moisture. 

Don’t use window frames that have the side 
jambs or pulley stiles running past the end 
of the sill, and mortised to receive it. This 
type of frame construction has contributed 
to more financial loss to the home owner in 
repainting than any other one cause in the 
last eight or ten years. This may be corrected 
by using the type that had proved merits and 
was used by the men who used to figure out 
the good and bad qualities of construction when 
a building was built (framed), not hurried 
through to leave the shortcomings to the ulti- 
mate consumer. The type of sill is one which 
is dadoed out to receive the pulley stile. This 
dado must have a slope to the exterior that 
it may have a chance to drain, for if a notch 
is merely cut down into the sill, then that 
hole will catch water and cause the pulley 
stile to rot. 

Don’t put up a frame in a house without 
flashing the top, as many do. 

Don’t make a short splice in the flashing, 
nor leave it short for any water, which 
happens to get on it, to find its way down be- 
hind the siding, especially if the wind is blow- 
ing it toward the short end. 

Don’t leave the bottom end of the tin 
shingles on the porch roof; lay up tight 
against the sheathing, pull it out and run the 
siding up under it, and then rest over it. A 
great many leave it flat against the sheath- 
ing and side over it, and any water that might 
get on the tin runs in behind the siding. Don’t 
let the shingler stop the tin shingle on the 
dormer corner under the corner board with- 
out placing something under the lower end 
to further the flow of water on down the roof, 
and not inside as is usually the case. 
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Diamond Hard 
Maple Flooring 


50M’ 25/32x3-1/2” 
Jointed - 2nd & Bet. 


50M’ 25/32x3-1/4’ 
First Grade. 


40M’ 33/32x2-1/4" 
First Grade. 


50M’ 33/32x2-1/4’ 
Second Grade. 


200M’ 33/32x2-1/4’ 
Third Grade. 


15M’ 33/32x2-1/2” 
Jointed - Third 
Grade. 
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M. F. M. A. GRADES 
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Sell Diamond Hard Flooring 


and Have Satisfied Customers 


Diamond Hard Maple Flooring is made from 
finest, selected Maple stock that has been prop- 
erly dried. It is carefully machined. It is piled 
and handled with care and comes to you in 
finest condition. 


The result is that Diamond Hard Maple 
Flooring gives your’ customers unusual satis- 
faction. 


We also manufacture Birch Flooring. 
Let us quote on your requirements. 


J. W. WELLS LUMBER Co. 


MENOMINEE, MICHIGAN 


Also manufacturers all Northern Hardwoods, Hemlock and Pine. 




































Old Growth Sitka Spruce 


Door and Window Frames 


are in big demand today because builders recognize the 
similarity between this soft textured, durable wood and 
the old fashioned White Pine from the Lake States. 


Operators of sash and door plants, as well as retail 
lumber dealers, have noticed this steadily increasing de- 
mand for Sitka Spruce K. D. door and window frames 
and they are taking advantage of this opportunity to 
increase their sales and profits. In fact, many buyers 
say that few woods can compare with Sitka Spruce for 
beauty, soft texture, lightness or durability. 

Retail lumber dealers should carry good stocks of Sitka 
Spruce door and window frames. Order them from your 
favorite sash and door plant. 





Deorable ‘ ; oy 

Dou 5las Fir Sitka Spruce Investigate our mixed car service in the various 

pas, Peunne big value items shown on the left. Write our 

Later Finish, 4/4 to 8/4 Kiln Dried Cut Stock & rticulars and prices. 
 SapPly 4 to 6 inch Bevel Siding Glued up Stock for nearest office for full pa Pp 

Vertical Grain Finish Flat Grain Flooring 8 to 10 inch Bungalow Doors, Screens, Iron- 
i: Grain Finish Mouldings Siding a — Ay 
y ve > nt . » 
ertical Grain Stepping Dimension, Boards 4/4 to 12/4 Kiln Dried See “Te aeeeeee 


Vertical Grain Casing Plank, Timbers 


Vertical Grain Base Shop and Factory Factory Lumber 


Vertical Grain Flooring Lumber. 


BRANCHES : 
Chicago Office: 332 South Michigan Ave. 
San Francisco Office: 260 California St. 
Los Angeles Office: 403 Petroleum Securities Bldg. 


ers, ete. 
Box Lumber 


C. D. Johnson Lumber Co. 


Northwestern Bank Building, PORTLAND, ORE. 
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NORTHERN 
Rock Maple Flooring 


We manufacture Flooring from Wisconsin and Michigan Hard Maple 
and Birch according to Maple Flooring Manufacturers Association 
Standards in following thicknesses and widths:— : 





3/8x1% & 2” tongued & grooved. 

4x14" B 2” tongued & grooved. 

5/8"x1y4%", 2” 82%” tongued & grooved. 
25/32 x14%"',2",2%" 834” tongued & grooved. 


41/32''x14"’,2", 2% 83" tongued & grooved. 
Also:— 

25/32''x24%" 831%" Square Edged, End-Matched. 
17/16'x24%"’ 8314" Square Edged, End-Matched. 





17/16 'x1%"',2",2{%"" 83%” tongued @ grooved. 41/32''x2%'' 831%’ Square Edged, End-Matched. 


Ask us for prices on:— 


150,000’ 17/16’x2%" Third Grade For Heavy Factory or 


100,000’ 17/16"x34%" = “* . Warehouse Floors. 


190,000’ 41/32"x3{” ™ s 
Also Kiln Dried Maple Saw Dust. 


HOLT HARDWOOD COQO., Oconto, Wis. 

















The Big Contractors are Using 





This White, Shortleaf Pine for Interiors 
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Is Easy to Work and 


A Profitable 

















Takes Attractive 
Finishes Readily 


“NEARWHITE” is becoming in- 
creasingly popular for the inter- 
ior finishing of better class homes and other buildings. 
Cut from a finely textured shortleaf pine, unusually 
white and uniform in color, its grain does not show 
through paints, stains, enamels, etc., or raise and dark- 
en with age. It is easy to handle, easy to work, and 
does not split readily in nailing. Makes an ideal stock 
for up-to-date customers who want a light, white, easy- 
to-work lumber for high class finishing. 

You can obtain “Nearwhite” in any items and any quantities— 
plain or sanded, and expertly kiln-dried. A superior common lumber 


—kiln-dried and soda-dipped. Carefully packed straight or mixed car 
shipments. Write or wire for samples and quotations. 





Short length and Cut-to-Length Trim a Specialty. 


SUMTER LUMBER COMPANY, Inc. 
ELECTRIC MILLS, MISS. 





Stock to Carry 


: THE quick turn-over of “Light 
~~ and White” stock — Finish, 
Trim, Flooring, End-matched and Cut-to-Length 
items, Common grades, etc., makes it a mighty 
profitable stock to carry. For interiors, there is 
nothing to beat it at anywhere near the price. 


A soft, white shortleaf pine, it has a uniform 
color and very subdued grain. Nails easily, and 
takes any color treatment readily. Carefully kiln- 
dried in kilns of the latest design. Expert grad- 
ing. Plain or sanded surfaces. Straight or mix- 
ed car service. 

Write or wire. 


PIONEER LUMBER COMPANY 
ELROD, ALABAMA 
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COR f ; PE ] 
THE THESEION, TEMPLE OF THESEUS IN ATHENS. BUILT ABOUT 469 B an Ss re E BEST PRESERVED 


EDIFICE OF THE ANCIENT GREEK WORLD. WHATEVER WE MAY THINK O 


HISTORICAL REALITY 


H 

OF THESEUS, HIS LEGEND ALMOST Ro Ay CONTAINS RECOLLECTION NS OF HISTORICAL EVENTS. 
be gi BY THIS WE UNDERSTAND THE POLITICAL CENTRALIZATION OF ATTICA AT ATHENS OR 

A LOCAL UNION OF PREVIOUSLY SEPARATE SETTLEMENTS ON THE SITE OF ATHENS. THE BIRTH OF 
THESEUS AT TROEZEN POINTS TO THE IMMIGRATION OF AN IONIAN FAMILY OR TRIBE. WITH THIS 
AGREES THE LEGEND OF THE CONTEST BETWEEN ATHENA AND POSEIDON FOR SUPREMACY ON THE 
ACROPOLIS OF ATHENS, FOR Mas yg a INTIMATELY CONNECTED WITH POSEIDON, THE GREAT 
IONIAN GOD. AEGEUS, THE ae OF THESEUS, HAS BEEN IDENTIFIED BY SOME MODERN SCHOLARS 


WITH POSEIDON. THE W 


RESERVED DORIC TEMPLE TO THE 


ATHENS, oes KNOWN PAS ee. as, WAS LONG SUPPOSED TO BE_THE SANCTUARY IN 


WHICH THE BONES fF. reece oe RE 
THIS CONJECTURE. HERE WER 


ED. Cc NE 
i SEVERAL PIACCORD ING TO PHILOCHORUS, FOUR) TEMPLES OR 


SHRINES OF THESEUS | AT ATHENS. MILCHHOFER CONSIDERS HE HAS FOUND ONE OF THEM IN THE 


NEIGHBOURHOOD OF PEIRAEUS. 


Frost Pine Lumber 


Always Available 


@ Supply controls demand, 


now and always. Orders can- 


not be filled at any time. 


without the assurance of an 
available source of supply. 


@ Frost Pine facilities are 
complete, with timber stand- 
ing in the trees. Our own 
virgin forests guard the future 
for the dealer. 





@ Therefore, the dealer 
knows he is amply provided 
for more than 25 years ahead. 
Hence, here is the great 
strength of Frost Pine. 


@ Frost Pine service protects 
the dealer and supplies the 
lumber he requires, in 
straight or mixed cars, to fill 
his trade demands. 


\ FROST LUMBER INDUSTRIES, INC. 
' GENERAL SALES OFFICES , ST.LOUIS, MO. 


FROST PINE IS GRADE-MARKED SOUTHERN PINE 
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Zeigler, Illinois, 
March 6, 1928. 






Pacific Lumber Co. 
Scotia, California 


Here’s a Point We Want 
Every Dealer to Know 





Gentlemen: Car C. B. & Q. 16100— < 
arrived in good shape and has been 
unloaded and checked. 


Allow us to compliment you on the 
splendid grade of lumber you shipped 
us. We also like the way you have 
marked the bundles of siding showing 
length and total board measure in 
each bundle. The mouldings are as 
fine as we have seen. In fact, we are 
greatly pleased with the shipment, 
and want you to know that we appre- 
ciate this kind of service. The writer 
expects to visit your part of Cali- 
fornia soon and would like to look 
over your plant. 
















Yours truly, 


Stotlar-Herrin Lumber Co., 
Geo. P. Baggott, Mgr. 











332 So. Michigan Ave., CHICAGO 


That is, we aim to make the most important part 
of our selling the preparation of our stock at the mill— 
every car of Paleo Redwood a silent salesman for the 
following car. 

And we believe that the letter reproduced here bears 
us out. 


Our economy mixed car buying plan keeps your stock 
investment down and your turnover and profits up. 
Our quality assures you satisfied customers. 

Let us tell you how other dealers are profitably mer- 
chandising the complete line of Palco Redwood prod- 
ucts—frames, mouldings, wide clear, 1” x “4” to 12” 
finish, verge or show rafters, shop and siding. 


the Pacific Lumber Co 


Lut oP 












The Largest Manufacturers and Distributors of California Redwood. 
100 E. 42nd Street, NEW YORK 


















Lumber and Box Shooks 


Annual Production 50,000,000 Feet 





Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 


Mills: Susanville, Cal. 














California White Pine 





SAN FRANCISCO, CAL. 
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Vacation (all! 


LeaveYour Lumber-Buying 
Worries With Us 


About this time of the year lumbermen are testing out 
their golf clubs, looking over their bathing suits, greasing 
up the automobile, and getting their fishing tackle together. 
Their one desire is to “shake” business worries and play for 
a few days. 





i 





The call of the open road, the rapid trout stream, or a 
secluded place in the mountains beckons you, but you won- 
der whether business will carry on while you are gone. 
Lumber buyers on the East Coast can leave all of these busi- 
ness worries behind them and completely enjoy their vaca- 
tions when they take advantage of our facilities. Our cen- 
tralized sales office not only simplifies buying, but it guar- 
antees you prompt deliveries of the items you need to keep 
assortments well balanced at all times. 





Just send us a memorandum on the items you handle and 
we'll keep in touch with your office and see that you are 
promptly supplied with the “‘short items.”’ 


In addition to a corps of twenty salesmen who keep in 
touch with our customers, our 


20 Mills Give Us Access to 
75,000,000 Feet of 


We handle the output of these twenty mills and 
we insist that they carry this amount of stock on 
hand at all times to insure prompt service to our 












N ORI D: COLINA PINE 


customers. Whether you operate a retail yard, 


woodworking plant or industrial plant, our well ‘ L, Wil@ 
manufactured, carefully graded lumber and service Dees wanip CYPRESS and 
by rail or water will please you. Enlist our co-opera- WHE; , BAR BWO 
tion now and then heed the ‘“Vacation Call.”’ SOL Tf VERN: 5 Ai dD ODS 
oy 4 


Southern Pine Sales 


Corporation ; 
| P [ YY 
Suite1236 Woolworth Building, New York Gi YY 

t ng ty | Y Y 


CHARLES HILL, General Sales Manager 
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Wisconsin Rock Elm Pee Stange Lumber Co. 


Rock Elm in Wisconsin and our timber 


holdings comprise some of the finest C 
Rock Elm timber now standing in that ustomers MERRILL, WIS. 


State. We cut all thicknesses from 4/4 










to 12/4 and have dry ready for i di- . 3 " P 
=O eee Continue Write for prices on following 
300 M ft. 4/4 No. 2&Btr. Rock Elm special items : 
100 M ft. §/4 No 2eBtr Rock Elm Calling for 574" 
150.M ft. 6/4 No. 2&Btr. Rock Elm 15M 9/4" C Sel. & Bir. Wis. Soft Cork Pine 
220 M ft. 8/4 No. 2&Btr Heck lm 40M” 5/4” No.1 Shop & Btr. Wis.SoftCorkPine 
30 M ft 8/4 x 

4 


Sy a Se 40M’ 6/4" No.1 Shop & Btr.Wis.SoftCorkPin 
i iclome | CC, COLLIN | Soi hiienaue 


If you use Wisconsin Rock Elm we 


ae to have you get: in touch LUMBER 2? Cars 4/4" Selects & Better Hard Maple 


1 Car 4/4” Selects Hard Maple 
Q conto ompany Manufactured at 5 Cars 4/4" Nos. 1,2 &3 A Com. Hard Maple 
817 Ry. ie aa Chicago, Ill. RHINELANDER, :: WISCONSIN Lake frontage and cut over 
Mills and Yards at: 


lands for sale 
Oconto, Wis. Nahma, Mich. 










































) DRY BAND SAWN 
2 WISCONSIN- MICHIGAN 
LUMBER CO. Factory HARDWOODS 
EAGLE RIVER, WIS. . 
. Men Our Own Manufacture 

Hardwoods for Sale car 4/4x6” & wdr., 8” & Ior., Sel. Soft Mol 

Thoroughly Dry, Band Sawn “ who use Northern career bee < ote re 

wate: | Sem 8 Be: Sates’ 11 Hardwoods will 2 ears 4/4x6" & wir, 8” & ler FAS Br. Ash 

Be De Gh Pe vcccsnsconesstéens 20,000 Ft. ‘4 


3 cars 4/4 No. 3 & Better White Pine 


























5/4 No, | Com. & Btr. Basswood 29,000 Ft. " 
5/ . . wood ..... 8,000 Ft. 3 cars 8/4 No. 3 & Better White Pine 
‘/4 sel rau a ‘to 18000, Ft profit by putting 1 car a No. 2 & nane Po on Wis. 
rr — 2 OR’ Hard. Maple, 200-000 Ft their needs up to 2 cars 4/4 No. 2 Common Rock Elm 
Beier F 
6/4'Ne. | Game tiard’ Maple... .12:000 Ft the manufacturers Rib Lake Quality ( 
4/4 No. 2 Com. & Btr. Soft Elm.200,000 Ft. - 
no ges oat on this page. Rib Lake Lumber Co. 
We sell only what we M s . ao an nanan I 
is. — Hardwoods — ich. 
a General Sales Dept.: APPLETON, WIS. ] 
— Mills at Rib Lake, Wis. 


We manufacture the very highest Rust -Owen MANUFACTURERS 


quality — Forest County, Wisconsin 


Lumber Co. 
4/A to 16/4 prummonp, wisconsn | Hardwood Lumber 
Birch, Maple, Elm —_— 


Manufacturers of 
and Basswood WISCONSIN Air Dried or Kiln Dried 


“Old Faithful” Hemlock White Pine we operate gut oan Snel 


= ey Soe Kilns with expert supervi- 
Maple Flooring Hemlock and | 


— 

















Send us your inquiries. 
Get ur ropontion om Mined Care EEOC WOES | raster Lake aber Ce 
Sawyer Goodman Co. Shop Lamber our speciaite Rhinelander, Wisconsin 





Marinette, Wis. Lumber “EXTRA STANDARD” “Go to THUNDER for your LUMBER” 
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Partial view of big stacker 
shed at our St. Stephen, S. 


PB} NE Sells On Sight 


Did you ever notice how people stop and watch your men un- 
load a car of nice, new lumber? They’ remark about the clean 
boards, the beautiful figure, and the soft texture. It isn’t hard to 
sell your customers such lumber. 


Camp’s North Carolina Pine planing mill items will always 


Finish, Flooring asi mp 
: ‘ reach you in this condition because we manufacture them espe- 


Ceiling, Sidin 

Parti g g cially to fill your order and load them directly from the grading 
" ition, chains. We never carry these items in stock to become dirty or 

Dimension shop worn. Our immense planing mill facilities guarantee 

Mouldings, prompt delivery of all orders. 

Eee snag Our mixed car service enables you to order smaller quantities 


and always keep your lumber bright and clean. You'll find that 
this feature alone will boost your sales and profits. 





Remember, Camp’s N. C. Pine is naturally suited to all build- 
ing jobs and never fails to please builders. 





Camp Manufacturing Co., Franklin, Virginia 


EASTERN SALES OFFICES: 


DAILY CAPACITY NEW YORK: 51 East = St., Vendetale Ave. Bits..E. D. WOOD, Megr., MILLS 
Saw Mills . . 500,000 Feet one Murray Fil Franklin, Va. Marion, S.C. 
< PHILADELPHIA: Otis Bldg., E.D. WOOD, Mgr. 
Planing Mills . 600,000 Feet PITTSBURGH : Oliver Bldg., GEORGE L. CAMP, Mgr. Wallace, N.C. St.Stephen,S. C. 





TAMPA, FLA., 3504 Barcelona St., B. J. WILKINS, Sales Rep. 
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Machine knives and saws are kept sharp. Square 
edges are absolutely true; workings or patterns are 
clean-cut, and our assembling of the different mem- 
bers into one package and properly preparing it for 
shipment, insures it reaching you fresh and sightly, 
unmarred by various handlings in transit. 


Mass production of frames enables us to offer a 
better article for less money than the carpenter-made 
frame. Our lumber is uniformly soft-textured, age- 
resisting Pondosa Pine, and our standardized factory 
methods insure accuracy and good appearance. 


Live contractors, carpenters and home-builders 
everywhere realize that high grade factory-made mer- 
chandise is stable of quality, uniform of size, and at- 
tractive in appearance, and that its standards must 
be maintained at this high level to guarantee business 
success. 


In 1924—our first year in the frame busi- 
ness—we made ten carloads of frames, while 
in our last fiscal year our plant produced 354 
carloads. 


Our own timber supplies our logs, and we have forty 
years’ cut ahead of us. We make only frames, trim, 
mouldings, casket shooks, and such apple box shooks as 
our No. 3 Common and our cut-up plant so-called “waste” 
lumber will produce. 


Our factory is kept running the year around. Ample 
warehouses enable us to maintain a large stock of all sizes 
which enable us to make quick shipment. 


Ask for our frames—Expect much of 
them— You will not be disappointed. 


BILES- COLEMAN LUMBERCOXS: 





OmAK, WASHINGTON 

















“DrxtE- RIFT” 
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End-Matched - 
Pre-eminent fron 
the Start 


Produced from the heart of Amer- 
ica’s finest stand of extremely 
dense, slow growth Long Leaf 
Yellow Pine, Lockhart END- 
MATCHED FLOORING has from 
the beginning commanded a pref- 
erence among dealers who cater 
to discriminating buyers. 


This premier timber, manufactured 
according to time-tested methods, 
correctly dried and accurately ma- 
chined, has retained this pre-emi- 
nence to the confirmed satisfac- 
tion of dealer and consumer. 


LOCKHART 


END-MATCHED FLOORING 


Is marketed according to DIXIE- 


RIFT standard lengths which 


assure rapid turnover—including © 


the fast selling 


LOCKHART BUNGALOW 
The Supreme Value of Its Class 





See your nearest dealer for quotations 
{Ask about Lockhart Porch Flooring} 


JACKSON LUMBER COMPANY 
Manufacturers - LOCKHART, ALABAMA 


A CROSSETT WATZEK GATES INDUSTRY ~ 
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Is The Grocer a Better 
Salesman Than You? 


Not Fundamentally. - «But he does know that package 
goods identified by label—branded according to the Pure Food law 
—and nationally advertised—give him a faster turn over and more 


profit than bulk beans sold from a barrel, for instance. 


ARKANSAS SOFT PINE 


is identified by Registered Trade Mark—is grade marked accord- 
ing-to the recommendations of the Central Committee of Lumber 


Standards under the Hoover program—and is known favorably to 











consumers, through national advertising, for its superior merits as 


SATIN-LIKE INTERIOR TRIM 
SOFT WORKABLE COMMON LUMBER 


Arkansas Soft Pine Offers you the quickest way out of price competition. 


All stock bearing the Arkansas Soft Pine trade mark is manufactured, 
grade marked and sold exclusively by the following companies: 


Caddo River Lumber Co..... Rosboro, Ark. Fordyce Lumber Co. .....+.. Fordyce, Ark. 
Sales Office: R. A. Long Building, Kansas City 
Crossett Lumber Co. ....ce- Crossett, Ark. Southern Lumber Co........ Warren, Ark. 
Dierks Lumber & Coal Co..... Dierks, Ark. rm ’ : 
Sales Office: Gates Building, Kansas City, Mo. Wisconsin & Arkansas Lbr. Co., Malvern, Ark. 


Combined annual production 350,000,000 board feet 
COMPOSING THE 


ARKANSAS SOFT PINE BUREAU 


LITTLE ROCK, ARKANSAS 
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Every 
Bundle 


of Bratlie Bros. 
Surety Bond Red 
Cedar Siding is 
carefully  pro- 
tected from dam- 
age in transit by 
a heavy card 
board wrapping 
which is secure- 
ly tied in place 
by a strong, soft 
ord 


i in 
|| | (WISH THE BOSS WOULD! 
[||| | |HURRY UP AND GET 

||| | | STARTED ON THIS JOB- 
'!'M ACHING TO GLIDE MY 
| BRISTLES OVER THIS 
| 





LONG LAKE PONDOSA 











SMOOTH, FLAWLESS 








cord. 

A real Surety 
Bond guarantees 
Bratlie Bros. 
quality. Write 
us today for quo- 
tations. There’s 
real opportunity 
in this stock. 


——— 














Here’s How 


Bratlie Bros. Protect the 
Ends of Their Siding 


Bratlie Bros. end protectors are 
proving a big merchandising feature. 
Dealers are finding that the fact that 
% ends are protected from damage ap- 
peals strongly to contractors and car- 
penters. 











> 
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HE flawless surface qualities of Long 
Lake Pondosa Pine win immediate 
favor with the painter.....another reason 
for the preference that is being given this } 
ideal lumber by buyers, dealers and build- 
ers in every section of the country. Make 
Long Lake Pondosa Pine Your Lumber. 


Get in touch with us — 
Let us send you our period- 
ical handshake, “The 2x4.” 


When a carpenter opens a bundle of 
Bratlie Bros. Red Cedar Siding, it is 
all usable. No time wasted sawing off 
broken ends. No loss in feetage. With 
Bratlie Bros. siding a carpenter can do 
a perfect siding job. 


Bratlie Bros. Surety Bond Red 
Cedar Siding is made in both bunga- 
low and bevel sizes. Shipped with 
Surety Bond Red Cedar Shingles and 
Red Cedar finish lumber when desired. 








== Oo7.u ; 





Let us tell you how other dealers 
are featuring the End Protectors on 








LONG LAKE, LUMBER | — Bros. siding with good re- 
, 
J. M. Brown, President en E. C. Wert, Vice-President BR ATLIE BROS. MILL C O. 


ts —$ ae > i 





RIDGEFIELD, WASH. 
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= All Stock is Separated as |: 
to Widths and Lengths 


3 in all Grades 
“It's Worth the Difference” 


AREFULLY selected stock that has been thoroughly kiln 
dried, perfectly milled, that is always clean and bright, free 
of sap stain and decay producing germs... . lumber that has 

been classed by the builder, the contractor, the architect, the car- 
penter, and the dealer as the very best stock that they have ever 
handled, is convincing proof of its superior quality. 
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It’s Fir lumber of these outstanding qualities that is identified with 
the C. C. & C. C. trade-mark. A quality product that can be sold 
ata profit. And “it’s worth the difference.” 


Let us quote on your requirements 


Central Coal & Coke Company 


Keith and Perry Bldg. KANSAS CITY, MO. 
Branch Sales Offices: 





Chicago, IIl. Omaha, Nebr. Houston, Texas 
Columbus, Ohio St. Louis, Mo. Dallas, Texas 
Indianapolis, Ind. New York City, N. Y. Portland, Ore. 
Oklahoma City, Okla. San Antonio, Tex. San Francisco, Calif. 


Mills: Vernonia, Oregon — Conroe, Texas 


Manufacturers of OLD GROWTH YELLOW DOUGLAS FIR 
and SOUTHERN PINE — and Miners of Coal. 
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Products from This Plant Shipped to 43 States 


This shows the popularity of our mixed cars. This proves the advantages we 


MKXED 


offer buyers in being able to load in a mixed car practically every product manu- 
factured from California White Pine, Sugar Pine and Redwood. 


@ The items we manufacture are too numerous to list here. Write for our de- 
AR livered price list No. 8. It will give you complete information. 


SERVICE 


California White Pine. Sugar Pine and Redwood 


Embracing all manufactured products therefrom. Car shippers of White Pine Mouldings, Siding, 


Sash, Doors and Cabinet Work. 


CHICAGO LUMBER COMPANY OF WASHINGTON : 
By OAKLAND, CALIFORNIA 































Efficient Service on 
Your Needs 


in California Woods 


Scores of buyers throughout the country are 
finding that we are unusually successful in 
sizing up their requirements and adapting the 
California Pines to their needs. Like all other 
lumber there is considerable variation in the 
quality of the 


California Pines 
— White and Sugar 


Finish, Dimension, Shop, Commons 
Factory Lumber, Cut Sash Door Stock 











You undoubtedly have certain features you 
like in the lumber you use. Why not tell us 
about your requirements and let us demon- 
strate to you the advantages of our service? 


Wendling - Nathan Co. 


Established 1914 


SAN FRANCISCO, CALIF. 


Lumbermen’s Building, 
110 Market Street. 























LUMBER and tts USES 


By R. S. KELLOGG 
Revised by 
Franklin H. Smith 





385 Pages, 6x9 ins., 98 Figures, 111 Statistical Tables 
Cloth— $4.00 





[LUMBER AND ITS USES, by R. S. Kellogg has 
had perhaps the widest sale of any book of the 
kind ever published. 

The third edition, revised to date by Franklin H. 
Smith, printed from new type and attractively bound 
is even more valuable than heretofore to every 
manufacturer and distributor of lumber and all con- 
cerned with specifications for lumbe-, timber and 


other uses. 
CONTENTS OF CHAPTERS 


1. Structure of Wood. 12. Hardwood Flooring. 

2. Physical Properties of Wood. 13. Fire Resistance. 

3. Lumber Grades. 14. Lumber Prices. 

4. Standard sizes of Lumber. 15. The Uses of Lumber. 

5. Lumber and Log Measurements. 16. Commercial Woods. 

6. Shipping Weights. 17. Lumber Manufacturing. 

7. Structural Timbers. 18. Forest Products. 

8. Seasoning of Timber. 19. The Timber Supply. 

9. Wood Preservation. 20. Permanent Advantages of Wood. 
10. Paints and Wood Finishes. 21. Sources of Information about 
11. Wood Block Paving. Timber. 


$4.00 postpaid—money refunded if not satisfied 
FOR SALE BY 


Aimericanfimberman 


431 So. Dearborn St., Chicago, III. 
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Mixed Cars White Pine 


Doors —Frames — Sash — Lumber 
Mean Big Savings—Quick Turnover 


Mail Coupon Below for Delivered Prices 


Just check on coupon below, noting 
items you are interested in, mail coupon 
to us at 360 North Michigan Avenue, 
Chicago, and we will quote you deliv- 
ered prices at your station. You will be 
under no obligation and you will be sur- 
prised at the big savings we can make 
you. 

You can buy a few doors, some Sash, 
Window and Door Frames, Mouldings, 


An Average Mixed Car 
Order 


As an example of how easy it is to make 
up a mixed car, 


160 Doors, average weight 45 lbs., per door 7,000 lbs. 


150 Frames, average weight 40 Ibs. per 


DE cicck cris cack cece etuphe cc enss 6,000 Ibs. 


50 Thousand feet Mouldings, average 














c weight 20 Ibs. per thousand lin. ft... 1,000 lbs. 
Panels, Sash Stock and end load with ; 
a 300 Window or Sash, average weight 
shed or yard stock, all at very low prices WOME sos kcdnces sick cee 3,000 Ibs. 
Kerr as low in small quantities ' as in 10,000 Feet Bevel Siding, average weight 
straight cars, thus reducing your invest- 600 Ibs. per thousand............... 6,000 Ibs. 
ment and increasing your turnover. Just 5,000 Feet Bungalow Siding, average weight 
now prices on these items are very low— 1,200 Ibs. per thousand............. 6,000 Ibs. 
act today — mail coupon and see for 4,000 Feet Selects, average weight, 2,000 Ibs. 
yourself. If you want to know more per apenas Terereerreree eee eee 8,000 Ibs. 
about Paul Bunyan’s—just say—“Send Boards, Dimension, Lath, etc., only... 3,000 Ibs. 
Paul.” 40,000 Ibs. 
TRADE MARK 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CoO. 


po. 2 3 \o MILL, FACTORIES and SALES, WESTWOOD, CALIFORNIA 


Cop : Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 
Ee 


Aut SALES OFFICES 
Monadnock Building, 807 Hennepin Avenue, 360 N. Michigan Ave. 702 E. Slauson Ave 
SAN FRANCISCO MINNEAPOLIS CHICAGO LOS ANGELES 


Detach and Mail This Coupon to The Red Rive r Lumber Co., 360 No. Michigan Ave., Chicago 


Chicago Yard and 
Warehouse 





REGISTERED 


Check items on which you desire prices. 


THE RED RIVER LUMBER CO., 
360 N. Michigan Ave., Chicago 
Please give us delivered Prices in cars on items checked. 
A very complete stock of Calif. White 


and Sugar Pine is carried in our Chicago Doors [J Pease () rs soca 
yard, also a stock of Doors, Windows, Windows [] Mouldings (] Shop Ol 
Panels, Mouldings, Frames, Garage ; Siding [] 
Doors, Cut Stock, Screens and general Moulded Sash Stock (] Cut Sash Stock [] Dimension (] 
line of millwork. Free 1) Cut Door Stock [ Lath [ 

If interested we will send you catalog . ‘ 
showing millwork items carried: and de- A copy of Paul Bunyan will be sent if so requested. 
livered prices. Check here. ee PO free er mre ne a ee Ne 


ii Cilinnn Winn Mite ey UO tne 22 e--eeeooreeen gtd +7 perenne pes eeettiore rn encore eo 


COOSHOSHSESSEHSSHSSEHSSHSHSSESHHSHSSHSSHSSHHSHSHSHHSHHSHESHSHSSHTHSSHHSHHSHSHSSHSSHSHHHHSSHSHHHESHESHOSOSOED 
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The RestWood 
Nature Produces 
Jor Sidewalls 





For all purposes where a-wood is desired for exceptional resistance 
to the elements, the wise builder’s natural and confident choice is 
£ Western Red Cedar. This is the world’s premier “outside” wood. 
§ This wood insures attractiveness, long life and service to any home. 


4 We own acres and acres of some of the finest Western Red Cedar 
Ng - . . aS —. . rin . 
/ timber growing in British Columbia. To the experienced lumber 



















buyer that is “enough said” to convince him of the superior qual- 
ity of 


“Beaver Brand” Western Red Cedar 
Bevel and Bungalow Siding 


\We do not manufacture a wide variety of lumber items from our 
logs, but specialize in Bevel and Bungalow Siding. This means 
that the best part of every log goes into our siding. That’s why 
contractors, carpenters, painters, builders and dealers say that our 
Siding “is different and better.” 


“Beaver Brand” Bungalow siding is made 34x8-, 10- and 12-inch, 
and the Bevel Siding is %4x4-, 5- and 6-inch. Buy it from us in 


straight or mixed cars; or mixed with shingles from any B. C. 











Shingle Mill. Put in a stock of this siding soon and note how well 
it satisfies your customers. 


‘THURSTON - FLAVELLE, L7p. 
PORT MOODY, B. C. 
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Douglas Fir bridge stringers ready for shipment. McCormick Douglas Fir 


comes from the finest stands in the Pacific Northwest 





What McCormick’s 


complete service means 
«+ to you 


M-corMick is equipped to meet 
your every requirement within the range 
of West Coast woods . . . Douglas Fir, 
Cedar, Spruce, Hemlock .... to your 
most exacting specifications! 


McCormick’s is an all-inclusive service 

. our own stands of the finest timber 
in the Pacific Northwest ... our own 
modern logging camps,our own mills cut- 
ting 1,200,000 feet daily, our own treating 
plant, our own fleet of coastal and inter- 
coastal vessels and our own gridirons, 
connecting with all trans-continental rail- 


roads for fast shipments to all points in 
the United States. 


Every step is McCormick controlled. 
That’s why McCormick lumber stands 
for dependable quality, grades, deliveries. 
And has for more than a quarter century. 


You can profit by this complete ser- 
vice. We are prepared to ship straight 
or mixed car loadings for yard trade, 
industrial orders of any size, all materials 
for railroad uses. Ask our representative 
to quote you or see our nearest sales office. 


Chas. R. McCormick Lumber Co. 


SALES OFFICES: Portland, San Francisco, Seattle, Los 
Angeles, San Diego, New York, Philadelphia. MILLS: 
St. Helens, Oregon; Port Ludlow and Port Gamble, Wash- 


ington. 


Douglas Fir . Cedar 


TREATING PLANT: St. Helens, Oregon. 


Spruce « Hemlock 
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Lumber 


“takes wings” 


S THE unmuffled roar of giant motors 
proclaims progress in the air, so the 
friendly click of moving rollers in a Ma- 
thews Gravity Conveyer promises more 
rapid headway in the movement of lumber. 


With one man loading at the elevated end 
and another at the receiving spot, lumber 
“takes wings” in its transit from point to 
point. . . for the graded flanged end rollers 
carry those long, clumsy planks and short, 
stubby timbers with equal facility. 


Scores of transportation jobs can be as- 
signed a Mathews Gravity Conveyer. Just 
send the coupon for the book describing 
these many uses. 


MATHEWS 








112 Tenth Street, Ellwood City, Pa. 
Would like to have a copy of your book “Mathews Lumber 


i Conveyer.” Understand this request obligates me in no 
l manner. 

| 

1 

I 


Signed _- 
Firm 
Address 


MATHEWS CONVEYER COMPANY | 































The time spent in pulling out bent 
nails and sawing out flooring damaged 
by bent nails can scarcely ever be charged 
to customers. There is no reason why con- 
tractors should pay for so much of this 
unproductive work any longer. Reading 
Hard Cut Floor Nails have proven their 
ability to drive straight and hold fast even 
where they encounter knots in the sub- 
floor or joists. 


They are wedge shaped to cut their way 
into the board, spreading the wood with 
the grain, but not across it. So there is 
little chance of splitting the wood. 


You may pay a little more for Reading 
Cut Nails but the saving in labor is three 
to five times the extra cost of the nails. 
Use them on the next job and notice the 
difference. 


READING IRON COMPANY 
READING, PA. 


RICO no: NAILS 


Inigo te Se te te Se Se" Soe” Soe Seg" Sg Seg 
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PAMUDO 


Genuine Solid Stile and Rail 
“TWO PAN” 


Pamudo Solid Stile and Rail 


or Pamudo Laminated— . 
Both Fully Guaranteed 


Pamudo Fir Doors are furnished either Solid Stile and Rail or 
Laminated Stile and Rail. Pamudo Laminated Stile and Rail doors 
are the best of the glued together type and carry the usual guarantees 
against blistering or coming apart under moisture. 


At the same time we want every dealer and distributor to know 
that we still offer and expect to offer for years to come Genuine Solid 
Stile and Rail Pamudo Doors made from fine, old growth solid Fir 
stock. We shall continue to guarantee these doors as we always have. 
Immerse them in water or spray them with live steam—finish them 
deeply with acid stains or oils—there are no faces on these solid wood 
frames to blister, peel or raise. 

And Genuine Solid Stile and Rail Pamudo Doors still sell as low 
as the glued-up doors and show as good or a better profit. 

This type of door has served without failure for 300 years or more 
and regardless of whether you stock our laminated doors or not you 
should have this standard item for careful builders and owners. 





Our branch house near you can supply you. 


PACIFIC MUTUAL Door Co. 


TACOMA, WASHINGTON 





Warehouses and Shops: Brooklyn, N. Y. St. Paul, Minn. Indianapolis, In¢é. Chicago. [JL Kansas City, Mo. Philadelphia, Pa 





Door and Window Frames, Panels, Mouldings, Finish, Casing, Base, Columns, Porch Posts, Garage Doors, Plywood, Porch Rails, Case 
Work, Sash, Newels. 
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make a nice job. 








Idaho White Pine 
and Pondosa Pine 


ge 
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Here’s Lumber 
That Satisfies * 


a 
We are satisfying a long list of good “ie 

customers with our Idaho Whiteand + 

Pondosa Pine. 

McGoldrick quality 








is reliable — fine, f 
soft, light weight & 
lumber that builds Ye 
and holds trade. 





Write for quotations. 


McGoldrick Lumber Co. 


SPOKANE, WASH. 
Minneapolis Offices 600 Lumber Exch 











s5PRECISION in Manufacture 


Accuracy in flooring manufacture is absolutely essential 
if the various pieces are to fit snugly into one another and 


This accounts for the fact in making IXL Rock Maple 
Flooring we have never adopted the speedy one-operation 
process that not a few manufacturers are using. 


IXL Rock Maple Flooring is made with “watch-like” 
precision by the famous IXL 8-machine process. 


The result is flooring that makes an unsurpassed finished 
job—that’s distinctly a credit to the dealer who sells IXL 
flooring and the contractor who lays it. 


Let us quote on your flooring requirements. 


‘WISCONSIN LANDG LUMBER Co. 
HERMANSVILLE, MICH. 




























SEND FOR 
CATALOG 


Our list of books 
covers a wide 
range of subjects. 
Our catalog will 









In the most profitable conduct of 


you must frequently refer to outside sources 
for new ideas, more economical methods and 
time saving suggestions. And right there is 
where the American. Lumberman book depart- 


ment can be of real service to you. 


Write us the mature of your problem, and if we 
have any book offering a solution, we’ Il be glad 
to tell you about it, price, etc. If we haven't 

he book you need, we’ll try to get it for you. 


American Lumberman 
431 So. Dearborn Street, 


Is There 
Some Book Here 


YOU NEED? 


CHICAGO, ILL. 





your busi- 
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A Low Cost Service 


through freight rate—plus a nom- 
inal handling charge—we can ship 
your orders out of our Chicago yard on 
the same day we receive your order. 
Are you taking advantage of this milling 
in transit rate out of Chicago? 
And are you taking advantage of the 
service given by the largest lumber yard 
in the world? 
In the Edward Hines main yard is 75 
milton feet of long-leaf Yellow Pine 


‘arn only 2%c per 100 lbs. over the 


timbers, dimension, flooring, crating ma- 
terial, etc.; there is Fir up to 30x30, one 
hundred feet long; Soft Northern Cork 
White Pine; Elm; Basswood; Spruce; 
Maple; “Beautiful” Birch; Hemlock; 
and others. There’s pattern and flask 
lumber; any kind, anything you need in 
lumber. 


Write, telegraph or telephone your re- 
quirements. No order is too large for 
Hines to handle promptly. None is too 
small to demand our most careful service. 


Edward Hines 
Lumber 


Telephone Canal 0349 


Co. 


2431 South Lincoln Street 


Chicago, Illinois 


Western Union and Postal Wires Direct to Our Office 
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Get it where they’ve pot it and get it quick 


Pattern, Flask and finishing lumber—Barn boards, Ceil- 


Soft White and 
Norway Pine 
Spruce 


Larch 


White Pine. 


ing and partition from the softest of Northern Cork 


Norway and Spruce dimension and boards. Straight or 
mixed cars of any sizes or grades leave our enormous 
concentration yards and sheds of shipping—dry stock 


within twenty-four hours after receipt of order. 


Our connections with four railroads give us a constant 
supply of cars and a quick movement through the Duluth 
Gateway to the Markets of the World by land or water. 


Tap America’s finest forests for an unparalleled service 
and a dependable supply of Northern Soft Woods, 





The Virginia and Rainy Lake Company 


Virginia, Minnesota 
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“MARATHON” 


Control Saves the Day \KR28"? FLOORING 


; WRITE Ws Fon eee 

All authorities agree that control of production WARD BROTHERS, Manufacturers BIG RAPIDS, MICH. 
and the natural depletion of stocks by consumer- 
demand are responsible for a great improvement in 
lumber trade conditions. 











The policy of curtailment was adopted not by 
agreement but by the common sense of individual 
operators. It was dictated not by selfishness, but Save taki Gesscenan y « nang mac“ 
by a desire to correct an evil which was threatening ‘ end wed er Capacity 
the existence of many producers. auenee s seein tend a? 
This demonstration of the wisdom of control in incamnnepaieiies ies 





industry for the general welfare should be enough to 


fix the policy of production gauged to the consum- 
ing requirement. 


| * 
Control at the operating end coupled with sound Hettler Brand Flooring 


financing will put the Lumber Industry near the 
head of the national procession. is made at our Chicago Plant by men who 


i have been in our employ for years. New 
Consult us on all financial matters. dry kilns insure the most perfect drying. 
Write, wire or telephone your orders for 
L. C. L., mixed cars or carlots for prompt 


GakerFenesC Compan) | werwan W. WETTLER LUMBER Co. 














Portland, Oregon Chicago Phone, 2601 Elston Ave., 
Pacific Building 208 South LaSalle Street Humboldt 0200 Chicago, III. > 
THE ONLY HOUSE IN AMERICA ORIGINATING AND Bt 
DEALING EXCLUSIVELY IN LUMBER SECURITIES 
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)) | ‘Wherever You Are “L-M-C” 
AIR DRIED N.C. PINE Can Serve You 
ROOFERS «! DIMENSION 


5/4 and 6/4 Kiln Dried 
Resawn Box Shed Stock 


Manufacturers and Wholesale Dealers 


P. M. Barger Lumber Co., Inc. || | Southern Hardwoods 


Oldest Largest Strongest ' 


MENS MUTUAL CASUALTY NY 


James S. Kemper, President 
Pantheon Building, Chicago, U.S.A. 















































a +) POPLAR MAGNOLIA 
OAK BEECH 
We want to sell the following GUM eg ott d ASH 
accurate grading a 
DRY Main. Hardwoods prompt shipments are 
BIRCH - the three factors that govern 
5/4 No. 3B Common. tom %xt2-4" Basswood . 
HERS occ eeeees sam 6/4 Ne. 3 Commes een 179M the operations of the Eastman- 
4/4 No. | Gomidh: 205M gig page isq gant ot Gardiner Hardwood Co. and the 
Va Pa ee 4/4 No. 2 Common.. 50M 4 e 
Br eas EMRE Some 4 Baia” para Tanne Se. 
5/4 Ne. | Common. .1i5M Com. ee 6x4 Select & No. | W 1 e 1 f h ill 
6/4 FAS coco 28M 6/4 Wo. 2° Common. “7M OE sesteuen e are exclusive sales agents for these mills 
G/4 Me. | Common... 758 wehn rene” ten rah and therefore solicit your inquiries and orders for 
mieite we man 2 (common: 20M 5/4 Flooring. Stock. .390M southern hardwood lumber. Air Dried or Kiln 
10/4 No. | & Bur... 20M 44x xl /a-32" Merch, Ash yo oe waaes Dried—Rough or Dressed. 
ry Ne 38 Gonaen. Som Hx V; a2 ‘eee 4/4N A 18M 
/ mmon. x1'%2-32” Bassw /4 No. 2 & Btr..... 
5/4 No. 3A Common. 30M ED cessducssni 130M 4/4 No. 3 Common... 18M . 
Hard Maple Flooring Stock for Rail or Water Shipment. ) Eastman, Gardiner & Co. 
CH WORCESTER CO Not Inc. 2250.1 Salle St.. CHICAGO LAUREL, MISSISSIPPI 
. ey Band Mills at Chassell and Ontonagon, Mich. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 


A man between 35 and 45 years of age, who is a 
thorough retail lumberman and one with experi- 
ence in a large city preferred. Must be a mar. of 
good personality, high moral character, with lots 
of push and energy, to take charge of a city retail 
business of well established firm who have plenty 
of capital, but in need of a man of the above 
description. He will nave an opportunity to Le- 
come interested in the business when he shows 
himself capable of handling it. If not one of the 
best, do not apply. 
Address “B. 68,’’ care American Lumberman. 





WANTED—MILLWORK SUPERINTENDENT 


Established Chicago mill manufacturing high 
grade, special detail millwork, wants a man, thor- 
oughly familiar with manufacturing, detailing and 
billing. Must understand managing men for pro- 
duction at right cost and know machinery. Willing 
to pay good salary. Give all details in first letter. 
Address “‘B. 66," care American Lumberman. 





WANTED—EXPERIENCED DETAILER AND 
Biller for special millwork plant. State age, sal- 
ary expected and references. 

DAVIDSON SASH AND DOOR COMPANY, INC., 
Lake Charles, La. 





WANTED—Al1 WORKING FOREMAN 


With furniture factory, experienced for plant mak- 
ing ready cut, kiln dried furniture and automobile 
body parts. Must be familiar with gluing-up work. 
Must know how to keep up and operate all ma- 
chines for this kind of work and take care of 
knives and saws. We desire a man who is already 
employed, but capable of handling a better job. 
Applications treated confidentially. 
Address “B. 63,’”’ care American Iumberman. 





WANTED ESTIMATOR DETAILER 


And biller on special millwork from plans and 
specifications, on schools, churches, residences, cab- 
inet work etc. Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 





WANTED A YOUNG MAN 


To serve as field man for a middle western state 
Retail Lumbermen’s Association. Prefer a man 
who has had some experience in Association work 
but would consider anyone who knows the needs 
of the retail lumber business in all its activities. 
Reply in care of this publication, giving expe- 
rience and salary expected. 
Address ‘“‘B. 51,” care American Lumberman. 


WANTED MILLWORK MAN 


Who can intelligently piece bill and detail all items 
of millwork from plans or estimates into the fac- 
tory. A knowledge of cabinet work and stairs is 
essential. 

Address ‘“‘S. 105," care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Want- 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Ill. 














WANTED—SALESMAN 


To sell sash and doors to retail dealers in south- 
ern territory. Apply by mail giving experience, 
age and salary you would expect, and state what 
territory you are familiar with. 
W. J. HUGHES & SONS CoO., 
14th and Maple Sts., Louisville, Ky. 





WANTED SALESMAN 


To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 

Address “M. 15,” care American Lumberman 





WANTED—SALESMAN 


By Southern Hardwood Wholesaler to cover Illi- 
nois, Michigan, Indiana territory. References re- 
quired. Liberal divisions of profit to right man. 
Must be able to furnish some immediate business 
as guarantee of ability. 

Address “‘B. 62,’’ care American Lumberman. 





SALESMAN WANTED 


Opportunity for a good lumber salesman that knows 
Chicago and suburban retail lumber trade, who 
can sell southern pine, western pine, and Pacific 
Coast soft woods. Drawing account and profit 
sharing arrangement to a good producer. In an- 
swering state age and experience, length of time 
on Chicago market. 
Address “B. 69," care American Lumberman, 





WANTED—SALESMAN 
Want high class salesman commission basis to 
sell band sawed West Va. Hardwoods, Ohio, Mich., 
Ind., western N. Y. and Pa, 
BOX 247, Kenova, W. Va. 





TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis. 
State age, experience, references and salary ex- 
pected. 

Address ‘“‘S, 119,’’ care American Lumberman. 


A COLLEGE MAN 35 YEARS OF AGE 


Desires a permanent connection with a large re- 
liable company in the capacity of executive, sales 
promotion work, field organization work, Manager 
of retail yard. Would consider foreign travel. 
Taught vocational education for 7 years, teaching 
cabinet work, furniture making and finishing, also 
architectural drawing. Connected for 8 years with 
the oldest Ready Cut House factory in capacities 
of office manager, manager farm building depart- 
ment, field manager in charge of supervision and 
organization of agencies. 
Address “B. 56,’ care American Lumberman. 





POSITION AS MANAGER OR SALES MANAGER 


Of sawmill. Wanted by man of twenty-five years 


lumber experience. Best of references and bond 
furnished. 
Address “B. 55," care American Lumverman, ‘ 





SHIPPING CLERK 


Lumber or Millwork, Retail. Several years’ ex- 
perience. . 
Address “B. 58,’ care of American Lumberman, 


WANTED POSITION AS SALESMAN OR BUYER 


Fifteen years, mill management, road selling and 
executive buyer for large retailer. Familiar South- 
ern Pine and Hardwoods and manufacture and 
utilization of cut stock, 

Address “B. 59,” care American Lumberman. 








POSITION WANTED 


In retail lumber yard by an experienced lumber- 
man in the manufacturing. Wholesaling and te- 
tail. Have had a great deal of experience in busi- 
ness generally and can fill any position you have 
to offer. Prefer Texas. D. B,. SNODDY, Monti- 
cello, Ark. 


OFFICE MANAGER—ACCOUNTANT 


Young married man, thirteen years’ experience, 
five years with United States Forest-Service’in re- 
sponsible position, now employed, desires perma- 
nent connection beginning about September first 
in Louisiana or Texas. 

Address “B. 60,” care American Lumberman. 








WANTED EXPERIENCED 


Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 

Address ‘“‘R. 124,’ care American Lumberman. 





WANTED—FIRST CLASS 


Locomotive machinist who is capable of doing his 
own locomotive repair work and all shop work. 
This is for one of the largest sawmills in northern 
Wisconsin and a good, steady position, Please give 
full information in first letter. 

Address “S, 102,’’ care American Lumberman. 





FOR A LUMBERMAN’S OFFICE 


we suggest these three boks about the lumber 
business by Douglas Malloch, ‘“‘the lumberman 
poet”: ‘‘Tote-road and Trail’ ($1.50), ‘In Forest 
Land” ($1.25), and “Re-sawed Fables’ ($1.00.) 
American Lumberman, 431 8S. Dearborn St., Chi- 
cago, Ill. 





A LUMBERMAN WHO HAS HAD 


A year’s vacation, is looking for a place as Man- 
ager or Superintendent of lumber operations. 
Have had experience as follows: 

Started in planing mill as a boy, worked through 
the manufacturing and shipping departments to 
position as General Superintendent and Manager 
of a pine and hardwood operation producing twen- 
ty-five million feet per year. Was promoted to 
place as Assistant General Manager of my com- 
pany’s Southern lumber plants—four (4) in num- 
ber, producing one hundred million feet per year. 
After a year in this place, was asked to go to 
the Pacific coast and take a place with an allied 
company as Assistant General Manager, I accepted 
and was in charge of construction and operating 
end of the business. We produced one hundred 
million feet per year. 

I lost my wife a year,ago and have done but 
little since and am now ready to get back in 
the game for a ten year stretch. Am ready to 
go anywhere in the world and can report for duty 
on short notice. 

Am confident that I can handle any organization 
that can understand the American language. Am 
fifty years of age and would be very glad to 
submit references that I believe would be inter- 
esting to anyone needing a man for such a place. 

Address “A. 66,” care American Lumberman. 





WANTED—POSITION AS YARD MANAGER 


10 years experience and 2 years veneer factory ex- 
perience. Good estimator, collector and book- 
keeper. 38 years, married, speak German, thor: 
oughly dependable. Can start at once. 

Address “A. 55,’ care American Lumberman. 








BAND SAW FILER 


Open for position, twenty years’ experience. Best 
references. Will go anywhere, Address S. J. 
RYERSON, Weirton, W. Va. 





WANTED A POSITION AS 


Yard Foreman or Lumber Grader. I have: had 
practical experience from the stump to the car. 
With No. 1 Reference. THOMAS MARTIN, Richy- 
ville, Pa., Box 71. 





IF YOU CAN USE A LUMBER SALESMAN 
With established trade in northwestern Iowa, In- 
land Empire or Coast Products to work either 
salary or commission basis, will be glad to hear 
from you. 

Address “‘B. 67,’’ care American Lamberman. 


POSITION WANTED AS MANAGER OR 
Salesman for a good retail yard. Years of experi- 
ence and best of references. 

Address ‘A. 58,’" care American Lumberman. 


TWO EXPERIENCED SALESMEN WANT FULL 


Line lumber, southern, northern, and west coast 
products, to sell on commission basis. Address 
1304 W. 34th St., Indianapolis, Ind, 











GENERAL MANAGER LINE YARDS 


Thoroughly experienced in accounting, buying, 
selling and all phases of line yard management. 
18 years with one concern. High class in every 
respect. 

Address ‘‘A, 56,’”" care American Lumberman. 





WANTED—POSITION 


Dry Kiln Operator or Yard Foreman, Yellow Pine 
Mill. 10 years experience. By young married. man, 
Can furnish A-1 references. Now employed, Ad- 
dress R. K. ROEBUCK, 524 8th Ave., Laurel, Miss. 





WANTED—MANAGEMENT OF RETAIL YARD 


Have had 14 years retail yard management, greater 
portion of this time with large yards, with vol- 
ume and strong competition. A good executive 
and organizer. Know buying and collections, Sal- 
ary expected $250.00. 

Address “A. 53,” care American Lumberman, 


BAND SAW FILER 


Fifteen years experience, hard and soft woods, 
good reference. B. HUPP, 619 Yokum Street, 
Elkins, W. Va. 


HARDWOOD SALESMAN 
Northern or Southern Hardwoods. 15 years ex- 
perience. Wisconsin and Illinois territory preferred. 
Address ‘A. 67,’’ care American Lumberman. 


BUYER OR AUDITOR 


Thoroughly experienced builders hardware, paint 
and sundries man. Line yard experience. Can 
estimate from plans. Understands buying and 
promoting of these lines. Can train others. Will 
made this department successful. References fur- 
nished. 7 4 

Address “‘A, 62,’ care American Lumberman. 
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BAND SAW FILER 


15 years experience and guarantee entire satisfac- 


tion or no pay. Al reference. 


Address “FILER,’ 
care American Lumberman. 


AN OLD ESTABLISHED LUMBER COMPANY 
Desires a Wisconsin box shook connection on 
wholesale basis. Immediate reply necessary. 

Address “‘B. 61," care American Lumberman. 





YOUNG SINGLE MAN 


Five years’ experience in retail yard as yard and 
office man desires location at once. Best of ref- 
erences. 


Address “B. 64," care American Lumberman. 


COMPETENT HIGH-CLASS LUMBER SALESMAN 


Particularly experienced with all Pacific Coast 
timber products, including red cedar shingles; 
also thoroughly familiar with California white and 
sugar pine, especially factory stocks and uppers, 
and also yellow pine. Prefer central or mid- 
dle west and eastern states territory. Constant 
worker, reliable, good record. Available now. 
Address “S. 115,” care American Lumberman. 


WANTED POSITION AS ACCOUNTANT OR 


assistant yard manager. Experienced lumber book- 
keeper, credits and collections, purchasing. ship- 
ping, estimating and selling. Chicago experience. 
Age, twenty-nine. married; locate anywhere. 
Address ‘‘P. 116," care American Lumberman, 


EXPERIENCED PLANING MILL FOREMAN 


Wants position. Can get results. 20 years’ ex- 
perience. Steam or electric. Detail or stock mill. 
South or southwest preferred, but will go anywhere, 
Permanent. Married. Strictly sober. L. C. SEAGO, 
180 Brookdale Ave., Newark, N, J. 


WANTED—MANAGEMENT OF RETAIL YARD 


Lumberman, 16 years’ experience, wants manage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R, 112,” care American Lumberman. 


STORE MANAGER DESIRES CHANGE 


Sixteen years’ experience as manager and buyer, 
ten years in one position. Now employed as 
manager and buyer for store doing a business of 
over $250,000 per year. Best of reasons for seek- 
ing change. 

Address “A. 63," care American Lumberman. 


IF YOU ARE INTERESTED IN 


the services of a capable lumberman as sales rep- 
resentative please communicate with me. Twenty 
years’ experience as road salesman, sales manager 
and buyer. Large following among industrials and 
yards trade in westerh New York and Ohio. Now 
employed; A-1 references. 

Address “M. 106," care American Lumberman. 























ATTENTION PINE OPERATORS 
OR TIMBER OWNERS 


We have a modern 8’ band mill. 
out within another year or sooner. We are looking 
for another mill site. Would prefer locating where 
we could buy logs delivered mill. Some large pine 
operator, having 75,000,000 feet to 100,000,000 feet 
hardwood timber, who would sell stumpage on a 
pay as you cut basis, get in touch with us. We 
are financially able to handle the deal. 
Address “B. 60," care American Lumberman. 


DISTRIBUTORS AND DEALERS 
CANNOT AFFORD 


To be without dependable West Coast representa- 
tion at source of supply. To stimulate volume and 
a profits have your lumber orders bought 
right 

Address “B, 67,"" care of American Lumberman. 


WANTED 


One or more retail lumber yards in a one, two or 
three yard town; location preferred in central or 
northern Illinois, northern Indiana, or southern 
Wisconsin. Yard must have a good record of earn- 
ing. Give sales for the past five years, av- 
erage inventory, capital investment, and fixed 
improvements and the net profit applicable to in- 
come tax for the past five years. All this informa- 
tion is necessary to inferest prospective buyer. 
Address “A. 50,” care American Lumberman. 


HAVE YOU A YARD IN A GOOD COUNTY SEAT 


Town that you really want to sell to a bona fide 
buyer? If so communicate with 
“R. 110," care American Lumberman. 


WANTED TO BUY 
Small going lumber business in Eastern Ohio or 
Western Penna. 
Address “P. 103,” care American Lumberman. 


DID YOU EVER WORK IN A LUMBER CAMP? 


Then you will like the rollicking rimes about 
the lumberjaek and the stirring verses about the 
weods and the waters in the books ef Douglas 
Malloch. “the lumberman peet.” Surely, if you 
are a lumberman, you ought net te be without 
these books: “Tote-road and Trail” ($1.50), and 
“In Forest Land” ($1.25). Let us send you either 
or both. American Lumberman, 481 8. Dearborn 
St., Chicago, Ill. 


We will be cut 




















WANTED WEST COAST CONNECTION 
Would like to make a connection with a good 
reliable West Coast Producer. Have several Sales- 
mon, eating on trade in Iowa, Minnesota and Wis- 
consin. 


Address “S. 107,” care American Lumberman. 


AN OLD ESTABLISHED WHOLESALE LUMBER 
company is interested in handling the sales in 
Pennsylvania, New York and the New England 
States, for Southern mills cutting white oak, soft 
texture red oak and soft texture white ash. 
Address “S. 103," care American Lumberman. 








WE ARE IN THE MARKET FOR 
Oak Dimension Stock in carload lots at the rate of 


about one car per week. THE H. 


SHELDON 
MFG. CO., Elkland, Pa. 





WALNUT LOGS WANTED 


Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 

GEO. W. HARTZELL, Piqua, O. 





ee WANTED—SIDE HEAD EQUIPMENT 


Round Dises for High Speed Cutters. 

113/16 1%” to 4” Thick. 

Knife preferred. 
Address “B. 64," care American Lumberman. 


WANTED TO BUY 


Woodworking and Electric Machinery. Please 
furnish list. CUNNINGHAM ELECTRIC COM- 
PANY, 2123 Pacific Ave., Tacoma, Washingion. 


WANTED—45 TO 56 TON SHAY 
Geared locomotive. Good condition, price reason- 
able. Full description and where located. 
Address “A. 64," care American Lumberman. 


Spindles 
Four or Six Knife. Four 

















DISMANTLING 
WEST EMINENCE, MO. 


70,000 Capacity Saw and Planing Mill 
6—150 H. P. Frost Boilers 
Complete Engine Room 
1—Graver Water Softener 
Dry Kilns—1—20x95’ 

1—40x95’ 
70—Flat Cars—60,000 lbs. Capacity—40’ long 
100,000’ Oak Timbers—6”x6” 
100,000’ Yellow Pine—6”x6” 
120 Houses 


Plant Open for Inspection 


BRIGGS & TURIVAS 
110 South Dearborn Street 
Chicago, Illinois 


FOR SALE 


Modern 6 ft. band saw mill, steam kilns and 
planing mill. Located in thriving southern city of 
25,000. Good location for both shipping and re- 
tail business. Good supply of virgin timber avail- 
able. Sacrifice price, 

Address “B. 53,” care American Lumberman, 


WOOD WORKING FACTORIES 


At sacrifice prices. Choice locations in Central 
States with low labor costs. Free industrial sites 
with switch to responsible manufacturers. Build- 
ings constructed and financed. $1.00 sq. ss Ca 
wards. Write us your requirements. ANTU 
FACTORY LOCATING SERVICE, 139 N. Clark 
St., Chicago, IIl. 


FOR SALE—FACTORY BUILDING 
On Private Switch Track. Full particulars upon 
request. PIPES & JOHNSON, Realtors, 
339 Carondelet St., New Orleans, La, 














FOR SALE—GET THE FACTS 
$20,000 will handle a fully equipped modern mil! 


and yard. Real estate and buildings. Best loca- 
tion in. Los Angeles. $25,000 monthly going busi- 
ness with 20 years good will and built up organi- 
zation. To be sold at heavy sacrifice. Liquidation 
of Estate. JEROME M. HIGMAN, No. 2831 Ex. 
position Pl., Los Angeles, Calif. 








A GUARANTEED $6,000.00 SALARY AND BONUS 


For you. Well known large California Corporation 
desires ten men with $10,000.00. Money doubly 
secured. Address CHAIN STORES, 2831 Exposi- 
tion, Los Angeles, Calif. 





TIMBER AND MILL FOR SALE 


Bargain by Owners—About 80 million feet Alle- 
ghany Region Hardwoods within few miles Alle- 
ghany Station, Virginia, Chesapeake and Ohio Rail- 
way. Equipped with 25 to 30,000’ daily capacity 
first class band mill. Eight miles railroad track, 
two Shay locomotives, tenant house, store and of- 
fice building all ready for complete operation. Only 
about 1,500,000 been cut. Hard road within mile 
of mill. Full particulars. Liberal terms to right 
parties. No middlemen or brokers considered. 
J. C., Box 1355, Charleston, W. Va. 





FOR SALE—SMALL PROFITABLE 


Wholesale concern, with low overhead, located in 
ideal southeastern city of approximately seventy 
thousand, is opening hardwood concentration yard 
and wants man capable of taking entire charge of 
small mill end or office end. Must be able to invest 
at least $7,500.00. Proposition will bear closest 
investigation. 
Address “S. 106," care American Lumberman. 





EXCELLENT OPPORTUNITY 


For experienced sash and door man with small 
capital to get into business for himself in Chi- 
cago. Present owner going south. 

Address ‘“‘S. 116,” care American Lumberman. 





SAW MILL FOR SALE 


Six-year-old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “‘B. 10,” care American Lumberman. 





UP-TO-DATE SAWMILL FOR SALE 


Small, modern sawmill, dry kiln, planer and box 
plant, complete in every detail. 40 M. capacity 
circular mill. 20,000,000 ft. Government timber 
contrect and 60,000,000 ft. more timber adjoining, 
can be had when wanted, paid for as cut. Located 
in Idaho Pondosa Pine Belt. Will sell at a bar- 
gain, half its worth. Cash or terms if made satis- 
factory and sold at once. Retiring from business— 
reason for selling. Further particulars. 
Address “D. 107," care American Lumberman. 





BUSINESS OPPORTUNITY 


Having cut out our cypress and hardwood holdings 
we have on hand a complete 30,000 ft. capacity 
band mill, which is too good to junk or sell as 
second-hand material. 
From a reliable firm wishing to change from circu- 
lar to band mill operation, or one having good 
timber holdings, we will consider a proposition to 
put in our plant and take preferred stock at a 
fixed rate. 

DEBLIEUX LUMBER CO., INC., 

Opelousas, La 





FOR SALE 


Saw mill with TIMBER and opment. 
J. F. GRESLY, Gurdon, Ark 





50,000 ACRES HARDWOOD TIMBER, MILL, ETC. 


Take some trade. I have a large Cotton Plantation 
to trade for tract of good timber; many other big 
trades. WORKMAN, Southern’ Building, 
Tampa, Fla. 





FOR SALE—SMALL YARD 


Located in good farming section near growing city 
doing a good business. Wonderful opportunity for 


man with small amount of capital. About $20,000 
will handle it or would consider selling half inter- 
est to reliable party. 

Address “B. 65,’ care American Lumberman. 





FOR SALE—RETAIL LUMBER YARD 


In a town of 16,000 population North Central 
Indiana. 


Address “R. 114,” care’ American Lumberman, 





FOR SALE—LUMBER YARD 


Eastern Iowa. One-yard town. Good location and 
good business 





Address “R. 102,” care American Lumberman. 
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FOR SALE—HICKORY BILLETS 


2%x1%-10 inch 60,000 ft. 
2%x1%-10 inch 8,000 ft. 
x1%-10 inch 8,000 ft. 
2 x1%-9% inch 8,000 ft. 
x2%-10 inch 6,000 ft. 
Also other sizes in oak. 
x1 from 20 inch up to 58 inch 
1%x1% from 20 inch up to 93 inch 
x2-20 and 30 inch 
21%4x2%)x20 and 30 inch 
1x2-20-30-40 inch 

For prices, etc., write 

JOHN PARKS, Cora, Illinois. 


FOR SALE 


Poles, posts, piling, ties. Specialties in white oak 
piling. Prompt shipment on any amount. TIO- 
NESTA FOREST PRODUCTS CoO., Tionesta, Penn- 
sylvania. 


HARWOOD LUMBER FOR SALE 


35 M Ft. 4/4 Qtd. White Oak No, 2 Com. & Btr. 

30 M Ft. 4/4 Plain White Oak, No. 2 Com. & Btr. 

30 M Ft. %”x2%” & Wider Qtd. White Oak 

Flooring Strips. 

WILMINGTON SAW MILLS, INC; 
Wilmington, Ohio. 


HARDWOOD LUMBER FOR SALE 
1 car 8/4” FAS Qtd. Red Gum. 
2 cars 7. No. 1 and Sel. Qtd. Red Gum. 
5/8” Log Run Qtd. Sycamore 
40M’ 10/4” Log Run Soft Maple WHND. 
8/4” No. 2 and 2A Com. Sap Gum. 
1,000,000’ other good dry Hardwoods, mostly 8/4”, 
10/4” and 12/4” Qtd. Sap Gum. Want orders for 
thick Red and White Oak green from saw, No, 2 


MILLER LUMBER COMPANY 
Millerton, Okla. 


YELLOW CYPRESS FOR SALE 


4 cars ten quarter Tank, 3 cars ten quarter FAS, 
8 cars ten quarter Selects, 1 car twelve quarter 
Tank, 2 cars twelve quarter Selects, all thoroughly 
dry, band sawn, good widths, lengths. Address, 
GOOCH BROTHERS LUMBER CO., Yazoo City, 
Miss. 


- te bo ton 


we 

















FOR SALE—OAK POSTS 


1,033 square Oak Posts 5x5—8’, 526 square Oak 
Posts 4x4—8’; can load straight’ or end load with 
Price on these posts will be 


made very attractive. Write 4 prices; inquiries 
will be answered by return post 
TENNESSEE STATE LUMBER CO. 
Counce, Tenn, 





FOR SALE 


Commercial railroad ties for private track. Also 
Standard Railroad Ties, and short ties for narrow 
gauge track for contractors’ use. W. J. DELANO, 
St. James, Mo. 





FOR SALE—PACIFIC COAST TIMBER 


Transportation good. Must be sold to settle af- 
fairs of estate. 120,000,000 feet, with 200,000,000 
additional feet if desired. Good quality Fir in 
Southern Washington. Own saw mill capable of 
sawing 30,000,000 feet per year, but not in opera- 
tion nor on the property. Fine opportunity to 
start operation on small amount of capital where 
a real profit can be shown. Must be seen to be 
—— 350 SECURITY BLDG., Minneapolis, 
inn 





B. C. TIMBER 


For Sale. Large cedar tie and pole tract. Excel- 
lent railway shipping proposition to all eastern 
points. Full particulars from 

CANADIAN FINANCIERS TRUST COMPANY 
839 Hastings St. W. Sey. 5960, Vancouver, Canada. 


20,000 ACRES FOR SALE 


Virgin, redwood timber, in California; adjacent 
to deep water harbor on Pacific Coast; can furnish 
complete cruise made by two registered cruisers. 
This is the basis of an independent fortune. Ad- 
dress J. F. EDWARDS, 122 East Market St., 
Indianapolis, Ind. 


FOR PINE AND FIR. TIMBER LANDS 
pg FAVELL-UTLEY REALTY CO., Lakeview, 
re, 











DO YOU WANT EMPLOYEES? 


You can get good help by advertising in the 
Wanted-Employees column of the AMERICAN 





LUMBERMAN, 


FOR SALE 


App 16 million feet original growth pine and hard- 
woods on a common carrier in Alabama. About 
65% is shortleaf pine of excellent quality. Details 
to buyers only by writing. 

GEO. DROLET, Tuscaloosa, Ala. 











FOR SALE—ABOUT 100 ACRES 
Of good virgin white oak timber, near Oakland, 
Md. Write to 

J. E, COGLEY, Garrett, Indiana. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, IIl. 





5000 LITHOGRAPHED LETTERHEADS AT $2.95 
Per thousand. Bond Paper Engraving Free. 
ART PRESS, Lima, Ohio. 


SPIRAL GROOVED DOWEL PINS 


And everything in the wooden dowel line made by 
SAUNDERS BROS., Hanover, Me. 








2 YATES PLANERS AND MATCHERS 


2—-Dry Kilns and Kiln Trucks. 
1—-Sturtevant Blower 38 in. inlet. 
1—-Band Resaw also circular Resaw. 
1—-American 30 in. double Surfacer. 
1—-American single Surfacer. 
1—-Greenlee auto. double cutoff Saw. 
1—-Fay & Egan 3 drum Sander. 
1—Single end Tenoner with copes. 
1—Single spindle Shaper. 
1—American steam Log Loader. 
1—-American 3 drum steam Hoist. 
1—-3 drum gas. Hoist 50 HP. 

1-—-5 ton gas. Crane on motor Truck, 
75—2 wheel Lumber Buggies. 
1—7 ft. Band Mill ‘complete. 
4—Locomotives, Steam Shovel, 

machine shop tools. 
Some of above machines motor driven. 
A. C. LOVE CO. 

P. O. Box 789 Huntington, W Va. 


Air Compressors, 





FOR SALE—INVESTIGATE 
COMPLETE BAND MILL PLANT 


Capacity 15,000,000 per year. Include five hundred 
H. P. Corliss engine, band and heavy Allis Resaw 
Band Mill, three logging locomotives and forty log 
cars, also log loader and log skidding machine. 
Planing mill, American Fast Feed Machine, capac- 
ity 50 M. planed lumber per day. Also complete 
machine shop and welding plant. Also experienced 
plant operator will take down, move, set up and 
operate successfully. 

LATHROP LUMBER COMPANY, Reform, Alabama 


FOR SALE 


91—15x6 6 Roll Matcher Dovble 
Whitney P19—30x10—8 Roll 
weight 20,500 





Late Yates No, 
Profiler. Bargain. 
Double Surfacer, Round Cylinders, 
pounds. Send for full list. 
CHICAGO MACHINERY EXCHANGE 
1522 W. 22nd St., Chicago, Il. 


ONE 15” AMERICAN SURFACER AND MATCHER 


1—American Hardwood Flooring Machine 
2—Prescott Edgers 
2—Prescott Bandmills 
2—Prescott Niggers 
1—Log Haul-up 
FLA MILTON MACHINERY ~emepenees 
Menominee, Mich 


FOR SALE—USED PLANING MILL MACHINERY 
Rebuilt before shipping out. Write for prices and 


list. 
MIMS MATERIAL COMPANY, INC., Luray, Va. 











FOR SALE—MACHINERY LIKE NEW 
AT LESS THAN HALF THE COST 


1—16” Hermance 4 side inside moulder, 1 
set sq. heads; No. 3057, 1 set Shimer 
heads; 4” tongue and groove, Flex roll 
feed top roll bearings, 2%”, lower roll 
WOME FE has ok fhe ci ed tatoo aes ire $1000.00 


a—36" 8 Jointer complete with style C 2 
knife cylindrical head; No. 2261-and C/S 
and with Billstrom feed.............0.. 


1—Hall & Brown No. 64 comb. saw, 14” 
cut and rip, front and back gauge, and 
double miter gauge for’ carriage table, 1 
comb, rip and cross cut gauge for sta- 
POR SED ttc v 0nd tenkasensdgaeabaewe 


400.00 


200.00 


1—Dodds Special 6’ swing saw,-motor drive, 
1 post and 1 ceiling hanger............ 60.00 


1—No. 4 double wheel bench emery grinder 
%”"x23” arbor self oiling boxes, 12” 
wheel, adj. tool rests and wheel guards 15.00 


1—2 spindle shaper, 42”x70” iron table, fric- 
tion drive, 3” Vert adjustment, No. 391 


Advance, 2 speed spindles, 4500-5500, 

slow speed oversize........cceseee. ee eee 600.00 
1—B 42 Amer. Band Saw, 42” wheels, 

46”x50” tilting table, 20” vert. capacity 

No. 108905, Wright non-friction saw 

WD Wiebe h kee ses awbutenes0ctaeeesenres 200.00 
i—Buss Comb. saw and dado, 46”x44” rigid 

table, 6” Vert. Adj. iron frame, 1” arbor, 

also fitted with 51”x43” sliding wood 

table and a 46”x51” wood back table... 100.00 
1—Dauber Bell double miter saw with mo- 

tor driven feed, No. 2121, 3—30 cycle 

440 V. 3-phase, motors attached, gear 

GTO oss e008 )o5ceeves 8505008 45054 emES 975.00 
1—Schimmel Reid Simplex hand block 

sander, 14’, with table on tracks and 

with pulleys for 8” sand belt.......... 200.00 
1—Steubing . double lift truck, 6000 lb. 

CREE “66:00 002 600s eeneeseSicereseeiun 100.00 
1—26” knife grinder, 20” wheel, belt feed, 

1%”x22” adj. arbor hand feed......... 75.00 
1—Circular saw grinder, 6” full combina- 

tion, iron frame, S. C. Rogers & Co.... 25.00 


We guarantee the condition of the ma- 
chinery. Prices f. o. b. cars Grand Rap- 
ids, Mich. 


POWERS & WALKER CASKET CO., 
209-219 Front Ave., Grand Rapids, Mich, 





FOR SALE 
30 ‘miles 365-lb. rail.......2-.- gross ton $ 100 
1 17x24 Std. Ga. Mogul locomotive ..... 2,600.00 
1 17x22 Std. Ga, 10-wheel locomotive - 1,000.00 
1 10x12 Std. Ga. 42-ton Shay locomotive. 2,500.00 
1 10x10 Std. Ga. 35-ton Shay Locomotive. 1,000.00 
60 Skeleton Std. Ga, log cars, 28” whls. ea. 100.00 


Complete Saw Mill 

8-ft. F. & S. band and heavy. circular all - it 

1 Ciyde still lem lem GOrrick. «+ 0020s0scecs 0.00 
EDGAR LUMBER COMPANY, Wesson, in 


MOLDER, 14”, 4-SIDE OUTSIDE 


Hall & Brown. Planer-Matcher, 3-side, 24”, Fay- 
Egan No. 126. Write GEORGE LANSER CoO,, 4328 
Greenlee Ave., St. Bernard, Ohio. 


FOR SALE 


One Handy Sack Cleaning Machine. 

One Handy Sack Bailer. 

One Handy Sack Holder, 

All practically new, in good condition, run by 
Pn ER RSS FR RETR RISE rl aa, SIRE $175.00 

One John A. White Rip Saw............. 35.00 

38”x42” iron pedestal and table, in good condi- 
tion, run by electricity. 

NORTH CHICAGO LUMBER & COAL CO. 
NORTH CHICAGO, ILLINOIS 











BAND MILL FOR SALE 


Capacity, 35,000 feet Hard Maple per day. Bargain. 
Will sell at junk prices. Write for particulars. 
BERN HANSON, Grayling, Mich. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born St.. Chicago, Tl. 


FOR SALE—SAW MILL 


25M capaeity, with planing mill, office wareheuse 
and 20 acres land, all necessary equipment for 
complete operating unit, or will sell separately. 
Northern Wisconsin. Price very reasonable, terms 
if desired. Full particulars upon inquiry. 








FROM OWNER OF AN ILLINOIS YARD 


I have just sold my yard. It might interest you tu 
know that the buyer and seller were brought 
together through an ad in the American Lumber- 
man. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x16 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 60 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, — $4. 
ERICAN LUMBERMA 





Address “S. 7,"" care American Lumberman. 


431 South. Dearborn St., Chicago, N ilinols. 
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186 KW. 3 PHASE GENERATOR 

General Blectric, Type ATB, 150 KW, 80% P. F.. 
900 RPM, 220 or 440 volts, 60 cycle, 3 phase, belt 
driven, A. C, generator, with direct connected ex- 
citer, switchboard, slide rails and pulley. Also 
large stock of motors, A. C. and D. C, 

Vv. M. NUSSBAUM & CO., 

Fort Wayne, Ind. 


YOU SEE THESE ADVERTISEMENTS 
Why not place your ad in the classified department 
of the AMERICAN LUMBERMAN? When you 
want employment advertise in the paper that 
reaches the people. 








FOR SALE 


3—BALDWIN Consolidation type Locomotive, 
cylinders 20x26”, weight 73 tons, new fire boxes, 
first class condition. 

1—AMERICAN, 


Consolidation type Locomotive, 


cylinders 22x28”, 80 tons, first class condition, 

Large stock rebuilt locomotives. Also flat, box, 
passenger, camp and logging cars Standard 
trucks for logging Repair parts for cars and loco- 
motives. Steam shovels, draglines, locomotive 


cranes, log loaders, etc. 


GEORGIA CAR & LOCOMOTIVE COMPANY 
Atlanta, Georgia 





FOR SALE 
One (1) 28-ton Lima Shay geared locomotive, re- 
built. TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 





LOCOMOTIVE. FOR SALE 


77-ton Baldwin Mikado type 2-8-2 locomotive, 
equipped with piston valves, Walschaert valve 
gear, steel cab, electric headlight, steel under- 
frame tender and other modern improvements. 
Built 1925. 
BIRMINGHAM RAIL & LOCOMOTIVE co., 
Birmingham, Ala. 





FOR SALE 


One 32-ton Heisler Locomotive, in good condition. 
Not a worn out, discarded machine, but we have 
one more Locomotive than we need. Will allow 
the right kind of parties to try it out before buy- 
ing. Specifications and price on application. 
ADAMS NEWELL LUMBER COMPANY, 
Deemer, Miss, 


FOR SALE AT BARGAIN PRICES 
100 RUSSELL TYPE LOG CARS 50,000 Ibs. cap. 
33” Wheels MCB—Can ship on own wheels. 
DULUTH IRON & METAL CO. 
Duluth, Minn. 


FOR SALE STANDARD GAUGE LOCOMOTIVES 


50-ton Baldwin Mogul 
30-ton Lima gear 
Both in good condition and available for immediate 
delivery. BISSELLA LUMBER COMPANY, Lady- 
smith, Wisconsin. 











10-TON GASOLINE LOCOMOTIVE AND 
6 Log cars, 8 wheel, all standard gauge. 
tion fine. $1,500.00 for the lot. 

LEWTER F. HOBBS, INC.,, 


Condi- 


Norfolk, Va. 





ONE 12x36. ONE 16x36 
22x48 heavy duty Corliss Engines. 


— 


75; 150; 300 K A. C. direct connected Gen- 
erator Sets, 3 phase, 60 cycle, 220 or 440 volts. 
MERTES MACHINERY COMPANY 
610 Clinton St. 
Milwaukee, Wis. 


THE YEAR’S BEST BARGAINS 


Two brand new Pekor Iron Works Piston Valve 
Steam Engines. 25 H.P. More power with less 
steam. Ideal for sawmill. Fully equipped with 
fiywheels and governor. Priced for quick sale 
$398.00 each, F.O.B, Columbus, Georgia. 

PEKOR IRON WORKS, Columbus, Ga. 








THINK WHAT IT MEANS 


Many thousands of people each week read the 
classified advertisements looking for employment, 
employees, lumber, shingles, timber and timber 
lands, business opportunities, machinery, locomo- 
tives, cars, rails, etc. Always looking for some- 
thing—your advertisement in the wanted and for 
sale department would be seen by the very people 
you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
481 S. Dearborn St., Chicago, Hil. 





FOR SALE—FIVE MILES 


Of twenty-five and thirty pound relaying steel rail 


in excellent condition. 


Reasonably priced. 
P. O. BOX No. 


233, Huntington, W. Va. 


RELAYING RAILS 
All weights—8 to 130 lbs. per yard—Splices—Frogs 
—Switches—Tie plates—Locomotives and cars. 
E. C. SHERWOOD, 50 Church St., New York. 








RAILS 


Relaying and New, all sizes. Track Supplies. Pre- 
pared to give you high class service. Don’t buy 
before you get our quotations. 
PERRY BUXTON DOANE CoO., 
Pennsylvania Building, Philadelphia. 





RAILS 


New and relaying 500 tons 60s, 500 tons 70s, prac- 
tically new. Also large tonnage of light section 
relayers, frogs and switches, spikes, bolts, locomo- 
tives, cars, etc, Prices cheerfully quoted, 
M. K. FRANK 
Union Trust Blidg., 
Pittsburgh, Pa. 


Park Row Bldg., 
New York City. 





RELAYING 4 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 


weights, Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 





FOR SALE 


One 2%-ton Service truck and one Studebaker 
touring car, good tires and good mechanical con- 
dition. A bargain if sold’ at once. M. L. FAR- 
LOW, Paoli, Ind. 





IF YOU RUN A LOGGING CAMP 
and know something of its troubles and fun, its 
philosophy and sentiment, then you will enjoy 
every line of these two books by Douglas Malloch, 
“the lumberman poet’’: “Tote-road and Trail’ 





($1.50) and “In Forest Land” ($1.25). Address: 
American Lumberman, Publisher, 431 South Dear- 
born St., Chicago, Ill. 

1ST SA 





mee ee 
DAVIS - PARADIS 
Watchmen’s Clock Corp. 
95 Nassau Street, NEW YORK, N. Y. 


Check your Watchman. 
Receive Insurance Reductions. 
Our devices are High Grade. 








Loose Leaf Tally Books 


TALLY SHEETS WITH 
WATER-PROOF LINES 


Sample Sheets, Price List and Cata- 
og of Other Supplies will 
be sent on request. 


FRANK R. BUCK & CO. 














2133 Kenilworth Ave., CHICAGO, ILL. J 
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Removes Big 
Fire Danger 


Sparks—one of the 
greatest causes of fire 
around sawmills and 
timber — can be done 
away with by equipping 
mill stacks, locomotives, 
donkey loaders, skid- 
ders, yarders, etc. with 
South Bend Spark Ar. 
resters. Money back if 
not satisfied. Write for 
catalog. 


South Bend 


Spark Arrester Co. 
Western Branch: South Bend, Ind. 


Portland, Ore. 

















‘COUNTERFEIT CHECKS 
| 


are frequent except where our 
Two Piece 
Geometrical 
Barter Coin 


is in use, then 
mange isn’t 


Beemple i you 
S. D. 

| ‘CHILDS & CO. 

CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 











LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 


$10 TO $25 DAILY GAIN 


Using my Tractor Gang Edger, $150, with Trim Saw. Trim 
lumber and cut stove wood. NO EXTRA MAN, the tail sawyer 
feeds it. Variable belt feed, feed 3° and 4" thick. Little 
gas, Fordson hardly feels it. Money back if not BETTER! 


MINER “:" MERIDIAN, MISS. 




















HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
431 So. Dearborn St., CHICAGO 





No Weak Spots in Our Knives 


The uniformity of temper, the accurate grind- 


satisfaction with our 








ing and the perfect balance, insure maximum 


Planer and Jointer Knives 


For over 46 years we've been making knives, milled 
cutters, moulding cutters, blanks and tenoner knives. 
Be sure the knives you buy bear our trade mark. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U.S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 
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| Dependable Logging Locomotives 


For over 50 years Vulcan has been in close touch with lum- 
bermen and loggers throughout the world. Careful study of 
their hauling problems and a corps of highly efficient engineers 
have enabled us to build locomotives which stand up under the 
most adverse conditions. That’s why lumbermen today say that 
Vulcan locomotives are the most dependable and economical. 


There is a Vulcan of the correct type and size for your 
operation. We will gladly send an engineer to study your 
hauling problem and recommend the correct locomotive for 


Soeaneeraiaistiaiitiinaaapaiaae your use. 
Gauge 4’ 8%”; Service Weight 160,000 Ibs.; 


a 
IRON WORKS 
Write Now f 
 Super-powerfu wetter YULGAAIN rancncs 
Wheel Base 10’ 0”; Driving Wheels 44” di- TUL 
ah ds oil-fired _ ae econ’ LOCOMOTIVES 


200 lbs.; Tractive Force 26,800 Ibs.; Water 
Tank Capacity 1,800 gals.; Fuel Tank Ca- 
pacity 775 gallons oil. 


Ideal Power for Logging Camp Service 


HE Baldwin tank locomotive illustrat- 

ed was recently built for the West- 

ern Lumber Co., of Westfir, Oregon. It 

is an oil burner operating on curves of 
35 degrees and grades up to 7 percent. 


Loggers of this design give excellent 
service in short hauls and switching on 
rough tracks, steep grades and sharp 
curves. 


THE BALDWIN LOCOMOTIVE WORKS, PHILADELPHIA 


8-Wheel Log Wagons Reduce Hauling Costs 40% _ 


THOUSANDS OF THEM IN USE TODAY ~ Bration | 


by some of the largest operators in the country— verify this eons 
statement. Built on a scientific principle, they require less = 
power to pull a given weight over an uneven road than the . 
ordinary wagon and thereby save ‘ou money by increasing | 
your facilities and saving time. 


It’s all in the 8-wheel construction 


illustrated herewith are indis- 
Our genes in any logging camp. 
or handiness, practical opera- 


Self-Loading tion and a time and money 


Saver, a trial easily proves 
Skidd their worth. We should like 
ers to tell you more about them. 
Further particulars yours for 

the asking. 


LINDSEY WAGON Co. 


Sole Manufacturer, LAUREL, MISSISSIPPI 


STERLIN TOW POWER 
BLOWER SYSTEMS Lumber Truck 
Handing SAW DUST and SHAVINGS we Bearing Steel Wheels, 


Designs and Estimates free of charge. Results guaranteed. Ready to Shi 
BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. aay SS oP 


Sterling BlowerCompany, fie ro, | “GN, outline’ 








COMPANY 



















































Branches:—New York and Philadelphia. We will sell you a sample truck 
to build by. Send for circular. 


28, 30, 36, and 44-inch 





















SLOW SPEED, LOW POWER G. Kluge, Pres. 
Shavings and .. 





Complete Trucks 












Dust Collecting Systems also in Stock 
POSITIVE Long Distance Conveyor Systems. 
as ~~ Wood Waste Furnace A K C H E | = 4, 3 
Central Blow Pipe Co. IRON WORKS€ 
Engineers and Contractors Chicago 





1729-31 West Phone, se tg 6416 
Pershing Road, CHICAGO, ILL 
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A—Northern Pine 
B—Northern Spruce 
C—Northern Hemlock 
D—Northern Cedar 


Babcock Lumber Co...abceio 59 
Bradley, Miller & Co...... ac 
Brooks & Ross Lbr. Co..... c 
Ow River Boom & Lanier 


Emporlum Forestry Co.. 
Foster-Latimer Lbr. Co....ac 56 
Grand Raplds Trust Co... 59 
Hettler Lbr. Co., H. H.. oe 22 
Hines Lbr. Co., Edw — acej 21 
Hines Hardwood & weer 
p MBRRSE. vccccccccce 

J eckson & Tindle, Inc. . 
Kneeland-McLurg Lbr. Co. ec 
Mershon, Eddy, Parker = 


Northwestern Cooperag e 
Lbr. Co., The....... aor 56 
PROD. cccccccessens acd 8 
Pike-Dial Lumber Co...ajlor 65 
Rib Lake Lumber Co....... e 8 
Rust-Owen Lbr. Co........ a 8 


Sawyer Goodman Co...... 


RE RTE aopr 
Stack Lumber Co.......... c 
Stange Lumber Co........ ac 68 


Thunder Lake Lumber Co..a 8 
Virginia & Rainy Lake Co.ab 21 
Von Platen-Fox Co....... ac 56 
Wells Lbr. Co., J. W...... ac 3 
West Penn Lbr. Co...... ace 
Western Wood Products Co. . 

hoe enie dtikepeniell acjlor 65 


WeyerhaeuserSalesCo . ajlmrs 
Wheeler & Dusenbury..... ac 2 


Winegar-Gorman Lbr. Co..ac 65 
Wisconsin Land & Lbr.Co.acd 20 
a. aRRN EIR Lbr. 
Worcester Co.,C. H...... ed 22 
Yawkey -Biasell Lb. Co.....¢ 


E—Southern Yellow ‘ 
Pine 

F—Cypress 

Alger-Sullivan Lbr. Co...... e 58 


Angelina County Lbr. Co. ..¢ 
Ayer & Lord Tie Co....... ° 


Bradley Lbr. Co. of Ark. . 
Caddo River Lbr. Co...... eg 58 


Central Coal & Coke Co...ej 13 
Dibert, Stark & Brown Cy- 


Drs ceccbesssweseeecs ° 
Hines Lbr. Co., Edw... .. acej 21 
Hines Lumber Co., Edward.e 
Homochitto Lbr. Co....... e 
Industrial Lbr. Co......... e 
Jackson Lbr. Co........... e 10 
Jackson Lbr. Co., E. E..... e 
0 OS ° 
Kirby Lbr. Co............. e 


Long-Bell Lbr. ow ise Me 


Leteher di patina sane 
OES ae 


Newman Lbr. Co ,J.J..... ° 
end sasceséend e 55 
Peavy-Wilton Lbr. Co...... - 


SOFTWOOD LUMBER—ADVERTISERS’ INDEX 


Pelahatchie Lbr. Co., Inc. . .e 
Pine Plume Lbr. Co........ e 
Pioneer Lumber Co........ e 
Powell Lbr .Co............ e 
Sabine Lumber Co......... e 
Seidel Lbr. Co., Julius....... 

sthbabinninaniet efjlopqrs 


Southern Pine Sales Corp..efi 7 
Sumter Lumber Co.,Inc....e 4 
Tegge Lumber Co.,The....ef 88 
Turner-Farber-Love Co..... f 
Vernon Parish Lumber Co. .e 
Wausau Southern Lbr. Co. .e 
Wier Lumber Co., R. W....¢ 
Wistar, Underhill & Nixon.. .f 
Wyatt Lumber Co......... e 


G—Arkansas Soft Pine 


ArkansasSoft PineBureau...g 11 
Caddo River Lbr. Co...... eg 58 


Wisconsin& ArkansasLbr.Co.g 
H—Aromatic Red 
Cedar 
Bradley Lbr. Co. of Ark. . .eh 
Brown & Co., Geo. C...... h 55 
De Soto Hardwood Fig.Co.h 68 
I—North Carolina 
Pine 
Atlantic Lbr. Co........... 
Babcock Lbr. Co...... abceio 59 
Barger Lbr. Co., Inc., P.M. i 22 
Camp Mfg. Co............. i 9 
Ellington & Guy, Inc...... el 
Johnson & Wimsatt........ i 
Schuette Co., Wm........ ais 


Southern Pine Sales Corp..efi 7 
Willson Bros. Lbr. Co...... ai 59 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 


N—Port Orford Cedar 
Anaconda Copper Mining 
ne oe jru 
Ayer & Lord Tle Co....... j 
B C Spruce Mills, Limited... k 
Booth-Kelly Lbr. Co....... j 
Bratlie Bros. Mill Co....... 1 12 
Capilano Timber Co., “ae 
Central Coal & Coke Co. . 13 
Collins Lbr. Co., John D. ‘jim 
Connor Co., R........ acdjr 
Dempsey Lbr. Co........jm 
Douglas rm Exploitation & 
ged seltced jm 
Gram-Willis Lbr. Co ...j 64 
Griswold Lbr. Co., The..... j 
Hammond Cedar Co.. Jl 
Hammond Lumber Co, ‘Ine.. 
ARLE LL E I EO jmopq 
Hines Lbr, Co.,; Edw..... acej 21 


jkru 
Johaaon Lamber Co. C.D am 
Long-Bell Lumber Co. . .ejmo 
Lumbermen’s Exchange. .jop 
McCormick Lbr , C. 


R 
McMaster Shingle Co., yo 1 
Miller Co. Paul........... 
Mumby Lumber & Shingle 


-: 
& 


Pacific Mutual Door Co... .. j 19 
Pacific States Lbr. Co... .. jm 62 
Pike-Dial Lumber Co...ajlor 65 
St. Paul & Tacoma Lbr. Co.. 


SeidelLbr.Co.,Julius. ee 
Silver Falls Timber Co. . 

Sullivan Lbr. Co....... jkine 61 
Thurston-Flavelle, Ltd......1 16 


Werts Lbr.Co.,Elmer C..jkim 62 


isa tice cccanvesness ajlor 65 
WeyerhaeuserSaleeCo. . ajlmrs 
White River Lumber Co.jkim 
White Star Lumber Co: .cejl 65 
Willapa Lbr. Co.......... jk 61 
Winchester Bay Lbr. Co-. ik 


O—California White 
Pine 

P—California Sugar 
Pine 

Q—Redwood 

Albion Lumber Co......... q 61 


Algoma Lumber Co... .....0 
California Redwood Assn. . .q 
ar “semaine 


Chicago Lbr. Co. of Wash. —~ 14 
Cl8ver Valley Lbr. Co...... o 63 
Duffy-Hamacher Lbr. Co.oprs 2 
Exchange Sawmill Sales Co.eo 

Fruit Growers Supply Co..op 6 


Hammond Lumber Co., Inc. 


Wendling-Nathan Co....opq 14 


se eeeeecesseeceeses jJmopq Wertz Lbr.Co.,Elmer C...0pq 62 
Lassen Lbr. & Box Co...... o 6 : “ 
Long-Bell Lbr. Co...... ejmo Wuichet, Ine., Louis. .... opt 63 
Lumbermen’s Exchange... .jop 
Madera Sugar Pine Co....op R—Pondosa Pine 
Pacific Lumber Co. of Illinois. a 6 S—Idaho White Pine 
— a heeee - T—Arizona White Pine 
ver Lumber Co..... pos lea 
Redwood Sales Co......... gg Cr Western Lash 
Seidel Lbr. Co., Julius....... ee Copper Mining 
PEER OBO: jlopqrs hn iiceahineecaeace 
— Carpenter & Clarke pie Osianes Lbr.Co.,Inc..r 10 
ne ac duu dennd Wi aopr Brooks-Scanlon Co...r 
aan & Son, E.J...... op Connor Co., R......... acdjr 
Sugar Pine Lbr. Co., The. .op Craig Mountain Lbr. Co....r 68 
Union Lumber Co......... q 63 Duffy-Hamacher Lbr.Co.oprs 2 





Aah ccccceeccce® 
Basswood ...... b 
Beech ..... 
BIER cccccccse 
Cherry ....-+++-@ 
Chestnut .......f 
Cottonwood ....¢ 
WBRme ccccccccce em 
GUE coesececocecd 
Hickory ........J 
Mahogany, Phil- 
ippine -k 
Magnolia .......1 
Maple (Hard & 
Soft) ...+++..m 
Oak cccccccccce eM 
Peplar .cccccce® 
Sycamore ......P 
Tupelo .....++++@ 
Walnut .........8 


Alger-Sullivan Lumber Co.ino 58 


Angelina Hardwood Co. . .inq 
Atlantic Lumber Co...... en 
Babcock Lumber Co....... 59 


Barger Lbr.Co.,Inc.,P. M...0 22 
Barlett LumberCo.,W.C...mn 
Birch Valley Lumber Co.... 


Blakeslee, Perrin & Darling 
Op ROE abdefhijno 
Bradley Lumber Co. of Ark cin 
Brooks & Ross Lbr.Co.. .bdhm 
Brown & Co., Geo C....ahijn 55 





HARDWOOD 
FLOORING 


Beech ....020++-8 
Wives ccccccccce 
Gum .. 
Maple 
Gale ccccccccccee® 


eee eee. 4 


ore ee eeeee 


Alderman & Sons Co.,D.W...c 
Arkansas Oak Flooring Co. .e 
Bradley Lumber Co. of Ark.e 
a -~ericoaaay Lumber 


—— MILLWORK, VENEERS, SHINGLES, ETC. aaa 


SASH, DOORS, 
COLUMNS, TRELLIS, 
MILLWORK 


American Beauty Trim Co., 
The 


eee eee eee eee ee eee 


en Mt ébecescsons 54 
Gram-Willis Lbr. Co........ 64 
Hammond Lumber Co., Inc 
Long-Bell Lumber Co....... 


Mauk Lbr. Co., The C. A.... 


Mershon, Eddy, Parker Co... 56 
Pacific Lumber Co. of Illinois 6 
Pacific Mutual Door Co..... 19 
Red River Lbr. Co.......... 15 
Trimpak Corporation....... 
Western Door Mfrs. Assoc... 


Wheeler, Osgood Co., The. 


Buffalo Hardwood Lumber 
Caddo River Lumber Co... 
— & Sons’ Lbr. Co., " 


Miiwievnnnnneunea bedefl 


Delphi Lbr.Co.. . .abedefjmno 
Dibert,Stark & Brown Cypress 
RE q 
Eakin Lbr.Co.. . . 
Eastman, Gardiner & Co. 
ikactiebenadeweul acijlnopq 
Eastman, Gardiner Hardwood 


East Jordan Lumber Co. .chm 
Elias & Brother, G....... mn 
Emporium Forestry Co...... 
Exchange Sawmills Sales Co. 


Foster-Latimer Lbr. Co... . 
abdhmn 
Frost Lumber Industries, Inc. 

APSR Sa Ae achijlng 
Gideon-Anderson Co., = 


Grand Rapids Trust Co.cdhm 
Gregertsen Brothers Co... .ik 


Collins Lbr. Co.,C.C...... d 
Connor Co., R........... bd 
Crossett Lumber Co....... * 
De Soto Hardwood Flooring 

\ écgheeensatinuedian e 
East Jordan Lumber Co... .d 
Elias & Brother, G........ de 
Flanner Company........ bd 
Fordyce Lumber Co....... ® 
Foster-Latimer Lumber Co.bd 


Grand Rapids Trust Co. . .abd 
Hettler Lumber Co., H. H.de 


58 


M 
56 


WINDOW AND DOOR 
FRAMES 


Andersen Lumber Co....... 


Hammond Lumber Co., Inc. . 
Hedlund Lbr. & Mfg. Co., The 
Long-Bell Lumber Co...... 


PLYWOOD AND 
VENEERS 


ve Lumber Co... ‘* 


HARDWOOD LUMBER 


Gulf Red Cypress Company 
sia en eet ae aa acghijlng 


Hettler Lumber Co., H. H.. 22 


Hillyer Deutsch Bawards, 


— 


Inland Empire Lumber Co, 


Oe weet ee eeeee 


Sullivan Lumber Co... . 
Waite Lbr. Co., H. B.. 
Wertz Lbr. Co,Elmer 6. -.T8 62 
Western Pine Mfrs. Assn. ..r 
Weyerhaeuser SalesCo. . ajlmrs 





Winton Lumber Co....... ks 
Wuichet, Inc., Louis..... opt 63 
Oconto Company...... abhm 8 


Pardee & Curtin Lbr. Co, 
Fesep-AWiben Lamber Oo..ts 
Rib Lake Lumber Co..abedm 8 
Ross Lumber Co.,Warren...e 


CS Saar Rust-Owen Lumber Co..cdm 8 
Hines Lumber Co., Sised Sawyer Goodman Co..abdhm 8 
REA ee Ren ee abdhm 21 Southern Pine SalesCorp.... 7 
Holt Lumber Co....... bdhm 4 Stack Lumber Co..... bedhm 
Homochitto Lumber Co..... Standard Hardwood Lumber 
Ey Ae acijmnopq ye 
Jackson & Tindle, Inc.abdhm Stange Lumber Co....akdhm 8 
Kaul Lumber Co......... ino Taylor & Crate, Inc... . mno 
Kirby Lumber Co....acijlnpq Teese Lumber anhaen F 
oe Sa er i. > iE mnopr 
Kaehnd Mae tante Onsite tos 
Long-Bell Lumber Co..ilnog Ty. FarberLove Go. 
Lutcher& MooreCypressLbr, ss, mnpq 
Ee ---@ 58 Von Platen-Fox Co...abdhm 56 
Lyon Lumber Co...... acijino 55 Wells Lumber Co., J. W..... 
Meadow River LumberCo. ss, hein 3 
seodnnchucksusens bedfmno Wilderness LumberCo... . mno 
Mershon, Eddy, Parker Co.b 56 Willson Bros. Lbr.Co....mn 59 
Miller, Strum & Miller...... Winegar-Gorman Lbr. Co... 
OO: ee er re abdhm 65 
cei d aaa bedefmno Wiseonsin Land & oer = 
a FS Se ere 20 
See afjnor 69 Wisconsin-Michigan Lbr. o 
Natalbany Lumber Co., _ oS Ce pe a ee OE 8 
Spd Cmienvevakeesauee 69 Wistar, Underhill & Nizon 
Newman Lumber Co., me i _ SPR ae fino 
cake hase ciel Worcester Co.,C. H..abdhm 22 
Nichols & Cox Per = ag Wyatt Lumber Co......... D 
vie eeuusdaeeuia acdhimno Yawkey-Bissell Lbr.Co..bdhm 


Northeast Lbr.Co... ..abfimno 


HARDWOOD FLOORING 


Holt Hardwood Co...... bde 4 


Mitnesestupanseed 59 


SHINGLES 
Northern Cedar.....a 
Western Red Cedar. .b 
Redwood 


eeecesesees® 


Shingle Mills of 
ited, 


Hines Lbr.Co., Edw.......ab 21 
McMaster Shingle Co., John.b 
ee Lumber & vente * 


eee ee eee eee eee eee 





Yeager Lumber Co..... amno 








Northwestern Cooperage & 
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i 
£ 
: 
& 
of 


a 
E 
w 
a 

wo 


Wells Lumber Co., J. W.. ‘bd 


West Michigan Flooring Co.d 
Wisconsin& ArkansasLbr.Co.. 


Pacific Lbr. Co. of Illinols...e 6 
St. Paul & Tacoma Lbr. Co.b 
Waite Lbr. Co., H.B...... b 


Wisconsin Land & Lbr. Co..s 20 
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POLES 





Jun 


AXES 
LOGE 


BEL" 
ACCI 


Goodye 
The. 


AC 
Nel 


BZ2Peerr ep 


Zao m= he 






928 


Se@aaads 
se 


22 


: BBs 


a8a0 28. & 
w of 


aes: 
8 


Seecrreacgre voce 
- 
ne 


22 
17 








June 30, 1928 


AMERICAN LUMBERMAN 


79 








— 


MACHINERY and EQUIPMENT—ADVERTISERS’ INDEX 








AXES AND CRANES—Locomotive, HAME FASTENERS 
GING TOOLS Crawling Tractor, Gan- 
106 try and Cantilever; GGG Metal Stamping Co... 
American Logging Tool Co... Hoists; Steam Shovels; 
Warren Axe & Tool Co...... 54 Clam Shell Buckets 
and Parts HEADLIGHTS 
BELTS AND Seener a Hoist & song Co. 2 Pyle-National Co., The...... 
ACCESSORIES Maine Electrie Co.......... 
Goodyear Tire & Rubber Co., —— Crane & =: INJECTORS, VALVES 
RR Se Saat ee Orton Crane & Shovel Co... STEAM PUMPS, 
PIPING 
BLOWERS, FANS, DRY KILNS AND Jenkins Bros............++: 86 
DUST COLLECTING ACCESSORIES Sellers & Co., Inc., Wm..... 
SYSTEMS Dry Kiln Door Carrier Co... 82 Soule Steam Feed Works. ... 
Allington & Curtis Mfg. Co... Moore Dry Kiln Co......... 
Central Blow Pipe Co....... 77 National Dry Kiln Co....... 
Cyclone Blow Pipe Co...... Standard Dry Kiln Co...... LOCOMOTIVES, CARS 
Kirk & Blum Mfg. Co....... ¢€g UniversalVacuumDryKliloCo. RAILS, ETC. 
National Blow Pipe & Mfg. Co Welch Dry Kiln Co......... : : 
Sterling Blower Co.......... 77 Baldwin Locomotive Works.. 77 
Climax Mfg. Co...........- 80 
DRY KILN CONTROL arg net ee >. sees 
BOILERS Fate-Root-Heath Co., The... 
G Hedges Co., Th 83 INSTRUCTS General Electric Co......... 
er ey, 00g "serie American Schaeffer & Buden- Heisler Loco. Works........ 
Muskegon Boiler Works..... 83 "berg Corp................ 84 Lima Loco. Works, Inc... 
Seattle Boiler Works........ 82 Moore Dry Kiln Co......... Ottumwa Iron Works....... 
National Dry Kiln Co....... Pidgeon-Thomas Iron Co.... 88 
Standard Dry Kiln Co...... Plymouth Locomotive Wks.. 88 
BURNERS Universal VacuumDryK linCo. Porter Company, H. K...... 80 
: Pyle-National Co., The...... 
Muskegon Boiler Works..... 83 Southern Iron & Equip. Co. . 
Seattle Boiler Works....... 8&2 ELECTRIC MOTORS . Vulcan Iron Works......... 77 
AND GENERATORS 
— Allis-Chalmers Mig. Co..... 85 LOGGING 
Haggard & Marcusson Co.... 53 Fairbanks-MorseCo........ EQUIPMENT 
General Electric Co......... 
Maine Electric Co.......... American Hoist & Derrick Co. 2 
CONVEYING Pyle-National Co., The...... American Logging Tool Co... 
MACHINERY Athey Trusswheel Co....... 
Caterpillar Tractor Co...... 
Allington & Curtis Mfg. Co... ENGINES Cleveland Tractor Co., The. . 
Allie-Chalmers Mfg. Co... 85 Allis-Chalmers Mfg. Co...... gg Geb Vantin... 6 
Clark Brothers Co.......... 86 Casey-Hedges Co., The... gq Electric Wheel Co.....-.... 
Filer & Stowell Co.......... Electric Wheel Co.......... a © 
McDonough Mfg. Co....... Enterprise Company........ 88 ae Eereeenonces 
PONE sa ccnsiiewsscens Fairbanks-Morse Co........ Lindsey Wagon Co.......... 7 
Filer & Stowell Co Plymouth Locomotive Works. 88 
i an aad Warren Axe & Tool Co...... 54 
CONVEYORS—Gravity 
GRADE MARKERS 0G STAMPS 
BGA, Te nccccctcecece AND TRADE 
RDO swkovecsgtecserss MARKE Lumber Accessories Co... ... 
Mathews Conveyer Co...... 18 _ Meyer & Wenthe........... 76 
Standard Conveyor Co...... 2 Lumber Accessories Co...... Wilcox Mfg. Co., W. W..... 
ACCOUNTANTS BUILDERS’ CARPENTER APRONS 
Nelson & Co., Gilbert....... SPECIALTIES Allied Cloth Specialties. Inc. . 


American Beauty Trim Co., 


ADVERTISING . Ae eee a 
SPECIALTIES Andersen Lbr. Co........... 
Atlas Portland Cement Co. . 
Allfed Cloth Specialties, Ine. . Babcock Co, W. W......... 
Tiicum Toys, Inc, See6eevoe 63 Bessler Disappearing Stairway 
er 
AMERICAN LUMBER oe * Oo Ie. a 
Carey Company, The Philip. . 
EXPORTERS Curtis Companies Service Bu- 
Douglas Fir Exploitation & SOE, TDs osc cccsccccece. 
Eiport Con. nn | Grand Rapids Hardware Co 
Lehon Company, The.....-. 
Marietta Paint & Color Co., 
APPRAISERS AND Mason Vive Gonpaiy.... 
TIMBER Mauk Lbr. Co., The C. A.... 
ESTIMATORS Pacific Door and Sash Co.... 
ing Iron Company...... 
Lacey & Co., James D...... erway pers Co. aie he 
Lemieux Bros. & Co........ 58 Sisalkraft Co..The....... ee 
Sewall, James W............ 58 Trimpak Corporation....... 
Spain & Co, H.M......... Weatherbest Stai 
i es, SR seer: 
BUILDERS’ 
HARDWARE 
BUILDING PAPER 
Grand Rapids Hardware Co. 


Stsalkraft Co., The......... 


18 


COUPON BOOKS AND 
TRADING CHECKS 


Childs & Co.,8. D.......... 76 
Meyer & Wenthe........... 76 
Wilcox Mfg. Co., W. W..... 


FINANCIAL 


American Credit Indemnity 

Co. of New York......... 
Baker, Fentress & Co....... 22 
Builders Commercial Agency. 64 
Cronwall & Company....... 
Freeman, Smith € Camp Co. 62 
Lumbermen’s Credit Assn... 64 


FOREIGN BROKERS 
Richards & Co.,C.B....... 55 
GLASS & GLASS 
GRINDING 
MACHINERY 


Lange Mach. Wks., Henry G. 





LUMBER HANDLING MOTOR TRUCKS, 


DEVICES TRACTORS, 
TRAILERS AND 
Buck & Co., Frank R....... 76 ACCESSORIES 
i af > | F 
Lane Manufacturing Co... ee RUSS. + 
Leitelt Iron Works......... gq Cleveland Tractor Co., The. . 
= Federal Motor Truck Co.... 
ene ator 4 1g Graham Bros...........-... 
- they nhac Indiana Truck Corporation... 
——_ Electric Crane & International Harvester Com- 
SR sehen pasrnesse f 
pany of America.......... 
R-B Company, The......... RBC The 
vie Co., The 87 ompany, The......... 
pata a. age Reo Motor Car Company.... 
e Steam OrkS.... Ross Carrier Co., The....... 87 
Standard Conveyor Co...... 2 
Standard Machine Co.,Inc.. 82 
RULES—Board 
and Log 
LUMBER LIPTS Cleveland Rule Co......... 
Leitelt Iron Works ee iat. 22 Lufkin Rule Co TRETETETELT Ty 
Standard Machine Co.,Inc.. 82 
SAWMILL 
MACHINERY, 
MECHANICAL Bands, Circulars 
RUBBER GOODE gn Mina 
HOSE, PACKING, ETC. ACHINERY 
Goodyear Tire & Rubber Co., Allis-Chalmers Mfg. Co...... 85 
, REE enon ee Amer. Saw Mill Mach. Co... 
Bolinders Co., Inc.......... 
Clark Brothers Co.......... 86 
Crescent Mach. Co., The.... 
MILL SUPPLIES AND Enterprise Company, The... 88 
SPECIALTIES Filer & Stowell Company, The 
Gordon Hollow Blast Grate 
Adde & Company........... OS Giinca wechdae sa 
American Pulley Co., The... . Hill-Curtis Co.............. 83 
Archer Iron Works.......... 77 Knight Manufacturing Co. . 
Barnett Co.G.&H........ Sk rs 
Cleveland Rule Co.......... McDonough Mfg. Co....... 
Gordon Hollow Blast Grate Master Woodworker, The... . 
is ianthoecieaxcenweses Mereen-Johnson Mach. Co... 88 
Jenkins Bros............... 2 8 eer 76 
Leitelt Iron Works.......... 22 Prescott Co., The........... 
Lufkin Foundry & Mach. Co.. Standard Machine Co.,Inc.. 82 
Lufkin Rule Co............ Thomas Grate Bar Co....... 
Mitts & Merrill............ 83 
Muskegon Boiler Works..... 83 
National Bearing Metals Corp. SAWS, KNIVES,TOOLS 
Nicholson File Co........... 
Pidgeon-Thomas Iron Co.... 88 Atkins & Co., Inc., E. C..... 
SKF Industries, Incorporated. Disston & Sons, Inc., Henry. . 
Sellers & Co., Inc. Wm..... Hes ® Ce., Ina; B.........% 
South Bend Spark ArresterCo. 76 Huther Bros. Saw Mfg. Co... 84 
Thomas Grate Bar Co....... Simonds Saw & Steel Co..... 
Vulcan Iron Works......... 77 Taylor, Stiles & Co......... 76 
Williams Patent Crusher & Warren Axe & Tool Co...... 54 
Pulverizer Co............ 82 White Co., TheL. &1.J.... 


SERVICES 


HOTELS OFFICE BUILDINGS 
Deen, TOR «ick sevicsse Metropolitan BuildingCo.... 61 
PA cekecieresenvascvs 

Davenport Hotel Co........ 

LaSalle ECE SSS Seer 

| EER pe OFFICE SUPPLIES 
iiadinswnsndumexaee 70 . 

Buck & Co., Frank R....... 76 

Cards of Wood............. 54 
INSULATING AnD = ABBE. 5. D..........- 76 
SOUND-DEADENING fitter S Eo 
MATERIAL Lufkin Rule Co...... ..... 

Wiggins Co., John B........ 
Mason Fibre Company...... . 

Wood Conversion Company.. 

PAINTS, STAINS 
nSCRANGE Marietta Paint & Color Co., 
Associated Lumber Mutuals.. 71  ThO-------.ceeeesee eee 
Banks & Company, A. B.... 

Lumbermen’s Mut. Cas.Co.. 22 
Rankin-Benedict Underwrit- 
Se rs RAILROADS 

Chicago & Eastern Illinois 
LADDERS Railway Co.............. 
Babcock Co., W. W......... 

REFRIGERATORS 


LUMBER STORAGE 
Eastern Storage Co......... 


McCray Refrigerator Sales 


eee eee eee eee eee eee 












































SHAVINGS AND 
SAWDUST BALERS 


Famous Manufacturing Co.. . 


STEAM FEEDS 
Allis-Chalmers Mfg. Co 


Soule Steam Feed Works.... 


TRUCKS AND 
WAGONS 


ieee Wagon Co.......... 77 
Ottumwa Iron Works....... 


VENEER DRYING 
MACHINERY 


Proctor & Schwartz, Inc..... 


WATCHMEN’S i 
CLOCKS 


Davis-Paradis 
Clock C 76 
Detex Watchclock Corp. .... 65 


Watchmen’s 


WIRE ROPE 


Amer. Steel & Wire Co...... 88 
Leschen & Sons Rope Co., A. 
Wickwire Spencer Steel Co. . . 
Williamsport Wire Rope Co.. 81 


WOODWORKING 
MACHINERY 


Amer. Saw Mill Mach. Co... 
Atlas Manufacturing Co..... 
Bolinders Co., Inc.......... 
Crescent Mach. Co., The. ... 
Fisher Machine Works. ..... 
Master Woodworker, The... . 
Shimer & Sons, Inc.,8.J.... 86 





















ROOFING AND 
SPECIALTIES 


Carey Company, The Philip. 
Lehon Company, The....... 
Pidgeon-Thomas Iron Co.... 88 


STAIRWAYS— 
Disappearing 


Bessler Disappearing Stairway 


TELEPHONE AND 
TELEGRAPH 
COMPANIES 


American Telephone & Tele- 
CI, 66-csees00ds0005 


TIMBER LANDS 


WALL BOARD 


Mason Fibre Company...... 
Wood Conversion Oo. ...... 


WEED KILLING 
COMPOUNDS 
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OR more than a quarter 

century Clyde Machinery 
has been recognized as stand- 
ard equipment for the Log- 
ging industry. The latest 
achievement of Clyde engi- 
neers has been the adapta- 
tion of gasoline motive power 
to woods units in a complete 
range of sizes from 35 to 200 
horse power. You may 
have complete details upon 
request from the home office 
or any branch. 


CLYDE IRON WORKS SALES co. 


CLYDE TRON WORKS Duluth US'A: 


we ond Te Barns 
$55 Thur 4410 Fir 1. So. 


‘on erie Dae 
137 Monadnock 











Now Another Big 
Climax Improvement 


The latest outstanding improvement in Climax 
construction is a new reciprocating counterbalance 
which enables the new Climax shown above to travel 
18 to 20 miles per hour under full load without vibra- 
tion. 

This important feature, combined with the Climax 
principle of central application of power to each 
axle and perfect balance received through the central 
location of the boiler, makes the Climax better suited 
than ever to logging needs. 


Write for free descriptive circular. 


Climax Manufacturing Co. 


CORRY, PA. 








Sales Representatives: 
San Francisco: E. S. Sullivan, 751 Monadnock Bldg. 








Vancouver, B. C.: Vancouver Mchy. Co. Seattle: Climax Locomotive Co. 





























4 ie experienced craftsmanship that goes 
into every Porter Locomotive is one of 
the reasons why Porters give the long de- 
pendable service for which they are famous. 


Let us give you a list of users in your ter- 
ritory. — Get their opinion and you too, 
will buy a Porter. 


H. K. PORTER COMPANY 
PITTSBURGH, PA. 


ORDER 


LOCOMOTIVES 















JUNE 
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Here’s Where 
You Need 
Good Rope 


Way out where supplies are hard to get—you need Wire 
Rope that will stand up. 
And too—you men who have the responsibility for the 


safety of your men should insist upon a Wire Rope, the 
Tensile Strength of which there can be no doubt about. 


WILLIAMSPORT 
WIRE ‘ew ROPE 


is the only Wire Rope made that proves every grade— 
there’s no chance to get the wrong rope into service except 
thru carelessness, when you use Williamsport. 


Can you afford to take chances with ropes-of uncertain 
grade when Williamsport, at no extra cost, protects you 
from this common error in other ropes? 





Williamsport Wire Rope Company 
Main Office and Works: General Sales Offices: 
WILLIAMSPORT, PA. Peoples Gas Bldg., CHICAGO 
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Taking the Waste out 
of Waste Wood 


The new “NO-NIFE” Hog actually does take the waste out of 
waste wood by converting the refuse into chips which permit a 
more uniform fuel bed, even circulation of air and which can be 
moved to the boiler room by blower and then fired like so much coal. 
One man generally is able to fire the same tonnage of hogged refuse 
as require 3 men to handle un-hogged. Then, too, these advantages are 
now possible without daily sharpening of knives, damage by acci- 
dental entry of iron and other troubles of knife type hogs as the 
“NO NIFE” cuts with hammers as shown and only requires atten- 
tion 2 or 3 times a year. Describe your refuse problem and let 
us send facts and figures. 30 sizes of “NO-NIFE” Hogs. 


Williams Patent Crusher & Pulverizer Co. 
810 St. Louis Ave., St. Louis, Mo. 


New York 
15 Park Row 


San Francisco 


Chicago 
37 W. Van Buren St. 415 Sth St. 





——__ 








arwe | 




















Manufacturers and Rebuilders of 











a 
<= 
You 











HETHER (1) you are handling your 
refuse without a burner or (2) you are 
putting up with an old-style burner, you are 
paying for an Improved Air-cooled 
Burner, whether you get it or not. How? 
In labor, carrying away sawdust and cleaning 
up costs more in a few years than the burner 
itself originally. Wiéith 75% less cinders and 
75 % less sparks in S. B.W. Improved Burners, 


there is not only a labor-saving but a lessening 
of the fire risk also. 


For Engineering Tables and Data for saw- 
mill operation, write for our New Reference 
Catalog. Then figure out for yourself if you 
are not already paying for an S. B. W. Burner. 











Seattle Boiler Works, Seattle, Washington 


Sawmill Machinery. 
Write for bulletins of our 





Pay SEATTLE <> ‘ a 
Sn 0 . “98. ey eference jn e 
A ! Ss Catalog. Edgers, Trimmers, Twin Feeds, 
nyway! 


Transfer Cars and Hydraulic Lifts. 
P. O. Box 600 





nee 
Standard Machine Company, ix 


BATON ROUGE, LA. 

















Kiln Doors Tight, 
Yet Easy to Open 


It is easy to make your kiln doors 
steam tight, yet so that they can beeasily 
opened without tugging or jerking with 


Dry Kiln Door Carrier 


Just raise the lever and the door is 
open. Lower it and your door is tight. 
One carrier loads all doors. For old or 
new kilns. Over 2800 users. 


Ask about our 60-day free trial offer. 


Dry Kiln Door Carrier Co. 


1117 Cornell Ave., INDIANAPOLIS, IND. 











WRITE TODAY 
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C. H. Type X Vertical 
Water Tube 
BOILER 


The latest development in sawmill boilers, 
built extra heavy for rough usage and con- 
tinuous overloads. 


The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmill in the world, bought six—1,000 H.P. 
units. Boilers are capable of developing 
12,000 H. P. continuously. 


This boiler should be your next installation. 


Send for Catalog X and satisfy yourself as 
to its superiority over other boilers. 


THE CASEY-HEDGES Co. 
CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks, 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 


M&MHOGS 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 
pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. 


MITTS & MERRILL 


1009 So. Water Street, SAGINAW, MICH. 
The Eby Machinery Co., Selling Agents in San Francisco 



































REDUCE Genuine Hill Steam Nigger : 


Cut shows Oscillating type with Kelly Double 





. End Valves. 
Your fire hazard 
; If there is any piece of equipment used in saw- 
your insurance rates milling which is standard, it is the Genuine Hill 
4 Nigger. More of them are in use than all other 
your worries makes combined. We pioneered the Steam Nigger 


45 years ago, yet you will still find Mills which are 


without this wonderful labor saving device. If you 
Install a Muskegon Refuse Burner } | is cs an rou eh 
possiDie, 


We can erect one complete ASK FOR BULLETIN A-7. 
“ Everything from Jacker to Stacker” 
for you. J Ss 


If you have a burner let us show you how 
FILL - CURTIS CC 
| Be ss aye meoe Serins wreeinenY 


to reduce upkeep costs. 
Mi A 0o°*w HIG. 


' MUSKEGON BOILER WORKS 
1400 NORTH PITCHER STREET 


3 | MUSKEGON, MICHIGAN 
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Dry Kil 
WELCH "Making Good 


Welch Dry Kilns have now been in use long enough to demon- 
strate their complete merits. In both the progressive and compart- 
ment types, they have proved unusually successful in drying both 
hardwoods and softwoods. This is fully borne out by the fact 
that 


847% of Our Business is Repeat Orders 


Practically every large mill in the South has kilns operating un- 
der the Welch patents. Welch success has not been confined to 
new kilns alone. Some of our outstanding successes have been in 
bringing old kilns up to date. 





Write for descriptive information without obligation. 


Welch Dry Kiln Company 


201 Carondelet Street, NEW ORLEANS, LA. 











Patented U. S., Patent No. 1,517,928 




















HUMIDITY 


ae 
7 Jheres more profitN 
ina HUTHER SAW 


A Huther Dado Head means 
bigger profits for you as it 
makes the most intricate cut- 
ting and grooving simple. It 
consists of two outside cut- 
ters and enough inside cutters 
to perform the desired cut. 
Simple to adjust. 





American Recording Hygrometer gives you a written 
record of humidity conditions in Kilns. Such records of 
operating conditions are guides to efficiency. Write for 
catalog 3300-16. 


American Temperature Controller automatically regu- 
lates temperature, humidity and timing of processes. may be returned at our ex- 


Ask for catalog R-16. : ; 
pense if unsatisfactory. 


AMERICAN ‘ 
INSTRUMENTS Ee see 


American Rochester, N. Y. 
Schaeffer & Budenberg 
Corporation 


338 Berry Street, BROOKLYN, N. Y. 
Branches in Principal Cities. 
Makers of American Industrial Instruments since 1851. 


Send for one on approval. It 
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Allis Type “A” Edger 


Designed to Cut 
Stock Up to 6" 
Any Width 


If Machine 
is desired 
to cut 
Thinner 
| : =| 4 or Thicker 

_ - Sa we can 
supply it. 


- 


——— 


L. H. No. 2—60-inch Allis Type A Edger. 


Machine carries 24" Saws — 4%" arbor with collar oiling 
water cooled or Roller Bearings — Atkins Coleman feed 
rolls with saw tooth or plain bars — Revolving guide car- 
rier shafts, roller chain driven. 


Edger can also be furnished with direct connected elec- 
tric motor drive if desired. 










5 A Ee oe ee ee ee 
ALLIS-CHALMERS ALLIS -CHALMERS 
PRooUCTS o PRODUCTS P 
Electrical Machinery Flour and Saw Mill Machinery 
‘Sapiens a LLIS Chi A LM ( [RR Power Transmission Machinery 
i i Pumping Engines-Centrtugal Pumps 
ont ao en MANUFACTURING COMPANY ee 





Crushing and Cement 
Machinery } 
Mining Machinery 


MILWAUKEE, WISCONSIN. U.S.A. “Apes! Mackin 
District Offices in All Leading Cities. na 























86 AMERICAN LUMBERMAN JUNE 30, 1993 





es, 


THE C'/lark Automatic Band Mill Bolter 


For Sawing 
Round Bolts 


(Up to 16" in Diameter) 








into 


Dimension Stock 


of 
Any Required Size 


Wheels 5 Ft. in Diameter. 
Band Saw 8" Wide, 18 Gauge. 











Send for illustrated catalogue. 








This machine will produce 15 to 30% more stock from the same amount of bolts than any 
circular saw bolter. 16 cords or 8000 ft. per day is big production for the circular saw outfit. 
You can saw 25 cords per day with this machine with the same number of men. 


CLARK BROS. CO., OLEAN, N. Y. 
















A symbol 
of service 





Veteranengineers have come tolook 
for the Jenkins “Diamond Mark” 


on valves as a symbol of service. 


For they know that economy and 
uninterrupted routine are main- 


tained by installing a good valve 








first. 
Strong, Solid, durable, easy i " : ’ 
ee ee ee and Behind the “Diamond Mark” is 64 
economical—alike in a styles, sizes and vari- years of trustworthy valve service 
eties. The Shimer Cutter Heads have won for in every branch of industry. Jenkins 
themselves a permanent place in many large Valves are supplied in bronze and 
and small mills by this superior quality and 7 cata sap angle, gate, check, 
performance. Consult the Shimer Catalogue pli ng G7pes- 0 -CUR Svar 
for particulars about these Heads and if you 
have a special problem write us. JENKINS BROS. 
= ee ae laced he | Fem. z. me 
fon . ntte venue....-. oston, ass. 
Originators and manufacturers of circular 183 No. Seventh St. . “Philadelphia, Pa. 
formed bits of accuracy. ot eeeeeree ene o> bs —— 
oe See that our name is JENKINS BROS., Limited 
stamped on every Bit. Montreal, Canada _— London, England 


Always marked with the” Diamond® 


enkins \alves 


SINCE 1864 


| +3 MILTON, PENNA. 
| Cutter Heads for every service since 1868 








Fig. 325 Screwed, Jenkins Standard 
Iron Body Gate Valve 
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ROSS JUNIOR 
| LUMBER CARRIER 
— 

Lumbermen, from the Atlantic to the Pacific, have known and used Ross Lum- 
ber Carriers for many years. Hundreds of these carriers are daily reducing lumber 
handling costs and speeding up deliveries around sawmills, concentration yards, 

—_ wholesale and retail lumber yards. Their dependability and economy have been 


proved through years of service. 


In addition to our Standard Model 12 Ross Carrier, we have often built on order 
special carriers to handle load units from 36x36 inches up to 64x66 inches. 


For some time we have realized there is a need for a smaller lumber carrier to be 
' used around the smaller sawmill plants and average retail yard. We are now happy 
to announce that this new model has been perfected and is christened The “Ross 
Junior.” It has all of the essential details of construction and design which are 
found in our Model 12 machine and, though smaller in size, is very sturdily built. 
It is 7 feet, 7 inches high; rated capacity is 3% tons but has a frame that will stand 
up under a 5 ton load; carries a load unit 38x36 inch; has a 25 horsepower engine. 
The four wheel steer and swinging lift hooks which have made the Ross Lumber 
Carrier famous are to be found in the new “Ross Junior.” Lumbermen who have 
seen and used this new lumber carrier pronounce it 





The most highly endorsed piece of sawmill 
equipment in existence 


Write today for full particulars on this new “Ross Junior” Lumber Carrier; also ask for names 
of other lumbermen who have been using our Model 12 Carrier. We'll gladly send you some in- 
teresting facts and figures on the savings made in handling lumber and timbers. 


NEW YORK OFFICE:— 
Room 601, 260 West Broadway 


) The Ross Carrier Co. 


Main Office and Plant: 
Benton Harbor, $3 :: Michigan 


MURRY JACOBS COMPANY, 
69 Columbia St., . - - Seattle, Wash, 
470 Monadnock Bldg., - ~- San Francisco, Calif. 
327 Audubon Blidg., - - - New Orleans, La. 
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INDEPENDENT 
KNEES 


Blower Piping like this 
=m saves power and increases 
* suction 


Kirk & Blum piping‘ ‘grows together” with- 
mm out sharp turns. This “stream-line” effect 
prevents the whirls and eddies which cause 
back-pressure and clogging in the pipes. 
Stronger suction and power saving are the 
result. The real cost of a blower system is 
the power-cost. Insist on a power-guarantee. 


Send for Catalog 


THE KIRK & BLUM MFG. CO. 
2852 Spring Grove Ave., Cincinnati, O. | 





MACHINE CUuT_/& 
STEEL RACK 
AND PINION 













IMPROVED GIANT FEED 


Designed and built to be the 
most accurate, fastest cutting and 
most convenient Portable Saw Mills w,;.. now for 















Detroit Office: 3-128 General Motors Bldg. 


» KIRK & RLUM 





















Acleaner plant, 
Sika aii Blower Systems on the market. data and catalog. 
Sanpete ith a definite power guarantee 

ine in every proposal The ENTERPRISE Co. 











2041 Main Street, COLUMBIANA, OHIO 

















American in Steele Wir C Railway and Mill Supplies 


Shipped from Stock . 


Wi re Rope RAILS—BARS—SHEETS 


and A G R } AL New and relay rails, track spikes, bolts, fish plates, push 
cars, hand cars, iron and steel bars in rounds, squares 
WIRE ROPE i and flats. Steel beams, channels, angles and square 


TR A a | W A y Ss twisted reinforcing bar. Wire rope. Heavy hardware. 
AMERICAN STEEL & WIRE COMPANY, Distributo-s for BIRD’S PAROID ROOFS 








Eos. Hatin a ay ng AH t Faal, Mlaneavobe FOR DRY KILNS—FACTORIES—WAREHOUSES 
U: 8. Steel Products Co séeee, Lee Anwoiee, Fertiond, Wy eae. 
; IDGEON N-THOMAQ! Quick 
The Lumberman’s Actuary | «= TRON COMPANY ,\ Shipments 


The Actuary does a man’s work and does it accurately. A book to use for figur- 
ing moulding, lumber bills, car freights, car invoices, yard inventories, odd sizes, 
etc. Hasatable for determining the list of new mouldings, a table of prices on 





door and window stock, a table of measurements on wall board in 32 and 48-inch Pp L aal Ni 

widths and various other valuable tables. Oo rt | a n d u e) e r e te r S 
The size of the Actuary when closed is 4 x8 x ‘4 inches, and it fits the hip or 

side pocket conveniently. Price, postpaid, bound in Leather, $8.50. PO RTLAND Pl Cc KET PO INTER S 


Standard for 20 years 


ADDE & [oYom PORTLAND, MAINE 


American Lumberman, 9 “o8%.2estamS* 








THE PLYMOUTH 


LINE OF GASOLINE AND DIESEL 


mecca | STORAGE (Prewenctans 


ME 1s THE TEST 





GI  OPERAT! N COST THAT 


yo er ae alana COMPLETE BRANCH YARD SERVICE 
50 TON DIRSEL Plymouth, Ohio 
EASTERN STORAGE Co. 293720: Sass. 


“MALTA” Winter sdearFone | BOY MACHINERY 


Yellow Pine Pulley Stiles —Casing and 











Sills Cypress or Spruce. Door Frames The most complete Horizontal and Vertical 
all Cypress or Spruce—except Oak Sill. line of Box Machin. Band Resaws 
ails ery on the market Saueezers 
The Malta Manufacturing Co, SHS including:— Box Board Matchers 


Equalizers, Trimmers 
Cut-off and Rip Saw 








Write for Tables 

complete Bottle Box Groovers 

catalog. and Notchers 
Cleat Rippers, etc. 


Mereen-Johnson Machine Company 


MINNEAPOLIS, MINN., U.S. A. 

















a ______... — 

















